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FOUR DOLLARS A YEAR 
awing P| ° ? . 
=“) Plans and Methods That Add to the Retailer’s Profits 
berman, 
ae. 5 
"ees | When some of the most alert and successful retail lumber  LUMBERMAN now announces the names of the five prize win- 
—_—F merchants scattered thru thirteen States, take the time and ners, and presents for the consideration of its readers the 
4 ele) trouble to formulate their views, based on long experience, as letters that were deemed to be entitled to the first, second and 
State « F to how business leaks may be stopped, obstacles overcome and third prizes. Others will be printed from time to time, until 
eas profits increased thru the application of plans and methods of the consensus of the successful and progressive retail lumber- 
ORS demonstrated. efficacy, the net results certainly should be of | men who participated in the contest has been fully expressed 
e pem) considerable interest to lumber dealers everywhere. upon all of the problems under discussion. 
rm we) =6The AmertcAN LUMBERMAN, it will be remembered, some In addition to the letters from retailers to be presented, many 
Bay Ci, time ago conceived the idea that a thoro thrashing out of some of the subjects developed by the AMERICAN LUMBERMAN’S 
ER | of the problems that confront the retailer in the conducting of — prize contests, such as accounting, collections and credits, de- 
fF. his business would result in the dis- liveries, planning of yards and sheds, 
afraid ¢ | semination of valuable information as : : advertising and publicity, and others, 
ty, EP to how these common problems might a already have received attention thru 
ried wT best be met, and be highly beneficial | departmental and special articles, and 
perma, to the industry. The plan adopted others will be similarly treated from 
ITSMAN F contemplated the accomplishment of time to time. 
ent al. F two main objectives: First, a survey, The names and addresses of the five 
o, Tex § or diagnosis, of the retail lumber busi- | prize winners in the AmMericAN LuM- 
an. Fu? HSS for the purpose of ascertaining | BERMAN’S latest contest appear on 
nd ref § all the factors that militate against | this page. The first, second and third 
rerman, | the retailer’s success; and, second, prize winning letters follow: 
EPER | the most effective means to employ | r ii 
poy for overcoming those difficulties. : | FIRST PRIZE LETTER 
ake The first aim was achieved thru a [By A. H. Honcoms]} 
rma, | Contest conducted by this paper sev- | wish to say in the first place that 
R eral months ago, in which prizes were notwithstanding the many ‘‘trou- 
er, int} awarded for the best letters from re- | bles’’ that have been enumerated, the 
, both | tailers on the general topic: ‘Would | retail lumber business is one of the 
jonal 0 _ you want your boy to be a retail Jum- | cleanest of all businesses dealing in the 
rman, | berman?’’ In this contest, the retail- basic commodities of the nation. I 
NITH || ers participating were not only in- = . believe, too, that there are none of 
: »vited but urged to ‘‘tell their A. H. me OMB, __= ANDERSON. these troubles to which we have been 
EN troubles,’? and they certainly did so Se ene aaa Aeiciacitl immune ; but if one took them too seri- 
speci! | to the fullest extent, letters pouring in First Prize, $25—A. H. Holcomb, Hol- ously, became discouraged and weak- 
ny Fr from dealers in all parts of the comb Bros., Sycamore, III. ened, it surely would appear like a 
AAN | country, Second Prize, $20—E. Anderson, Home tough old life that we are living on this 
town. Then came the next and most im- Builders Lumber Co., Cie. earth. 
— | portant step—the search for plans, Pane Prize, $15—F. I. Gardiner, Lane- After twenty-five years of experi- 
; ‘ 4 Moore Lumber Co., Webster City, Iowa. ‘ : : 
vin ast | Methods and ideas, tested in the lab- Fourth Prize, $10-—G. C. Gil Chita ence in the retail lumber business 
— ratory of experience, for meeting the ar wana om Claflin. — — , under my present partnership, I am 
eat post Fand overcoming the difficulties com- ) | pleased to say that there are no 


Fifth Prize, $5—W. J. Haubrich, Mapleton, 


Iowa. 















be pPlained of. Every obstacle, draw- 
—F back and unfavorable factor of every 
aw alt 4 “ring that had been brought to the 

ight thru the contest was classified and listed, and in the 


troubles that we have ever heard about 

that can not be successfully met, and 

to a large extent obviated, if aggres- 
sive action is taken with regard thereto. 


> Avertcan Lumperman of Dee. 16, 1922, a list of five cash When [ was in school I looked forward to the Saturday and 









sPrizes was offered for the best letters submitted by retail- Sunday holidays as bringing relief from study—but not so 


Y, ‘Fes telling how the difficulties enumerated might best be with the lumber business. Every hour of every day requires 
Ss. overcome. This contest—which closed Feb. 28—like the constant study of the different markets, prices, trade problems 
tbo farlier one, created a great deal of interest and brought ready and abuses, in order to meet them successfully. Even some 
—_— f*sponse, letters being submitted by retailers situated in the of my most pleasant evenings have been spent reading the 
» tomer Plowing thirteen States: Illinois, Indiana, Iowa, Kansas, better trade journals like the AmericAN LuMBERMAN, when 
BB 00. lichigan, Minnesota, Nebraska, New York, Ohio, Texas, Vir- the busy hours of the office do not permit. To be a success- 
— 


Pinia, West Virginia, Wisconsin. 


ful lumberman you must be ‘‘sold’’ on the lumber business; 
It is with great pleasure and satisfaction that the AMERICAN 


(Continued on page 42) 
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IX of 
Quality 


BRANP 
Cypress — 


Dimension 
Roagh and 
Finished Lumber 
Latb 





Your 
Guarantee 


Southern Hardwoods— 
Rough and Surfaced 
Kiln Dried 

Veneers— 


Door, Panel 
Piano Rim 
Cypress Battery Stock 
Mixed with 
OAK FLOORING 


MODERN FACILITIES 


Three band mills, com- 
pletely equipped veneer 





car service enable us to supply all your needs. 


Cypress 


Attention Yard Buyers! 


It is not necessary for you to shop around. Our large 
manufacturing facilities, our wide selection and our mixed 


We are in 


position to make immediate shipment of 


st Lumber 


BRANP 


for the Yard Trade mixed with 


the best in quality and service. 
advantage of this policy. 


OAK FLOORING, KILN DRIED HARDWOODS AND VENEERS 


Buying becomes a real pleasure when you concentrate it with a 
single firm able to take care of your requirements and guaranteeing 


A trial order will demonstrate the 


Quotations furnished promptly. 


JAMES E. STARK & CO. 


INCORPORATED 
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Arkansas Oak Flooring Co. 


PINE BLUFF, ARK. 








flooring are coming in, 
there’s considerable sat- 
isfaction in knowing 
where you can obtain 
prompt deliveries. 


"lPertection® 








BRAND OAK FLOORING 


has been recognized as ‘‘a 
leader’ for many years. 
It has the reputation of 
being a quick mover for 
dealers and that is why 
they continue to buy it 
year after year. 


Learn more about our 
facilities today. 


Perfection Oak Flooring Co., Inc. 


SHREVEPORT, LA. 


SALES OFFICES: 


q Pine Bluff, Arkansas 








wall 








—— Manufacturers MEMPHIS, TENN. 
“ ; CHICAGO OFFICE: 25 North Dearborn Street. 
a . 
KPle Raa 
_ > 9 HEN the Spring eeping ose 
2 REINGGUIBIN ),, rush comes and 
B, BRAND OAK FLOORING es Be t B 
“ 0° hurry up” orders for Oo uyers 


and assuring them the delivery of 
the exact grades they order, is just 
a part of our special lumber sales 
service. Your invoice comes di- 
rectly from the mill shipping 


Northern Hardwood 
and Hemlock Lumber 


Thus enabling you to check up on 
every shipment. We handle the entire 
output of the Weidman Lumber Co., 
Trout Creek, Mich., and Bergland Lum- 
ber Co., Bergland, Mich. Let us tell 


you more about our service today. 


Weidman - Vogelsang 
205 Grand Rapids Lumber Co. 


National Bank Bldg., 
GRAND RAPIDS, MICH. 
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transport was largely carried on by water; highways serving 
the same end where water could not. During that period high- 
way and canal building and river improvement engaged the attention 
of both Federal and State legislators; indeed, some of the States 
nearly bankrupted themselves in financing such projects. With the 
application of steam to tractive purposes, however, the locomotive 
displaced largely the steamboat, the canal boat and the Conestoga 
wagon. 
Water as an agency of transport is commonly deemed primitive 
because in the United States it was associated with exploration 
and early settlement and was supplanted by other agencies. Prog- 
ress, however, is likely to be haphazard, and it certainly has been 
so in America. Highway development, from being a matter of 
national concern, fell into almost complete neglect; canal building 
and river improvement, from being uppermost in the public mind, 
sank into discredit. Public sentiment apparently has been of the 
“one-track” variety in the United States so far as development of 
4 great national transportation system is concerned. 
Growth in population and wealth in this country has been so rapid 
that every provision for the future has been inadequate, and a vast 
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Water Must Supplement Rails in T- rt 
T ONE TIME IN THE HISTORY of the United States internal amount of work has to be done over again every decade. This has 


been true of every kind of construction, but it has been disastrously 
true of transportation facilities; for it will probably be admitted 
generally that, vast tho development has been, it would have been 
infinitely greater if transportation had kept pace with the country’s 
needs. 

Highways already have received somewhat of the attention they 
merit as channels of commerce; rivers must not be neglected. Every 
sign points to such a growth in population, industry and commerce 
in the middle West as to demand transportation facilities far beyond 
the possibilities of railroads, and this development is to be centered 
in the richest agricultural region of the world, around the greatest 
body of inland lakes. These lakes already carry a tonnage beyond 
the belief of persons who are not informed, and much of this tonnage 
and of tonnage that might be carried on the lakes is destined for 
the Atlantic coast and for export. 

Men who are looking into the future see the necessity of opening 
a route via the St. Lawrence River from the Great Lakes to the 
ocean, so that seagoing vessels may take and leave cargoes at these 
great lake ports. The project is practical, it has informed and intel- 


ligent support, and so far as can be seen now it is the only solution 
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of the transportation problem. Even considered in terms of the 
present day, such a route is needed; if it is not provided, there is 
every reason to believe that all the interests of the middle West will 
suffer incalculable loss. There is no real conflict of interests in this 
matter. As the whole country suffers from lack of transportation 
facilities, all will profit from an adequate system. Leaders and 
molders of public sentiment must in this case display a statesman- 
ship broad enough to comprehend the interests of all. Transporta- 
tion is a potent factor in the life of everybody; it is today more than 
at any time in the past the factor that makes life itself possible, for 
the interchange of essential commodities is worldwide in extent. 
Not only should the Great Lakes-St. Lawrence route be opened for 
seagoing vessels, but the route must be opened from the Great Lakes 
to the Gulf, and water must be made a permanent part of the coun- 
try’s transportation system. 





League to Promote Good Citizenship 


OST PERSONS WHO DESERVE the title rejoice to be called 
Americans. They are proud to proclaim the virtues of the 
Declaration of Independence and the glories of the Constitu- 

tion. But it may not do to inquire too closely about their knowledge 
of those two great documents. Some parts of the Declaration may 
appear obsolete to the thoughtless; but history records many greater 
changes than would be involved in a reversion to tyrannical govern- 
ment in the United States. The Constitution may well be deemed 
the bulwark of all liberties; but ignorance and indifference may 
endanger it as much as would the most ambitious and self-seeking 
group of usurpers. 


A short time ago the writer lent to a Rumanian immigrant a, 


textbook in civics; when the book was returned the only part of it 
that showed wear was the part containing the constitution. Every 
page of the constitution bore evidence of close study, and when he 
returned the book the borrower declared his intention of owning a 
copy himself. It is readily conceded that the alien’s first step 
toward Americanization is to acquire a knowledge of the basic law 
as exemplified in the Constitution. Is it too much to say that such 
knowledge is indispensable to every American? 


Lately a friend of the writer was asked by his daughter to name 
the thirteen colonies, but the attempt was not altogether a success. 
The temptation.’ &tv begin with Maine and end with Florida, thus 
being wrong a. tot beginning and end. A few tests of his knowl- 
edge of the Constitution and of American history would hardly 
prove encouraging to the average busy person; might he not profit- 
ably brush up a little during his spare time instead of dipping into 
his favorite fiction ? 


There is ample warrant for urging study of the Constitution just 
now, as there has in fact always been. In Houston, Tex., a league 
has been formed to promote good citizenship, the basic doctrine 
of the organization being respect for the Constitution of the United 
States and of the State. Further facts about the league are given 
on page 33. Organizations of this kind may do a vast amount of 
good, and the cause of good government would be forwarded sub- 
stantially if the citizens of every community would unite in a 
systematic and persistent effort to inculcate the principles of Ameri- 
canism and good citizenship. The AMERICAN LUMBERMAN finds 
special pleasure in directing attention to the Texas league because 
the leader in its organization is a distinguished lumberman. 





Was King “Tut” the Original Hoo-Hoo? 


HE RECENT DISCOVERIES in the tomb of Tut-ankh-Amen, 

as visualized by the photographs presented on pages 34 and 35 

of last week’s issue of the AMERICAN, LUMBERMAN. showed not 

only that the ancient Egyptians had a keen appreciation of the value 

and utility of wood, but incidentally afforded conclusive evidence of 
the extreme antiquity of Hoo-Hoo. 


The photograph in which the “lion couch” appears shows an 
elongated feline, presumably a progenitor of the Great Black Cat, 
with the genuine Hoo-Hoo curve of tail—benign, graceful and insou- 
ciant. If further evidence were needed, consider the Hathor couch 
shown in another of the photographs. Here we are getting into the 
deep waters of the Osirian Cloister. Boy, page Henry Isherwood, 
High Priest of Hathor! This matter must be probed to its very 
bottom. 


It is (un)reliably reported that Snark of the Universe W. S. Dick- 
ason, the eminent Egyptologist Parson P. A. Simpkin, and the 
aforementioned High Priest of Hathor, have cabled the excavating 
party asking that, when and if the mummy of King “Tut” is actu- 
ally uncovered, particular notice be taken as to whether he—or it— 
wears a Hoo-Hoo button. 


a 


“Shooting” the Retailer’s Troubles 


LL PUBLIC SERVICE CORPORATIONS and many larg: | 

industrial organizations have in their employ men known a; | 
If your telephone gets out of order, the | 
gas stove leaks, or the electric light fails to function, a message ty | 


“trouble shooters.” 


the telephone, gas, or electric light company, as the case may be, 
is supposed to bring a “trouble shooter” on the run. 

Doubtless that was what was in the mind of the lumber retailer 
who in submitting a letter for entry in the contest recently cop. 
ducted by this newspaper—the results of which are announced on 


front cover of this issue—said that he sent it “to help along the | 


AMERICAN, LUMBERMAN’s trouble shooting campaign.” 


What a boon it would be were it possible for this journal, or for 
any other agency, to round up all the “Joe Worries,” big and little, 
that infest the retailer’s days, and shoot them at sunrise—or any 
other time of day for that matter! Tho it is impossible to riddle 
them with bullets, they may none the less be “shot” with shafts of 
truth and’common sense sped from the bow of experience. That js 
exactly what the AMERICAN, LUMBERMAN has been attempting to do 
in its latest two contests, with what success our readers must judge, 
We can not help feeling, however, that it will be well worth the 
time of any retailer to peruse with care, not only the three prize 
winning letters printed in this issue, beginning on the front cover, 
but also the other prize winning and selected non prize winning 
letters that are to appear in later issues. These letters, taken to. 
gether, deal with practically every problem of importance that the 
retailer is called upon to face in the ordinary course of business, 


Inspired to a greater or lesser degree by the AMERICAN LUMBER- 
MAN’S campaign for promoting the better merchandising of lumber, 
the numerous retailers’ conventions held during the last few months 
have devoted more attention to the discussion of the problems thus 
brought into the foreground than has been the case in any recent 
convention season. The secretary of one of the largest and most 
progressive retailers’ associations of the central States in a letter 
requesting a quantity of reprints of the pages of the AMERICAN 
LUMBERMAN in which the problems of the retail trade, as viewed 
by dealers, were summarized, said: “I want to use these as conven- 
tion features, for roundtable discussions, heading the list “Con- 
vention Topics to Last a Lifetime.” Other association secretaries 
and program committees were more or less guided in planning their 
discussions by the facts brought out by the AMERICAN, LUMBERMAN’s 
investigations. 


The net result of all this publicity and discussion is that the 
“rough spots” of the retail lumber business have been considered, 
and practical ideas and methods for smoothing them brought out, to 
an extent seldom if ever before known. All of this focusing of 
thought and experience upon these problems can not but be helpful 
to individual dealers who put into practice the better methods sug- 
gested, as well as beneficial to the trade as a whole. 





Laying Foundation of Forestry Policy 


OST INVESTIGATIONS THAT HAVE BEEN MADE of the 
forestry situation in the United States have been more of a 
fault-finding than of a constructive nature, but the Senate 

committee’s investigation, the initial session of which was held this 
week, gives promise of a determination to lay the foundation of a 
permanent forestry policy of national scope designed to make secure 
an abundant supply of wood for all time. Tho the committee heard 
as usual that timber is being cut four times as fast as it is grown, 
it heard also that fire protection will solve 80 percent of the refores- 
tation problem in some and 100 percent in others of the forested 
regions. 

Every lumberman should read the report of the investigation, 
which appears on page 52, because a definite forestry policy is eer- 
tain to be fixed soon and when it is fixed it should be sound and 
should have the support of the industry to a man. While there was 
a hint of Federal compulsion in the handling of privately owned 
timber lands, the sentiment was decidedly on the side of codperation 
without compulsion. It was made clear that the public must do its 
full duty in the matter of tax relief, fire protection and prevention 
and in extending its own holdings. 


However great may be the possibilities of timber production on 
woodlots, the educational campaign proposed by Secretary Wallace 
to induce farmers to grow timber would be worth its cost for the 
support it would win for the cause of forestry. Other testimony at 
the hearing showed that the diverse demands made upon the forests 
require diversified forestry; not only are other valuable products 
derived from trees, but the various lumber needs are to be supplied 
in different ways. While long periods may be required to grow 


timber for the kind of lumber that the public has become accus- 
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tomed to, it will be practicable to produce box and crating lumber 
and wood pulp from trees grown in a relatively short time. 

Not the least important point brought out in this first hearing was 
the part that preservation may and should perform in the conserva- 
tion of wood. The matter of utilization also was touched upon. 
These means of perpetuating the present supply of wood already 
have received considerable attention, but it may be ventured that 
they will become increasingly important, regardless of the future 
of forestry. There is nothing in the outlook to justify the belief 
that lumber in general will ever be much cheaper than at present. 
Freight alone, as stated at the hearing, is so large an element in 


lumber cost that nothing short of growing timber near the place of 
consumption can reduce the transportation factor. 

Even a casual reading of the report referred to must impress 
lumbermen with the vastness and complexity of the reforestation 
problem. Being so impressed they can not fail to perceive the 
importance of bringing about a solution that shall not violate the 
principles of sound economics or of sound government. 
committee’s hearings afford a means and an opportunity for lumber- 
men and other timber owners to make their own contribution to a 
proper solution of a national problem that concerns them most 
vitally, both as business men and as citizens. 


The Senate 








Conference Rates to Foreign Ports 


MempHis, TENN., March 7.—The conference 
steamship rates on hardwood lumber and forest 
products moving from southern ports to Liver- 
pool, London and Manchester will be continued 
at 30 vents a hundred pounds thru April, ac- 
cording to announcement made today by J. H. 
Townshend, president of the American Overseas 
Forwarding Co. Conference rates to other for- 
eign ports from southern gulf ports will advance 
to 35 cents April 1, as per previous announce- 
ment. 

The non-conference steamship companies have 
not given intimation of an advance in their 
rates to any foreign ports and the company is 
under the definite impression that they will con- 
tinue to handle hardwood lumber and forest 
products on the present rate of 30 cents until 
June 1, if not even later. 


- Southeastern Plant Burned 


[Special telegram to AMERICAN LUMBERMAN] 

Sparta, GA., March 8.—Practically the entire 
plant of the F. P. Barton Lumber Co., located 
near Charleston, S. C., was destroyed by fire 
late Wednesday afternoon. The origin of the 
fire is unknown. The mill and several stacks 
of timber were completely destroyed. A high 
wind aided the flames in pursuing their destruc- 
tive path. The loss is estimated at $400,000 and 
at this date it is not known whether the plant 
will be rebuilt. 


Saeaaaaaaaaaaa 


Form Texas Citizenship League 
{Special telegram to AMERICAN LUMBERMAN] 
Houston, TEx., March 6.—The Texas Citi- 

zenship League, an organization fostered by 
John Henry Kirby, the State’s best known lum- 
berman, has been born in Houston. Announce- 
ment of the formation of the league which has 
for the basis of its operation the Constitution 
of the United States and the Declaration of 
Independence, was made following a dinner 
given Monday night by Mr. Kirby. 

A group of Houston’s most prominent citi- 
zens were in attendance and pledged almost to 
a man to ‘‘ first, be loyal at all times to the State 
and Federal constitutions; second, to demand 
nothing of Government which I should do as 
a citizen; third, to respect the personal, religious, 
political, and all other rights of all other citi- 
zens; fourth, to advocate and practice the prin- 
ciple of equal justice to all, special privilege to 
none; fifth, to aid the courts in administering 
Justice; sixth, to read and study the Declara- 
tion of Independence; seventh, to resist all 
political, fraternal, religious or other organized 
activities that tend to destroy the individu- 
ality of American citizenship; eighth, to oppose 
the further surrender of personal liberties and 
of the sovereign powers of the State, either by 
constitutional amendment or statutory enact- 
ment; ninth, to place the obligations of citizen- 
ship above those of all associations, whether 
business, school, church, fraternal or of other 
character; tenth, to be true to my country, to 
uphold its traditions, to respect the rights of all 
to resist tyranny and all encroachments upon 
my right, liberties and freedom, and to urge re- 
Spect for our Constitution and Government and 
existing institutions as against all socialistic 
tendencies and centralizing processes. ’’ 

The league starts with a membership of 223. 


The fee for joining is $1, and members sign a 
pledge containing the ten underlying principles. 
Temporary headquarters are established at the 
Bender Hotel. 

The organization will hold a mass meeting in 
Houston in the near future at the call of the 


president. It was declared during the progress 
of the Kirby dinner that the movement is not 
primarily against the Ku Klux Klan. How- 
ever, a large part of the men in attendance are 
known to be anti-Klan in sentiment. ' 


Lumbermen Address Ad Club 


{Special telegram to AMERICAN LUMBERMAN] 

Houston, Tex., March 6.—The value of ad- 
vertising to the wholesale and retail lumber 
business formed the topic for the current weekly 
meeting of the Houston Ad Club. The meet- 
ing was given over to the lumbermen and four 
men prominent in lumber circles participated. 
Harry T. Kendall, of the Kirby-Bonner Lumber 
Co., presided. Talks were made by Tom Spen- 
cer, of the Spencer-Sauer Lumber Co.; Jack 
Cooke, of the Lynch Davidson Co., and Jack 
Dionne, of a local lumber trade journal. 


Put in Charge of Export Business 

MEMPHIS, TENN., March 7.—Joseph W. Allen, 
a freight broker of New Orleans, La., formerly 
identified with the Allen Shipping Co. at that 
point, has been appointed manager of the ex- 





The AMERICAN LUMBERMAN | should 
have the everlasting gratitude of our asso- 
ciation as it always has been on hand to 
give our association publicity of the proper 
kind and has done much in the past for 
our advancement.—R obert Anderson, gen- 
eral manager, Anderson & Sons Ca., 
Logan, Utah. 











port business of the American Overseas For- 
warding Co. handled thru the seven district of- 
fices of the Southern Hardwood Traffie Associa- 
tion, according to announcement of J. H, Town- 
shend, president of the former and secretary- 
manager of the latter. These offices are in Mem- 
phis, Mobile, New Orleans, Helena, Cincinnati, 
Louisville and Chicago. 
Mr. Allen will remove to Memphis April 1. 


@aaaaaaanaaaes 


Burned Mill to Be Rebuilt 


[Special telegram to AMERICAN LUMBERMAN J 


Sparta, GA., March 7.—Fire believed to have 
started from a spark from a railroad engine 
destroyed the planing mill of the Masse-Felton 
Lumber Co., of Macon, Ga., on Wednesday 
night. Officials of the company estimate the 
loss to be approximately $100,000, partly cov- 
ered by insurance. The entire planing mill with 
its machinery and carloads of lumber cut and 
ready for the mill was destroyed and a number 
of large stocks of undressed lumber were con- 
siderably damaged. Three box cars loaded with 
lumber ready for shipment were destroyed be- 
fore they could be switched out of the danger 
zone. Officials of the company said that a new 
mill would be built immediately. 


Orders, Shipments Drop; Cut Increases 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 8.—Production of 
lumber during the week ended March 3 increased 
appreciably, while new business declined slightly 
and shipments fell off, according to telegraphic 
reports received today by the National Lumber 
Manufacturers’ Association. 

Production last week (368 mills reporting) 
was 226,066,933 feet compared with 210,104,- 
660 feet, revised figures for the preceding week, 
— 177,466,413 feet for the corresponding week 
of 1922. 


Shipments last week were 247,993,647 feet, 
against 267,047,623 feet the week before, and 
176,745,070 feet the same week last year. Or- 
ders were 223,655,078 feet, 230,007,309 feet the 
week before, and 176,022,065 last year. 


Total figures so far this year compared with 
the same period of 1922 follow: Production, 
1,807,390,488 feet, against 1,581,097,472 feet; 
increase, 226,293,016 feet. Shipments, 2,214,- 
967,274 feet, against 1,510,136,171 feet; in- 
crease, 704,831,103 feet. Orders 2,453,307,770 
feet, against 1,574,034,502 feet; increase, 879,- 
273,268 feet. 

The Southern Pine Association * telegraphs 
from New Orleans, La., as‘ follows: 

With a large proportion of mills operating full 
time and favorable weather, production of south- 
ern pine last week showed an increase of 3.4 per- 
cent over that of the previous week. New orders 
and shipments decreased slightly but were nearly 
normal. Production exceeded orders for the first 
time in many months. The unfilled order file 
continues heavy. Some mills report a tightening 
car supply and there is apprehension felt over 
the possibility of a renewed car shortage later 
on, 

The mills of the West Coast Lumbermen’s As- 
sociation, rallying from the effects of the recent 
storm, put production, shipments and orders all 
over the hundred million mark, representing an 
increase,of about 30 percent in the West Coast 
lumber movement over this time last year. 


The Western Pine Manufacturers’ Associa- 
tion reports that four more mills resumed pro- 
duction last week. 


The California Redwood Association wires 
that new business increased 3,500,000 feet over 
the preceding week. 


The Michigan Hardwood Manufacturers’ As- 
sociation reports that stocks of dry hardwoods 
and hemlock are low; that large orders are be- 
ing booked for spring deliveries. Quite a few 
shipments of hardwoods are being forwarded 
green from the saw. Embargoes are being 
slowly lifted. Large stocks are held for ship- 
ment to New England points on account of the 
embargoes, with no hope of early delivery. The 
car situation is easing up somewhat. 


Lumber Firm’s Commissary Burns 

[Special telegram to AMERICAN LUMBERMAN] 

Houston, TEx., March 6.—Carrying a loss 
estimated at about $42,000, the commissary of 
the Kirby Lumber Co., at Bronson was destroyed 
by fire Sunday, according to W. N. Sangster, 
assistant general manager of the company at 
Houston. The loss will not affect the operation 
of the mill at Bronson, Mr. Sangster states. 
It is not yet known whether the commissary will 
be rebuilt. 
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Building a Demonstration Home 

There is a movement on foot to build a demon- 
stration house or model home in our city for the 
purpose of encouraging people to build homes. ; We 
understand that this has been done in other cities. 
Can you put us in touch with some of them in 
order that we may get information from them as 
to how they proceeded ?7—InQuiry No. 906. 

[This inquiry comes from the secretary 
treasurer of a substantial Michigan lumber com- 
pany. The inquirer has been given the names 
of a number of companies which have had a 
hand in building model homes to stimulate build 
ing. As a matter of fact wherever such model 
homes have been built a great deal of interest 
has been shown in them and building has, with 
out exception, been stimulated. Information 
which the AMERICAN LUMBERMAN has on the 
subject has also been sent.—EpITor. | 





The Wholesaler’s Profit 


Will you please advise me how much is generally 
considered a fair wholesaler’s profit ?—INQuiry No. 
896. 

[The above inquiry, which comes from Vir- 
ginia, presumably refers to the commission lum- 
ber business for as a rule wholesale lumbermen 
do not operate on a commission basis. Whole- 
salers buy lumber at the lowest price possible 
and then they sell it in the open market in 
competition with lumber offered by other whole- 
salers and manufacturers. The difference be- 
tween the purchasing price and the selling price 
is by no means all profit. The commission busi- 
ness is different from the wholesale business and 
probably the inquirer has that business in mind. 
The commission salesman acts somewhat as an 
agent and for his services receives 4 commission. 
This varies in different sections, sometimes be- 
ing on a percentage basis, but more generally 
at a definite amount a thousand feet. In some 
sections, particularly for hardwoods, a commis- 
sion of $2 a thousand feet is allowed, while in 
other sections 50 cents or $1 a thousand is 
allowed; probably 50 cents a thousand is the 
most widely paid commission.—Kp1Tor. | 


Wants a Portable Sander 


We are desirous of purchasing a sander for use 
in our shop and want something in a light portable 
machine, if it can be had. Do you know of one 
being manufactured and, if so, kindly give us name 
and address of the manufacturer.—INQuiry No. 
902. 

|The above inquiry comes from a Texas com- 
pany which does a very large retail lumber busi- 
ness, as well as some wholesale business. There 
are several portable sanders on the market, and 
the inquirer has been given a list of manufac- 
turers of sander equipment.—EDITor. } 


Forms for Studying Estimating 

We would like to know if you have prepared 
blanks suitable for classes studying estimating ; 
that is, have you the blank forms with the figures 
and also blanks showing the estimates completed 
and in practically perfect form? We believe that 
some of the associations have held these contests 
and the thought occurred to us that you might 
have these forms or advise where they can be 
obtained. We will not require a great number, as 
our aim is only to hold contests at certain periods 
between our managers, of whom there are fifteen. 
—INqQuiryY No. 900. 

[This inquiry comes from an Illinois line-yard 
company. The National Lumber Manufac- 
turers’ Association thru its retail service de- 
partment offers to retail lumbermen a free cor- 
respondence course, which includes estimating, 
reading of blueprints ete. If the managers of 
this particular company can get together at 
stated times it might be a very good thing for 
them to study this course as a group, or it 
might be even more desirable to go over certain 
features of the course at such meetings, individ- 
ual managers studying the course at home. 

The Ohio Association of Retail Lumber 
Dealers has held estimating contests and has 





prepared a regular form for those engaging in 
the contest. Probably the inquirer has seen 
references to these contests in the AMERICAN 
LUMBERMAN. Steps have been taken to secure 
the forms used. 

The Millwork Cost Bureau, Chicago, has pre- 
pared detailed plans of the millwork for five 
house plans and these are incorporated in its 
course of instruction for members.—FEDITor. | 





Cutting Dimension from Small Logs 

We have an inquiry for machinery, and along 
with this inquiry is a request that we obtain in- 
formation as to possible buyers of squares made 
from small sized white and red oak logs. These 
squares are made from logs 5 feet long. The in- 
quiry indicates that the writer has had some 
doubts as to whether the quality of the squares 
made from these small logs would be good enough, 
so that they will be salable to manufacturers of 
furniture. We shall much appreciate any informa- 
tion you can give us along this line.—INQuIry No. 
898. 

[As would be presumed from the phrasing of 
the above inquiry it comes from a manufacturer 
of sawmill maehinery. Small, short logs, both 
hardwoods and softwoods, are being cut into 
lumber more and more, most of the lumber of 
such logs going into boxes, car roofing and sim- 
ilar products. Presumably the inquirer wants 
to eut what is frequently known in the trade as 
‘‘chair legs.’?’? The squares if clear would be 
of good quality and would be suitable for 
furniture manufacture. The difficulty is, how- 
ever, to get a great deal of clear stock from 
such small logs which would be suitable for 
making the squares. The knots in a log are 
similar to the skeleton of the human body. When 
the tree or log is small the skeleton is much 
larger in proportion to the whole than when the 
tree is large. Also, in the case of small logs 
there would be less distance between the knots 
than in larger trees. Another factor that must 
be considered is that the squares would be cut 
from the very best part of the small logs and 
would have to sell in competition with squares 
cut from slabs by companies sawing larger 
logs. In other words, the squares from small 
logs would have to compete with squares sawn 
from what is frequently regarded as waste ma- 
terial. Any reader having further information 
on this subject will be gladly referred to the 
inquirer.—EDITOoR. | 





Lumber Used in Car Stakes 


Can you tell me about how much timber is 
chopped up or wasted in car stakes each year, and 
the approximate value of this timber? I realize it 
is rather difficult to make an estimate of this sort, 
but possibly you can give me some helpful informa- 
tion on this question.—INQuiry No. 895. 

[The above inquiry comes from the manufac- 
turer of an automatic safety stake pocket which 
is finding marked favor in the logging field. 
Presumably the inquirer, therefore, is particu- 
larly interested in stakes used by loggers and 
not so keenly interested in stakes used in flat 
cars on which lumber is shipped. There is no 
information available which gives the number 
of logging cars; some companies use flats, some 
use skeleton cars, some use trucks, while still 
others float logs to the mill and in a few cases 
barge them. Taking into account the number 
of large lumber manufacturers it seems reason- 
able to estimate that there are 60,000 logging 
cars of all types. Some of these cars require 
eight stakes, some four, some none. Some log- 
ging cars are equipped with automatic stake 
pockets which save the stakes, some use long 
stakes, some use short stakes while others use 
only blocks. Carrying the estimate further it 
is likely that at least 10,000,000 board feet of 
hewn or sawn car stakes are used by loggers 
annually. In some cases cull stock is used or 
trees too small for sawing. Assuming it is 
worth $8 a thousand, the value of the ear 
stakes will be $80,000 a year, a very tidy sum. 
—EDIToR. | 


Uses Elm Riddle Rims in Quantities; 

We wish to locate a source of supply for foundry 
riddle rims. Our present source of supply is un. 
satisfactory as to delivery and freight rates, 
These rims are f;-inch sawed elm and are cojleq 
in bundles of six.—INqQuIRy No. 909. 

[This inquiry comes from a Wisconsin firm 
which manufactures hardwood foundry riddles, 
or coarse sieves used in foundry operations. The 
inquirer has been given the names of several] 
makers of rims. The inquiry is published to 
enable interested readers to get in touch with 
the inquirer.—EpITor. } 





Manufacturers of Sawdust Composition 

Will you kindly give me the name of the com. 
pany manufacturing or supplying the composition 
made of sawdust which can be molded into forms 
to take the place of wood?—INquiry No. 890. 

[Sawdust is used to a considerable extent 
along with other materials in making plastic, 
which probably is what the inquirer refers to, 
Plastic is worked in various ways. A good 
deal of stamped molding made from it is used 
in the framing of pictures. The inquirer has 
been given the names of a number of manufae- 
turers.— EDITOR. | 


Stand and Cut of Oak Timber 


Have you any figures available as to the present 
stand of oak timber in the various States? We 
would also like to get some statistical information 
on the cut of oak in each state and the depletion 
of this species of timber supply.—INQuirRy No. 894. 

| While no exact census of the oak resources 
has been made, the latest and most reliable in- 
formation was compiled by the Forest Service 
as a report on Senate Resolution No. 311, this 
report giving the stand of oak saw timber by 
regions as follows: 





Board Feet 


New England States ............. 1,510,000,000 
Middle Atlantic States ........... 5,500,000,000 
UR OTERO 5.6.09. 6K eso gun tere Oa ws 8,301,000,000 
MCOUMMAE ORIREOCR: br5 cee 45. 00% 60 46 tee 64,712,000,000 
South Atlantic and East Gulf States 27,889,000,000 
Lower Mississippi States ........ 49,460,000,000 





157,3872,Q00,000 
Oak is the leading hardwood of the country 
and it is very important to all factory users of 
lumber. In 1899 Indiana and Ohio ranked first 
and second, respectively, in the production of 
oak lumber. Since that time however the prin 
cipal producing States have been Arkansas, West 
Virginia, Tennessee and Kentucky. These States 
in 1919, the latest year for which detailed fig- 
ures are available, produced 45 percent of the 
total cut of oak. The accompanying table shows 
the production of oak lumber by States for 
LOWS’ 


Quantity Quantity 

(M feet (M feet 

b. m.) b. m.) 
Tennessee .... 349,275 Alabama ..... 61,189 
Arkansas .... 300,523 THinois: ....<. 34,861 
Kentucky .. 282,963 Georgia ...... 34,537 
West Virginia. 279,891 Maryland 31,427 
Virginia ..... AQ-7Ot "TOXAB ..0isis 28,605 
Missouri ..... 150,031 Wisconsin .... 25,575 
Pennsylvania 145,421 New York.... 24.051 
N. Carolina... 136,129 Oklahoma .... 19.750 
Ohio ........ 133.107 Connecticut 18.727 
Mississippi ... 132,804 All other mek 
Indiana ..... 109.583 States ...«. 83,566 
Louisiana .... 85,105 —— 


2,707,830 

Hardwoods, broadly speaking, constitute only 

about 20 percent of the saw timber stand, but 

they represent nearly 30 percent of the normal 

lumber production. The inquiry comes from 
Texas.— EDITOR. | 


Veneered Table Legs Required 


We are now in the market for 50 pieces 5x30- 
inch table legs, softwood center, veneered four 
sides quartered white oak.—INQuiry No. 907. 

[The above inquiry comes from a Nebraska 
lumber company. Almost any concern that 
uses veneer can turn out such table legs. The 
inquiry is printed for the benefit of readers 
who desire to get in touch with the company, 
which presumably is interested in other veneer 
products.— EDITOR. | 
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Developments in Southern Pine 


For the first time in many months, orders 
for southern pine fell slightly below production 
this week. This decline was not unexpected, 
bul the natural consequence of the lull in 
i activities which has marked the last 
few garecks, and of the conservative attitude 
assed by the lumber retailer toward spring 
devétgpments. There has of late been more or 
less ¥peculation as to what effect the rising 
building costs would have on the spring con- 
struction program, the opinion prevailing that 
if the upward tendeney continued this program 
would be narrowed down. Uncertain as to the 
future trend, the retailer decided to refrain 
from further extensive commitments until such 
time as he could definitely ascertain what volume 
spring building would assume. Prospects are 
not greatly impaired, and the fact that build- 
ing material prices are settling down to a definite 
level, enabling prospective builders to figure 
with a greater measure of confidence, strength- 
ens the belief that contemplated building will 
in most cases be undertaken and that activity in 
that field will be marked this spring. Should 
this be the case, another heavy spurt of buying 
would undoubtedly develop within the next 
thirty days, for few retailers have heavy or 
even good sized stocks, but would have to make 
extensive purchases. Southern pine production 
meanwhile is showing a slow but steady in- 
crease, last week standing at about 5 percent 
below normal. No efforts are being spared to 
expand output to the fullest possible point, in 
order to catch up with the heavy files of old 
orders before the expected spring rush develops. 
It is notable that shipments showed a rather 
sharp decrease last week, due to a tightening 
up of car supply in many sections of the South 
that may possibly result in renewed car short- 
age before long. While retail demand has 
dropped off, the mills continue to enjoy a good 
business in ear and railroad materials as well 
as in factory grades generally. Timbers are 
in big request, and are showing greater strength. 
Tho prices on transit cars have eased off slightly. 
the mills are holding firmly to their latest lists 
and the trend is still strongly upward on not 
a few items. 


The Douglas Fir Situation 


The Douglas fir industry is recovering rapidly 
from the slump in production and shipments 
Which occurred last month as a result of the 
severe snow storms which swept the entire 
Northwest. Production, shipments and orders 
at the mills reporting to the West Coast Lum 
bermen’s Association all rose over the one 
hundred million mark during the week ended 
March 4, putting the industry’s activity fully 
v0 percent above that of the corresponding 
period of last year. Manufacturers are strain 
ing every effort to increase their output to the 
highest possible point in view of the great de 
mand, their heavily overbooked condition and the 
very low and broken stocks on hand. However, 
the labor shortage is beginning to make itself 
felt at many of the mills and probably will pre 
vent the attainment of capacity production. The 
log problem also is difficult. “There is no sur- 
plus in the water, and it is doubtful if any 
surplus can be built up within the next sixty 
davs, Comps ere not yet operating at capacity 
and all logs brought to market are quickly 
absorbed, mills bidding against each other. The 
demand from California has decreased markedly, 
the tendeney of the retailers in that State being 
to hold off buying for the time being. Building 
has been interfered with by unfavorable weather 
conditions. Lumber receipts, meanwhile, have 
been very heavy, resulting in congestion both 
at the docks and in retail yards. Much of this 
lumber in the retail yards, however, has al- 
ready been sold and will be quickly moved out 
#8 soon as better weather makes possible fuller 
resumption of building. Building permits 
issued in California cities continue to be record 


breaking and no fear is felt regarding the future 
of this market. There has been a decline in 
shipments to the Atlantie seaboard, partly owing 
to competition from other woods and partly to 
the searcity of stock suitable for this purpose. 
Much business continues to be transacted on 
the Atlantic seaboard, but is largely confined 
to shipments made during December and Jan- 
uary. It is not expected that the competing 
woods can come near to satisfying the spring 
requirements of this section, but that the de- 
mand for fir will remain very heavy. The rail 
market continues active. Orders currently re- 
ceived would indicate that as a rule stocks held 
by city yards are fair, and that comparatively 
little business can be expected from them until 
the spring building season is actually here and 
the retailers have definite assurance as to the 
volume of business they are going to transact. 
Country yards do not appear to be so well sup- 
plied and it is from them that the greatest 
part of the present orders are coming. A dis- 
tinct improvement in agricultural conditions 
leads the manufacturers to look for a very heavy 
volume of business from the country trade this 
year. Stocks are becoming harder to secure. 
The heavy production of car material, for which 
the mills still have large orders on their books, 
is decreasing the output of standard yard items, 
with the result that inventories of unsold stocks 
of that deseription are so far below normal as 
to be negligible. Prices are showing no weak- 





Statistics on production, orders and 
shipments appear on page 46 





ness, many popular items still trending upward. 
Export demand is growing in volume. Japan 
is coming into the market for large quantities 
of stock and is not so much interested in prices 
as in ability to get material. Exporters find dif- 
ficulty in securing vessel space to foreign mar- 
kets, and particularly to Japan, steamship com- 
panies not being willing to book ahead more 
than ninety days. 


Western Pines and Redwood 


Production in the Inland Empire is inereas 
ing slightly as a result of the reopening of 
several mills that have been shut down all 
winter. Shipments, however, are still approxi- 
mately double the output, the former being 
about 90 percent of normal and the latter 
barely 45 percent. The very limited stocks 
on hand are therefore undergoing further de- 
pletion, so that it is becoming inereasingly 
difficult to secure acceptance of orders requir- 
ing shipment within thirty or sixty days. De 
mand is heavy in proportion to available sup- 
plies and bookings are being restricted, at 
present amounting to between 65 and 70 per 
cent of normal. Retail demand from the middle 
West is insistent and there is keen competition 
for the shop and finish that is being ordered. 
The California white and sugar pine mills re 
port good inquiry from the Kast. Stocks are 
low all around, but particularly in shop and 
the mills are preparing for as early a start as 
possible. Redwood is very strong; retailers 
thruout the country are stocking up for spring 
trade and plenty of factory business is offered. 
The mills had an exeeptionally heavy demand 
in January and February and have noted no 
perceptible falling off so far in March. The 
California demand for both green and dry 
stock is voluminous. ‘The mills are oversold 
on uppers and say it seems improbable that they 
will catch up with the demand for such items. 
Even short lengths are having a big call, and 
there is no noteworthy surplus of commons. 
Prices are well maintained thruout the list, and 
some mills have put into effect additional ad- 
vances. The mills are preparing to increase 
their output as soon as logging conditions im- 
prove. 


Unusual Activity in Hardwoods 

While demand for hardwoods remains un- 
usually active, it is becoming steadily harder 
to obtain dry supplies, and orders are going the 
rounds both southern and northern mills, beg- 
ging for takers. As a result of consumers 
bidding against one another, prices on dry 
lumber continue their upward trend, and even 
green lumber is being taken at top prices. 
Furniture and automobile concerns are buying 
freely, and in order to protect their production 
schedules are contracting ahead for large quan- 
tities of hardwoods. The call from flooring and 
interior trim manufacturers is increasing as 
spring approaches, and there has been no re- 
duction in the requirements of the box and 
packing crate makers. Manufacturers of agri- 
cultural machinery and implements and of 
vehicles are more optimistic over the outlook 
than in three years, and are coming in the 
market on a larger scale. Their current sales 
are reported to be well ahead of those of 1922 
and 1921, with a good export trade added to 
their increased domestic business. Buying of 
hardwoods by miscellaneous consumers continues 
to total a sizable volume, and the outlook for 
foreign trade is encouraging, especially in oak 
and gum for the United Kingdom. 


Northern Softwoods Are Strong 


The northern pine manufacturers report big 
inquiry for everything on the list, that from the 
Kast being particularly strong. Retail trade 
in the North is quiet, but the interest shown 
hy the dealers indicates that stocks are by no 
means ample to meet spring requirements, and 
that a big revival in this trade can be expected 
as soon as the weather becomes, open enough 
to enable building to start up. Reports from 
the eastern consuming territories indicate that 
milder weather has resulted in a strengthening 
of demand, and that many dealers are in urgent 
need of stocks. The mills, meanwhile, have 
heavy order files and are not looking for busi- 
ness. Prices are strong, practically all the 
popular items still showing a pronounced up- 
ward tendency. The same conditions feature 
the northern hemlock market. Offerings of dry 
hemlock are very light and some mills recently 
have advanced their prices to $2 over the 
3roughton list. Logging conditions have been 
very favorable in northern Wisconsin, and ‘the 
log output is expected to be fully as large as 
previously estimated. However, the combined 
requirements of the lumber mills and the paper 
and pulp manufacturers are, and doubtless will 
remain, so large that summer operations will 
be necessary in many sections. Logging in 
northern Minnesota has been hampered by cold 
weather and deep snow, and will be less than 
estimated, with the result that many of the 
large manufacturers are already planning to 
install summer camps. 


North Carolina Pine Is Active 


The demand for North Carolina pine, both 
rough and dressed, continues very brisk and in- 
quiries are numerous. Bookings, however, are 
held down as far as possible because of the 
shortage of stocks and the overbooked condi- 
tions of the mills. As a result of this policy, 
production toward the end of February exceeded 
orders. Manufacturers continue to make every 
effort to increase output in an effort to catch 
up with their orders and if possible to round 
out their broken stocks. They are still handi- 
capped by unsatisfactory logging conditions, 
and in some instances by a lack of labor. The 
shipping situation has improved to some ex 
tent and shipments remain somewhat above pro 
duction, tho car supply appears to be tighten- 
ing up and embargoes continue to handicap 
trade. Prices on certain items of dressed lum- 
ber, such as flooring, have shown a slight ad- 
vance lately and the tendency almost thruout 
the list, but perhaps on rough lumber particu- 
larly, is strongly upward. 
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To Operate Oregon Plant 


PORTLAND, OrE., March 3.—The citizens of 
Carlton, Ore., gave a banquet last Thursday 
night in honor of J. C. Flora and associates who 
recently purchased the property of the Carlton 
Consolidated Lumber Co. and are to put it into 
operation again very shortly. The affair was 
one of much significance to the community for 
the mill will be the big industrial asset when in 
operation. W. B. Dennis, the retiring manager 
of the mill and timber holdings under the old 
owners, was the toastmaster. Associated with 
Mr. Flora are EF. Grammer, of Seattle, and 
George L. Gardner, of Spokane. The concern 
is known as the Flora Logging Co. Property in- 
cluded in the purchase consists of the sawmill 
plant at Carlton and site, a lake of 500 acres, 
the Carlton & Coast railroad and the logging 
railroad of the old company and all of its tim- 
ber holdings in Yamhill and Tillamook coun- 
ties. It also includes about 10,000 acres of tim- 
ber belonging to the Hammond-Winton people. 
The total acreage is something like 20,000 acres, 
estimated to cruise about 1,000,000,000 feet of 
the finest yellow fir. 

Speaking at the banquet Mr. Flora gave an 
outline of the company’s plans for the future. 
The first project will be the rebuilding of the 
railroad and bridges. This work is now under 
way. The entire track is to be retied. By 
April 1 the road will be open from end to end. 
Logging operations will follow immediately, and 
it is expected to be ready to make log shipments 
by June 1. It is planned to put about 50,000,- 
000 feet of logs in the water this year; next 
year it is planned to have an output of 150,000,- 
000 feet. It is stated that 200 to 500 men will 
be employed in the logging operations. The 
dam will be rebuilt. It is understood that the 
consideration involved in the purchase of the 
property is between $2,500,000 and $3,000,000. 


Opens New Branch in Florida 


Str. Louis, Mo., March 5.—A. J. Siegel, presi- 
dent of the Huttig Sash & Door Co., recently 
returned from Jacksonville, Fla., where he ar- 
ranged for the opening on March 1 of the new- 
est branch for the distribution of ‘‘Satin 
Brand’’ millwork. The branch warehouse and 
office is at 808-14 West Bay Street. 

The Jacksonville house has 15,000 square feet 
of floor space. It will serve all Florida, south- 
east Georgia, as well as Cuban and South Amer- 
ican trade. Mr. Siegel said that they would 
thus be better able to serve that territory, which 
is growing rapidly in importance. Additional 
traveling men will be placed in the territory, 
reporting to the Jacksonville branch. 

The Huttig Sash & Door Co. also operates 
branches in Missoula, Mont.; Memphis, Tenn.; 
Birmingham, Ala., and Dallas, Tex., and a sales 
office in Philadelphia, Pa. 


Confidence Necessary to Prosperity 


HAMMOND, LA., March 5.—V. A. Stibolt, as- 
sistant general manager of the Natalbany Lum- 
ber Co., believes that lack of confidence is one 
of the greatest hindrances to permanent build- 
ing prosperity in this country, and feeling con- 
vinced himself that there is nothing wrong 
fundamentally with conditions, is making that 
the subject of the advertising for his company 
and in the advertising copy prepared for the 
March 10 issue of the AMERICAN LUMBERMAN 
has included a letter addressed to friends and 
customers of the company as follows: 


In the midst of a chaotic tangle of European 
politics, which no one definitely understands, our 
glorious country is on the verge of the long awaited 
era of prosperity. 

Thinking business men unite in publicly stating 
that we are about to emerge from an unnecessarily 
drawn out period of uncertainty and readjustment 
of values. 

Our progress to general prosperity has been de- 
layed thru lack of confidence in the fundamental 
strength of a government entrusted to men chosen 
by our own ballots, a condition aggravated by 
the heckling of a few radical politicians, who in- 
variably cackle loudest while constructive leaders 
think soberly and seriously of the proper course to 
recommend for our national institution to follow. 

We have all, to our shame, at some time or 


other, possibly absorbed a part of this lack of 
gonfidence in our institutions, and this has in time 





affected our confidence that general prosperity could 
return. 

Confidence is necessary to lasting prosperity ; so, 
let the lumber industry, manufacturer and dealer, 
accept with confidence, the fact that prosperity is 
here, and do our part in sustaining it. 

Prosperity raises the standard of living, creates 
the desire for new homes, forces expansion in in- 
dustry and fixes anew the value of raw materials, 
directly in proportion to the demand from the 
people of this country, who after all, have the 
only power to fix such value. 

Mr. Stibolt is a student of economies, a firm 
believer in the patriotism and good sense of 
the American people and in addressing this com- 
munication to lumbermen thruout the country 
he has the hearty support and enthusiam of the 
members of the Natalbany Lumber Co. organ- 
ization. 


Elected Director of Prominent Firm 


Kansas City, Mo., March 6.—R. F. Morse, 
general manager of the Long-Bell Co., at Quit- 
man, Miss., has been elected a director of the 
Long-Bell Lumber Co., to succeed the late 8. T. 
Woodring. Mr. Morse 
has been with the Long- 
Bell Lumber Co. since 
1906 when he was ap- 
pointed purchasing 
agent at Lake Charles, 
La., where he remained 
until 1909. From that 
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Quitman, Miss. ; 
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Lumber Co. 








time until 1912 he trav- 
eled as a salesman in 
the manufacturing §see- 
tion of the South and 
later made investiga- 
sions in Europe with M. 
B. Nelson, general sales 
manager, determining 
the class of material that would meet the needs 
of the various European buyers and that the 
company profitably could export. In January, 
1912, he was placed in charge of the newly 
created export department at Beaumont, Tex., 
where he remained until the business was well 
established and in August, 1913, he was ap- 
pointed general manager of the Ludington di- 
vision of the Long-Bell company. He was 
transferred to the Quitman operations March 1, 
1918. 


Bill to Prohibit Price Fixing 


SPRINGFIELD, ILL., March 7.—A bill was in- 
troduced in the State legislature last night by 
Senator John Dailey, of Peoria, chairman of 
the State commission which last year investi- 
gated the building industry in Chicago and 
other populous centers, to prohibit price fixing 
of all kinds in building materials. It is re- 
ported that under this bill every contract or 
combination, whether in the form of a trust or 
otherwise, and every restraint of trade, is 
made unlawful. The bill further provides that 
contracts whereby purchasers agree not to use 
supplies of competitors are made unlawful, as 
is the circulation or publication of .price lists 
or statements showing cost data of any de- 
scription. 
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Secures Option on Washington Timber 


PoRTLAND, OrE., March 3.—It was reported 
here today from Kelso, Wash., that options have 
been secured by the Long-Bell Lumber Co. on 
timber holdings of the Milwaukee Land Co., 
comprising 6,000 acres in Lewis and Cowlitz 
counties. The tract is understood to be valued 
at $1,750,000. J. D. Tennant, vice president of 
the purchasing company is quoted as saying 
that the tract would be cruised within sixty days. 
The timber lies in the watershed of the Cowlitz 
and Lewis rivers and is scattered among hold- 
ings of the Long-Bell company and adjoins its 
properties on the north. 
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Acquires New Capital for Expansion 


SPOKANE, WASH., March 3.—This week the 
Deer Park Lumber Co., of Deer Park, Wash, 
filed a deed of trust to secure a bond issue of 
$250,000, just issued, to afford capital for 
expansion and the acquirement of further tim. 
ber reserves. The preliminary negotiations ang 
the underwriting of the obligations have beep 
handled by the investment banking firm of 
Ferris & Hardgrove together with Bond, Good. 
win & Tucker, the latter an outside bond house 
with a Spokane branch. 

The Deer Park Lumber Co. was organized 
by William Leuthoid and Ray L. Wilson about 
ten years ago. It has since been in continuous 
operation under their direction. It has a daily 
capacity of 150,000 feet of lumber from its 
Deer Park mill. It is one of the few mills of 
the Inland Empire making a practice of con. 
tinuous operation thru the winter, made 
possible by a hot pond. The extra cost of 
winter work, and especially the lesser amount 
of logs which can be sawed when frozen, ig 
compensated for by the steadier employment 
afforded, resulting in greater efficiency of man 
power and ability to take full advantage of the 
spring drying season. 


Good Students May See Games Free 


SHREVEPORT, LA., March 6.—A. O. Davis, 
local Jumberman, is head of a committee of the 
local Lions Club, which is raising a fund of 
several hundred dollars to organize a Knot Hole 
Club thru which school boys up to 15 years old 
will be admitted free to Texas league baseball 
games. Special accommodations will be built 
for the boys, who, to enjoy this privilege, must 
make certain credits in their studies. 


Purchase North Bend (Ore.) Mill 


PORTLAND, ORE., March 3.—Negotiations were 
closed here Thursday for the purchase of the 
property of the Buehner Lumber Co., at North 
Bend by interests connected with the California 
& Oregon Lumber Co., of Brookings, Ore., and 
Michigan and Illinois lumbermen. A new cor- 
poration with a paid-up capital of $5,000,000 is 
being organized to take over the property and 
will be known as the Stout Lumber Co. It will 
be headed as president by W. C. Ribenack, 
chairman of the board of directors of the Cali- 
fornia & Oregon Lumber Co., of Brookings, 
Ore. Its vice presidents will be Henry L. Stout, 
of Chicago, vice president of the California & 
Oregon Lumber Co., and W. T. Culver, Lud- 
ington, Mich., of Stearns & Culver Lumber (Co. 
Walter V. Struby, of San Francisco, assistant 
secretary of the California & Oregon Lumber 
Co., will be secretary and William W. Stout, of 
the Stout Lumber Co., Thornton, Ark., treas- 
urer. The directors are Frank D. Stout, Henry 
L. Stout, W. T. Culver, George T. Mickle, Wal- 
ter V. Struby, William. W. Stout and W. C. 
Ribenack. The interests represented are already 
large holders of timber on the Pacific coast, 
controlling one of the finest bodies of redwood 
timber in California. 


The Buehner mill, which has an annual ¢a- 
pacity of 60,000,000 feet, enjoys excellent ship- 
ping facilities, being located on the Southern 
Pacific railroad as well as on Coos Bay, which 
enables it to handle both export and domestic 
trade. Further improvement of Coos Bay thru 
Government appropriations assures its future 
as one of the best deep water harbors on the 
Pacific coast. Included in the deal is the 
steamer Martha Buehner, which will be used 
by the new company in transporting its product 
to the California market. 


Plans are to increase the annual production 
to 75,000,000 feet, which stock will be cut from 
the timber holdings of the Buehner company, 
comprising over 20,000 acres of timber lands 
in southwestern Oregon, lying around Coos Bay 
and available for tidewater logging. These 
lands contain over a billion feet of Douglas 
fir, spruce and Port Orford cedar, sufficient te 
supply the mill operation for fifteen years. 
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{THERE'S NO PLACE LIKE HOME" 8 


THE COMMUNITY BUILDER 
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Boys’ Summer Camp as Character Builder 


If every American boy had the opportunity 
such as given to cadets who attend Camp Roose- 
velt, the national boy-building institution, the 
future generation would not know of any organ- 
ation such as the ‘‘ Klu-Klux-Klan,’’ and the 
word ‘‘Bolshevism’’ would die out in this 
country because of lack of usage. 

Why? 


3ecause Camp Roosevelt puts the boy 


{By Lillian Ewertsen] 
study during the summer vacation period for 
the growing boy, evolved this great Olympian 
playground, where boys ean learn to shoot, drill, 
have morning study hours and afternoon ath- 
letic programs, in a great school of the young 
soldier. Wishing to interest boys from the 
homes of parents of average means thruout the 




















Military discipline and training enforce principles of codperation and develop manliness 


thru such an intensive course of citizenship 
training (in addition to a recreational and 
educational program) that when he emerges, at 
the end of his summer’s outing, he has come to 
know the true meaning of American citizenship 
and what its rights and privileges stand for. It 
is difficult to boil down the aims and objects, 
values and ideals of Camp Roosevelt into an 
expressive brevity. The scope of it all is so 
great that it rather defies immediate definition, 
but if one term more than any other expresses 
the whole plan, that term is ‘‘boy-building.’’ 


In the first place, Camp Roosevelt does it all 
by system. The camp is thoroly organized and 
oiled for smooth running. From the minute 
the boy steps off the train until he steps back 
on it, he is under the care and supervision of 
an organization that is efficient without being 
mechanical; an organization that moves the 
lad along thru his period of training, but re 
fuses to regard him as a mere boyish automaton. 

Maj. General Leonard Wood, on the occasion 
of his tour of inspection of the camp, said, in 
part: ‘‘From personal inspection, I know that 
the camp is well conducted, and the work they 
are doing is going to give us better youth and 
better men, men with higher ideals and a 
broader, finer conception of their duties as citi 
zens. The association of boys from all walks 
of life is also most beneficial, and serves to 
eradicate many of the narrow prejudices which 
exist between the different groups.’’ 

Camp Roosevelt had its inception in the mind 
of Maj. F. L. Seals, United States Army, whio, 
appreciating the vital need of direeted play and 








country, and not the select few who might 
readily afford an exelusive camp, Maj. Beals se- 
cured the codperation of the Chicago public 
school system, the War Department of 
United States Government, the American Red 
Cross, Chieago Dental Society, Y. M. C. A., and 
like organizations, national in seope. 


the 











and the junior camp, for the younger lads. 

United States army officers are assigned to 
the camp by the War Department to provide 
the military instruction, while complete camp- 
ing equipment is also loaned to the camp by 
the War Department. The school faculty is 
selected in the main from the Chicago public 
high schools, and eredits earned in the camp 
school are honored on a par with those of other 
Chieago summer schools. Scoutmasters and boy 
leaders handle the instruction in the junior 
camp, while every department of camp life and 
every activity is carefully supervised by ex- 
perts. 

Because of this whole-hearted support from 
outside agencies, it is possible to make the fee 
which the individual boy is required to pay 
sufficiently low to attract almost any red-blooded 
healthy American youngster. The only require- 
ment for attendance is that a boy must be from 
10 to 20 years of age, and possess a good moral 
character. All other financial burdens gre as- 
sumed by a committee of public-spirited Chi- 
cago business men, who yéarly contribute the 
sums needed. 

Maj. Beals oceupies, during the winter months, 
the position of professor of military science and 
tactics and supervisor of physical education in 
the Chicago high schools. He is always glad to 
assist parents with their ‘‘boy problems,’’ and 
inquiries directed to his office at the Board 
of Kdueation, 460 South State Street, Chicago, 

















Athletic contests are made the means of stimulating healthy rivalry among the boys at the camp 


To meet the differing needs of so cosmopoli- 


tan a group of boys, Maj. Beals divided the 
camp into three sections; the summer schools, 


which inelude seventh and eighth grade and com 
plete high school courses; the R. O. T. C. or mili 


tary division for boys 14 years of age and over; 


will receive immediate response. 

Readers who are interested in the welfare of 
the growing boy should interest themselves in 
the Camp Roosevelt Plan. It is the most pro- 
vressive move in the educational advancement of 
‘““hetter citizenship.’’ 
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Junior cadets at Camp Roosevelt make their headquarters in this rustic 


clubhouse 


The 


houish instinet for adventure is satisfied in 


the 


construction of 


primitive shelters 
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Conventions Have Given Close Attention to Financing of 
Homes—Building Estimates Forecast Big 1923 Volume 


Altho the conventions continue to trot by, 


the end of the season looms in sight. It’s 
been a good season, and it still has a few 
good jigs left to it; 
orchestra will put up their instruments, and 
the grand ball of 1923 retail lumber con- 
ventions will be over. It has been a season 
full of sane optimism and energy and 
thought and desire to learn. There were 
just a few false notes in the chorus, but 
these discords are not worth mentioning. 
They were played, for the most part, by 
men who are not lumbermen, and their noise 
and fury were pretty accurately discounted 
by the thoughtful members of the fra- 
ternity. Some few men who are asked 
to speak at lumber conventions appar- 
ently do not realize the new thought- 
fulness in the lumber business. Men 
who are learning a hard accuracy in 
figuring costs, who go forward by 
knowledge and not by guess, are not 
the fellows to be impressed by noise 
and prejudice and passion dressed up 
in glib words. The ear-busting spell- 
binder whose foam of words can test 
only one-half of 1 percent or less of 
thought is a long way behind the mod- 
ern lumber merchant whom he pre- 
tends to lead in thinking about moral 
and economic and political problems. 
These false alarms are getting weeded 
out. The big front will not get the 
phoney stuff by much longer. 


A Straight Shooter 


The boys like real oratory; the. real 
stuff that is soundly ribbed with truth 
and wisdom. It has been a pleasure 
to see the splendid response Parson 
Peter Simpkin always gets from a 
lumber audience. The Parson has the 
magic of words; but he’s a straight 





but before long the 





Development of United States 


Since we’ve taken a dirty crack at some 
of the nonlumbermen who rubbed our fur 
the wrong way, it’s a pleasure to mention 
one nonlumberman who brought a great deal 
of knowledge and urbanity and persuasive- 
ness to a rather difficult task. This was 
George D. Ogden, traffic manager of the cen- 
tral region for the Pennsylvania Railroad. 
Now, part of Mr. Ogden’s task, of course, 
was to persuade a supposedly irritated group 
of men that transportation failures were not 
altogether the fault of the railroads and that 

















of necessities and luxuries, increased some 
three and a half times in the twenty year; | 
from 1900 to 1920. Capacity for production | 
has increased; and when Europe begins the 
serious business of rehabilitation, as it must F 
do soon, the calls upon the United States 
and the opportunities offered to our, country 
will be beyond bounds. 


Real Community Service 


Mr. Ogden touched upon two matters that 
arise in this connection that might be pretty 
directly applied to our business. The first | 
is the foolishness, in the face of such golden | 
opportunities, for one element in the 
great fabric of our national life to try 
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to get more than its share by taking 
something away from somebody else. 
Greediness overshoots itself and, as in 
the fable, kills the goose that lays the 
golden egg. Competition, for instance, 
is the life of trade up to a certain 
point. Beyond that point it is a dam- 
age to everyone concerned. There is 
more to be gained by joining with a 
competitor to create a general con- 
‘munity desire for homes that are really 
needed or to establish a building and 
loan or to establish sound cost knowl 
edge than there is to be gained from 
fighting him on every stick of lumber 
he sells. There is another fable; | 
seem to be running to them; of the two 
men who fought over a donkey, and 
while they were fighting a mail-order 
man came along and led the animal 
away. Well, it was something like 
that. It takes a man’s time and atten- 
tion and ability to put over a real com- 
munity service, and if he wastes a | 
large part of that time and attention 
and ability in trying to sell every stick 
moved in his community his service is | 
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shooter, and he tells us the things we 
need to know. And there are many 
others; not all as skilled in the music 
of language as the Parson is, but all 
belonging to the fraternity of straight 
thinkers and straight shooters. We 
venture the guess that no series of business 
conventions ever held has given more earn- 
est attention to practical business econom- 
ics than have the 1923 retail lumber conven- 
tions. Take the very practical matter of 
financing home building. We have men- 
tioned it in these columns repeatedly. We 
are all but fascinated by the universal inter- 
est in the question. When Frank Chase 
speaks at a convention I know that as soon 
as the session is dismissed I’ll find Frank 
with men ten deep around him, asking ques- 
tions about the building and loan. Not so 
long ago not many lumbermen felt that home 
financing was any part of their business. If 
they got into it they did it the way the 
banker in Will Ryan’s story got ‘into the silk 
business. Somebody busted, and there they 
were with a new business on their hands. 
But they are now getting into the financing 
of homes because they see that they belong 
there. And this is just a sample among 
many practical economic questions that got 
a good airing. 


permanency of a nation is founded. 


and strong 


service was improving quite as rapidly as 
could be expected under existing Federal 
laws. He made clear and straightforward 
arguments. But it is not with that part of 
the address that we want to deal. 

Mr. Ogden talked much about the devel- 
opment of the United States, what has been 
done and what may reasonably be expected 
in the future. He hit upon a statement that 
has rather been proved true in our line of 
business. He said that problems were many 
and serious and that no man can escape 
them by refusing to think about them. But 
he added that many men have warped their 
judgment and crippled themselves and their 
businesses by looking intently at the diffi- 
culties and neglecting to look at the oppor- 
tunities that are accompanying them. He 
presented figures showing that not only has 
the United States never been in greater in- 
dividual comfort before but that no other 
country, ancient or modern, has ever been 
in better material condition. The household 
wealth, meaning the home equipment both 


The home is the foundation upon which the stability and 
Lumbermen 
should do all possible to make this foundation firm 


~ inheritance. 


going to suffer. If we get Mr. Ogden’s 
principle rightly applied, it is pitiably 
trivial for us to sacrifice a full business 
future in an attempt to get a little 
something now by injuring somebody 
else. 
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Opportunities and Responsibilities 


And the other thing which Mr. Ogden men- 
tioned and that stuck in my mind is the fact 
that this vast opportunity that lies before 
the United States involves just as vast 4 
responsibility. It will be a bad day for 
the United States and the world if we view 
these golden opportunities as a completely 
selfish and undisciplined youth views a rich 
Some one was telling me not 
long ago that insurance companies have 
compiled figures showing that on the aver- 
age an inheritance is dissipated within a few 
years; seven, I believe it was. There is al 





old saying that a fool and his money soon | 


part company. Probably that might also be 
made to include a fool country and its op- 
portunities. It seems a great process of 
nature that as soon as anything; a fortune 
or a volume of trade or a chance; gets 80 
big that the person is no longer master of 


it and can no longer make a sound use of it 
in serving the public, then that thing begins | 
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I imagine the great time of 
testing for the United States has not yet 
come; that it will come when we become the 
trade-master of the world. If there is a 
sound backbone of service in American life, 


then we’ll probably be allowed to keep what 


is now being offered to us. We'll not apply 
this principle to local lumber trade. The 
application is obvious. 


House Organ’s Homely Advice 


Some time ago a copy of the “Knothole,” 
the house organ of the Dower Lumber Co., 
came to hand. It contained some homely 
advice about getting the most out of a con- 
vention. The season of direct 
application is pretty well gone 
by, but it is good advice for 
other situations as well as for 
conventions. It applies pretty 
directly to the matter of proper 
coéperation with a competitor 
thruout the year: x 

“It is not enough for a man- 
ager to soak up everything pos- 
sible like a sponge—he must 
also contribute something for : 
the other fellow’s benefit. One 
gets out of this world only in 
proportion to what he puts in. 

If you have an idea that sounds 5 
good to you, do not be afraid to 

pass it on to the next fellow for 

his opinion and criticism. If you 

can not stand to have your 

ideas criticised, they will never 
be of much benefit to you. They 
will never produce any good if 
kept in the dark, but must be 
able to stand the light of day 
where their possibilities for both : 
good and bad are easily seen. 

“We are sure that our differ- 
ent managers have many ideas 
that would be of great benefit to ' 
themselves and the business as 
well if passed on. It is seldom 
tho that a real worth while idea 
originating in the mind of one 
of the rank and file of any or- 
ganization ?s ever put to use, not 
because the ideas are lacking, 
but because the party that con- 
ceived the idea is afraid of the 
criticism it might receive. He 
guards it as if it were his 
sacred property and the last idea 
he ever expects to have that he 
can call his own.” 


Estimated 1923 Building 


This is a good year in which 
to release as much knowledge 
as possible in order that it may 
contribute to the developing and 
handling of the volume of poten- 
tial business. This department has made 
varlous sorts of comment this year in regard 
to probable and possible business. Have 
you seen the estimates made by the Copper 
& Brass Research Association of New York 
City in regard to building in 1923? Its 
figures total nearly eight billion dollars for 
the year. It estimates that nearly two 
billion dollars worth will have to go over, 
on account of lack of money and materials, 
leaving about six billion of actual construc- 
tion for the year as against five billion for 
1922. It will be interesting to look at a few 
of the items. The items quoted, it should be 
said, dre taken from the undiscounted list, 
the list totaling $7,830,000,000. This is the 
amount that in the compiler’s opinion will 
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actually be projected and that would be 
built if money, labor and materials were 
available. The three items probably of 
most interest to retailers are churches, 
dwellings and schools. The estimate for 
churches in 1923 is $530,000,000, as against 
$205,000,000 for 1922; for dwellings, $940,- 
000,000, as against $680,000,000; for schools, 
$1,540,000,000, as against $610,000,000. 
These are staggering figures and can 
mean little to the common, garden variety of 
person who feels lucky if he has the price 
of a pair of overshoes in his pocket; but 
almost anyone can strike off the ciphers and 
use what is left for purposes of comparison. 
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TO BUILD YOUR HOME 


when you can get 


EVERYTHING 


at one place 























Wilson & Greene Lumber Co. 


«Where Quality Dominates” 


IT’S EASY 


Should Not Delay Needed Building 


Of course in thinking of these things we 
don’t lose sight of the fact that we hope to 
make a profit. We don’t want anybody to 
think ours is wholly an other-worldly view. 
If the eight billions gets done instead of the 
six billions, then building material men will 
make more money. But while we admit this 
before we’re asked, we still insist that aside 
from personal profit it is better to catch up 
on the building program. This dragging be- 
hind is a bad job. Some needed building dies 
of long starvation before it gets started. 
Blocks of people get used to “making it do,” 
and they keep it up to their own 
hurt after the necessity for post- 
ponement is gone. Building ma- 

terial men, contractors and 
mechanics get a bad complex. 
They think of that house short- 
age and figure they have the 
situation by the tail and need 

If they do this 

they think, 


only to hold on. 
long enough, the 
public will have to come across. 
They lose the healthy state of 
mind that wants a full day’s 
wages for a full day’s work and 
vice versa, and begin thinking 
: about what the traffic will bear. 


The traffic will bear a good 
deal—for a while. Then it gets 
up on its hind legs, and some- 
body wonders why he ever was 
born. . We read an article on our 
business, and by that we mean 
the general construction field 

and not the retailing of lumber, 
| that was written by a financial 
expert. In this article he looked 
over the field in rather comic dis- 
| may and asked what it was in 
' the building business that made 
crooks out of men. Well, we 
don’t think there’s anything. 
Ready-made crooks sometimes 
, elect our business as their tem- 
porary occupation, and latent 
crooks who have been perform- 
| ing reasonably honest service in 
the building field sometimes dis- 
cover their potentiality for theft 
and develop it. In a few places, 
so they say, wholesale crooked- 
ness has developed uncomfort- 
, ably close to our line of business. 
But everybody who knows our 








Cortland SYRACUSE Marathon line of business knows that as a 
whole it is clean and big and 
SSeS % truly serviceable. The con- 





This ad was used by a Syracuse (N.Y.) retailer in a program prepared 
for the Tigris Temple Shrine Circus held in that city recently 


The first impression, and it is a heartening 
one, is that the possibilities for volume of 
business are greater than last year, and last 
year did pretty well. But somewhere along 
the line of impressions comes the reflection 
that handling all this business is going to 
make us hump. We want to handle it if we 
can, of course, not only because more busi- 
ness ought to mean more profit but also be- 
cause building ought to be done when it is 
ripe. Hope long deferred maketh the heart 
sick, and a deferred building isn’t going to 
keep the kiddies warm or start in on its 
share of the big job of producing the 
national income. If a man needs a building 
he needs it; and if he has to put it off he’s 
going to suffer some loss. 


spicuous grafters have made us 
uncomfortable, and it has made 
some of our tight fisted and 
suspicious customers talk. It is 
truly unfortunate that these few 
scandalous things happened, particularly at 
the beginning of what promises to be a great 
building era. The bad smell left by the few 
crooks will have its effect in slowing up the 
long expected revival. 

But the lucky thing for us is that our cus- 
tomers are not so much influenced in their 
decisions about building by scandals in some 
distant city as they are by confidence in their 
own local builders. We believe that prac- 
tically every man who merits that confidence 
has it. It also seems a good policy, when 
trade promises to open out, for the dealer 
who has local confidence to rise up early in 
the morning to merit it still further. A 
closer coéperation with his contractors if 
properly employed will help him to render a 
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better and bigger service to his customers at 
an honest price. This service ought to be 
the object of such codperation. The other 
kind, the kind that frames up a thieves’ 
market where one holds while the other 
skins, may have rolled up a quick and dis- 
honest fortune once in a while with which a 
crook made a hasty get-away; but it never 
did anything good to the big, continuing 
industry of house building. The industry is 
big and continuing. No amount of thievery 
could stop the public from building. But a 
thieves’ carnival could start an avalanche of 
honest anger that would sweep away much 
of value while engaged in catching a few 
crooks. Nobody has a bigger interest in 
honest and efficient building service than the 
building material dealer. Fortunately he is 
that kind of a fellow; and the occasional 
crook gets scant sympathy and no help from 
him when his crookedness is found out. 


|The next instalment of the Realm of the Re- 
tuiler points out how the building and selling of 
garages offers a profitable field for the retailer, 
and comments on the value of the trade school 
idea to planing mill owners.—EnirTor. | 


Display Window 


There are times even in the best regulated 
and best served communities where a little edu- 
cational propaganda is not amiss explaining 
some of the reasons why retail lumbermen are 
essential to the welfare of their community. As 
a matter of fact, probably few laymen under- 
stand the very great service performed by re 
tailers in purchasing building materials from 
all parts of the country, assembling them in 
proper shape for local consumption and having 
these materials ready for the instant eall of 
the customer. It takes a lot of effort, a lot 
of knowledge and a lot of study to accomplish 
this. The very vital service which the retailer 
is rendering can be brought home tellingly by 
means of a display window such as the one 
shown in the accompanying illustration. 

This display was put on by a Michigan mem- 
ber of the AMERICAN LUMBERMAN Display Win 
dow Club who in sending it wrote: ‘‘We have 
received several good ideas from your window 
display club articles and thought perhaps you 
might be interested in a recent one we have 
had, photo of which we are sending under sepa- 
rate cover. 

‘*We believe this photo is self explanatory 
and while we do not anticipate many, if any, 
direct sales as a result of this display, yet we 
feel that some little educational propaganda 
from time to time is somewhat worth while and 
in our opinion also demonstrates ‘Why the retail 
lumber and building supply merchant.’ ’’ 

The same idea can be followed with profit by 
every retail lumberman who has a display win 
dow and the idea is presented here to the mem 
bers of the AMERICAN LUMBERMAN Display Win 
dow Club. 

The club is continually growing in number 
and now embraces members in most of the 
States. Membership in the club entails no ob 
ligation upon the retailer other than to pass on 
vood display window ideas. All that a dealer 
has to do to become a member of the club is to 
express a desire to join. 


A Display Window for the Housewife 


Spring is at hand with the ever present house 
cleaning. Closets are rummaged thru and dust 
is hunted from garret to cellar. The winter 
things are laid aside to be put away and all 
sorts of devices to keep the moths out are econ 
sidered. This is the time for the retail lumber 
man to press the sale of cedar chests and cedar 
lined closets. Cedar especially prepared for 
making closets is available today and an excel 
lent display for a window can easily and quickly 
be provided. At one end of the window build 
in a.red cedar closet. Leave the door of the 
closet open and store a few clothes in it just to 
show how the closet works. In front of the 
closet display some samples of cedar used for 





Takes Pride in ‘‘Home-like’”’ Office 

Port WASHINGTON, N. Y., March 6.—A roar- 
ing fire of logs set on neatly burnished brass 
andirons greeted the correspondent of the AMER 


ICAN LUMBERMAN recently when he dropped in 
at the pretty Port Washington ‘‘home’’ of 


Latham Bros., the Mineola lumber dealers. The 
frame structure, erected last summer, is one of 
the neatest lumber offices on Long Island, and it 
is affectionately called ‘‘the pride of the 
firm.’’ 

Altho only a branch office, the Port Washing 
ton establishment has been made just as home- 
like as one can imagine. The main room is 

















Office ‘‘Home’’ of Latham Bros. 


equipped with a large mahogany table, at whig, 
the prospective customer may sit in a huge easy 
chair in perfect comfort and look over the 
plans for his future home. Incidentally, Latham 
Bros. have issued their own book of plans, jp. 
cluding beautifully colored illustrations of fifty 
or more home designs. y 

The Port Washington office, altho the improve. 
ments have all been made within the year, has 
turned out a big quota of business. So much busi. 
ness has developed at the branch yard, in fact. 
that the company has constantly made additions 
to its auto equipment and has very recently built 
a Rew garage. 

In addition to this, Ralph Latham, one of 
the brothers, says the company is planning to 
put up a small mill on the Port Washington 
site for making sash, doors, blinds and odds and 
ends of millwork. 


While the business has been flourishing at 
Port Washington, Mr. Latham said the office at 
Mineola had been pushed to the limit up to 
Christmas, having found it necessary to expand 
the plant in all directions. Several additional 
yards have been established, and these are all 
loaded with lumber. Mr. Latham said the com. 
pany, tho it operates nine auto trucks, had found 
a small tractor engine, which hauls lumber about 
the streets and over the Long Island roads, l- 
most indispensable. 


Shows Need for Retail Lumbermen 


this purpose and call attention to where it is 
produced and its good qualities. If the retailer 
happens to sell and manufacture cedar chests, a 
chest can be placed in the other end. A very 
creditable cedar chest or set of plain drawers 
can be turned out by any yard with even a small 





business of selling artificial trees, flowers, 
folinge and similar products. The headquarters 
of the artificial plant and flowers manufacturing 
trade is in New York City, but there are several 
good sized firms in Chicago. The inquirer in 
this cause has been given a list of Chicago firms, 


THE ORIGIN OF 
SOME. MATERIALS 


FoR 


Your HoME 





The idea for the above display window was worked out by a Michigan retailer, a member of the 


AMERICAN LUMBERMAN Display Window 


Club. 


This plan can be used everywhere and is 4 


mighty good one for forcing home to peopl: of the community an appreciation of some of 
the services performed by the retail lumber d aler 


planing mill, and some very nice business can 
be secured from it in that way. 


Names of Model Tree Makers 


We have just built a display window and are 
having model houses, barns and other buildings 
made for display in it. However, we have been 
unable to find where trees, grass and other decora- 
tions may be obtained. Can you tell us where 
such things may be obtained ?—INquiry No. 916. 

|The above inquiry comes from a Wisconsin 
retailer. Almost any department store in a 
large city has such things for sale at retail, but 
probably the lumber company could do best by 
dealing with a wholesale house which makes a 


In some cases the decorations for window dis 
plays can be obtained from the local schools. 
In some cases work similar to this is done 1 
manual training departments. It would be an 
incentive, of course, for the pupils to have thei 
products displayed and naturally a display wil 
dow would receive some very nice advertising 
from the pupils and their parents. 

One line-yard company which puts on a nul 
ber of displays has each building and land: 
scape built by its service department. 

The inquirer has also been given the names 
of concerns which make a specialty of building 
window displays complete, including all the 
trimmings.—EDIToR. | 
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Indoor Game Made Outdoor Sport 


A popular indoor game has been converted into 
an outdoor sport by R. F. Goodlett, of Leake & 
Goodlett, Tupelo, Miss., who has constructed what 
probably is the most unique chess board in the 
world. This chess board occupies a square 19 by 
19 feet of the lawn in front of his home in Tupelo. 


The squares measure two feet each, the ‘whites’ 
being laid with tapestry bricks and the “blacks” 
being nature’s own sod. The men range in size 
from 14 inches for the pawns to 27 inches for the 
kings. They are made of B&better southern pine, 
flat sawn instead of turned, so as to make it possi- 














GAME 


OUTDOOR CHESS 


ORIGINATED BY 
PLAYED ON 





R. F. 
THE INVENTOR’S LAWN 


GOODLETT, OF TUPELO, MISS., BEING 


” 


ble to “move” without exertion. The men are 
colored ivory and black, and gold trimmed. 

This board has caught the fancy of every chess 
enthusiast who has seen or heard of it, and Mr, 
Goodlett is constantly receiving visitors from 
many parts of the country, who request to see it 
and who not infrequently try their skill at the 
ancient game played under new conditions and 
unusual surroundings. One feature that has con- 
siderable appeal to them is the fact that “outdoor 
chess” is one of the very few outdoor games that 
can be played at night, Mr. Goodlett having hung 
an electric light over the board which at night 
floods it with a clear light. 

Mr. Goodlett has found so much interest in this 
new adaptation of the chess game that he has had 
it copyrighted and trademarked “Kingsbattle.” 
He expects to manufacture the pieces for outdoor 
chess and distribute them thruout tne country. 

While in Chicago this week, Mr. Goodlett offered 
to donate a set of these pieces to the Hamilton 
Club, and it appears certain that the board of 
directors will accept at its next meeting. The set 
would be used to enable the membership at large 
to follow the plays during the Alaska-Marshall 
championship chess tournament which will be held 
at the Hamilton Club during the first part of April 
The tournament is to be played behind closed doors, 
so that the contenders will not be disturbed, but 
present plans are for the laying of a huge chess 
board constructed of Beaver board on the floor of 
the club’s large gymnasium, and each play, as tele- 
phoned from the players’ chamber, followed on it 
with Mr. Goodlett’s men. As the gymnasium has 
stadium-like seats al] around its walls, this would 
enable all who so desire to follow the game. 


Boosting Home Building Thru Children 


As the train sped along I became interested 
in watching a small child across the aisle string 
large wooden beads. Soon I noticed that half 
the people in the car were interested in the 
child’s work, and when a bead dropped upon 
the floor, half a dozen people started to pick it 
up. 

This year promises to be a mighty good year 
for the lumber business and a lumber salesman, 
such as I am, is welcomed with more than usual 


DID YOU EVER BUILD 
A PAPER HOUSE? 


SOUNDS LIKE NONSENSE~READ MORE ANDGET OUR POINT 








L_ = | 
DO YOU LIKE THIS PARTICULAR HOUSE? WHY? 
WE WILL PAY CASH AWARDS 


to grade school pupils who will cut out the above fragments of this topsy-turvy house. assemble them 
on 4 vquare of paper, telling m 20 words why they like it and what would be the advantage of buriding such « 
home during 1923. 


EVERY BOY AND GIRL IN THE COUNTY 


> te vegularls encolled im the grade schools may try ther hand 
‘ping this competition. 





the counties adjacent to this one wh 


% thu There ase no other cegulations gove 


WE WILL MAKE THREE AWARDS IN GOLD 
$10.00, $5.00 and $2.50 


0 those three who assemble the house not skillfully —from a point of neatness and correctness - and 


J hy they ‘ike thes parteula: house and why it would be most advantageous to 


BUILD IN 1923 


ecened at the offices of the J.H. Patterson Company. 324 Easr Stechensrm Street, 
wn Wednelav. Jamwary 24. ate wa th 


Anouuncement of awards to be in soue of 






LUMBER COAL 


The first ad run by J. H. Patterson Co. announe- 
ng prizes for solving the puzzle 


324 EAST STEPHENSON STREET 


warmth by many retailers who now are anxious 
to purchase lumber. Running about the coun- 
try, seldom getting home, perhaps we travelers 
appreciate more than any other class of man 
the advantages of a home and certainly we have 
an excellent opportunity to observe and under- 
stand the impulses which cause people to build 
and own homes. I suppose every man, either 
consciously or unconsciously, wants to own his 
home, but in my experience I have found more 
who purchase homes to give their children a 
good start in life than for any other reason. 
The child across the aisle started me thinking 
of this. There is nothing in which parents are 
so deeply interested as in the welfare of the 
child, in what the child is doing and what that 
child is thinking. Suggestions for home owner- 
ship may roll off a man’s mind as water rolls 
off a duck’s back if these suggestions are pre- 
sented in the ordinary way, but let the sugges- 
tion come thru the children in some way and it 
is remarkable to see how the idea takes root 
and grows. 

The other day I came across a very clever way 
of implanting the home owning idea via the 
children, this idea being applied by an Illinois 
retail company, the J. H. Patterson Co., of 
Freeport. The company first published a good 
sized ad included in which was a house cut into 
small sections. The ad stated that the company 
would pay cash awards to grade school pupils 
who cut out and pasted together these sections 
and told in twenty words why they like the 
house and what the advantage of building such 
a home during 1923 would be. Three prizes of 
$10, $5, and $2.50 were offered to the three 
who assembled the house most skilfully. 

When I saw the first advertisement I was 
mighty interested and not having anything to 
do that night except write up a few rush orders 
which the mill will get out some time when it 
gets around to it, I tried my hand at solving 
the puzzle. The next time I got back to Free- 
port I found that the winners in the contest 
managed to make a neater and more attractive 
job than I was able to accomplish. C. T. Hogan, 
manager of the company, told me that this line 
of advertising was extremely successful and it 
had proved very interesting to him to hear the 
children relate their experiences in trying to 
solve the puzzle, some of them working on it 
for several days. There were several hundred 
entrants in the contest and you can rest assured 


that there were several hundred sets of parents 
who were very much interested in the subject. 
How many of them will build homes in 1923 I 
do not know, but I am certain that the home 
owning idea was instilled in the minds of many 
people who otherwise would not have given it 
consideration. 

The child is the direct road to the heart of 
the grown ups. I wonder how many retailers are 
following it? 


“SO WELL DESIGNED IT WILL ALWAYS BE GOOD* 


SAYS IRENE GRIFFIN WHO WINS BUILDING AWARD 
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HERE THEY ARE-THE SUCCESSFUL ONES 
THESE BUILT THEIR HOUSES WELL 


Today—on x hedule tme—we are able to announce those entitled to wards im our house-building com- 
petition Among the hundreds of entries tded we have set asde the group os best menting the 
‘ewerds to be made. Both frst and second places resulted me we. Therefore the award money will be devuded 
between the successhul entrants, as ndicated 

$5.00 Irene Griffin, General Delivery, Freeport. 
$5.00 Ruth Wilson, 630 West Avon Street, Freeport. 
$2.50 Marie Hodapp. Rural Route 4, Freeport 

$2.50 Loree Long, Rural Route 3, Stockton, Ill 

Whide the general excellence of the entries was indeed noticeable, the thud ward was unanimously 
voted co 

$2.50— Charles B. Oboick. 628 Ean Garden St... Freeport 

All those slated for awards are asked to call in person at our offices, 324 East Stephenson Street. snd, 
upon reporting we will reward then: efforts at ese 2 in gold. Toall others who made entry i the 
competion —we extend our thanks and goad wishes. We regret that we are unable t0 do more thas that be- 
couse of the general interest shown and the very great effort made by such » large oumber of grade scholars 

Mus Irene Griffin's 20-word reason for building the abeve shown house i perhaps the most logical ene 
recewed. Ii agrees with our ideas and, we thik. st will with yours. Therelore we here oller 

<The house is so wetl Gesigned (het jf vill aever be 
‘old lashioned’ bet wit! siways be good im éesign™ 

There more m this than is appreciated on the surlice. Look the above design over. Thee thik of 
what Irene Grillin learned about st while precing the bits of pager, ite which the picture hed been out, to- 
ether Add another thought- what such » home mean vo you Then. d you ore veslly mierested. 
visit Our service 200m, Tee the actual plans, read the specihcanons and id you wah te go will further we wil 


help yow 
BUILD IN 1923 


J. H. PATTERSON COMPANY 


324 EAST STEPHENSON STREET 
LUMBER COAL 
The second ad run by J. H. Patterson Co. an- 
nouncing winners of the puzzle contest 
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Plans and Methods That Add to the Retailer’s Profits 


(Continued from Front Page) 


you must believe in it; you must be master of it. 
You must be fully informed about every item 
entering into building construction. Then you 
are in a position to meet the problems which 
present themselves. 

Take, for instance, the matter of slow col- 
lections: Your collections can practically be 
revolutionized by a clear understanding at the 
time the sale is made. The conduct of your 
business, and your profit, are largely products 
of your own making. It is idle to expect any 
business man to succeed if he has not a good 
knowledge of his costs of doing business. It is 
impossible to secure the same percentage of 
profit on all business. For instance, carload 
sales direct to factories or other large users 
without, involving any handling can be made 
at a very low percentage of margin, while the 
largest percentage of margin can be secured 
against such competition as that of the mail 
order houses. 


Mail Order Competition Easily Met 


It is impossible to build any kind of a busi- 
ness without high class merchandise, sold at a 
fair retail price. Marshall Field did not build 
up his business by cutting prices, nor by selling 
a low quality of stock. The mail order sellers 
of houses are, to our mind, the easiest competi- 
tion we have. Any successful retail lumber- 
man ean easily offer to meet any mail order 
concern’s price on a building, whether it be 
garage, house, or other building; or even up to 
10 pereent less than their price. Further, he 
can agree to furnish one grade better lumber 
to deliver same on the job when and as desired; 
and enter into an agreement to receive part pay- 
ment when the house is enclosed, and balance 
when it is completed, instead of requiring cash 
in advance as do the mail order concerns. Last 
year we sold a number of garages at retail 
prices; our bill on a certain size and type of 
garage was $106, which same garage was then, 
and is now, being advertised in the Chicago 
Sunday papers at $160 cash or $170 on time, of 
course plus freight from Chicago. 

To be able to meet this class of competition, 
a. retailer must familiarize himself with the 
mail order plans and specifications of material. 
Even if a mail order concern should furnish 
.one house in your territory, as has been the 
case here within the last year, it does not mean 
that the whole world has gone to the bow wows. 


Making Asset of Competition 


We have always considered such a shipment 
into our community as an asset; at least, we 
have made an asset of it. Instead of the lum- 
ber being ready eut as advertised, we have 
found by experience that no contractor in our 
vicinity will put up one of these houses under 
a total contract price for labor; or, if they 
should do so, they will ask a larger, price than 
for handling regular retail lengths of lumber. 
For instance, a house furnished here last year 
with 18 feet height had two 9-foot studding, 
which required trimming four ends instead of 
two. At 9 feet height a plate had to be placed, 
and the second 9 feet height built above that, 
thus entailing extra labor. Other things of 
the same sort turned up during the construction. 

There. is no trouble in meeting mail order 
competition if you have an opportunity to pre- 
sent the facts to the customer. The only busi- 
ness the mail order concerns get, according to 
our experience, is where they get an order be- 
fore the customer has ever consulted with any 
practical carpenter or lumberman about his 
house. It is easy to explain to a customer 
about the specifications so freely printed in the 
mail order catalogs. For example, roof boards 
are 1x4-inch yellow pine, and we found these 
were furnished last year in No. 3 grade. Shingles 
are generally furnished in 6/2 thickness, which 
no customer here desires. The outside cornice 
lumber is furnished in yellow pine, which every- 
one knows is not desirable for the best cornice 
lumber. The lath furnished were yellow pine, 
which freely buckled with hard plaster. We 
found the base boards were furnished in 14- 


inch thickness. Where yellow pine doors were 
specified, fir were shipped. Hardware was of 
very light weight. The siding furnished ac- 
corded with the advertised specifications as being 
free from knots, but it was a sap siding. Altho 
sufficient lumber was guaranteed to complete a 
llouse-—-in this instance 24x28 feet, two stories— 
1,000 feet of shiplap had to be bought from the 
local yard to complete the outside sheathing. 
In this particular case, over $800 worth of 
extra material was required to complete tHe 
house, including lime, plaster and cement, as 
well as the items of lumber short. 


Dealer Must Be Well Informed 


Complete information on all of these things 
enables us to present to a prospective builder 
irrefutable arguments; and also to point out 
to him that after the mail order concern has 
shipped his lumber and received its money in 
advance he can whistle for the amount of any 
shortages. It is our experience that we can 
get a larger percentage from a customer on the 
material for a house from a mail order catalog 
than we can, in many instances, obtain from 
contractors. 

Publicity by the dealer is of course neces- 
sary to counteract the publicity of the mail 
order concern. Any retail lumberman can sue- 
cessfully offer to furnish one grade better ma- 
terial, and to furnish those materials that are 
best suited for the purpose, at the same or a 
less price than any mail order concern. We 
have done this repeatedly thru newspaper ad- 
vertising, movie slides, circular letters ete., all 
of which is good publicity; but retailers should 
add ‘the touch of their own personalities, show- 
ing to the public that they are endeavoring to 
build real integrity into their merchandise, and 
to give the best service possible in its distribu- 
tion, at a reasonable profit. 


Plan Books Help Sell Houses 


We believe that every lumber dealer should 
have in his office a large number of the best 
plan books, strictly up to date. A hundred dol- 
lars, more or less according to the size of the 
city, invested in plan books will work wonders 
in getting business and in meeting mail order 
competition. Almost every plan book shows the 
same, or better arranged, houses as those in the 
mail order catalogs. In promoting a sale or 
assisting a customer in the selection of a home 
and its millwork, built-in features and other 
conveniences, advising as to the different kinds 
of wood ete., a good plan book places the dealer 
in a fair position to realize a reasonable per- 
centage of profit on the job, without competition 
from dealers who are in the habit of making 
very low prices. Even on an equal competitive 
basis, or if only a little higher, the lumberman 
who has been able to give his customer the 
best advice and service usually gets the business. 


Real Service Is Secret of Success 


After all, real service is pretty much the 
nucleus of the whole matter. Any practical 
lumberman usually can reduce the cost of a 


building, where so required by a customer who 
desires to build only a modest home, by using 
short lengths of lumber, standardizing millwork 
to stock designs and sizes, advising as to the 
elimination of fireplaces, outside chimneys, ex- 
pensive or cut up roofing construction, and in 
many other ways. In fact, he should be fully 
informed about every kind of wood and other 
material entering into construetion, so he may 
give his customer prompt and sound advice in 
regard thereto. 

This is a glorious old lumber world we are 
living in, but prompt, aggressive, decisive work, 
with plenty of the right kind of advertising or 
publicity, along with the real service which I 
have mentioned, are required to build up a sue- 
cessful and profitable business. 

The lumberman should be known as a leader 
in every civic and community enterprise. If 
it is generally known that he is a wide awake, 
up to date business man; in other words, a 
good lumberman, he will to a large extent over- 
come most of the troubles in the lumber busi- 


ness, and attract the major part of the best 
class of business to himself, 


SECOND PRIZE LETTER 
[By E. Anderson] 

‘* Lack of wholesale market stability’’: Since 
the basic law of supply and demand governs 
prices, the retailer can materially help to 
stabilize prices by distributing his yard stock 
purchases more evenly thruout all seasons 
of the year, and thereby, in some degree at 


least, regulate the demand. More codpera- 
tion between the different branches of the 
industry is the keynote to any success in 


this direction. 

‘*Too many grades and sizes’’: Another 
matter of significant importance to the indus. 
try is the simplification and standardization 
of lumber terms and grades. The work now 
in hand by the Central Committee on Lumber 
Standards ought to have the support of every 
Jumberman, for it is distinctly advantageous 
to him, both in buying and selling. 

‘‘The burden of fruitless estimating”: Es. 
timating is a necessary service rather than a 
necessary evil. Most people who are planning 
building a home are not financially strong, 
and therefore must of necessity ascertain the 
cost of the proposed building before begin- 
ning operations. This is a part of the service 
rendered by the modern retailer, who should 
be interested in selling a home rather than 
in selling a specified number of feet of lum- 
ber. Listing material from blue prints re- 
quires considerable time, but the time is well 
spent, and very often is highly appreciated. 
However, to avoid unnecessary work of this 
kind, tact and skill must be employed. When 
«a customer brings in a rough sketch, perhaps 
hastily and carelessly drawn and likely to 
undergo considerable changes before a final 
blue print is made, the best the retailer can 
do is to give an approximate figure, without 
attempting to take off a material list. He 
gan tell the customer that an accurate figure 
will gladly be given when he secures the blue 
print. 

‘*Credits and collections’’: The problems 
affecting these subjects are of no small im- 
portance. The percentage ordinarily written 
off for bad debts in the typical lumber yard 
is not high, yet any cancelation of debts is a 
direct loss thru poor management. First, get 
some line on your customer, thru credit bu- 
reaus, banks and others, or by your own ques- 
tioning and personal study at time of sale. 
Second, have a definite understanding as to 
due date of bill. Third, follow up the account 
on due date and see that it is paid. No man 
can justly take offense at a creditor’s request 
for payment of a debt that is due. Remember 
the human failing of so many who delib- 
erately avoid your yard because of an over- 
due account, and who, because of the dealer’s 
slack methods of collection buy elsewhere 
until the account is cleaned up. 

‘“Reckless ordering, and the returned ma- 
terial nuisance’’: These problems can to 4 
great extent be overcome by giving building 
service to the small contractor and home 
builder, in the way of estimating for them 
the quantities required for the proposed 
building. Let the dealer acquaint himself 
with the needs of his customer and conscien- 
tiously carry out this service. A charge of 
10 percent, or of some fixed sum per thousand 
feet for handling, on material returned in 
good shape, and giving credit for damaged 
stock’ in proportion to its aetual worth, if 
any, will substantially curtail the returned 
material evil. 

““Price cutting’’: This is an inexcusable 
weakness in our ranks—a mistake _ that 
perhaps results in more disappointment, grief 
and-lean profits than any other phase of the 
retail lumber business. The trade associations 
are a great tranquilizing power; their influ- 
ence is powerful toward creating good will 
among dealers. At association meetings more 
discussions bearing on this question should be 
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prought up, and more data on yard operating 
ests supplied, with the idea of banishing 
this folly as completely as is humanly pos- 
sible. If the price cutter knew his operating 
costs he would stop cutting. 
THIRD PRIZE LETTER 
[By F. I. Gardiner] 

The subject of collections and credits is 
gue of the ntost important with which the 
average retailer has to deal. 

Collectors are born, not made, but one can 
9 a long way toward improving his ability 
along collection lines. The secret of good 
collections of retail accounts lies in the sell- 
jng end. 

. If the retail lumber dealer has a clean 
cut idea as to when payment is to be made, 
and then impresses this idea on the customer, 

« that the customer knows he is to make 
good as to time and amount, then the ae- 
cot is half collected. So the predominant 
idea is to provide for the collecting at the 
time the goods are sold. 

The salesman should have enough confi- 
dence in his ability, and have sufficient back- 
hone, to have his ‘‘say’’ about the conditions 
governing the sale and payment thereon. Do 
not buy business by giving the profit away 
thru Jong time carrying of the account. If 
the buyer is to become offended because the 
dealer wants to know definitely about pay it 
is better for him to become offended before 
the sale rather than six months or a 
after he has obtained the goods. 

Too many dealers are afraid of offending 
the customer thru wanting a definite state 
ment as to time of payment or ability to 
pay. 

Too many dealers do not go at the matter 
with the proper mental attitude. The dealer 
should feel: ‘‘These are my goods; I paid for 
them in cold cash; I am in business to make 
a profit; I am called upon to pass possession 
of these goods on this man’s ecredit—on his 
promise to pay for them at a definite date.’’ 
If the promise is doubtful; if the eredit is 
questionable, keep the goods; for every sale 
isa liability until the collection is made. 

If the dealer will keep to this mental atti- 
tude, and always hold to the axiom, ‘‘A sale 
is a liability until the collection is made,’’ 
he will not lose in the end; for his attitude 
will pass the ‘‘hard boiled’’—the ‘‘fire 
proof’’—ones on to his competitor who is 
“easy’’"and anxious for business. 

A close and earnest consideration, for 
twenty-five years, of this matter of collee- 
tions and credits always leads me back to the 
ultimate conclusion that success in collections 
lies almost wholly with the individual. He 
must carry the proper mental attitude—the 
idea of a definite contract at time of sale. 

So, Mr. Lumberman, get this fixed in your 
mind as firmly as a burr in a sheep’s tail: 

‘‘T will sell with the fixed idea of a definite 
time of payment. 

“T ean do this and still hold my trade— 
the part that is worth holding. 

‘In a word, I will carry into my profession 
certain definite and fixed ideas as to my 
sales and collections, keeping these ideas and 
aims always predominant in my _ transac- 
tlons,’?’ 


year 


Do this, and vou will become a good collee- 
for and a good business man. Try it—no 
chance to lose, and many to win! 


CHEB BBaEaBaAAaB: 


Start New Illinois Yard 


GENEVA, Iuu., March 5.—The Nichol-Brown 
Lumber Co., which now has yards at Geneva and 
Burlington, Ill., has purchased a lot 85x200 
feet in Glen Ellyn, Ill., and will install another 
yard there. Maurice F. Brown, secretary of 
the company, states that the new yard will be 
Operating with a complete line of building ma- 
terial by the middle of March. The Nichol- 
Brown Lumber Co. was organized in 1919 by 
Peter S. Nichol and M. F. Brown, buying out 
the yard established in Geneva by F. W. Law- 
tence. Two years later the company bought 
Sut the business of Fred Pfingston, at Burling- 
ton, Ill. Mr. Nichol also operates a_ retail 
yard at St. Charles, Tl. 


Canadians Push Silo Campaign 


WINNIPEG, MAN., March 5.—The Western Re- 
tail Lumbermen’s Association of Canada is go- 
ing to promote the silo idea during early spring 
and in the fall. Last year, thru the lumber- 
men’s efforts and the coéperative campaign put 
on by the association, the silo idea was firmly 
sold in most districts. Deputy Minister of Agri- 
culture Evans, of the Provincial Government of 
Manitoba, has said that the lumber dealers have 
done more to sell the silo idea in Manitoba than 
the Government has ever been able to do. 

This year the plan is to have the lumber 
dealer in every town get the other merchants in- 
terested and then form a good working com- 
mittee. A small assessment will be made upon 
-ach merchant for the purpose of securing the 
advertising literature which is being prepared 
by the association. Then the local newspaper 
editors are urged to codperate in giving certain 
space in each issue for good, practical articles 
oh ensilage crops and silo construction. In 
exchange for this space, the merchants agree to 
give the newspapers some additional advertis- 
ing during the silo campaign. The merchants 
in general are very enthusiastic about the scheme, 
as they realize that the mixed-farming idea will 
bring more ready cash into their district. See- 
retary Ritter says the enthusiastic manner in 
which the yard managers are taking hold of this 
is most encouraging. 


Southern Pine Cost Statement 


NEW ORLEANS, La., Mareh 5.—The Southern 


Pine Association recently has issued its cost 
statement for December, 1922, this being « 


summary of the average cost per thousand feet 
board measure of producing and shipping lum- 
ber, not including interest on loans or invested 
capital. Reports for December were received 
from eighty-four mills, the total amount manu- 
factured in that month being 276,703,372 feet. 
The average cost for the eighty-four concerns 
reported was $24.38 a thousand. This is just 
$1 higher than the average for December, 1921, 
Which was $23.38, and is the. highest cost re- 
ported for any month in 1922. The lowest cost 
average in that year was in March, this average 
being $20.50. 


Inspection Bureau’s New Officers 


SEATTLE, WASH., March 3.—New officers of 
the Pacific Lumber Inspection Bureau are: 

President—-E. G. Ames. 

Kirst vice president—O,. M. Clark. 

Second vice president—F. J. Wood. 

Third vice president—A. L. Paine. 

Fourth vice president . J. Hendry. 

Fifth vice president—-W. TH. Turner. 

Treasurer—C, FE. Hill. 

Secretary-manager ’. Alexander. 

‘Trustees—K. G. Ames, P. J. Brix, O. M. Clark, 
William Donovan, sr.. Everett G. Griggs, A. J. 
Hendry, J. A. Ryan, J. E. Manley, A. W. Middle 
ion, A. L. Paine, F. TH. Ransom, A. A. Seott, J. W. 
Thompson, W. H. Turner, F. J. Wood. 


All members of the board were reélected ex 
cept Mr. Ryan, who was chosen to fill the va- 
cancy caused by the resignation of Henry Kirk. 


Decision in Mexican Timber Case 


CHIHUAHUA, Mexico, March 3.—In a decision 
just rendered by the district court, it is de- 
clared that the presidential deeree, ordering 
the expropriation of 300,000 acres of pine tim- 
ber land belonging to the Cargill Land & Lum- 
ber Co., is illegal and therefore can not be 
enforced. If this decision of the court is al- 
lowed to stand, it means a new interpretation of 
the agrarian law that is of far reaching im- 
portance. The Cargill Land & Lumber Co. pur- 
chased the big tract of timber some years ago 
from Julio Limantour, brother of Jose Ives 
Limantour, who was minister of finance under 
the Diaz administration. It is stated that the 
land is covered by a forest of virgin timber 
that is of enormous commercial value. The 
big tract is situated in the Guerrero and 
Bocoyna districts of this State. 

A similar case now pending in the district 
court is that of the Corralitos Land & Cattle 


Co.’s lands, embracing several hundred thousand 
acres, which have also been ordered expropriated 
by presidential decree. This company is com- 
posed of Americans. Much of the lands are 
covered with timber. In this case, however, 
the question of the lands being situated within 
the prohibited zone that borders the United 
States, is said to be involved. This zone in which 
ownership of land by foreigners is prohibited 
has a width of sixty-two miles. 


SRSA SBEBAABABEEABS 
e . 2 . . 

Asks Dissolution of Association 

GRAND Rapips, MicuH., March 6.—A petition 
was filed in the United States district court 
here today asking for the dissolution of the 
Maple Flooring Manufacturers’ Association, 
with headquarters in Chicago and members in 
Wisconsin, Illinois, Michigan and other States. 
The petition was filed by United States Dis- 
trict Attorney E. J. Bowman on behalf of At- 
torney-General Daugherty. 

The petition sets forth that the association is 
‘fan unlawful combination in restraint of 
trade,’’ as defined in the Sherman antitrust law. 

The action is directed specifically against 
twenty-two concerns, members of the associa- 
tion, and against as many individuals and offi- 
cers of these coneerns. The defendants are 
charged with ‘‘conspiracy to eliminate all com- 
petition between members of the defendant firms 
in manufacturing, transporting, and selling in 
interstate trade, beech and bireh flooring manu- 
factured by them in the States of Minnesota, 
Wisconsin, Illinois, New York and Michigan.’’ 


Discuss Shingle Problems 


SEATTLE, WAsH., Mareh 3.—Shingle men at 
Wednesday’s luncheon entered into a rather 
lengthy discussion of band sticks and broken 
bundles, a part of the argument being that the 
use of cement coated nails would reduce break- 
age to the minimum. The position was taken 
also that the use of two nails instead of one 


would have the same effect. At the close of 
the discussion, chairman A. J. Wartes ap 
pointed Paul R. Smith, W. C. McMaster and 


Charles C. Hone a committee to investigate the 
subject and report at a subsequent _ meeting. 
Arthur Bevan, assistant secretary of the Shingle 
Branch, stated that High Point, N. C., had 
passed an antishingle ordinance, and that in- 
dications were that the situation in that State 
would become increasingly difficult. Mr. Bevan 
stated also that Secretary R. 8S. Whiting would 
soon visit North Carolina. 


Rates to Orient Increased 


SEATTLE, WASH., March 3.—New rates on 
lumber and logs from North Pacifie points to 
the Orient have been announced by operators 
in the Pacifie westbound conference, lumber be 
ing raised $1 to $12, and logs $2 to $16. An 
exception is made to ‘‘baby’’ Japanese squares, 
which take the $11 rate. The $12 rate applies 
on other material up to 24x24 inches, 40 feet in 
length. Dimensions larger than that take an 
arbitrary rate. The northern district organiza- 
tion of the conference embraces steamship op- 
erators at Seattle, Portland, Ore., and Van- 
couver, B. C. It is reported here that the new 
rates were immediately approved by the south- 
ern district organization, at San Francisco. The 
quarterly meeting of the Pacifie westbound con- 
ference, which will bring together all the mem- 
bers on the Coast, will be held in this city in 
April—the bylaws requiring the January meet 
ing to be held in Vancouver, the April meeting 
in Seattle, the July meeting in Portland, and 
the October meeting in San Francisco. 

The $11 rate on lumber was made last No- 
vember, and has never been satisfactory, the 
operators claiming that the business on that 
basis is not profitable. The new lumber and log 
rates are below the rates in effect at the out 
break of the transpacific rate war more than a 
year ago. In the latter part of 1921 the lumber 
rates were $15 to $17.50, and on logs $22. 

It is admitted that rising prices on merchant- 
able, accompanied by higher freight rates, will 
test out the Japanese market. 
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Combines Production of Yellow Cypress and Hardwoods 





EMPHIS, TENN., March 6.—Success in the 
business world comes from a sympathetic un- 
derstanding of, and a constant striving to 
anticipate, the requirements of customers, to 
gether with an honest product honestly rep- 
resented and honestly sold. A manufacturer 

who follows this policy must be alert to progress 
and improvement in every way, but at the same 
time must have a solid foundation which will 
prevent flighty or unstable operations. A com- 
pany which so conducts its business is sure to 
grow; it may have a small beginning, but as 
the years pass it is certain to become a large 
and important factor in its realm of endeavor. 

An outstanding example of a company of this 

type in the lumber manufacturing business is 

James FE. Stark & Co., Inc., of this city. From 

a comparatively small start in 1902, the company 

has grown to large proportions and is today op- 

erating three sawmills and has adequate hold- 
ings of choice timber to enable it to continue to 
produce on the present scale for many years. 

James E. Stark & Co., Inc., was founded in 
1902 by James E. Stark, sr. Understanding 
thoroly the needs of buyers and imbued with high 
ideals, Mr. Stark early laid down as the policy of 
the company the necessity of supplying service 
in every way. To accomplish this, various prop- 
erties were acquired such as sawmills, dry kilns, 
planing mills, a flooring factory, cypress and 
hardwood timber, so that the company could 
supply its customers with anything desired in the way of hardwoods and 
cypress. The company has always catered to the mixed car trade in 
hardwoods and the ample facilities which it has acquired have enabled 
it to offer exceptional service in this way. An innovation in the policy of 
the company is its present plan to extend its service to the retailers 
of lumber. 

The main plant of James E. Stark & Co., Inc., covers a 25-acre site 
in North Memphis, ideally situated to take advantage of the splendid 
shipping facilities afforded by the many railroads running in and out 
of this city. This plant comprises a veneer mill with a capacity of 
60,000 feet a day; a planing mill, with a capacity of two cars a day; 
a dry kiln, with a capacity of 1,000,000 feet a month; band mill No. 1, 
which cuts 50,000 feet of hardwood a day; and band mill No. 3, cutting 
cypress and having a capacity of 100,000 feet a day. Mill No. 2 is lo- 
cated at Dyersburg, Tenn., and cuts approximately 50,000 feet of hard- 
woods a day. An elaborate office is located at the mill here and the 
officers and executives of the company are in constant touch with the 
local mills and with the one at Dyersburg as well as with the various 
timber operations. 

No expense was spared to make the cypress mill, which was com- 
pleted in February, as uptodate as possible, and the lumber produced 
in it is of exceptional quality. The mill building is 62 x 156 feet and 
has hardwood floors thruout. The mill has a capacity of 100,000 feet 
of yellow cypress daily. The band mill is a 9-foot Pacific Coast 
type equipped with a 14-inch saw, all of the saws used being Simonds. 
This type of mill was selected by the company because it has many very 
large cypress logs to saw, which produce a high percentage of clear 
stock. All the mill machinery is of Prescott make with the exception of 
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even taper, this 
white oak tree is an 
excellent example of 
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A view of the new cypress mill of James E. Stark & Co. No expeng 
or effort has been spared to make this an exceptionally fine mil) 
This mill cost approximately $175,000 to build and has a capacity 
of 100,000 feet a day. 


the 7-foot band resaw and lath machines, which are McDonough. It is 
interesting to note that after the slabs are carefully picked for lath 
making, the waste is fed to a hog which supplies all of the fuel used 
in the power house of this mill. At the south end of the mill is a timber 
dock for handling timbers for economical loading. The logs are unloaded 
by a 10-ton stiff leg derrick; approximately 1,000,000 feet of logs being 
always kept on hand in the log yard, so that the production of cypress 
lumber need not be interrupted. Another factor, which guards against 
loss by fire and thus helps to insure constant production, is sprinkler 
equipment thruout the mill, with automatic sprinkler openings approxi- 
mately 8 feet apart. The yard has a capacity of 20,000,000 feet of 
lumber while the dry kilns will handle 1,000,000 feet a month. The 
cypress logs are secured from the timber holdings of James E. Stark & 
Co., Inc., located at Osceola, Ark. and Proctor City, Tenn. The company 
will cut principally cypress in mill No. 3 and owns sufficient timber to 
insure a steady output of cypress lumber for several years, after which 
the mill will probably be used for cutting hardwoods. 

James E. Stark & Co., Inc., as previously stated, was founded by James 
E. Stark, sr., in 1902. In 1910 the Memphis Veneer & Lumber Co. was 
formed by J. 8. Houston and James E. Stark. This company manufac: 
tured lumber and veneer, specializing in mahogany. In 1915 Mr. Stark 
bought Mr. Houston’s interest and merged the two concerns under the 
name of James E. Stark & Co., Inc. A few years later Mr. Stark a- 
quired, with S. B. Anderson and C. J. Tully, the common stock of the 
Memphis Hardwood Flooring Co., thus giving James E. Stark & Co., Inc. 
the advantage of being able to offer to customers rough lumber, sur- 
faced lumber, kiln dried stock, veneers of all kinds, and oak flooring, 
either in straight or mixed cars. As the demand for cypress began to 
increase the company acquired large tracts in Arkansas and Tennessee 
and finally built the new mill to produce cypress only. 

The active head of James E. Stark & Co., Ine., is James E. Stark, jr. 
He was connected with the company for a little more than three years 
prior to the death of James E. Stark, sr., after which he assumed the 
presidency of the company. Mr. Stark, sr., carefully taught his son his 
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Section of the log pile at hardwood mill No. 1. 
the excellent quality of Stark hardwoods. 
equally good. 


This gives an idea of 
The yellow cypress is 


The interior of the filing room of the new cypress mill. 
equipment in the mill and skilled men insure dependable, evel 
quality lumber. 
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pusiness ideals and principles and it is the intention of the present head 
of the company to carry out as far as possible the policies and plans of 
its founder. 

James E. Stark & Co., Inc., has northern sales offices located at 25 
North Dearborn Street, Chicago. These offices are in charge of KE. M. 
Slattery, who is a practical lumberman. James E. Stark & Co., Inc., is 
distinguished by haying in important positions many men who have been 
with it for years and who know the policy of the company and its plan 
Mr. Slattery, for example, has been associated 


to give service to buyers. 
There are in the organization six 


with the company for eleven years. 
men who have been with the company fifteen years or longer. 

At the head of the timber department is M. C. Raymond, vice-president 
of the company, who has been connected with it since 1906, is thoroly 
experienced in all matters pertaining to logs and stumpage purchases, 





sociated with James EF. 
organization of the present company. 
credits during its entire existence and has demonstrated unusual ability, 
especially during the depression of 1920 and 1921. D. L. 
cashier, has been with the company sinee 1909, when he entered the 
employ of the Memphis Veneer & Lumber Co. 
is in charge of V. FE. 





tary of the company, who has been with it since its inception. Mr. 
Okerbloom was formerly with the Houston Bros. Co. and had been as 


Stark, sr., for about eight years prior to the 
He has handled the company’s 


Davenport, 


The traffie department 
Davenport, who entered the company’s employ in 


1906 and who has handled all traffic matters for the last ten years. 

The department of yards is in charge of H. C. Roeske, who was 
formerly with Houston Bros. Co., and who has been with James E. Stark 
& Co., Inec., in the capacity of foreman of yards since the day of the 
formation of the company in 1902. 


He is an experienced lumberman 





The above view of the plant of James E. Stark & Co., Inc., at North Memphis, was taken from an airplane and gives an excellent idea of the 
layout of this splendid plant. The large sawmill with ‘‘Stark’’ on the smoke stack is hardwood mill No. 1, while in the immediate fore- 
ground is the new cypress mill No. 3. The view also shows the veneer mill, planing mill, dry kilns, office, the north lumber yard and a 
part of the south lumber yard. The entire plant covers 25 acres and has exceptionally good rail connections. 


and who is exceptionally well posted on sawmill operation. The com- 
pany at all times is in the market for choice logs and timber and keeps 
three men on the road buying logs and looking over timber tracts. These 
three men have been connected with the company at least eight years. 
The sales department is in charge of J. E. Walsh, treasurer, who has 
been with the company since 1906 and who has made an enviable record 
thru his capable handling of sales: D. B. MeIlwain is assistant 
manager and advertising manager. The sales department keeps four 
men on the road all the time; W. P. Stark being very well known in 
territory west of the Mississippi River, W. H. Gleason covering Chicago 
and vicinity, while E. M. Slattery, in addition to his duties as manager 


sales 


of the Chicago offices, covers the north central territory. Lyon P. Wil- ’ 


bur covers the territory north of the Ohio River, east of Chicago, in 
cluding also part of Canada. 
At the head of the accounting department is E. A. Okerbloom, secre- 


from the practical standpoint and is well known for his integrity and 
his knowledge of the business. 

The Dyersburg mill is in charge of E. F. Lloyd, who has been with the 
company since 1907 and who has devoted himself entirely to the manu- 
facture of hardwoods. He is a practical man and stands very high 
in the trade. 

Vith its unusual facilities for furnishing southern hardwoods and 
cypress, either separately or mixed in any way to suit the buyer’s re- 
quirements, and with unparallelled shipping facilities, the company is in 
a very strong position. It plans to continue specializing in the sale of 
cypress to the retail trade, to planing mills, box manufacturers, cas 
ket manufacturers and all users that need cypress of unusual quality, 
but this activity will not impair in the slightest degree the splendid 
service in southern hardwoods which this company has maintained for 
vears. 
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Lumber Movement for Eight Weeks* 


————, 


Production Shipments Orders 
1923 19 1923 1922 1923 1922 
Southern: Pine ~ ASSOCAUON:« ».0.4.5:5-oiseu Fore sesso so6iow soe 536,401,464 519,218,824 605,931,966 444,194,631 711,273,258 474,046 035 
BR Es Coe aryl A Ces cracks Wansktilh colts/wteeoaen acetals ke ener eae 71,426,173 72,672,993 85,182,048 72,368,050 81,278,416 70,076,397 
RRR Ste hh i Boi its lc sngizia Cnty a aan es Skid eS wate io ne 607,827,637 591,891,817 691,114,014 516,562,681 792,551,674 544,129 414 
West Coast Lumbermen’s Association.........-..cceeee0. 569,777,405 525,912,587 702,261,401 469,929,936 784,257,735 460,030,489 
eS MR. Soa lile Srondis xia ck vmig is lo pie Datei eUN Re eens tot eaten eee 91,964,414 77,837,718 111,953,156 70,201,983 92 ,570 65,664,849 
Nee ai siesta eo chs aie aisen Slorai sie eos aed eee lee eT 661,741,819 693,750,805 814,214,557 540,131,919 876,643,305 525,695,394 
Western Pine Mz facturers’ Association... .....0..6.30. 82,718,000 57,970,000 163,361,000 118,931,000 173,200,000 129,775,009 
opie ie: Sega rp rane 13;190,000 8'553,000 27,729,000 187014/000 20,600,000 21:775 00, 
NE he ROG ohh ee Oise eee alee eI IATA Rate ee 95,908,000 66,523,000 191,090,000 136,945,000 193,800,000 151,550,009 
Calif..White & Sugar Pine Manufacturers’ Assn.......... 22,305,000 13,692,000 49,640,000 22,440,000 221,829,000 47,961,000 
WINN I chk eee cash do ss Sa. SS Le fanie ees tw SSG TS NES wae IEE 635,000 No cut 3,337,000 589,000 3,012,000 972.009 
PRI ook Sh hog Coste alo dy hue tances ohanalie, &, SAanais fe a aimee tp ena ERS 22,940,000 13,692,000 52,977,000 23,029,000 124,841,000 48,933'009 
California: BeGwood ASSOCIATION 6.6 :sccc ci. dsc siesin ces ce ve S00 48,600,000 40,617,000 56,897,000 40,341,000 86,337,000 47,251,009 
NE Al a cai Fuaslinens al vee bined te And eee eee 8,305,000 5,846,000 12,040,000 7,730,000 6,682,000 7,236,009 
AN o> a.m: is cae Rtase We Roce Serer ers GAS Ores A a ee ORE 56,905,000 46,463,000 68,937,000 48,071,000 93,019,000 54,487,009 
North Carolina Pine ASSOCIATION «6565565 ee cs ee aes 52,745,826 56,045,909 59,520,037 43,167,738 63,260,390 48,071,499 
ee Oe Ee en ee 3944,473 8,303,998 5,471,783 7,097,763 5,261,323 5,571,209 
SRM ih aso, era Lida it ada cay le i ses sep Ua ta e. Lib I ea oa line TUDE ns a 58,690,299 64,349,907 64,991,820 50,265,501 68,521,713 53,642,699 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 15,651,000 13,517,000 14,044,000 12,505,000 16,220,000 12,519,009 
oy |, See ar Pe ner ey, te ere kA Sarna eri ra tna 2,084,000 548,000 2,261,000 856,000 1,836,000 1,289'009 
NE eee nin earn ee Ue EL con dea ceaee 17,735,000 14,065,000 16,305,000 13,361,000 18,056,000 13/808'000 
Northern Pine Manufacturers’ Association............+.. 50,590,100 No report 53,838,400 No report 50,976,000 No report 
ok Se 4 Se eee ree pret een ek Loe ROE ee eee, ea 6,887,600 No report 9,137,000 No report 7,528,000 No report 
Jie \, Ree Reape GU Pe Ninny, Pera, Arne Stee sme Pay Mae i  —_ ier Se rn »504,000 hie nracaee tae 
Softwood totals, cut, shipments and orders: i" J 
ae A OM Sot Cnn WE WMP vie x oH kk Pa Rw aL 200,436,660 173,761,709 257,110,987 176,856,796 218,573,309 172,584,367 
SE nara ORPRTIERS «6 as pts SS wha 5.9 bovis ee Sie ED 1,579,225,455 1,400,735,029 1,962,604,791 1,328,366,101 2,225,936,692 1,392,238,437 
Hardwoods: 
Northern Hemlock & Hdwd. Mnfrs’. Assn., 8 weeks.. Sf Se ae 21,463,000 3s... eee 21,036,000 noah ree 
Michigan Hdwd. Mnfrs’. Assn., Jan., 1923........... 16,122,000 13,806,000 15,229,000 REAREOOO, siwoceaceus Not reported 


*The 1922 figures begin with the week ended Jan. 7. 


Compiled by the National Lumber Manufacturers’ Association. 


The 1923 figures are for the corresponding period, beginning with the week ended Jan. 6, 





Bureau of Census Price Averages 


WASHINGTON, D. ©., Mareh 5.—The latest bulletin of lumber price data obtained from reports 
made directly to the bureau of the census by representative mills, giving figures for January com- 


pared with preceding months, shows few sharp changes. 
While the number of quotations available differs rather 


actual sales were made at the mills. 


The prices reported are those at which 


widely for different species and grades, no average is given which does not include quotations 


from at least three different mills. 


It is pointe! out. that the tables given show the simple 


average of’the quotations received, obtained by dividing the sum of all the quotations by their 


number. 
price per thousand board feet, f. 0. b. mill. 


UNSELECTED BIRCH FAS show a sharp increase 
in January over Décember. The January average 
given is $116.73, #aipst%$107.58 in December. Se- 
lects also#jumped from $77.09 in December, to 
$89.42 in “Jonuary. No.1 common was $51.89 in 
January, and *$51.57 in December; No. 2 common 
$25.97 in January and $26.64 in December, and 
No. 8 common $16.17 in January, and $14.89 in 
December. 

HARD MAPLE showed less change one way or the 
other. FAS in January averaged $88.25, against 
$86.37 in December. Selects were $70.75 in’Jan- 
nary, against $69.57.in December; No.*1 common 
$65. in January, against $60.19; No. 2 common 
$34.25, against $31.64, and No. 3 common $13.75, 
against $1413. « 

Sorr MAPLE figures are not given for January. 
The December averages were: FAS $71.88, against 
$72.50 in November ; selects $56.93, against $57.50; 
No. 1 common $45.97, against $42.50, and No. 3 
common $14 in both “months. 


Sorr BLM: FAS $78.38 in January, against 
$72.60 in November; selects $61.67 in January, 


against $56.60 in November; No. 1 common $50 
in January, against $47.50 in, December; No. 2 
common $27.62, against $26 in December, and No. 
5 common $21.13, against $19.55 in December. 

Rock ELM: “FAS $74.50 in December, against 
$72.38 in November; No. 1: common $45 in Decem- 
ber, against $44.67 in November; No. 2 common 
$23.80 in December, against $25 in November, and 
No. 38 common $17 in January, against $14.17 in 
December. 

sASSWOOD: FAS $80 in January, against $79 in 
December; selects $66.42, against $60.38; No. 1 
common $55.62, against $52.50; No. 2 common 
$36.86, against $33.89, and No. 1 common $26.33, 
against $23.71. 

SOUTHERN PINE: All items show increases, but 
none of them striking. Bé&better flat grain flooring 
averaged $53.66 in January, against $51.74 in 
December; B&better ceiling $45.34 in January, 
against $42.52; No. 2 drop siding $30.37, against 
$28.13; B&better finish $57.81, against $56.44; 
No. 1 common 1x10-inch $42.35, against $40.54; 
No. 1 common timbers 12x12-inch $38.19, against 
$34.86 ete. 


DOUGLAS FIR: Slight advances are shown for 
most items, with three decreases. No. 2 v. g. 


flooring in January averaged $49.73, against $49.67 
in December; No. 2 and better s. g. flooring $39.08, 


against $37.75; No. 2 and better finish $55.33, 
against $57; No. 2 and better ceiling $38.76, 


against $37; No. 2 and better drop siding $42.38, 
against $40; No. 1 common S4S 4x4-inch $20.81, 
against $21.33; No. 1 
$22.50, against $23 ete. 

NORTHERN WHITE PINE: Selects $98.31 in Jan- 


common rough 12x12-inch 


Hardwood prices are from northern mills only. 


Quotations are based on the average 


National Analysis 


WASHINGTON, D. C., March 5.—The Na- 
tional Lumber Manufacturers’ Association is- 
sues the following analysis of figures appearing 
in table at top of this page. Orders and ship- 
ments are shown below as percentages of pro- 
duction: - ; 


During During 8 
Week Ended Wks. Ended 
Feb. 24 Feb. 24 


No. of Ship- Or- Ship- Or: 


uary, against $88.35%in -November ; No. 1 common he cog ee ‘ a “ee tee ary rey 
$63.88, against $64.77 in November; No, 2, common Wes “fr PARE + 4 0 018 ab a ae 130 
ia Wakiy e sat ahaa Mind ec pay ez, de -, ORE CORSE! 5.0%. 580 39 122° 100 123° 132 
$51.99 in January, against $55.19 in November; | Western Pines...) ]! 28 210 156 199 209 
timbers, 12x12-inch, $55.67, against $55; timbers, | California Pines .... 5 525 474 231° 544 


4x4-inch, $45 against $44.50. 
HEMLOCK: No. 2 common, 6- to 8-inch, $29.65 


‘California Redwood... 14 145 80 121: 163 
No. Carolina Pine.:. 35 92 89 191.395 


in January, against $28.16 in November. Only a hie piven ~~ aaa = = i Ag “aa 
few other items are given and none later than ve Si al Lak a ACN . sai hed ) y 


November. 

SOUTHERN RED CYPRESS: A and B, 8 to 10-inch, 
$87.25 in December, against $90.37 in November; 
selects $78 in December, against $76.50 in Novem- 
ber; No. 1 common $42.17 in December, against 
$42.54; No. 2 common $27.17, against $26.21; box 
4/4° $17.17, against $16.08; timbers, 12x12-inch, 
$44, against $43.94; No. 1 common dimension $44, 
against $45.33. 

CALIFORNIA WHITE PINE: No. 1 and 2 clear 4/4 
$97.12 in January, against $101.59 in December ; 
No. 3 clear 6/4 $77.54, against $84.81; C select 
4/4 $85.33, against $93.48; No. 1 shop 6/4 $50.55, 
against $50.59; No. 1 


379 128° 110-124, 140 


*Includes hardwoods and softwoods. 





North Carolina Pine 


NorFOLK, VA., March 5.—The North Caro- 
lina Pine Association makes the following anal- 
ysis of figures reported by fifty-six mills for the 
week ended Feb. 24: + : 


-Percentages of-—— 


and 2 common, 1x12-inch, Production Ship- 
$31.17, against $33.37 ete. Production Feet Normal} Actual ments 
vcet Ay ATS - 
CALIFORNIA SUGAR PINE: No, 1 and 2 $142.77 in Actual PGs 10,647,473 So 
: cee ada Normal ..... 16,320,000 
January, against $153.74 in December; No. 8 clear Shipments 10,857,519 67 102 
$95.55, against $107.31; C select $123.58 in Decem- yr , 9'899'35 3 61 93 91 
ber, against $117.50 in November; No. 1 shop |. °°°°°° . 


$74.94 in January, against $79.64 in December; 
No. 2 shop $55.20 in January, against $57.96 in 
December: No. 8 shop $30.69 in January, against 
$29.82 in December. 

NORTH CAROLINA PINE: Clears, 8 to 10-inch, 12- 
foot, $55.50 in December, against $54.17 in Octo- 
ber; No. 1 common $39 in December, against $38 
in October; No. 2 common $23.67 in December, 
against $23.44 in October; No. 2 common flooring 
$22.75 in December, against $26.50 in October; 
B&better flooring $57.75 in December, against 
$57.80 in October. 

WESTERN WHITE PINE: C€ select $77.77 in Jan- 
uary, against $75.96 in December; D select $61.54, 


*As compared with last week, there has been a 
decrease of 19 percent in orders; last week there 
were reports from fifty-four mills. 

+“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





Western Pine Analysis 


PORTLAND, OrE., March 3.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Feb. 24 from 
thirty-eight member mills: 


against 61.03; No. 1 common $53.71, against een 
$55.57; No. 2 common $35.99, against $35.08; Cars Feet duction ments 
No. 1 shop $63.48, against $61.95; No. 2 shop | Production .. ..... TAIGOOOO 3 casccs 0 vanes 
$48.53 against $46.78; No. 3 shop $27.76, against | Shipments ...*1,109 27,729,000 220.23 
$28.04. Orders— 

IDAHO WHITE PINE: January figures only—C Received .. $824 20,600,000 156.18 74.29 
select $107.81; D select $71.18; No. 1 common On hand...75,332 133,300,000 ......  .-++ 
$59.67; No. 2 common $53.66; No. 3 common | ~~ _ 


$36.12; No. 1 shop $77.91; No. 2 shop $67.71; 
No. 3 shop $42.01. 

REDWooD: January prices—Clears $63.25; sap 
selects $60.90; standard S8-inch, 10-20-foot, 4/4, 
$56.80; extra merchantable $40.22; merchantable 
$31.24; shop common, 8”, 10- to 20-foot, $24.49; 
timbers, 12x12-inch, $50.78; timbers, 4x4-inch, 
$51.75; No. 1 common dimension $37.90. 





*Of these shipment totals, local sales took 15 
cars, and a total footage of 379,000 feet. 


+Local orders are not included as, in the case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-five identical 
mills were 81.54 percent of bookings for the 





previous week. 
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Production and Shipments of Western Pine 
PoRTLAND, OrE., March 3.—The Western Pine Manufacturers’ Association report for January shows that shipments that month exceeded those 

1922 in any previous January, except in 1920. The middlewestern States usually take their largest volume in December or January, and the notable 
046,085 increase in shipments to that section is normal for the season. Atlantic ¢ oast shipments, 2214 percent of the total, were slightly less than in Decem- 
825 per. Altho the January cut was slightly less than the shipment total, it represented an 80 percent increase over January, 1922, and was surpassed 
aoe in January but twice. The summary follows: 
664 's0: Production Statistics for January Shipment Statistics for January Production and Shipments Compared 
695,324 —-Mills reporting—— Production —-Mills reporting—— Shipments—— 1m Prins os a. 
776 r ee “ Sica oo No DUOMEN Sc cw arcade wanes 28,711,075 ‘ k 
178 bu — ate ee : —— = ae Total shpmts. Shpg. Cars Feet PROCUCUMME fi iss ccananee cess 64,092,877 35,384,816 
550,009 1923 «.---++++ BL 22 29 64,092,877 1g93. 51 3 48 4,917 128,711,075 
961.0 Ad TOE aces ins os OO 41 14 35,384,816 1923. ..+ 56 4 51 3,091 82,873,583 Shipments exceed cut.. 64,618,198 47,488,767 
072004 Shipments, Jan., 1923 Shipments, Jan., 1922 Shipments, Jan., 1923 Shipments, Jan., 1922 
133009 Cars Feet Cars Feet ; Cars Feet Cars Feet 
wg acing cin aA RASS 129 3,605,103 108 2,725,020 Wyoming .................. 53 1,480,084 50 1,366,772 
251,00) NS ec cigl atea cua x 304 7,662,566 117 EC ivecincsanispesenuedds 40 1,119,988 22 618,167 
436,000 NE sateen sew cha sa 69 1,778,308 49 1,299,475 Michigan ................... 346 9,254,962 123 3,313,630 
$87,009 WaMMINBOT, 62.0 ccccccecees: 167 4,107,294 75 | sa eRR RRO RR ieeonereetS 105 2,664,386 64 1,898,836 
071,499 MAM PIAMOUR. 6c sestcee ess 45 1,155,018 20 535,581 ED aia a nk Sx eben ine es 52 1,344,859 17 476,381 
571,200 ath DAROCS ooccccc<s cae 140 3,725,806 58 1,616,802 Atlantic coast States*...... 1,084 29,022,536 688 18,882,425 
542,699 MMIIOROEL cxc's ss ce cwre ce sine oe 422 11,136,944 337 8,784,117 Other eastern States}...... 56 1,492,753 7 1,283,741 
519,00 ME sicsintvagaswatnees 346 8,909,163 253 UE CN icc ncnnescencceenas 3 59,254 aoa: - ae 
28°00) DE eis kcchiduieasiad ase 529 13,525,880 351 8,867,234 Oklahoma and Texas....... 2 78,369 5 149,407 
308°009 NG ou; concen caceices 478 12°521,208 308 SE Mees cs xcpckaccscwawn 1 29,656 ius Jes 

cms pepe eoenpianinans gieiaeees 40 955,955 34 $16,556 California .................. 18 603,330 29 1,337,076 
report a5 aa ON sihaa xe AOS 264 6,779,123 179 4,712,622 New Mexico ................ 4 80,906 eae. waawenene 
report SE sa svinis is Gbdacaee haces 81 2,009,537 37 1,010,199 Arkansas ................... 1 28,856 cen | Genie 
ere CE un ccawanaenvin. aa 3,579,231 120 3,203,933 — senesseneecenomemnme onetnn omvanenenpens 

ees 4,917 128,711,075 3,091 82,873,583 
84,367 *Pennsylvania, New Jersey and States north. yEast of Mississippi and south of Ohio Rivers. 

138,437 The following figures show the number of mills reporting January, 1923, prices and volume of inquiry as normal, or above or below normal, as 

compared with the volume of inquiry or price level of the preceding month, December, 1922: 

TC Total mills Normal Above selow Total mills Normal Above Below 
ported DOBBR: wiic.d 8 xc eae te saw eaunen anne tele 14 19 1 Pg ee a ee 34 13 18 3 
Jan. 6, e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., March 3.—Direct sales of Douglas fir, Feb. 19 to 28, inclusive: 
——Sales —————— Prices —————— ——Sales- : —— Prices a 

V. g. flooring, 1x4— No. Feet No. High Low Spread Common, No. 1 SIS No. Feet No. High Low Spread 
2» Na- NO. Li cecccvesevccscceccsvccccs 12 74,000 5 $60.00 $54.00 $ 6.00 SF GMGMIG tad ced wheecsatianes 86 827,000 3 21.50 19.50 2.00 
on is- | ROC CCT Cee er oer rae. 172,000 9 58.00 51.00 7.00 1 EE a RES CGN GA REE 36 198,000 6 24.00 20.00 4.00 
earing | i Serr errr re eeE Terre eer 24 229,000 8 48.00 34.00 14.00 Dimension, No. 1, S&E-— 
gris, 8. g. flooring— ‘ ‘ GO, SINE as candccanesannees 102 735,000 6 22.50 18.50 4.00 
: ship- “No, 2 and. better .....se0s. 22 211,000 2 45.00 40.00 5.00 x4", _ yee eine © 52 184,000 4 23.50 20.50 3.00 
f pro- Db De. edbdeecnsaseedues aes 10 124,000 5 39.00 34.00 5.00 18’ ee ee > Pe. 49 137,000 6 25.50 21.50 4.00 

6"No. 2 and better .......... o fee Fe lUSSlUhlhCUCE __ een Iva ate te 29 55,000 525.50 21.50 4.00 
ng 8 Catling 5yxde Cr ag oS Rial ae 11 76,000 6 43.00 38.00 5.00 SeGiGM. PRAGA css on cs awestanel 21 42,000 5 27.50 22.50 5.00 
ayes No.2 and better ............ 53 322,000 9 52.00 35.00 17.00 en 26-32" 0. e eee eee eee s 15,000 4 = 30.00 24.00 6.00 
4 MOUE. -civecer noi eancntientceres 17 181,000 ( 35.50 31.50 3) 4zatn— ; e . 
- Or: Drop siding, ‘ixé*— ; : ON iss co nnccnhe ra kaeenaeRes 21 395,000 9 6.45 4.50 1.95 
s ders No. 2 and better ............ 49 319,000 7 45.00 38.00 7.00 Coins ionnieaneaaneewnnees 4 300,000 1 7.00 fees 

Fe _ 8 RRO ETT 16 121,000 7 41.50 35.00 6.50 ED Gaverxcisatovewcasatons 1 10,000 = 1 6.00 6.00 
204 , , ~ 
544 ° 
bad Bureau of Census Delivered Prices Oak Flooring Stocks 
117 7 » 
, 998 WasHINGTON, D. C., March 5.—The Department of Commerce has secured thru the bureau of The Oak Picesins Measutaeteees* Aeeitetbin 
102 the census the following prices, per thousand for lumber items and per hundred square _ ma has prepared the following ahehlebiees 
140 shingles, as the average paid Feb. 1 by contractors for building materials delivered on 70; | ssasen of Conuee elias en Gee a 
these being selected from the complete list: po 
No. 1 Dimension, Common Flooring, 1x4”, Shingles, Extra Stock on Unfilled Percent 
S1S1E, 2x4—16’ Boards 10 to 16’ Clear, 16”, 5/2 hand orders sold 
Saw Southern Douglas NE MINOT 3. ciiwetg lene 3,064,000 3,530,000 
Southern Douglas 1x6” Pine | fir ted ET x ccivanancamnns 493,000 1,563,000 317 
Pine Fir No. 1 “C,” E.G. No.2, V.G. Cedar NEMA tiaice wsincas 7,645,000 34,349,000 449 

PEN Sco accede Rice eB h acca Sle MARE RAS SAG0G senses $45.00 $72.00 vases $6.00 he siecemaameiinnn:, casita 

re PIOUS) coccc oc kcisaeaacers aig wa eas $50.00 50.00 ibe $95.00 6.00 Total }2”.......... 11,202,000 39,442,000 352 

alg: PUR AIS Sevcciccasssceecscoees Gunes 51.5 | ieee 3. ; Kx" 3 494.000 5.468.000 156 

anal- ED x. « saiucsiasdinedes exes 62.00 sca 50.00 See 6.80 Yt i 3,494, 5,468, 

bs i ee 57.00 sists 52.00 96.00 ..... 6.00 XZ eee eeeeeees 3,309,000 3,741,000 113 
‘ Newark ec eececcescesrsesceseececeeeoce 47.50 écuewe 47.00 95.00 eoecse 6.00 Total 34" salt Araneae 6,803,000 9,209,000 135 
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The West Coast Review 


SEATTLE, WASH., March 3.—For the week 
ended Feb. 24, 139 mills reported as follows to 
the West Coast Lumbermen’s Association: 


Fee 


t 
Production .. 91,964,414 2% below normal 


Shipments .. 111,953,156 21% above orders _ 
PGES .<ss.s 92,385,570 44% above production 
New Business— Feet Feet 
Water delivery— 
SPIO: 6.kc4s00's0ss6eG ene 27,179,699 
RRDOES osGsusneasa siscecaer& 9,195,000 
Total water (39% of total)......... 36,374,699 
OT UR Cle be Eo) ee ae a eran 51,690,000 
Local auto truck delivery............ 4,320,871 
92,385,570 
Shipments— 
Water delivery— 
TPNOMAG -n'ek-0b. 6siewis bowen 34,283,179 
os Pree te ere 9,419,026 
Total water (39% of total)......... 43,702,205 
SOE Ae ee MOND 6 cisco 's 54444484 oo bie 63,930,000 
Local auto truck delivery......,...... 4,320,951 
111,953,156 


Unfilled orders— 
Domestic cargo 
Export 
Rail 


175,395,386 feet 
82,497,552 feet 
11,262 cars 


California Pines Sales 


SAN Francisco, Cauir., March 3.—The :Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association reports for the week ended Feb. 24 
total sales (mountain pine, siding, battens, 
moldings and lath not included) of 8,298,500 
feet, this total including California sales of 
2,910,000 feet and export sales of 47,500 feet. 
Sales by grades were as follows: 

California White Pine Mixed Pines 


Feet Common— eet 
Nos. 1 & 2 clr. 257,000 ND), 8 ox<icas 9,500 
OT ES ee 397,500 Se re. 562,000 
ee 120,000 MGs S .vneeee 480,000 
No. 3 clear 118,500 MO; E vssewes 193,000 
Inch shop ..... 84,000 ee eer 154,000 
No. 1 shop..... 285,500 A”, all width. 31,000 
No. 2 shop..... 496,000 MUIBC. ossccee « 1,000 
rer ae ei wr} No. 1 dimen... 46,500 
r. short... 6, Siding— Lin. Ft. 
Stained ....... 7,500 B&btr. bev.. 162,000 
BRONO: «6548650308 27,000 De een 25,000 
Sugar Pine 2 nde cc eccece ’ 
Nos. 1 ‘Ir. 108, DV. .0006 0 88,000 
yee i: 176,000 Cé&btr. short. 151,500 
ee ee 6,500 Misc. ........ 74,500 
No. 3 clear.... 47,500 Panels 
anch shop ..... ,000 Feet 
No. 1 shop..... 90,500 White pine..... 6,000 
a : panied orem yee 
oO. SNOD. +25 ,00 . 
Stained 4.7722 238,600 Fir. 222220221 2452000 
White Fir Cedar 
No. 3 com. and ( 
~* eames: 325,000 ett 429,000 
No. 4 com..... 200,000 Tank Stock 
meg Ae ee See  éesas0uwaeee es 104,000 
DG. Ghaseueewe 30,000 
No. 1 dimen... 407,500 =... ee 1,000 
No. 2 dimen... 75,000 ; 
Lath 
Douglas Fir Pieces 
ee 97.000 No. 1 pine..... 690,000 
Common ...... 503.500 No. 2 pine..... 570,000 
Ties & timbers 102,500 32” pine ...... 10,000 
Dimension .... 66,500 White fir ..... 450,000 


'(*f2 2220202080884 08: 


Spruce and Hemlock Clears Specialist 


PORTLAND, OrzE., March 3.—The Buckner-French 
Lumber Co., in the Lumbermen’s Building of this 
city, is a relatively new member of the local 
wholesale fraternity, and is operating along lines 
a little different from any other in the business 
here. C. W. Buckner, formerly of Blaine, Wash., 
is a lumberman with considerable Pacific coast 
experience, while E. L. French of this company, 
is relatively a newcomer to the Pacific coast, hav 
ing been out here for little more than a year. Mr. 
French comes from a lumber family and still has 
interests back in Lansing, Mich., where his com- 
pany has for many years manufactured hardwood. 
The Buckner-French Lumber Co. is a _ specialist, 
and its product is practically entirely spruce and 
hemlock clears. 


Dealers Buying Only for Actual Needs 


PORTLAND, ORE., March 3.—The lumber situ- 
ation in California is analysed in a letter re- 
ceived this week by Morrill & Sturgeon Lumber 
Co., of this city, from C. E. Dewitt, manager of 
the company’s San Francisco office, who writes: 

A great ge 4 dealers are absolutely refusing to 
buy anything they do not actually need. There is 


a strong feeling among dealers that prices will 
come down and a great many have expressed the 


. Bank, 
W. 


fear that the continual advances in prices will be 
very apt to have the effect of stopping building and 
that if building does stop there will be a decided 
slump. Orders for anything in the way of special 
cutting are being taken at very attractive prices 
as the dealers have found that they have to pay a 
pretty good price to get shipment of their special 
orders, but there is a tendency thruout this terri- 
tory to hold off buying. A good many buyers thru- 
out the San Joaquin Valley have bought quite 
heavily in November and December and are there- 
fore out of the market. There has been a great 
deal of unfavorable weather in California during 
the last two or three months which has retarded 
building, the result being that the yards are pretty 
well stocked. If mills do not advance prices to 
such a point that building will stop, we believe we 
can look forward to a very satisfactory year, and 
if prices would only hold firm, it would be ad- 
vantageous to us all. We are turning down in- 
quiries every day for stock that we know can not 
be handled on account of present conditions, but 
just as soon as conditions are such that you can 
take care of more business, we know we can get it. 


Ek. T. Sturgeon returned from the Colorado 
and Utah territories a couple of days ago, and 
brought back word much along the same line, 
saying that buyers are placing orders only for 
stock absolutely needed and not on speculation. 
But the prospects look good for a heavy spring 
business, provided prices remain about right. 


Launch Insurance Company on Coast 


SEATTLE, WAsH., March 3.—Lumbermen and 
owners of woodworking plants generally will be 
interested in the details of the organization of 
the General Insuranee Co. of America, a $2,- 
000,000 corporation, or- 
ganized and sponsored | 
by leading banking, lum- 
bering and manufactur- 
ing interests in the Pa- 
cific Northwest, with 
the intention of finding 
a satisfactory solution 





H. K. DENT, 
Seattle, Wash. ; 


To Be President of New 
Company 





of the insurance prob- 
lems that present them- 
selves to the owners of 
large risks. 

Among the stockhold- 
ers and _ incorporators 
are the following well- 
known business men: 


W. H. Talbot, of Pope & Talbot, San Francisco, 
one of the oldest and largest firms on the Pacific 
Coast, engaged in shipping and lumbering. 

Cc. D. Stimson, capitalist, Seattle. 

George S. Long, Tacoma, head of the vast Weyer- 
haeuser timber interests of Washington. 

W. C. Butler, president of the First National 
sunk of Fverett, and heavily interested in the 
logging industry. 

T. J. Humbird, Spokane, director in the Old 
National Bank of that city and long identified with 
large affairs in the Inland Empire. 

J. P. McGoldrick, lumberman and prominent 
Spokane business man. 

J. ‘T. MeVey, vice president of the Metropolitan 
National Bank of Seattle. 

‘ W. H. Boner, head of the Weyerhaueser mills at 
Uverett. 

EK. G. Ames, head of the Puget Mill Co. and vice 

president of the Seattle National Bank, 











Ifenry McCleary, door manufacturer, of Mc- 
Cleary, Wash. 
I’. G. Foster, president of the First National 


sank of Hoquiam. 
. D. Fisher, vice president and general manager 
of the Fisher Flouring Mills Co. 

Cc. J. Lord, president of the Capitol National 
Olympia. 
J. Patterson, president of the Hayes & Hayes 
Bank of Aberdeen. 

. KF. Ives, Seattle. 
H. K. Dent, Seattle. 
Ralph Emerson, capitalist of Hoquiam and direc- 
tor in the Metropolitan Building Co. of. Seattle. 
C, W. Stimson, Seattle. 

Kk. J. Palmer, lumberman, Victoria, B. C. 

A. W. Laird, Potlatch, Idaho. 

Harry T. Nicolai, Portland, Ore. 

A. W. Middleton, Hoquiam, capitalist, lumber- 
man and director in the Metropolitan Building Co. 

C. A. Barton, vice president of the Boise-Payette 
Lumber Co., Boise, Idaho. 

I. I. Garrett, president Puget Sound Machinery 
Depot of Seattle. 

R. KE. Slaughter, capitalist of Minneapolis and 
Yakima. 

Aa: 34 
Yakima. 


The General Insurance Co. of America has 
been organized along lines that in many respects 


Huebner, of the Cascade Lumber Co., 


are new. The policyholders will share in the 
profits of the company in the manner whic) 
has proved so successful with the larger mutual 
and with all of the large life insurance cop. 
panies of the country. In addition the company 
will have the advantage of adequate capitalizg. 
tion, an advantage well understood by busines 
men and the insuring public generally. 

The founders of the company believe it wij 
take its place in the insurance world with gj) 
the advantages enjoyed by the mutual fire ag. 
sociations and with the added strength of 4 
strongly financed institution in the matter of 
stock ownership and responsibility. 

The company will write only the socalle 
‘‘preferred risks,’’ such as sprinklered mill 
and the better classes of manufacturing plants 
and general hazard risks. The risks will he 
carefully selected, and the services of a staff 
of expert fire prevention engineers and jp. 
spectors given to policyholders, in order that 
avoidable fires may be reduced to a minimum, 
with a consequent reduction in the net cost of 
carrying the insurance, the saving thus effected 
being returned to the policyholders at the ex. 
piration of their policy. 

H. K. Dent, who has had twenty years’ expe. 
rience in the fire insurance business, starting in 
a minor capacity with the Northwestern Mutual 
Fire Association, and resigning Jan. 1 last as 
executive vice president, is widely known in 
the insurance world, and will probably be the 
president of the new organization. 

The board of directors will be George S. Long, 
of the Weyerhaueser Timber Co., Tacoma, chair- 
man of the board; W. H. Talbot, of Pope & 
Talbot, San Francisco, Calif.; C. D. Stimson, 
capitalist and lumberman, Seattle; J. A. Hun- 
bird, of the Humbird Lumber Co., Sandpoint, 
Idaho; A. W. Middleton, of Anderson & Mid- 
dleton, Aberdeen; J. F. Ives, of the Stimson 
Mill Co., Seattle; O. D. Fisher, of the Fisher 
Flouring Mills Co., Seattle; Henry McCleary, 
of the Henry McCleary Timber Co., McCleary, 
Wash.; George J. Osgood, of the Wheeler, 
Osgood Co., Tacoma; F. B. Martin, of the 
Weyerhaeuser Timber Co., Everett; H. K. Dent, 
Seattle. 

Offices have heen taken at 4403-9, White 
Henry-Stuart Building, and the company ex 
pects to be accepting business within a very 
short time. 


Automatic Control Saves Power Plant 


BEND, OrE., March 3.—Lumbermen of this 
section recently had a very striking illustration 
of the reliability of the automatic engine con- 
trol device invented by G. J. Selk, chief engineer 
and master mechanic, Brooks-Scanlon Lumber 
Co. [This device was explained in detail in the 
March 25, 1922, issue of the AMERICAN LUM 
BERMAN.—EpiTor.] As a matter of fact Mp. 
Selk’s invention works better than he ever 
hoped it would. It was designed to prevent 4 
stationary engine from running after an ace 
dent, provided it was running above or below 
normal speed. 

Recently the main engine of the plant was 
running at normal speed, when a broken frag: 
ment of the piston head plate fell, causing only 
a slight jar. This was sufficient, however, to st 
the Selk device in operation, and the engine 
was stopped with a minimum of damage. At 
the time of the accident no one was in the et 
gine room, but when the engineer got there the 
engine was making the last few turns and 
bumping the broken cylinder head at each rev 
olution. There was no steam escaping from the 
rear of the cylinder, as there would have beet 
under ordinary circumstances. 





When the piece of plate fell in the eylinder, 
it inereased the effective length of the piston. | 
Then, of course, the cylinder head was smashed. | 
Before the steam could be readmitted to the | 


broken head, the valve was closed by the Sel 


automatic safety device, and the engine was | 


brought to a quick stop. All this happened 
while the piston was traveling a distance ° 
one inch. The normal speed of the engine ¥ 
4,600 feet a minute, so it is easy to see how 
quickly the automatic safety stop works. The 
merits of the Selk safety stop are that it is se 
sitive in operation, strictly automatic and ele 
trically operated at any distance from the plaut. 
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Analysis of Coast Fir Conditions 


gpaTTLE, WASH., March 3.—In general it ap- 
years that fir lumber stocks in the cities are 
fairly large, inasmuch as accumulations have 
pen forming since last December, but the 
cuntry requirements have not been so well sup- 
sed. Yard stocks of cedar siding and red 
wdar shingles are evidently quite small. It is 
yethaps too much to say that fir is overbought in 
the cities, yet the heaping up of stocks is being 
noted here with a degree of surprise. Eastern 
yjsitors to the Coast are a unit in forecasting at 
least six months of good business; and all of 
them, in speaking of contingencies, are more 
fearful of a disaster in the shape of a runaway 
labor market than of anything else. At that, 
the suburban and rural districts would probably 
ie the chief sufferers, from the fact that con- 
tractors in the large cities are all set to ‘‘go.’’ 
An analysis of fir conditions by a well known 
Coast operator is optimistic to the last de- 
gree. Not only has the volume of rail business 
hed up remarkably, but almost alarmingly. 
Usually it is figured that unfilled business in 
the hands of the mills in late February and 
early March is at the low point for the year. 
As a comparison, on Feb. 22, 1922, unfilled rail 
orders were 4,366 carloads; while on Feb. 21, 
1923, they were 11,331 carloads. It is pointed 
out that while decreased production this year 
has caused abnormal accumulations of unfilled 
business for the rail market, that fact can not 
account for the really tremendous increase over 
last year—so that the conclusion is inevitable 
that the present accumulation is due to unusually 
heavy sales in the rail market. Rail business 
seemingly has not been restricted to any par- 
ticular item, altho car material is probably the 
heaviest on the list. The production of unusually 
large quantities of siding, lining, roofing, sills 
and framing decreases the output of standard 
yard items, with the result that inventories of 
usold rail stocks are so far below normal as 
to be almost negligible. 


Big Business in Sight 


There are indications of heavy sales thruout 
the middle West, beginning this month. The 
agricultural sections are in better condition fi- 
nancially than they have been for two years, 
and March is the popular buying month. It 
begins to look as if it were not so much a 
question of what price the rail market will 
pay, as to whether that market can secure the 
lunber to satisfy actual requirements. 


As to California, while the tremendous volume 
of water shipments has shown some slackening 
since the big storm, the belief is justified that 
the lull is temporary. Rains in southern Cali- 
fornia have had a slowing-up effect on business; 
and it appears to be true that California whole- 
salers have awakened to the condition of the 
Atlantic coast market and have found themselves 
paying more for an easier grade and an easier 
specification than the Atlantic coast buyers have 
80 far shown a willingness to do. Since Cali- 
‘ornia is dependent upon the Pacific Northwest 
for construction lumber, and since there is a tre- 
mendous amount of construction business in 
sight, that district can not remain long out of 
the market. 

_ While in the export market, radical advances 
NM price since the first of the year tended to 
slow up foreign sales, buyers have been making 
heavy placements at the new levels. There 
seems to be no limit to the quantity of lumber 
that Japan will absorb; and while the Japanese 
8 notably, clever buyer, he is not at present so 
much interested in price as in securing the stock. 

Xport space is comparatively easy except for 
Australia and the west coast of South America, 
and it may be freely stated that if more space 


_ Were available the volume of business in these 


‘wo markets would show heavy increases. 

As to the Atlantic coast, there have probably 
“am fewer schedules sold there since Jan. 1 
than at any time within the last year—due 





| Partly to the fact that west Coast forest products 


have faced competitive woods, and partly to 
sony to quote prices on west Coast stock. 
ere 1s no question that a tremendous quantity 


of lumber has been sold on the Atlantic coast in 


@ last sixty days, but most of this business 


has consisted of orders placed in transit dur- 
ing December and January at a lower price than 
the same stock would bring today. It is firmly 
believed that competitive woods will not be able 
to supply all of the lumber needed on the At- 
lantie coast during the early part of this year— 
consequently that there may be a heavy volume 
of intercoastal business in which price may not 
be much of an object. 


No Surplus of Logs 


Production during the last three months has 
been curtailed by unfavorable weather more than 
during any similar period for a decade. Some 
of the interior mills have been able to operate 
with a fair degree of regularity, but it is prob- 
ably not far from the truth to say that water- 
front mills have lost 50 percent of their time 
on account of log shortage due to weather con- 
ditions. Mill operators today desire to produce 
every stock that their capacity will permit. 
Prices are satisfactory, and millmen are eager 
to get old orders cleaned up so that they may 
take advantage of present levels. Yet unfilled 
orders today are approximately 41 percent above 
the average for 1922. It is believed that pro- 
duction beginning with March 15 will range 
from 5 to 15 percent above normal, but the 
fear is expressed that this increase may not be 
maintained during a season of labor unrest 
which appears to be shaping up for the immedi- 
ate future. 

While logs executed a spectacular rise ten days 
ago, it must not be forgotten that the funda- 
mental condition of the log market has not 
changed since last August. By this statement 


Donkey Sleds for Fir Loggers 


PorTLAND, ORE., March 3.—The building of 
sleds or skids for donkey engines is one of the 
most important and interesting of the minor 
activities connected with the lumbering industry 
in the Douglas fir and redwood sections of the 
Pacifie coast. The steadily increasing size and 
power of the modern steam yarder calls for a 
proportionate increase in the size and strength 
of the sled. 

When a new donkey engine is ordered the 
blueprints of the machine are given to the 
sled builder who constructs the sled to fit the 
engine. Nearly every new engine is different 
in some particulars from its predecessor, so 
the construction of skids has not assumed stand- 
ardized proportions as yet. 

The first move in the construction of a donkey 
sled is the selection of the log because much of 
the success of the completed sled depends upon 
using good timber. Sound, close knotted logs, 
such as usually produce a good run of No. 1 
common, are favored for sled runners. Cus- 
tomarily the size of the runners is restricted to 
40 or 41 feet to allow a complete yarder to be 
accommodated upon an ordinary 40-foot flat car 
if the machine is to be carried a long distance. 
The newer types of yarders, however, require 
larger sled runners and two flat cars to trans- 
port them. 

Runners for the heavier sleds are chosen from 
logs of 6-foot diameter or greater. The bunks 
and cross pieces run 12x20 to 18x36 inches. The 
forward bunk, upon which the fair leader is 
mounted, sometimes is as large as 36x48 inches 











Two large runners being fitted up for a donkey engine 


let it be understood that there is no surplus in 
the water ready for delivery to the mills, and 
it is doubtful if a surplus can be built up with- 
in sixty days. That fact explains why the mills, 
in their desire to operate, have been bidding 
against each other for logs. Notwithstanding 
the fact of the recent advance of $2 a thousand 
on Nos. 1 and 2, and $1 a thousand on No. 3, 
placing the schedules at $28, $21 and $15 re- 
spectively, the changes in quotations are not 
of much moment for the reason that premiums 
ranging as high as $4 a thousand over current 
market prices have been freely paid. Since it 
is doubtful if a raft could be bought today on 
the open market at the figures just given, the 
net effect of the rise in price has been to re- 
duce the premium. 

The general feeling in the fir trade is one 
of optimism. 


Stanislaus Forest Timber Sold 


SAN Francisco, Cauir., March 3.—The Stand- 
ard Lumber Co., of Sonora, Calif., has just 
purchased 13,300,000 feet of Government tim- 
ber on the south fork of the Stanislaus River, 
within the Stanislaus national forest. The price 
paid per thousand feet was $4 for sugar pine, 
$3 for yellow pine, and $1.25 for white fir and 
incense cedar. The sale will run for a period of 
two years, and cutting will be done under for- 
estry methods, which will insure the production 
of a new forest on the land. 


in cross section. Runners on the larger sleds 
will scale 10,000 to 20,000 feet in each log and 
from upward of 5,000 feet for the cross tim- 
bers. Most all of the construction, even of the 
squared cross reaches, is done by hand, the adz, 
broad ax, saw and drill being the tools most 
used. The drift bolts vary in number, but in 
no instances are less than two used on either 
side of the cross members. Oftentimes heavy 
angle irons are placed upon the four corners 
to add rigidity to the frame. Bolts are also 
fastened thru the engine frame to keep the ma- 
chine from vibration as much as possible. 

A well constructed sled is a most important 
item in donkey engine maintenance, especially 
in the ruggedly contoured timber regions of the 
Pacific coast where excessive demands meet the 
donkey engine. The sleds must be strong 
enough to withstand the shocks of carriage over 
the roughest ground and afford a stable founda- 
tion upon all occasions. Instances are recorded 
where western donkeys have made journeys of 
thirteen miles under their own power. 

The average cost for today’s donkey sled is 
somewhere between $1,000 and $1,200, dependin 
upon the size of the sled and the efficiency ~ 
the workmen. During the World War sleds 
not infrequently cost $1,500 or more to con- 
struct. A crew of three men will turn out a 
sled complete in three to four weeks. 
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WOODEN BOXES protect contents from rain, 
snow or dampness. 
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Proposed Building Code Hits Lumber Yards 


Cxepar Rapips, Iowa, March 6.—A_ proposed 
building code is being drawn up in Cedar Rapids 
by a special committee. The sections pertaining 
to lumber yards are being attacked by the re- 
tail men of this city who hold that the code as 
proposed would very seriously injure the retail 
lumbermen and that many of the provisions 
which would cost a good deal of money to carry 
out would actually be valueless. At the last 
meeting of the committee it was indicated that 
the proposed code on lumber yards would be 
modified if the retail dealers could show that 
the regulations advocated by the proposed code 
are not practicable or are not in actual use in 
any great number of city lumber yards. The 
sections in the proposed code referring to lum- 
ber yards are as follows: 


Section 838. Storage of Lumber in the Open— 
Height of Existing Piles. No person, firm or 
corporation shall hereafter store any lumber in 
the open within the fire limits of the city of Cedar 
Rapids on any plot or parcel of ground not now 
used for that purpose; and no existing lumber 
piles shall hereafter be maintained at a greater 
height than fifteen (15) feet. 


Section 839. For New Yards. Storage of Lum- 
ber Within City Limits—Shelters—Consent. No 
open sheds for the storage of lumber shall be 
srected or maintained, and no lumber shall be 
stored in any such shed within the fire limits un- 
less and until the owner of the property on which 
said shed is to be erected shall obtain the writ- 
ten consent thereto of the owners of a majority, 
in area of the property, including the area owned 
by the applicant, in the block wherein said shed 


is to be located, and shall file the same in the 
office of the building commissioner. 


Section 840. Walls—Fireproof. Any wall of 
any such shelter which faces on any public street 
shall be constructed of incombustible material 
and shall have a fire wall extending three (3) 
feet above the roof thereof. Whenever any such 
shelter is located within thirty (30) feet of an 
adjoining building, the adjoining building shall 
be protected by an incombustible wall, all open- 
ings for doors in which shall be closed by ap- 
proved fire doors or windows. All openings for 
windows therein to be closed with approved fire 
windows and provided with metal frames. None 
but wire glass shall be used in either doors or 
windows. 


Section 841. Construction. ‘The framing shall 
be of mill construction or fire proof and all wood 
posts shall be not less than 8x8 or equivalent, 
have a sectional area of sixty-four (64) square 
inches or more. The roof shall have covering 
of Class A or B. 


Section 842. Dimensions. Shelters shall not ne 
more than thirty-five (35) feet high, nor of great- 
er floor area than five thousand square feet with- 
out sprinklers. Where sprinklers are provided 
they shall not be of greater floor area than ten 
thousand square feet. Fire walls will be deemed 
to divide one shelter from another for the pur- 
pose of measuring floor area. 


Section 843. Piling of Lumber. There shall be 
a space of three feet between the top of any 
lumber pile and the lower point of the roof. No 
single pile of lumber shall be more than twelve 
(12) feet high. Where the shelter is constructed 
so that lumber can be piled in two decks, no 
single pile of lumber shall be more than six (6) 
feet high, and there shall be a space of at least 
one (1) foot between the top of the lower pile of 
lumber and the bottom of the upper deck. 


Notes From the Realm of 


Lumbermen Ask Part in Home Show 


Boston, Mass., March 7.—Lumbermen here 
are forwarding a suggestion thru Secretary- 
manager Paul Collier of the Northeastern Re- 
tail Lumbermen’s Association that the national 
lumber organizations of the country codperate 
with the National Association of Real Estate 
Boards in making a record breaking success of 
the exposition of home building materials an- 
nounced as a feature of the sixteenth annual 
convention of the real estate men, to be held 
June 27-30 at Cleveland, Ohio. This is re- 
garded as a splendid opportunity for securing 
the very best sort of publicity for frame con- 
struction, and it is understood that the mail 
order ready cut house people are already mak- 
ing arrangements to secure valuable advertis- 
ing out of the big exposition. 
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Lien Law Amendments Tabled 


COLUMBUS, OHIO, March 6.—House Bill 260, 
of the General Assembly of Ohio, proposing 
amendments to the mechanics’ lien law which 
would have nullified the usefulness of the meas- 
ure, was laid on the table Feb. 28 at the hear- 
ing of the codes committee, to which it had been 
referred. The original motion to table the bill 
was made by Representative Walther, of Cuya- 
hoga County, author of the bill. Mr. Walther 
explained to the codes committee that the meas- 
ure had been presented by him in response to 
the request of a Cleveland attorney, that he 
persenally was not interested in the measure, 
and that so far as he knew there was no organ- 
ization support for the bill. 

A meeting of opponents of the measure, called 
by the Ohio Association of Retail Lumber 
Dealers, was held at (‘vlumbus the day pre- 
ceding the hearing to ascertain if possible the 
source and strength of tle support for the 
proposed amendment and to plan the presentu- 
tion of the arguments against it. In addition 
to the executive and legislative committees of 
the assoviution, representatives of the Build- 
ers’ }’xchunge and Hardware Dealers’ and 
Builders Supply Dealers’ associations had been 
urged to attend this meeting. 

A committee composed of W. F. Eirick, of the 
Cleveland Builders Supply Co., John Hadden, of 
the Cleveland Board of Lumber Dealers, Ralph 
M. Lucas, representing jointly the Builders’ 
Supply Dealers and Lumber Dealers’ State as- 
sociations, 8. 8. King, representing the Build- 


ers’ Exchange and James R. Carson, represent- 
ing the Hardware Dealers, was appointed to 
present arguments in opposition to the proposed 
amendment. 

Mr. Hadden, speaking for the committee, 
pointed out that the amendment requiring every 
material man and contractor to run to the court 
house for a description of the property to which 
he was furnishing material, and to serve a legal 
notice of the furnishing of such material prior 
to delivery on every sale he made, was a fan- 
tastic requirement, and absolutely impossible of 
fulfillment by the dealers. 

Building Booming in California 

San Francisco, CAuir., March 7.—Building 
in San Francisco and neighboring territory is 
very active, with a growing demand for lumber. 
Dwellings and apartment houses are going up 
in various sections of the city. Architects’ 
offices are busy on plans for buildings of all 
classes. Building contractors are figuring on 
many plans, and from present indications will 
have all the business they can handle this year. 
More mechanics are needed. There are no seri- 
ous labor troubles. The American plan is still 
in force, and altho there has been talk of union 
mechanics refusing to work on jobs where non- 
union men are employed, no action has been 
taken in the matter. There is work for all of 
the union mechanics at good wages. 

The advertising campaign conducted by Cali- 
fornians (Inc.) has resulted in thousands of 
inquiries being received from eastern people who 
have become interested in northern California. 
An influx of population is expected which will 
cause further increase in building activities. 


Plan Booth for ‘‘Home’”’ Show 


INDIANAPOLIS, IND., March 5.—Members of 
the Indianapolis Lumber Merchants’ Inspection 
& Credit Bureau have adopted plans for a booth 
at the Home Complete Exposition to be held 
in April. The plans will present in a dignified 
manner the best in millwork of the local deal- 
ers. At last Thursday’s meeting of the bureau 
it was announced that contract for the mill- 
work would be awarded shortly and each mem- 
ber was provided with blue prints and specifi- 
cations for bidding. The members will figure 
the cost according to Cost Book A and then 
make whatever discount they desire. The plans 
and bids then will be turned over to the Indian- 


LL , 


Section 844. Driveways. There shall be 
driveway on two (2) sides of the shelter of gy. 
ficient width to accommodate the fire departmen; 
apparatus. 

Section 845. Fire Extinguishers in Existing 
and New Sheds. There shall be at least one (1) 
three (3) gallon fire extinguisher for each on 
thousand square feet of floor area, and sam. 
shall be kept in a conspicuous and handy place 

O. T. Barry, president of the Hawkeye Lun. 
ber & Coal Co., in commenting upon the pro. 
posed regulations stated that the requirements 
for fire extinguishers would force his company 
to put in a total of thirty-five extinguishes 
in the alleys of the shed alone. The company 
is now using five barrels which have been foun; 
sufficient for ordinary purposes. The require 
ments for sprinklers is held to be the mos 
objectionable. The installation of sprinkler: 
in open sheds is costly, they are hard to plac 
where they will do good, particularly in ; 
double or treble deck shed and are very apt 
to cause trouble during cold weather. Th 
code would compel installing sprinklers in 4) 
sheds unless fire walls are built at frequent 
intervals. If it were elected to construct fire 
walls instead of sprinklers a fire wall woul 
have to be built every 100 feet in the shed of 
the Hawkeye Lumber & Coal Co. The proposed 
code makes these provisions effective not only 
in the fire district, but thruout the entire city 
limits. The Cedar Rapids lumbermen are é&. 
sirous of information from other cities rela. 
tive to similar provisions. 


Building 


apolis Estimators’ Club, and a special meeting 
will be held to consider them. 

An architectural competition designed to aid 
persons of limited means who desire to buili 
homes will be a feature of the exposition. 


Pass Drastic Building Bill 


INDIANAPOLIS, IND., March 5.—A bill whicl 
will provide for the supervision of virtually 
every piece of construction in Indiana other tha 
residential work, has been passed by the State 
legislature and will probably be signed by the 
governor. The bill passed the senate 27 to lf 
and the house by 71 to 6. The bill provides fo 
the creation of a building council to dave com: 
plete power to enforce all laws relative to con 
struction of public buildings, or of any 
other building wherein persons are to be ell: 
ployed. The chairman of the State industrial 
board, the secretary of the State board of health 
and the State fire marshal are to constitute the | 
administrative committee of the council ani | 
twelve persons to be named by the governor 
are to constitute the advisory committee. 
the advisory committee the governor must ap 
point three engineers, three contractors, thre 
architects and three building mechanics frou 
names submitted respectively by the Indiaw 





Engineering Society, Associated Building Cot 
tractors of Indiana, Indiana Society of Arch | 
tects and jointly by the Indiana State Buildin 
Trades Council and the Indiana State Count: | 
of Carpenters. 


Woodmen of World to Aid Building | 


Omana, Nes., March 5.—Building of homes} | 


to be encouraged among members of the Wo0 | 
men of the World thru a plan which W. 4/ 
Fraser, of Omaha, sovereign commander, */ 
working out. The plan, which Mr. Fraser hopé 
to perfect within a few months, would mak 
available a fund of $1,000,000 a year to l| 
loaned to members to buy or build homes, or bu | 
farm land. The loan would be secured by mor) 
gage on the property, and also by an insurant) 
policy on the life of the borrower. Thus tht) 
interest rate on the loan is to be 6 percent, bu‘) 
the borrower is also to pay a percentage of the} 
loan annually as premium for insurance Pt) 
tection, varying with the age of the member) 

For example, on a $1,000 loan a member age") 
18 will be required to pay 7.14 percent in fv 
of his insurance and interest per annum. *' 
member aged 25 will pay 7.28 and a membé 


4 


age 
of | 
of 
thr 
ter 
ant 
des 
pay 


Th 
ter 
sal 


the 
loa: 
ove 
loa 

- 


ho’ 


10, 1993 
as, 


all be g 
r of suf. 
partment 


Existing 
t one (1) 
each one 
nd same 
dy place, 
ye Lum. 
the pro- 
rements 
Company 
Ag Uishers 
company 
en found 
require 
he most 
prinklers 
to place 
ly in 
very apt 
ar. The 
rs in ql 
frequent 
Tuct fire 
ll would 
shed of 
proposed 
not only 
tire city 
are de- 
ies rela. 


meeting 


d to aid 
to build 
ition, 


| 

1] whic) 
virtually 
her than 
he State 
| by the 
7 to lf 


rides for | 


ive Com 
> to con 
of an 
be et: 
dustrial 


f health | 


tute the 
cil and 
rovernor 
ee. On 
lust ap: 
8, three 
es from 





Indians 
ng Cot | 
E Archi 

Suilding 


Count | 


Iding | 
,omes if | 
, Wood f 

W. Al 
der, i} 
ar hopes § 
d make | 
r to be 
, or buy} 
y mor } 
surance | 
hus the} 
ant, but} 
» of the} 
ce pro} 
nembel. 
er age? 

in fu! 
um. 4 
membet 


MarcH 10, 1923 


AMERICAN LUMBERMAN 


51 





pence 
aged 30 will pay 7.29 percent. Thus in event 
of the death of a borrower before the payment 
of the loan, provision is made for its payment 
thru the insurance feature. The combined in- 
terest and premium must be paid at least semi- 
annually. Payments may be made monthly if 
desired. On any interest date the member may 
pay any portion of the principal of the loan in 
sums of not less than $100 or multiples thereof. 
This will reduce the annual or semiannual in- 
terest charges, tho the premium will remain the 
game for the insurance protection. The amount 
of the insurance will not be decreased, but in 
the event of death of the borrower before his 
loan is liquidated, the amount of the insurance 
over and above the remaining portion of the 
loan, Will be paid to the beneficiary. 

Mr. Fraser is unable to state just at this time 
how soon the plan will be put into operation. 


Quite a number of well-established mortgage 
companies have indicated their eagerness to take 
hold of the plan and act as agents for the Wood- 
men of the World in putting the plan into 
operation. Mr. Fraser said the plan would prob- 
ably be worked thru the agency of mortgage 
companies eventually. 


Proposed Bills Affect Building 


tad 


Boston, MAss., March 7.—Further restric- 
tions regarding wooden buildings and an in- 
crease of 25 feet in the permitted height of 
business structures in Boston are proposed in 
bills to be considered by the State legislature 
this year. House bill 428, containing twenty- 
five sections, was prepared by the Boston build- 
ing commissioner and is sponsored by the mayor 
and the city law department. Other bills are 


Letters from the Mail of a 


[The first two letters printed below refer to 
the series printed on pages 72 and 73 of the 
Feb. 17, 1923, issue of the AMERICAN LUMBER- 
MAN.—EDITOR. ] 

BASTROP, MISS., Jan. 30, 1923. 
THE HIGH GRADE LUMBER Co., New Orleans, La. 

Gentlemen: I have your recent letter about oak. 
I think I can secure better prices. The heavy 
rains of the last two weeks have stopped logging. 
Dry oak is scarce and I want all I can get for 
nines I met Mr. McElroy, and he told me you 
felt that prices are too high. I think you are 
mistaken. They are just getting where the poor 
sawmill man can make a dollar—and now you 
wholesalers and the consumers as well immediately 
begin to “holler”? prices too high! I know what 
you say about “boosting until we bust’’—but two 
or three of us can’t control it, and I am in favor 
of us getting all we can while the getting is good. 

See if you can do better on the oak and, if you 
can come up about $5, all round, I may be induced 
to sell it. Yours truly, 

INDEPENDENT LUMBER COoO., 
A. J. Johnson. 





NEW ORLEANS, LA., Feb. 2, 1923. 
INDEPENDENT LUMBER CoO., Bastrop, Miss. 
Gentlemen: We have yours of Jan. 30. We en- 
close copy of our letter to McElroy so you can see 
just how we feel about it. The policy of “getting 
while the getting is good” is what is the matter 
with the country today. We can not increase our 
prices on oak, give you a square deal, and make a 
meager margin. We make the following observa- 
tion for the consideration of the lumber industry : 
Unless the lumbermen quit theorizing and 
moralizing about standardizing, and get busy 
promptly and do some stabilizing, the result 
is going to be paralyzing. 
Hoping these few lines find you the same, we 
are, Yours conservatively, 
HIGH GRADE LUMBER Co., 
H. G. Lockhart. 


CuIcaGo, ILu., Feb. 8, 1923. 
HicH GrapE LuMBER Co., New Orleans, La. 
Gentlemen: We enclose our order No. 465 for 
one large car 4/4 No. 1 common and select plain 
sap gum to be consigned to us, Rockford, Ill., via 
the I. C. Please see that this is strictly high class 
stock in every respect, as it goes to one of our 
best furniture customers there and, if the stock 
Dleases him, we can send you order for more. 
Yours truly, 
GREAT LAKES HARDWOOD LUMBER Co. 


‘ NEw ORLEANS, LA., Feb. 12, 1923. 
Great LAKES HARDWOOD LUMBER Co., Chicago, Il. 

Gentlemen: We have your letter of Feb. 8 
enclosing your order No. 465. The order states 
terms to be 2 percent ten days after arrival and 
inspection, or 60-day notice. It also calls for ship- 
ment to Rockford, when you are in Chicago, and 
we therefore have two points to raise and settle 
before accepting this order: 

First, Destination. We are not very keen on 
shipping our lumber to distant destinations, where 
neither the buyer nor the shipper has a representa- 
tive and where we are shipping in the dark to an 
unknown customer. Your customer may be a gen- 
tleman and a scholar and better than any we have 
on our books, but we do not know that and we do 
know there are quite a few firms in Rockford that 
We would not ship direct unless they paid us 98 
— at the mill, This is no reflection on Rock- 
on it is true of every city in which there is a 
a number of buyers. If we could get an official 
a and send his certificate along with in- 
be png would be all right; but we can not always 
Pe is and it is therefore asking too much of us 

mply to ship the lumber up to Rockford and we 


receive payment after it arrives. You understand, 
we can back up our lumber according to official 
inspection. We endeavor to ship dry high grade 
stock that will please any reasonable man and that 
will do you credit with your trade. On the other 
hand, as careful as we are, we have received too 
many of those classic collect telegrams: “Car 
Southern No. 34,683 arrived ; not satisfactory ; wire 
disposition.””’ We think a number of messages of 
this kind can be avoided by knowing where our 
lumber is going or, when we ship the wholesale 
trade, have them comply with what is generally 
known as “wholesale terms.” 

Second, Terms. By “wholesale terms,” we mean 
that you remit us 80 percent of the net amount of 
invoice promptly on receipt of papers; balance 
cash, less 2 percent on the net f.o.b. amount of 
the invoice, promptly after arrival and inspection. 
If you are willing to put your money into our lum- 
ber and help us carry it, it shows a disposition on 
your part to meet us half way. You are expecting 
a profit in the deal and should be willing to put up 
something to earn it; otherwise, we are carrying 
the account for you and giving you the profit also, 
in which case you are simply a commission sales- 
man and not a whojesaler. We take it that a 
wholesaler is one who finances his shipments, buy- 
ing outright from one man and selling outright to 
another, and, as a wholesaler, you should comply 
with these terms and not ask us to carry your 
account for you, submit our lumber to some un- 
known customer in Rockford, Ill., and then you pay 
us at your pleasure after you ascertain that he is 
pleased with the stock. And if he is not pleased 
and raises a kick, you do not pay us until it is all 
adjusted. 

With these few remarks before you, if you feel 
like correcting the terms to 80 percent by check 
on receipt of papers, and agree that stock will be 
promptly unloaded and held intact for official in- 
spection, we will be glad to have the order and will 
make prompt shipment. Yours truly, 

HicgH GRADE LUMBER Co. 


CHICAGO, ILL., Feb. 15, 1923. 
HiGH GrapE LUMBER Co., New Orleans, La. 

Gentlemen: We assure you we can appreciate 
your letter of Feb. 12. There are two sides, how- 
ever, to this question, and we want to give you 
ours. We do not know you, but you have been 
recommended to us as being good shippers. We 
thought it no harm to try you out on the terms 
suggested on our order No. 465. So many of the 
mills in the South take the position that you do, 
but they do not back up their stand with the proper 
kind of lumber. We have had several cases where 
we advanced 80 percent of the net amount of ship- 
ments, but we have had kicks amounting to more 
than 20 percent and have been stuck several times 
even tho we owed the shipper 20 percent. 

So many shippers seem to be so unreasonable ; 
they load the stock carelessly, quite frequently 
putting everything into a car except what applies 
on the order, and then they think if the customer 
does not pay their invoice in full that he is a 
kicker. We oftentimes absorb kicks where they are 
not too great, just to keep from reporting them 
and having a lot of argument about it; we do 
this especially where we know our shipper as well 
as our customer, and know each one means to be 
fair. The difference that arises in such cases is a 
difference in ideas rather than any desire to be 
arbitrary or unfair. 

You write like you know the lumber business ; 
we accept your letter in the spirit in which it is 


written. We think it well to have this frank dis- 
cussion about the conditions, and we _ therefore 
agree to the terms you outline. You may ship 


order No. 465 and we will comply strictly with the 
wholesale terms you lay down. Yours truly, 
GREAT LAKES HARDWOOD LUMBER Co. 


sponsored by real estate men and various inter- 
ests. Boston city officials are advocating that 
the building height limit be made 159 feet. 
At present it is 125 feet in the business district 
and 100 feet elsewhere in the city. House bill 
428 provides that industrial buildings outside 
the fire limits shall not be more than thirty 
feet high, which means three instead of five 
stories, the latter being the general practice at 
present. Section 7 makes it impossible to move 
a wooden building to another location any- 
where within the fire limits. There are also 
minor changes with respect to the placing of 
furnaces on wooden floors, the use of asphalt 
shingles and the maintenance of closets under 
a staircase leading from the eellar to the first 
story. Section 14, relating to party walls, makes 
it obligatory that brick be used to a thickness 
of twelve inches. 


Wholesaler 


REBA, MISS., Feb. 15, 1922. 
HIGH GRADE LUMBER Co., New Orleans, La. 


Gentlemen: We will accept your offer on our 
gum. Since you can’t send an inspector im- 
mediately, we can load it according to official hard- 
wood rules, but our terms are strictly 98 percent 
on receipt of papers by you; we guarantee grade 
and count. Yours truly, 

CoLD WATER LUMBER (0, 


NEW ORLEANS, La., Feb. 17, 1923. 
CoLp WatER LUMBER Co., Reba, Miss. 


Gentleman: We have letter of Feb. 15, and it 
would be all right for you to ship the gum, but 
we are going to make a few observations on your 
terms. You say you will ship, guaranteeing grade 
and count, and we pay 98 percent. A lot of the 
mills are quoting these terms to the wholesaler. 
The wholesaler does not object to paying 98 per- 
cent; in fact, he is glad to accommodate his mills 
in this respect. But the mills do not play fair 
with the wholesaler after he pays them 98 percent. 
You say you guarantee grade and count, but our 
experience is, a mill guarantees grade and count 
only until they get a kick. We report the kick to 
you and you then write us a long rigmarole about 
the experience of your inspector; how long be has 
been with you; how much he knows about lumber, 
and how little our customer knows; and you wind 
up by telling us that it is true you guaranteed the 
grade and count but you did not expect your lum- 
ber to go to a robber. And instead of coming back 
with a check and thanking us for having used 
our money without interest for thirty days, you 
come back with a big argument. 

Our pine department has had quite a good deal 
of experience in this line. We have one man in 
our office who is now wholesaling pine; there is 
not enough margin in pine shipments to send and 
take up stock, and it is not handled like hardwood. 
The mills ship and guarantee the grade but we 
find this 98 percent business about the same as it 
is in the hardwood. We handle pine on a margin 
of $1 a thousand, and we naturally haven’t any- 
thing left to absorb kicks ourselves. But every 
kick we report, they argue and fuss about it, tell- 
ing us they know as much about lumber as our 
customer and, unless we can ship customers who 
do not kick, they prefer to sell their lumber to 
someone else. In fact, they say that our kicks are 
the only kicks they receive. So you can see what 
we are up against. 

The only way we will agree to pay 98 percent is 
for you to not only guarantee grade and count 
according to official inspection, but in case car 
does not pass okeh, we will send you our cus- 
tomer’s letter and report; we will order official 
inspection, if you deem it necessary ; otherwise, we 
want you to send us promptly your check for the 
difference. If you have to order official inspection, 
and customer’s inspection is sustained rather than 
yours, you pay the cost of certificate and the extra 
handling charge, if they make an extra handling 
charge. 

We want to have this understood in advance, 
because we really like to have the privilege of 
settling the kicks on our own lember according to 
our own policy; but where we pay 98 percent on 
your grade-and-count-guaranteed shipment, we have 
to settle the kick by your policy rather than ours. 
It is therefore best for us to agree on a working 
arrangement in case of a kick. 

If you will write us agreeing specifically to the 
above, you may go ahead and ship the car. Yours 
truly, HIGH GRADE LUMBER CO. 


[This series of letters will be continued in 
later issues of the AMERICAN LUMBERMAN.— 
Epitor. | 
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Forestry Engages Attention in Many States 


Yale Forestry School Graduation 

New Haven, Conn., March 5.—The Yale 
School of Forestry graduated its twenty-first 
class last Saturday morning, marking the com- 
pletion of the work of the class in New Haven. 
Sixteen of the cighteen students will be engaged 
until commencement in a study of lumbering 
and timber estimating in the longleaf pine for- 
ests near Urania, La., where the forestry school 
maintains a camp. 

Speakers at the graduation exercises were 
Dean Henry 8S. Graves, Howard Hopkins of the 
senior class, and Robert Y. Stuart, M. F., 706. 
The acting provost of Yale University, Prof. 
Wilbur lL. Cross, presided. 


California Timber Legislation 

San FRANCISCO, CALIF., March 3.—A meeting 
of California timber owners was held today in 
the assembly room of the Call Building, this 
city, in response to a call from State Senator A. 
3urlingame Johnson, who spoke on his proposed 
bill relating to the taxation of cut-over lands 
declared to be in use for the production of an- 
other crop of timber. Various ideas were dis- 
cussed looking towards the exemption of such 
lands. R. EK. Danaher, general manager of the 
Michigan-California Lumber Co., presided. 
Swift Berry, secretary of the California Forest 
Protective Association, read a copy of a bill 
recently passed by the Oregon legislature but 
vetoed by the governor. 

State Forester M. B. Pratt submitted a draft 
of a proposed bill for forest protection, which 
will require timber owners to provide for a 
patrol of their lands as a safeguard against 
fires. State and Federal codperation may also 
be provided for. The chief of the legislative 
council at Sacramento has been instructed to 
put such a bill into shape for introduction at 
the present session of the State legislature. He 
requested the State forester to confer with him 
and obtain suggestions from the timber own- 
ers. After further discussion, a committee con- 
sisting of Maj. D. T. Mason, representing the 
California redwood interests; D. C. Birch, rep- 


resenting the California white and sugar pine 
interests, and Swift Berry, secretary of the 
California Forest Protective Association, was 
instructed to obtain further opinions from Sen- 
ator Johnson and the State authorities. 
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Western Company Plans to Reforest 


BEND, OrE., March 3.—A great deal of in- 
terest is attached to the decision of the Shev- 
lin-Hixon Co. to reforest its lands after the 
first cutting of timber. With its immense hold- 
ings in Deschutes and Klamath counties, the 
company has unique surroundings. Its lands 
are partly within the Deschutes national for- 
est, but they lie mainly between two divisions 
of the forest, an exclusion made solely because 
the lands were taken up solidly before the forest 
was established. Evenutally they may become 
part of the forest and unite its two separated 
divisions. 

On the company’s holdings is an immense 
amount of thrifty, young forest growth, mixed 
in with the fine old stand of pine. With past 
logging methods most of this ‘‘advance repro- 
duction’’ as the foresters call it, has disap- 
peared before the fires that followed. 


The company proposes to work out the most 
practical means of fire control, involving a plan 
of economical but effective brush disposal. A 
way must be found to burn the brush, or at 
least a large part of it, without killing the 
young trees. It is not expected that much 
modification will be found advisable in cutting 
methods or in the handling of logs, as the 
present methods are not very destructive. It 
is not the intention to leave standing any 
merchantable timber, but a careful study will 
be made to determine how small a tree it is 
profitable to log, the aim being to leave trees 
that do not yield a profit. 

In working out this problem the company has 
associated with it Hall, Kellogg & Co. as ad- 
visors and expert foresters, Norman G. Jacob- 
son, Portland representatives of the latter hav- 
ing already begun on plans. 


Hoo-Hoo Ask Dealers to Give Trees 


Kansas City, Mo., March 5.—W.S. Dickason 
Snark of the Universe, in pursuance of the 
policy of Hoo-Hoo to promote forestry, hag 
written to the secretaries of all the retail lum. 
bermen’s associations in the United States 
asking that they urge the members of their 
organizations to give trees for Arbor Day plant. 
ing in yards and along highways and streets, 
Snark Dickason points out the advantages from 
a sentimental and artistic vrewpoint in such q 
movement and reminds the secretaries that the 
giving away of trees would not be without ap 
advertising value to the retailers. It will at 
the same time, he observes, acquaint the public 
with the fact that lumbermen are interested jy 
tree planting and forestry. 
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Reforestation Contracts Signed 

NEw Or.LEANS, LA., March 5.—State Consery 
ation Commissioner M. L. Alexander announced 
last Saturday that contracts were signed on the 
previous day for the reforestation under the 
State law of three tracts of cut-over land in 
Washington Parish, comprising in all 1,024 
acres. The property owners who have thus set 
apart land for timber regrowth are Ed Lang. 
hurst and J. A. Knight, of Varnado, La., and 
Mrs. J. S. Knight, of Franklinton, the latter be- 
ing the first woman in Louisiana to sign a re- 
forestation contract. Four other contracts of 
the same kind have been negotiated and State 
Forester V. H. Sonderegger is preparing them 
for submission to the police juries of the par 
ishes in which the lands are situated. Under 
the law the parish boards must approve the 
dedication of lands under private ownership as 
forest reserves. 

Mr. Alexander also announced another gift 
of $500 from Col. W. H. Sullivan, of the Great 
Southern Lumber Co., to be distributed as prizes 
to members of the boys’ reforestation clubs 
during the present year. The Great Southem 
Lumber Co. signed a contract some months ago 
for reforestation of 53,000 acres of its cut-over 
holdings. 


Senate Forestry Committee Hears Views of Government and Industry 


{Special telegram to AMERICAN LUMBERMAN ] 

WasHINGTON, D. C., March 7.—Testifying be- 
fore the Senate special committee on national 
forest’ policy today, Secretary of Agriculture 
Henry C. Wallace suggested the fundamentals 
of such a policy as follows: 


First—Extension of Federal coéperation in pro- 
tection against fires, as codperation with the 
States seems to be the only method legally open 
to the Federal Government. 

Second—Adjustment of taxation to the require- 
ments of timber growing. 

Third—Special encouragement to private timber 
owners to reforest thru Federal coéperation. 

Fourth—Extension of public ownership of forest 
lands by national and local governments by pur- 
chase. 

lifth—Iixtension of present national forest 
policy to cover forests not in reserves but within 
the national domains, such as Indian tribal forest 
lands and forests on military reservations. 

Sixth—Some form of regulation of administra- 
tion of private timber lands. 

Seventh—Extension of forest and timber re- 
search activities of the Federal Government. 








This was the opening of a series of hearings 
on forestry problems which will extend over 
the entire country. The members of the com- 
mittee sitting were Senator Charles L. McNary 
of Oregon, chairman; Senator Pat Harrison of 
Mississippi, and Senator Duncan U. Fletcher of 
Florida, 

Regarding governmental regulation of private 
forest lands, Secretary Wallace said that it 
appeared to be outside of Federal authority, and 
that it was such a difficult question that definite 
determination of it might well be deferred to 
some later time. An adequate policy, however, 
he said, would compel the replacement of timber 
removed from land better suited to forests than 
to other purposes. THe presented statistics show- 


ing that the timber supply already is low and 
the danger of shortage increasingly serious. He 
pointed out that rising transportation costs have 
been chiefly responsible for higher prices of lum- 
ber, and that the constant recession of forest 
lands from the center of population will continue 
to make the freight charges the principal factor 
in lumber costs. Twenty-eight States now, he 
said, import more lumber than they produce, and 
that the annual rate of consumption of timber 
thruout the country is more than four times the 
rate of replacement or yearly growth. 


Methods for Increasing Timber Production 


Timber production can be inereased, he 
pointed out, thru waste prevention and the use 
of preservatives, and in this connection he 
praised the work of the Forest Products Labo- 
ratory at Madison, Wis., but the best method 
is increasing growth. Continuous timber grow- 
ing is the specific purpose of a national forest 
policy, he said. He advocated an educative 
vampaign to inform the farmer of methods of 
increasing timber growth on wood lots and to 
thoroly instill the timber growing idea in rural 
communities. The Federal Government should 
offer financial codperation to States in establish- 
ing tree nurseries. 

Discussing fire protection, he said that most 
of the States have some organized agency for 
this purpose. Senator Harrison asked Secretary 
Wallace at this point whether that applied to 
the southern States. Mr. Wallace replied that 
the Federal Government has not received proper 
cooperation from the southern States and that 
eight States in the South have no fire protection 
agencies or organizations. 

‘“‘The extent to which we increase our pub- 
licly owned lands, to that extent will we increase 
our timber supply,’’ said Mr. Wallace. He 


pointed out that leading forest economists ad 
vocate that 30 percent of our forest lands should 
be owned publicly, that is, by the Government. 
Senator MeNary appeared deeply interested in 
this point and asked Secretary Wallace to sub- 
mit data showing that amount of area involved 
and the cost to the Government of acquiring 
such lands. 

Hugh P. Baker, executive secretary of the 
American Paper & Pulp Association, also rep- 
resenting the national forestry program commit- 
tee, advocated the Snell bill following the prin- 
ciple of cobperation between the Federal Gov- 
ernment and the States, which substantially em- 
bodies most of Secretary Wallace’s suggestions. 
Next to fire protection, he said, rational taxation 
was the most essential forestry problem. He 
advocated a low annual land tax and a yield or 
severance tax. He said the paper mills are 
looking to the South because loblolly pine, which 
can be made suitable for their uses, ean be 
grown in twenty years, whereas northern spe 
cies used take from two to three times as many 
years to grow. 

Lumber Industry’s Views 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
appeared before the committee Thursday. He 
advocated a forest policy modeled essentially 
along the lines suggested by Secretary Wallace. 
He said in part: 

The lumber industry has publicly stated itself 
to be of opinion that the main avenue to the solu- 
tion of the economic problem of reforestation 18 
organized effort to keep the fires out of the woods ; 
that effective and universal fire protection requires 
in practice the codperation of the Federal Govern: 
ment, the States and the individuals, who are the 
owners of the timber lands of the nation; that 
without such codJperation an effective stop can not 
be put to interstate commerce in forest fires which 
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a 
respect neither property lines nor State lines; 
and that with such coéperation with commensurate 
fnancial participation, forest fire protection and 
prevention can in practice be made effective and 
well-nigh universal, and that if thus made effective, 
it will solve not less than 80 percent and in many, 
if not most of the important forest regions, 100 
percent of the problem of reforestation. 

Secondly, the lumber manufacturers have de- 
cared their opinion that there must be a large 
extension of public ownership of forest lands both 
State and Federal; that well informed individual 
enterprise, guided by enlightened self interest, be 
encouraged to engage in growing timber to the 
extent to which economic conditions and prospec- 
tive rewards of individual enterprise will permit ; 
that in some regions and to provide raw material 
for such purposes as pulp and paper making, the 
manufacturer of box and crate material, of small 
jumber pieces for miscellaneous purposes, refores- 
tation by individual enterprise may be wisely 


counted upon; but that for the growing of timber 
involving a wait of say fifty to one hundred and 
fifty years necessary to secure timber of the high 
quality to which American consumers have become 
accustomed, individual or private enterprise may 
not wisely be counted upon to function, as being 
notably ill adapted to any business which involves 
so long a deferment of income but so substantial 
an initial and annual expense, 

The extent of practicable functioning of pri- 
vate enterprise in the production of saw timber 
has been declared by the lumber manufacturers 
and timber land owners to be dependent in large 
part upon: 

First—The efficiency and universality of organ- 
ized protection against fire. 

Second—The extent to which 
growing forests are relieved from 
annual taxation. 

Third—The lumber manufacturers and timber 
owners have stated their opinion that private enter- 


lands bearing 
the burden of 


prise can not wisely be counted upon for the re- 
forestation on a commercial scale of the cut-over 
lands which have been so fire swept as to be now 
lacking in the means of natural reforestation, that 
is, reforestation without artificial planting or re- 
seeding; and that for the reforestation of these 
lands acquisition and reforestation by public 
agencies, either State or Federal, must be looked to. 

Fourth—The opinion of the lumber manufactur- 
ers and timber owners has been publicly stated 
that certain fundamental investigations should be 
promptly undertaken by suitable agencies for the 
ascertainment of more exact information regarding 
the quantity of merchantable timber; the quantity 
and quality of the annual regrowth; the essential 
facts upon which a sound classification of lands 
into agricultural and nonagricultural lands may 
be based ; experiments and observations in planting 
and regrowing timber; investigations in conserva- 


(Concluded on page 66) 
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-Merchandis 


During 1920, and 1921-1922, there were numer- 
ous attempts, some of them of considerable size, 
to manufacture and market dimension stock for 
the hardwood fabricating industries. Looking over 
an extensive correspondence from many of the con- 
cerns making this venture, one is left with no 
doubts that the experience of these concerns was, 
in plain English, decidedly more than just plain 
rotten. Some of them felt that no one short of 
Gen. Dawes could do justice to their feelimgs, so I 
have made no attempt to do so. They could not 
sell clear squares for $35 a thousand board feet, 
when FAS were selling at $100 a thousand. 


Market Not Prepared for Small Dimension 


The explanation of this fiasco is easy. The 
writer published in this magazine a detailed state- 
ment why these attempts should not be made. He 
showed existing stocks and the amount of current 
demand, which fully demonstrated that the accus- 
tomed users of hardwood dimension were not in 
the market, and would not be for many months. 
Much more emphasis was placed on the fact that 
the market for this type of lumber had not been 
properly prepared. The consumer had not been 
sold on the proposition ; there was, in fact, no ex- 
isting market for this new production of hardwood 
dimension. The whole thing was premature, and 
was launched at the most unfortunate time that 
could have been chosen. 

There are tough problems a-plenty in the pro- 
gram of the Central Committee on Lumber Stand- 
ards, but it seems likely that not one has more, or 
more difficult, angles than the problem of mer- 
chandising on the basis of a national lumber stand- 
ard. It is my purpose, in this address, to point 
out some of the more obvious factors of this 
problem of merchandising which have developed 
under my own observation. Inasmuch as this ad- 
dress is to a group of hardwood wholesalers, I may 
be permitted to confine my remarks largely to the 
hardwood problem. 

Few Buyers or Salesmen Know Requirements 

Some months ago I was discussing with a friend 
some of the problems which have developed in con- 
nection with the national program of simplification 
and standardization of lumber. This friend is 
normally a buyer of upward of 25,000,000 feet of 
hardwoods annually, and has been for many years. 
Said he: “In all the time I have been buying 
hardwoods for our plants, I have never had a lum- 
ber salesman ask to go thru our plant to learn in 
what grades and form it would be most economical 
for me to buy lumber.” Yet my friend would have 
to admit that he had never asked a salesman in 
vain to inspect his plant. ‘The investigations of 
the last three years have shown very clearly two 
facts which we all have long suspected: Few 
buyers know what their real requirements are, nor 
do the salesmen know. 

Is This Discussion of Standards Premature? 

; Lest some may be thinking that this discussion 
18 premature, it might be well to call attention to 
the progress which has been made in the automo- 
bile, chair, wood turning, interior trim, wagon 
stock, flooring and other major hardwood using 
industries in formulating standards for their re- 
quirements. As a matter of fact, merchandising is 
one of the least developed of the essential problems 
of the standardization program, 
Can Not Control Composition of Lumber 

The contrast of method between merchandising 
metals and lumber is indeed startling. The reason 
for the contrast is plain. Metals are capable of 
es 
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exact chemical control in production, and of exact 
mechanical control in utilization. Consequently, 
the metal salesman goes out fully equipped to 
handle intelligently the problems of his buyers’ 
requirements. On the other hand, lumber is lum- 
ber. Its qualities are not compounded at the be- 
hest of man, or to suit his convenience. Its 
qualities are what they are, and are ingrown. Any 
plan for improving the status of the lumber indus- 
try is necessarily confined to the proposition of 
more intelligent handling of the processes by which 
the standing tree is converted to the uses of man- 
kind. ‘The handling of this task belongs, of course, 
to the lumberman. ‘The more nearly perfect the 
lumberman does his work, the more closely will the 
merchandising of lumber approach the high stand- 
ards of service, and adaptation of means to end, 
which characterizes the merchandising of metals. 
Therefore it seems to me to be quite in order, in 
addressing this gathering of hardwood wholesalers, 
to make a brief reference to the improved mer- 
chandising which must go with the perfected 
handling of forest products. I wish to call your 
attention to the possibilities of utility salesmanship 
in lumber, as offered by the standardization pro- 
gram. 
Simplification or Standardization 

William A. Durgin, Secretary Hoover’s personal 
representative in matters pertaining to the Hoover 
program of simplification, does not agree with the 
speaker that simplification and standardization are 
inseparable and merely two aspects of the same 
series of facts. Mr. Durgin holds that simplifica- 
tion can get along very nicely without the solid 
and basic support of standardization, not only in 
bedsteads and inkpots, but also in lumber. I am 
frankly for the Hoover program, but so far as 
lumber is concerned the Durgin theory will not 
hold. 

The Central Committee on Lumber Standards has 
made an earnest and serious effort to simplify 
names, grades and practices without going into the 
problem of standardization—which is obviously a 
task requiring years of thoroly organized effort. It 
was not found practicable to avoid standardization. 
The conflicting interests of various groups scem to 
involve essentially the age old contest between 
tradition and science. The only thing that will 
settle such an issue is the bringing forth of facts. 
For example, thru three long and costly sessions of 
the consulting committees, the argument dragged 
along with more or less heat as to whether a so 
called “S2S 1-inech board” should finish 23 inch or 
26/32 inch in thickness. An agreement was at 
last reached on 43 inch—provided an investigation 
by the Forest Products Laboratory, and of a spe- 
cial committee representing construction interests, 
show that this agreed thickness actually is the 
thickness that most perfectly and economically 
fulfills the requirements for which S2S boards of 
less than one inch in thickness are commonly used. 

So it would appear that as far as lumber is 
concerned, simplification must wait on the estab- 
lishment of standards. By all odds, the most 
important accomplishment of the consulting com- 
mittee on lumber standards thus far is the decision 
to hold up all recommendations for changes, until 
the necessary facts can be developed. The develop- 


ment of these scientific bases will mark a new 
epoch in the use and conservation of our forest 
resources. 


The Reaction of Lumbermen 

The speaker has no commission to speak for lum- 
ber manufacturers, but as far as my contacts go, 
there seems to be no question that they are both 
willing and able to furnish what their customers 
want, if said customers will define their wants in 
terms of quantity production. The organization of 
the Central Committee on Lumber Standards, with 


2 personnel equally representing the producing and 
consuming interests, supported by the able tech- 
nical service of the Forest Products Laboratory 
and other competent technical staffs, seems to be 
most fortunately constituted to develop simpler 
and better, because sounder, practices in the great 
lumber industry. 

Merchandising Woods Will Become Scientific 


Because lumber manufacturers have largely taken 
a position quite the opposite of metal manufactur- 
ers as to the proper method of merchandising, and 
propose to relieve themselves of the so called buy- 
ing hazard, it might seem that the buyers of lumber 
would be forced to become so completely aware of 
their strict, technical requirements for wood stock 
that the job of lumber salesman would “simplify” 
into that of a mere order taker, needing little or 
no selling brains. 

I believe the exact contrary condition will de- 
velop, and that the marketing of standardized 
lumber will call for a higher grade of salesmanship 
than ever before; a salesmanship based on thoro 
knowledge of the customer’s real—not imagined— 
wants. This will be especially true of hardwood 
salesmanship, because at least 85 percent of all 
hardwood lumber is used in fabricating plants as 
cut-to-size dimension, whether cut to size at the 
mill or in the factory. Nor will this call be long 
delayed. Before 1923 passes into history, at least 
one-half of the consumers of hardwoods will be in 
position to specify net dimension. The enormous 
proved economies from the tree to the ultimate 
consumer have settled the question. 

New Service Factors in Salesmanship 

The experience of metal salesmen with stand- 
ardized products will be duplicated by lumber sales- 
men. They too will find that their customers know 
the information as to right raw materials exists, 
and they will expect to be steered right by the 
man who sells them. When the “Old Man” gets 
the boys together to “pep” them for a sales drive, 
he will have to throw something more than a lot 
of bull into them. The “Look ’em in the eye and 
knock ’em dead” stuff will not pass inspection. He 
will have to get down to particular cases and show 
why. And that “show why” will have to take 
account of freights as they show up in the finished 
article; of possible production speeds on one grade 
of wood or species as compared with some other; 
of wastes of both skilled and unskilled labor which 
can be avoided or reduced; and so on down a long 
list of manufacturing problems which hinge on 
buying the right kind of stock, and handling it 


right. As soon as standardization was worked out 
in the steel industry, there was developed just 


such a type of salesmen as this—men who sold with 
their metals the fine gold of service for particular 
needs. 
Wholesaler’s Importance Will Increase 

In these days we hear not a little criticism, some 
of it bitter, with reference to the middleman, the 
wholesaler. But when all is said and done, the 
fact remains that the wholesaler is an indispensable 
unit in the economic organization of modern so- 
ciety. It seems to me that the lumber wholesaler 
—and especially the hardwood wholesaler, because 
his customers are manufacturers of wood products 
exclusively—will be dignified and made still more 
necessary to his business community, by the de- 
velopment of the lumber industry on a scientific, 
utility basis. His salesmanship will have both the 
necessity and the opportunity of selling, with his 
lumber, a degree and quality of service never before 
possible. More than ever his interest will be to 
minister to the strength of his customers by in- 
telligently compelling them to buy the stock that 
will best contribute to their success as manu- 
facturers. 
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News From the Nation’s Capital 


New Bids Asked on Oregon Timber 

The Forest Service is reiidvertising for bids 
on about 7,000,000,000 feet, chiefly western yel- 
low pine, in the Malheur national forest, in 
Oregon. The final date for receipt of bids is 
April 4. The minimum price for yellow pine is 
$2 a thousand, log scale; other species are the 
same as before; namely, 50 cents. The contract 
required of the buyer is similar to that previ- 
ously made public except that the maximum cut 
is fixed at 150,000,000 feet for each 3-year 
period of operations. 

‘<This change,’’ states the National Lumber 
Manufacturers’ Association, commenting on the 
revised conditions, ‘‘makes the proposition more 
attractive, as it permits earlier realization on 
the investment because 80,000,000 more feet of 
timber may be cut in the first six years.’? The 
association comments further: 

The Forest Service’s plan for the opening of the 
Malheur forest to lumbering operations on a con- 
tinuous production basis aroused the greatest in 
terest among Jumbermen in various sections of the 
country and elicited many inquiries. It is unique 
in that it is the most extensive project for main 
taining a continuous lumber industry in a given 
region ever undertaken in America. While it was 
proposed to offer 890,000,000 feet in the first con 
tract—-to be cut within twenty years—it was as- 
sumed that the successful bidder would have such 
an advantage from his establishment on the ground 
that he would be able to bid successfully for all 
the other units from time to time, the whole 
amounting to about 7,000,000,000 feet, until the en- 
tire forest had been cut over once; by which time 
the second growth would be available for a renewed 
cycle of cutting. However, it appears that in view 
of the fact that it will be necessary to build about 
eighty miles of standard railway and a great deal 
of logging railway, involving with the logging 
equipment, sawmill plant and aggre tig A buildings, 
an investment of about $3,000,000, the initial price 
of $2.75 a thousand feet for the first five years was 
considered too high. 

The fact that much privately owned timber is 
interspersed with the Government timber adds a 
factor bearing on the price; which is also affected 
by other considerations. One of these was the 
apprehension caused by the proposition of the gov- 
ernor of Oregon to place a State severance tax on 
national forest timber. This proposition was 
plainly unconstitutional but nevertheless aroused 
some alarm; and it was followed by the introduc- 
tion into the legisalture of a bill providing for a 
general severance tax on everything removed from 
land or water in the State. This bill has been 
defeated. 

The National Lumber Manufacturers’ Associa- 
tion believes that under the new conditions the 
Forest Service will receive bids, and that the am- 
bitious project of establishing a perpetual lumber 
industry in the Blue Mountain section of Oregon 
will soon be under way, including the building of 
the railway, and the opening up of an extensive 
region to agriculture and general settlement, as 
well as to the lumbering operations which will 
provide a market for local production and a field 
for general business activity. 


Statistics on Wood Box Production 


The Department of Commerce announces that 
reports received by the bureau of the census 
place the value of products of establishments in 
this country engaged primarily in the manufac- 
ture of wooden boxes (other than cigar boxes) 
at $122,588,000 in 1921. This total compares 
with $177,818,000 in 1919 and $86,567,000 in 
1914; a decrease of 31 percent from 1919 to 
1921, and an increase of 42 percent for the 7- 
year period from 1914 to 1921. In addition, 
establishments assigned to other industry classi- 
fications reported the manufacture of wooden 
boxes as subsidiary products to the value of 
$9,975,000 in 1921, $13,021,000 in 1919 and $7,- 
225,000 in 1914. It is stated that the figures 
for 1921 and 1919 do not include the value of 
the boxes manufactured by establishments as- 
signed to the classifications ‘‘ Lumber and tim- 
ber products’’ (sawmills, veneer mills ete.) and 
‘*Lumber-Planing mill products,’’ as frequently 
the boxes were not separately reported. 

All but six States are represented in these sta- 
tistics. More than two-thirds of the total value 
of the products in 1921, however, was reported 
from twelve States—Massachusetts, New York, 
Illinois, New Jersey, Virginia, Wisconsin, Cali- 
fornia, Pennslyvania, Missouri, Ohio, New 
Hampshire and Louisiana—named in the order 
of their rank based on value of products. 

In 1921 reports were received from 878 estab- 
lishments, against 980 in 1919. Statistics from 
mills whose products were valued at less than 


$5,000 are not included. In 1921 a total of 
435,900 persons were engaged, of which 32,595 
were wage earners. Salaries and wages that 
year aggregated $35,190,000. In 1919 the total 
number of persons engaged in this work was 
16,897, of which 42,445 were wage earners, and 
salaries and wages aggregated $45,466,000. In 
1921 the cost of materials was $73,270,000 and 
in 1919 it was $102,946,000. 

The value of the products of establishments 
engaged primarily in the manufacture of cigar 
boxes in 1921 was $14,317,000, compared with 
$13,110,000 in 1919 and $8,337,000 in 1914. 
There were 171 establishments manufacturing 
more than $5,000 worth of cigar boxes in 1921, 
against 164 in 1919 and 179 in 1914. The num- 
ber of persons engaged in 1921 was 5,248, in 
1919 it was 5,761 and in 1914 it was 6,481. 
Salaries and wages in 1921 amounted to $4,- 
646,000 against $4,310,000 in 1919 and $2,777,- 
000 in 1914. 


Forest Fires Do Enormous Damage 

WASHINGTON, D. C., March 6.—Fires on the 
national forests of California during the ten 
years ending with 1920 burned over 1,300,000 
acres, causing nearly $4,000,000 damage, accord- 
ing to a circular just issued by the Forest Ser- 
vice, based on a study of more than 10,000 
fires, most of which were man-caused. The 
circular contains valuable information as to the 
theories and principles that have been tested 
in patrol and suppression, leading to a selec- 
tion -of effective means and methods. It is 
reported with statistical data and graphic illus- 
trations pertaining to every phase of the forest 
fire problem. It may be had free on applica- 
tion to the Department of Agriculture, Wash- 
ington, D. C., requesting Department Cireular 
243, Forest Fires in California 1911-1920. 
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Home and Foreign Trade in Brief 


The latest summary of economic conditions 
at home and abroad prepared by the Department 
of Commerce follows: . 


DOMESTIC CONDITIONS—Further figures on Jan- 
uary business conditions received by the Depart- 
ment of Commerce continue to show pronounced 
activity thruout the industries. Altho the building 
material industry shows the most activity, there 
has been a notable advance on almost all lines 
with production figures close to or exceeding the 
1920 peaks. Additional high production records 
since early 1920 were made in January by copper, 
glass boftles, clay and fire brick, silica brick, and 
enamel sanitary ware. The cost of living figures 
show a slight decline in spite of the rising tend- 
ency in wholesale prices. Prices received by farm- 
ers for crops and live stock also advanced, notwith- 
standing declines in wholesale prices of agricultural 
products. Orders for goods show no decline. At 
retail, the chain store sales show an increase of 
over 20 percent above the January, 1922, sales. 
Manufacturers’ orders continue to show large gains. 
Bookings of steel castings in January were the 
largest since March, 1920. Figures which have 
just become available show that the production of 
gasoline in December made a new high record at 
585,000,000 gallons, while stocks of gasoline at the 
end of the year amounted to 883,793,000 gallons, 
the highest on record except for April, 1922. Pro- 
duction of gas and fuel oil also made a new high 
record in December. The advance in the redis- 
count rate of the Federal reserve banks of New 
York and Boston to 4% percent followed the rise of 
commercial and interest rates and draws attention 
to expansion in business needs. ‘This rise was fol- 
lowed by a drop in the price of bonds. 


FOREIGN CONDITIONS—Latin American cables to 
the Department of Commerce reveal a somewhat 
better outlook in Argentina, Brazil, Chile, and 
Peru, and little change in Mexico. The most im- 
portant features of the situation in Argentina are 
the continued movement of exports and the in- 
creased government revenues with consequent im- 
provement in national finances. Both import and 
export stocks in the Argentine are lower than at 
this time last year and prices are generally higher 
than last month. Brazilian factories are doing a 
good business and the crop outlook generally is 
good. Orders for iron and steel have increased. 
3uilding and construction are slack. The stock 
market in Chile reflects confidence in the perma- 
nence of the improvement noted in recent months. 
Bank, mining, and industrial shares have ad- 
vanced 5 percent to 20 percent. Nitrate shipments 
have declined slightly. The Chilean government, 
to encourage home industry, has decided to place 
orders for 2,000 steel railway cars. Peru is rap- 
idly recovering from tke general strike which 
paralyzed trade and industry for a month, and the 
outlook is improved by increased prices for sugar, 
cotton and copper. General business in Mexico con- 
tinued dull in February, with some small replace- 


ment orders. Stocks are running low in mapy 
lines, especially raw cotton. Increased interest { 
shown in mining operations in southern Mexije, 
Petroleum production in 1922 is reported to he 
less than in 1921. 
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Explains ‘‘Rough Green” Standard 

Answering certain criticisms that have arisey 
since the meeting of the consulting committe 
on lumber standards in Chicago last month, 
at which time certain agreements were reached 
as to the desired and proper thickness of , 
one-inch board, R. G. Merritt, executive secre. 
tary of the Central Committee on Lumber Stand. 
ards on March 5 issued the following statement: 


The consulting committee on lumber standards 
at its recent meeting in Chicago by majority 
vote agreed to the “rough green’ basis of 
measurement for lumber; i. e., that for lumber 
sawn full to size green as it falls from the log 
the subsequent measurement should be based 
upon that size, with necessary allowance for ma- 
see removed in surfacing commercially dry 
stock. 

This matter of whether a common board should 
be one inch thick when ‘‘rough green” or when 
“rough dry” has a vital bearing on lumber size 
standardization. It is obvious that there should 
be one standard basis on which to measure lum- 
ber, since, if there are two or more standards of 
measurement, uncertainty, confusion and dis- 
satisfaction to both buyer and seller are ineyj- 
table. Moreover, if the industry is going to fig- 
ure the cost of manufacturing and the cost of 
distribution, and have comparative statistics 
thruout, it has got to have an original basis to 
fo on. 

The statistics that have been gathered by the 
Forest Service and by the lumber industry have 
always been based on the green board foot 
measurement, beginning with, first, the tree as 
it stood in the forest, and then continuing thru- 
out the entire process of refinement and manu- 
facture into the many different items of lumber 

Of course, it is taken for granted that when 
boards are sold and delivered to customers with 
the understanding that they are commercially 
dry, when as a matter of fact they are not, the 
customer has just cause for complaint; but this 
is a case of either dishonesty, which is very rare, 
or else a matter of ignorance or carelessness on 
the part of the seller. 

A study of the most practical and economical 
thicknesses for standard boards and dimensions; 
i. e., the best for ordinary building, is now being 
made under the auspices of the consulting com- 
mittee on lumber standards. It is readily agreed 
that a board should not be 1 inch thick when 
the purpose for which that board is to be used 
does not require a board of that thickness. 
Nevertheless, there are those who argue that 
regardless of economical and practical require- 
ments, the thickness of common boards should 
be full one inch thick in the rough dry, and that 
if they are not one inch thick when dry, the 
consumer is being cheated. In other words, they 
argue that, if a board in the rough green as it 
was sawn from the log, measuring full 12 inches 
wide, 16 feet long and 1 inch thick and contain- 
ing 16 board feet, whether surfaced or not, is sold 
in commercially dry condition as containing 16 
board feet, there is a misrepresentation and the 
purchaser is being deceived. The original thick- 
ness of such a board when it is sawn from the 
log is 1 inch. It then contains 16 board feet. The 
only difference is that some water has dried out 
of it. 

A report of the Forest Products Laboratory 
states that originally, in this country, ‘“‘board 
foot’’ was used to denote a superficial foot, and 
that boards were sold by their contents in su- 
perficial feet (or square foot surface measure- 
ment) and not in terms of board feet 12 inches 
wide, 12 inches long and 1 inch thick. In other 
words, in this country lumber originally was sold 
on the basis of units 12 inches wide, 12 inches 
long, regardless of the thickness of those units. 

Suppose, for instance, that modern science had 
determined that a tenpenny nail % inch in 
diameter would answer every common usage. 
Further, that in the past, thru ignorance and 
custom, the tenpenny nail always had been made 
¥% inch in diameter. Wouldn’t it be the sensible 
thing to do, as the result of scientific enlighten- 
ment on the subject, knowing that % inch in 
diameter fully answers the purpose of a ten- 
penny nail, to make this nail 4% inch in diameter 
instead of 4 inch in diameter, thus conserving 
not only the amount of metal saved thru making 
it in the smaller diameter, but also lowering the 
cost to the consumer because of the smaller 
amount of metal delivered to him? 

In this case the expression ‘‘tenpenny”’ refers 
to the cost of nails in olden times in terms 0 
English money, while today, in common usage, 
that expression, as applied to a nail, refers to 4 
certain nail and otherwise has nothing to do with 
its cost. The same idea may be applied to the 
thickness of boards. In other words, those who 
are engaged in the standardization of lumber are 
not interested in rough dry boards or rough green 
being one inch thick merely because 1 inch 1s 4 
convenient unit of board feet measurement, any 
more so than is a man interested now in whether 
or not the “tenpenny” nail which he buys costs 
ten pence. The idea is to give the consumer the 
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most practical and economical article for the 
purpose for which it is intended, and at reason- 
able cost. F 

The practice of manufacturers, not only in the 
past but also at the present time, as regards the 
thickness in which their boards are made, seems 
intimately related to their distance from the 
market to which those boards are shipped. The 
argument that ordinary boards in the rough dry 
condition must necessarily be full one inch thick 
for the protection of the “‘public’”’ is not sound, 
especially when the public has to pay an addi- 
tional price for the extra thickness which it may 
thus be compelled to use but does not need. Even 
with standardized thickness of boards of com- 
peting species from all regions, the producing 
regions nearest the great consuming centers will 
continue to have exactly the same trade advan- 
tage which they now enjoy; namely, a lower 
transportation cost. That is exactly as it should 
pe. Standardization of sizes will benefit every 
part of the lumber trade. But it will not, and 
t should not, alter the competitive relationships 
petween competing species and regions. 


Organize for Export of Naval Stores 


The Federal Trade Commission announced 
March 5, that the Naval Stores Export Cor- 


poration, 1425 Whitney Central Annex .Build- 
ing, ‘New Orleans, has filed papers under the 
Webb-Pomerene law. The new export associa- 
tion plans to export rosins and turpentine of all 
kinds. 

The officers 
Sullivan, president, 


of the association are: W. H. 
3ogalusa, La.; F. W. Pet- 


The total value of naval stores, including 
wood tar, wood turpentine, spirits of turpentine, 
gums, and rosins, exported from the United 
States in 1922 amounted to $18,510,331, against 
$11,449,253 in 1921. 


. . 
Declines Federal Appointment 

James G. MeNary, president of the W. M. 
Cady Lumber Co., of MeNary, La., and prom- 
inent southwestern banker, who was on March 
5 personally tendered a recess appointment as 
comptroller of the currency by President Hard- 
ing, declined the position on account of opposi- 
tion by the Senate. Mr. MeNary’s appoint- 
ment failed of confirmation in the closing hours 
of the last session of Congress. Comptroller 
D. R. Crissinger will continue in the office until 
President Harding’s return from Florida. 

Mr. MecNary’s letter to the President, made 
publie at the White-House March 5, follows: 

I beg to express my great appreciation of the 
high honor you have again conferred upon me 
by reappointing me with a recess appointment 
for the office of comptroller of the currency. I 
am most grateful to you for your continued con- 
fidence and friendship and for your unfailing 
support during the contest to prevent my con- 
firmation. ; 

No one knows as well as you that*'I did not 
seek this office. To take this office means not 
only severing all present banking connections, 





The Value 


for several years. 
of courtesy. 





Scene in the office of the manager of a line-yard company; present 
the manager and thirty-four local managers; the manager speaking: 


“In the matter of courtesy, as you know, I have been harping on this 
I want to tell you of one of the shining examples 
I have noticed for the last two years that every time that 
I went up to the Standard Oil service station the man in charge was very 
anxious that I be served promptly and satisfactorily and he did it in a 


of Courtesy 








First: For instance, the statement that I have 
borrowed in amounts from $5.000 to $170,000 
from the First National Bank of El Paso with- 
out security, is utterly false, as shown by the 
records of the bank and by the facts submitted 
to the Senate committee. 

Second: The statement that fifty-two times 
during a period of six months the bank was in 
a position of having a suit instituted for the for- 
feiture of its charter, is false in every particular. 

Third: The statement that the bank and I had 
speculated in sugar is false, neither ever having 
speculated in sugar to the extent of a dollar. 

Fourth: The statement that a loan was made 
by any officer of the bank after the board of 
directors had declined to approve is wholly false. 

These are but specimens of the entire falsity 
of the statement. One more must be mentioned. 

Senator Couzens says: ‘“Mr. McNary has told 
me that he contributed $20,000 to the national 
Republican campaign fund.” 

Senator Couzens knew, when he made that 
statement, that 1 had made no such statement 
to him and, in the only two conversations I ever 
had with him in my life, the subject of campaign 
contributions was not even mentioned. 


To Prosecute Surplus Lumber Case 


Suit to recover $1,500,000 was filed in equity 
division of the Supreme Court of the District of 
Columbia March 5 by Attorney General 
Daugherty on behalf of the United States Gov- 
ernment, naming about a dozen lumber firms 
and their officials as defendants. The suit 
vrows out of transaetions in connection with the 
sale in 1919 of approximately 140,000,000 feet 
of lumber, acquired for war purposes and held 
as surplus by the War Department. Defendants 
named in the bill of equity are: 

J. L. Philips, Thomasville, Ga.; John Stephens, 
president Stephens Lumber Co., Jacksonville, Fla. ; 
Merchants’ & Manufacturers’ National Sank, 
Newark, N. J., and Nellie Senft Chambers, execu- 
tors George F, Chambers, deceased; Frank T. Sul- 
livan, Buffalo, N. Y.; Lee L. Herrell and Roland 
Perry, lumber dealers, Washington, D. C.; Gus 
Khitzen and Mitchell A. Touart, jr., Pensacola, Fla. ; 
Charles Philips, jr., Atlanta, Ga.; and Fidelity & 
Deposit Co., Baltimore, Md. 

J. L. Philips and John Stephens contracted 
with the surplus property division of the War 
Department to sell the lumber in such a manner 
as would not break the market, but that would 
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_WHAT THE ASSOCIATIONS HAVE 


%: 











March 14-15—South Dakota Retail 
Association, Sioux Falls, S. D. Annual. 

March 20-21—Southern Pine Association, Grunewald 
Hotel, ‘New Orleans, La. Annual. 


Lumbermen’s 





March 21-22—National Wholesale Lumber Dealers’ 
Association, William Penn Hotel, Pittsburgh, 
Pa. Annual. 


March 22-23—National Lumber Manufacturers’ As- 
sociation, Grunewald Hotel, New Orleans, La. 
Annual. 

March 24-31—“Own Your Home” 
seum, Chicago. Annual. 
March 29—North Carolina Pine Association, Monti- 

cello Hotel, Norfolk, Va. Annual. 

April 4-6—National Association of Box Manufac- 
turers, Congress Hotel, Chicago. Annual. 

April 4-14—Better Homes Exposition, Cleveland, 
Ohio . 


Exposition, Coli- 


April 6—Eastern Lumber Salesmen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa, An- 
nual, 


April 10-12—Lumbermen’s Association of Texas, 
Adolphus Hotel, Dallas, Tex. Annual. 


April 18-19—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


May—Hardwood Manufacturers’ Institute, Chicago. 
Annual. 


May 2-4—National Foreign Trade Council, New Or- 
leans, Annual. 


May 8-9—Associated Cooperage Industries of Amer- 
ica, Hotel Jefferson, St. Louis, Mo. Annual. 


May 10-11—Appalachian Logging Cofigress, Cincin- 
nati, Ohio. Spring meeting. 


June 14-15—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago, Annual. 


Western Illinoisans to Meet 


Quincy, ILu., March 7.—The Western Illinois 
Retail Lumber Dealers’ Club announces that it 
will hold a special meeting in this city on 
Wednesday, March 14. The meeting will con- 
vene at noon and will conclude in the evening 
with a dinner. 


Buffalo Exchange Annual 

Burralo, N. Y., Mareh 7.—The thirty-sixth 
annual meeting of the Buffalo Lumber Ex- 
change will be held at the Iroquois Hotel on 
Friday next at 1 p. m., following a luncheon 
at 12:30. Reports of officers and committees 
will be made and the election of directors and 
officers will take place. 


Hardwood Institute Annual 

Following a recent meeting in Chicago of 
the directors of the Hardwood Manufacturers’ 
Institute, it was decided to hold the first annual 
convention of the institute early in May in 
Chicago, the final details as to the exact time 
and place to be left to the discretion of the 
executive committee. Announcement giving 
these details is expected shortly. A very com- 
prehensive program is to be arranged and every 
hardwood manufacturer is invited to attend. 
The preliminary announcement states that it 
‘will be a great revival meeting in which every- 
body will ‘get religion’, the real religion of 
the hardwood industry.’’ 


Forestry Association Annuals 


PoTLATcH, IDAHO, March 3.—Announcement 
is made by W. D. Humiston, secretary of both 
organizations, this city, that the annual meet- 
ing of the Potlatch Timber Protective Associa- 
tion will be held in the Hutton Building, Spo- 
kane, Wash., on March 12 and the annual of 
the North Idaho Forestry Association in the 
same building on March 13. Among other 
business, boards of directors or trustees will be 
elected for each association. 


Plans for Material Men’s Annual 


New York, March 5.—Tracy Cowen, secre- 
tary, New Rochelle, announces that plans are 
practically completed for the annual get-together 
of the Building Material Men’s Association of 
Westchester County, which will be held on Sat- 
urday, March 17. This meeting of lumbermen, 
which is held primarily for the purpose of get- 
ting the members better acquainted, will take 
place at the Pennsylvania Hotel, and judging 


from the number of reservations coming in a 
large attendance is confidently looked for. The 
dinner committee consists of James A. Floyd, 
Yonkers, chairman; Fred J. Sorries, New 
Rochelle; A. J. Ogden, Yonkers; A. P. Brooks, 
Mt. Vernon; J. F. Mahlstedt, New Rochelle; 
and W. A. Cornell, Pleasantville. 


Montreal Retailers Elect 


MONTREAL, QUE., March 5.—The Montreal Re- 
taM Lumbermen’s Association recently elected 
its officers for the year 1923. In order that 
each section of the city should be represented 
on the directorate, the city was divided into five 
districts, each represented by a director. The 
officers are: 

President—J. P. Dupuis, J. P. Dupuis, (Ltd.) 


Vice president—Stewart Rutherford, Redfern 
Lumber Co.. 

Directors—District No. 1 (extreme north) J. A. 
Bonneau, Millen & Frere; No. 2 (north) G. Lebel; 
No. 3 (center) W. H. Thomson, Thomson-Kneeland 
Lumber Co.; No. 4 (east) J. P. Abel, J. P. Abel, 
Fortin & Co.; No. 5 (west) L. W. Halliday, Wil- 
liam Rutherford & Sons Co., (Ltd.) 


These officers replace the temporary officers 
and committee elected at the second meeting. 
The association, which now numbers thirty-four 
members, meets every other Wednesday at the 
Queen’s Hotel. 





Program for National Annual 


WASHINGTON, D. C., March 6.—The program 
for the annual convention of the National 
Lumber Manufacturers’ Association, to be held 
in New Orleans, La., on March 21 and 22, at 
the Grunewald Hotel, will be started on the 
morning of March 21 with meetings of seven 
committees of the association. The regular 
business session ‘will take place Wednesday 
afternoon with the addresses and reports of the 
officers and special representatives, including 
President John W. Blodgett, Secretary-Manager 
Wilson Compton, FE. P. Allen, directory of pub- 
licity, D. F. Holtman, construction engineer, 
L. Kraemer, building code advisor, followed by 
the annual banquet in the evening at which ad- 
dresses will be made by John H. Kirby, presi- 
dent of the Southern Pine Association, and 
Judge Harry F, Atwood, of Chicago. 

The business session will be continued Thurs- 
day morning with reports on the credit corpora- 
tion by Superintendent W. F. Biederman and on 
the interinsurance exchange by Attorney-man- 
ager Harry B. Clark. C. P. Winslow, of the 
Forest Products Laboratory, will tell how to 
make use of the laboratory, after which there 
will be a discussion of the progress toward lum- 
ber standardization. George 8. Long, chairman 
of the special forestry committee, will report 
for that committee with its recommendations, 
followed by R. B. Goodman, chairman of the 
advisory tax committee, with a report on the 
position of the lumber industry under the Fed- 
eral tax law. 

At the Thursday afternoon session will be 
held the annual meeting of the stockholders and 
directors of the association at which time the 
directors and officers for the new year will be 
elected and committee chairmen appointed. 
After the report on the association’s and na- 
tional publicity fund finances and discussion as 
to increasing assessments for permanently financ- 
ing national publicity, action will be taken on 
the recommendations of the various committees. 

The National annual will be preceded at the 
same hotel by the annual meeting of the South- 
ern Pine Association, which has issued invita- 
tions. The programs of the two associations 
are to be correlated and leaders in the industry 
will be in New Orleans to address the conven- 
tions. There will also be present several gov- 
ernment officials and noted orators, economists 
and business and industrial leaders who will 
talk on subjects of special interest to members 
of both associations. 

Improved methods in manufacturing and 


merchandising lumber, dry kiln studies ang 
treatment, building and loan associations, may. 
ket conditions, grade-marking of lumber for 
protection of the public and the progress of the 
movement for standardization of the lumber jp. 
dustry, will be among the important subjects 
for discussion on the programs of the two con. 
ventions. There will be a demonstration of 
the newly invented grade-marking machine for 
the Southern Pine Association thruout the ges. 
sions and various exhibits, including an attrac. 
tive home building display. All sessions and 
exhibits will be held in the Grunewald Hotel, 

All railroads in the United States have an. 
nounced a 25 percent reduction in railroad 
fares for the round trip to New Orleans for the 
two conventions, or fare-and-a-half for the 
round trip, provided 250 reduced fare certifi 
cates are filed. At least 600 visitors from all 
parts of the country are expected to attend the 
two conventions. 


Eastern Salesmen Meet 


PHILADELPHIA, PA., March 5.—The Eastem 
Lumber Salesmen’s Association held its regular 
monthly meeting in the rooms of the Lumber | 
men’s Exchange last Friday evening, with 
President W. R. Johnston in the chair. Fol. 
lowing a report by Secretary Charles M. 
Fletcher, Harry Magruder, chairman of the 
entertainment committee, reported on the 
arrangements for the annual meeting and ban- 
quet to be held April 6 in the Bellevue-Strat- 
ford Hotel, when many well known men will 
speak. Joseph P. Dunwoody, chairman of the 
membership committee advised that there were 
five new names pending for membership. J. 
Leslie Hughes, chairman of the publicity com 
mittee, informed the members that the Plan 
Magazine, which would be in their hands within 
the next few days, would contain a new ad of 
the association. President Johnston gave 4 
short talk urging all the members to attend the 
annual banquet. 

Following the regular meeting, the nominat- 
ing committee, composed of Charles L. Betts, 
chairman; John T. Green, J. Leslie Hughes, 
Martin Van de Visse, and Joseph P. Dunwoody, 
met to nominate a president, vice president and 
directors for the coming election in April. 


New Yorkers Discuss Lien Law 
New York, March 5.—Evidencing a greater 
interest in association work than has been man: 
fested at any previous gathering except the 
annual conventions, members of the New York 
Lumber Trade Association in large numbers at: 
tended the quarterly meeting of the organization 
held March 1, at 19 West Forty-sixth Street. 
Alexander Vincent, of the Brookmire Eco 
nomie Service, discussed the probable trend of 
the lumber business for the next six months 00 
the basis of statistics. State Senator Mark W. 
Allen explained to the lumbermen his pro 
posed amendment to the lien law, which was dis: 
cussed at great length. The amendment fol 
lows: 
An Act to Amend the Lien Law, in Relation to 
Subcontractors’ Liens 
Section I, Chapter 38 of the laws of 1919 ¢l- 
titled, “An act in relation to liens, constitutiné 
Chapter 33 of the consolidated laws,” is hereby 
amended by inserting therein, after Section 4, 4 
new section to be Section 4-a, to read as follows: 
“A subcontractor, who furnishes material 
or labor for improvements on real property 
with the knowledge of the owner that such 
materials or labor are being furnished under 
a subcontract, shall have a lien for the full 
amount of the value or agreed price of such 
materials or labor upon the real property 1m- 
proved or to be improved and upon such . 
provement, from the time of filing a notice 0 
such lien, and any payment by the owner to 
a contractor for the improvement of real prop: 
erty, made prior to ninety days after the com- 
pletion of such subcontract shall be of 00 
effect as against the lien of such subcontractor. 
“This act shall take effect immediately. 


R. S. White, chairman of the legislative com 
mittee, announced after the discussion of the | 
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amendment, that W. Ik. Code and E. L. Barnard 
had been appointed members of the committee. 

President Joseph F. Murphy told of his trip 
to the Canadian convention at Montreal. He 
ealled attention to the coming convention of the 
National Wholesale Lumber Dealers’ Associa- 
tion at Pittsburgh, and advised sending a large 
delegation from this city. 

H. B. Coho, secretary, reported that the 
trade relations committee had held many meet- 
ings with the Intercoastal lumber shippers and 
the Lighterage people on the rules covering the 
handling of west Coast woods and the subject 
had created a great deal of interest, especially 
as the Intercoastal had adopted the rules. 
Another interesting announcement by Mr. Coho 
was that of the first of a series of group meet- 
ings, held in South Brooklyn. 


Wholesalers Ready for Merger 


New York, March 5.—The proposed merger 
of the National Wholesale Lumber Dealers’ 
Association with the American Wholesale Lum- 
ber Association which is expected to be econ- 
sumated at the convention to be held in Pitts- 
burgh, Pa., on March 21 and 22, will undoubt- 
edly bring together a great number of lum- 
bermen, according to announcement by Secre- 
tary W. W. Schupner, of the National associa- 
tion. 

Because the merger will be of greatest inter 
est, it is planned to make all officers’ and com- 
mittee reports brief and pointed, but there will 
be other features of merit. J. T. Holdsworth, 
vice president of the Bank of Pittsburgh, will 
discuss present-day business and the inereased 


difficulty of successfully condueting it under 
Government restrictions. Joseph bk. Davies, 
who is to be counsel for the new organization, 
will deliver an address, as will L. R. Putman, 
directing manager of the American assoeiation, 
who is leaving association work to engage in 
business. 

The entertainment features being arranged 
include plenty of diversion for both ladies and 
gentlemen. At the annual banquet Thursday 
evening President W. H. Schuette, of the Na- 
tional association, will preside, and addresses 
will be made by Ben S. Woodhead, president of 
the American association, and by Dr. C. Wallace 
Prouty, well known after-dinner speaker. 

Reduced railroad fares on the certificate plan 
have been secured and each person attending is 
urged to take advantage of this. 


Pennsylvania Retailers’ Officers Chosen 


PirrspuRGH, Pa., March 6.—The first meet- 
ing of directors since the annual convention of 
the Retail Lumber Dealers’ Association of 
Pennsylvania was held last Friday, with an al- 
most full attendance. The meeting was presided 
over by President George E. Evans. The fol- 
lowing directors-at-large were elected: W. W. 
Campbell, New Wilmingson, representing Law- 
rence County; W. R. Cole, Punxsutawney, rep- 
resenting Jefferson County; George E. Evans, 
Fairchance, representative-at-large; J. F. Shaf- 
fer, Kittanning, representing Armstrong County ; 
R. 8S. Woodward, New Kensington, representing 
Allegheny County. New directors who attended 
for the first time were: A. R. Buchanan, Cum- 
berland, Md.; Fred H. Cook, Beaver, Pa.; H. 





GEORGP E. EVANS, 
Fairchance, Pa.; 
Retiring President 


B. Daugherty, Indiana, Pa., and James B. 
Wallace, Pittsburgh, Pa. 

The following officers were elected to serve 
for a period of one year beginning March, 2: 


President—C, E, Roland, New Alexandria, Pa. 
Pig vice president—W. R. Cole, Punxsutaw- 
fey, Pa. 

Second vice president— W. W. Campbell, New 
Wilmington, Pa. 

lreasurer—G. P. Textor, Wilkinsburg, Pa. 
General counsel—Carl Van der Voort, Pitts- 


burgh, Pa. 
Secreta ry- 
Assistant 
Pe 


a. 


W. B. Stayer, 
secretary—R. 


Pittsburgh, Pa. 
F. McCrea, Pittsburgh, 


Alson C. Eggers, Uniontown, Pa., was elected 
4 director to represent this association on the 
board of directors of the National Retail Lum- 
ber Dealers’ Association; Charles W. Iams, 
Pittsburgh, Pa., national councillor and dele- 
gate to the United States Chamber of Com- 
merce; and George E. Evans, Fairchanee, Pa., 
additional delegate to the United States Cham- 
ber of Commerce. 

President Evans, in well chosen remarks, 
thanked the board of directors and the officers 
of the association for the support and en- 
couragement extended to him during his year 
a8 president. He said that it was a great 


G. 


Wilkinsburg, Pa. ; 
Reélected Treasurer 


pleasure to serve with men who had the fine 
spirit that he found in the members of the 
official family of the association. He was given 
a rising vote of thanks and the hearty good 
wishes of the board and officers. 

President Roland, then assuming office, ap- 
pointed the following plan book committee: 

George Kh. Evans, chairman; J. R. Wishart, 
A. R. Buchanan, Lyman Felheim, Walter E. 
Hatch, S. W. Means, B. K. Barnett, Fred H. 
Cook and W. B. Stayer. 

In the matter of trade ethics, the board of 
directors decided that hereafter, when com 
plaints are made that the association member 
shall present the ease in writing and be able 
to substantiate the facts. After this is done, 


P. TEXTOR, 


Reflected 


the secretary will ask the wholesaler or manu- 
facturer who sells unethically and against whom 
complaint is made to appear at the directors’ 
meeting and meet, not only the complainant, 
but the board as well. It is thought that in 
this way the relations between the different 
branches of the lumber industry in this district 
will become more harmonious and ethical than 
heretofore. The question of getting out anoth 
er plan book for the 1924 convention was left 
in the hands of the plan book committee to be 
reported on at a later date. 


Directors Make Reports 


The directors made the following reports 
regarding business conditions in their districts 
and gave their opinions as to the market: 


W. W. CAMPBELL, Lawrence County—-Firms are 
doing more figuring on new business than in any 
previous year; outlook is that Lawrence County 


will do a record business. The market appears to 
remain firm. 

G. P. Texror. Wilkinsburg, Pa.—Conditions are 
bright, and we look for market to become steady. 


B. K. Barnetr, Monongahela Valley—Dealers re- 
port having enjoyed a very excellent business in 
January and February. Industrial business is 
getting better. We look for prices to become firm. 
Transit cars may weaken at times. Prices will 


W. B. STAYER, 
Pittsburgh, Pa.; 


Secretary 


be somewhat determined by the railroad situation. 
which is getting worse. 


(. E. ROLAND, Westmoreland County—Prospects 


are very good and conditions are encouraging. 
Mechanics are asking for an increase in wage 


scales which will, no doubt, be granted on aecount 
of the large amount of business in sight. I look 
for prices to be firm. 

Frep H. Cook, Beaver Valley—Conditions look 
better than for five or six years. In my judgment 
prices will be firm. 

ALSON (C. EaGers, Fayette County—January and 


February business was above normal. Prospects 
look bright. Carpenters’ wages were increased 
from 8714 eents to $1 an hour. 

W. R. CoLe, Jefferson County—Prospects are 


good; no labor trouble. I expect the market to 


become steady and strong. 


J. B. WALLACE, Pittsburgh, Pa.—I feel optimistic 
by 


regarding business. Production of lumber the 





SS 
CARL VAN DER VOORT, 
Pittsburgh, Pa.; 
Reélected General Counsel) 


the 


sawmills is short of the demand and I look for 
market to become very strong. 

WALTER E. HatrcH, Pittsburgh, Pa.—Dealers all 
busy; look for market to be strong up to July 1 
at least. 

Kk. M. HILL, Pittsburgh, Pa. 
larger stock than they ever 
good. i 

Hl. B. DauGcuerry, Indiana County—Conditions 
are normal, but prospects are not so good as they 
were in 1922. Dealers are closing 50 percent of 
their estimates. I am looking for a higher market 

A. R. BUCHANAN, Cumberland, Md.—I look for a 
fine year, unless the higher prices might discourage 
builders. Prices Jook firm and I expect them to 
be so until July, at least, at which time, the de 
mand for lumber will be pretty well determined. 

President Roland appointed William H. Wil- 
liams, chairman, Walter E. Hatch and Elmer 
A. Diebold as a committee on the question of 
uniform costs and overhead expenses. This com 
mittee will make recommendations after a 
thoro consideration of this very important 
subject. 

The following were elected to membership by 
the board: Down & Gilmor, Sandy Lake, Pa.; 
George Mowry & Co., (Ine.), Derry, Pa.; Mt. 
Morris Lumber Co., Mt. Morris, Pa.; Smith- 
field Lumber (o., Smithfield, Pa.; Young & 
Schmidt, Pittsburgh, Pa. 


Dealers carrying a 
had; conditions look 
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Lumber Clubs and Exchanges 


Postmaster Addresses Portland Club 

PORTLAND, OrE., March 3.—The importance 
£ observing every care in addressing mail was 
brought before the lumbermen of Portland at 
a luncheon meeting of the Portland Lumber- 
men’s Club Wednesday noon, by Postmaster 
Jones of this city, who was the speaker of the 
day. Mr. Jones called attention to the fact 
that many letters are addressed to large office 
buildings without giving the room number. 
This he said may be all sufficient when the regu- 
lar mail man is on the job, but in case of a 
substitute, as frequently happens, then such 
omission may result in a considerable delay in 
the delivery. He also brought out the fact that 
sometimes delay of a few minutes in the mailing 
of a letter may mean a delay of twenty-four 
hours in reaching its destination. He suggested 
the mailing in chutes in the large office build- 
ings thruout the day instead of waiting to dump 
it all in just before closing time. This practice, 
he said, often swamps the office with last minute 
mail, 


Cumberland Club Organized 
CUMBERLAND, Mp., March 5.—At a dinner 
meeting of wholesale and retail lumber dealers 
of this city at the Fort Cumberland Hotel re- 
cently, an organization to be known as the 


Cumberland Lumbermen’s Club was formed. 
Ofiicers were elected to serve for the ensuing 
year as follows: 


President—Louis 
Planing Mill Co. 

Vice president—Henry Miller, Cessna Lumber Co. 

Secretary-treasurer—Richard W. Oswald, Union 
Lumber Co. 

Arthur J. Weber presided. Twenty repre- 
sentatives of the lumber industry here attended. 
Among the lumber companies represented were: 
The W. C. White Co., Union Lumber Co., Bill- 
meyer Lumber Co., Frank Billmeyer, Western 
Maryland Lumber Co., South Cumberland Plan- 
ing Mill Co., Cessna Lumber Co., and the Cum- 
berland Lumber Co. 

The principal address was made by William 
Stayer, of Pittsburgh, secretary of the Retail 
Lumber Dealers’ Association of Pennsylvania. 


Weber, South Cumberland 


Confer on Water Board Legislation 


MEMPHIS, TENN., March 6.—The law and 
insurance committee of the Lumbermen’s Club 
of Memphis, of which H. B. Anderson is chair- 
man, and Walker L. Wellford is a special mem- 
ber, met with the water board and the city 
commissioners yesterday ‘afternoon and sup- 
ported the latter strongly in the resistance they 
are offering to the proposed legislation seeking 
to take control of the department out of the 
hands of the commissioners and to place it in 
the hands of the water board. The water board 
is fathering the movement looking to divorce- 
ment of control of the water department from 
that of the fire, health and other departments 
here and the members of the committee from the 
club, acting on instructions given at a recent 
meeting of this organization, are opposing 
this movement in the belief that it may result 
in impaired quality of the water supply and 
lessenea resistance to damage from fire. 


Illinois Clubs’ Activities 

LA SALLE, Inu., March 6.—A special meeting 
of the LaSalle County Lumbermen’s Club will 
be held in this city, at the Kaskaskia Hotel, on 
Monday, March 12, beginning with a noon 
luncheon. A feature of this meeting will be 
an address on the ‘‘ Financing of Homes thru 
the Building and Loan Association,’’ by George 
A. Wilson, for thirty-eight years secretary-man- 
ager of the Eureka Building & Loan Association, 
of LaSalle. Because of his long experience in 
building and loan association work, Mr. Wil- 
son is well qualified to give an exhaustive 
treatise of his subject, having also for part of 
that time been president of one of the fore- 
most banks of LaSalle. The Eureka associa- 
tion, according to Mr. Wilson, financed the 
building of sixty homes last year. 

There will also be roundtable discussions on 


various topies of general interest including 
‘“Business Ethies,’’ and ‘‘How to Hold the 
Home Trade.’’ J. W. Mackemer, of Peoria, 
will discuss ‘‘ Market Conditions.’’ Secretary- 
manager James FI. Bryan, of the Illinois Luin- 
ber Merchants’ Association, Chicago, will talk 
on ‘*Organization and Cooperation. ’? 

A well attended meeting of the McLean Coun- 
ty Lumbermen’s Club was held at the Illinois 
Hotel, Bloomington, on Friday, March 2, at 
which time discussions took place on various 
problems pertinent to present-day business. So 
thoroly interested were those in attendance in 
the questions presented that every one partici- 
pated in the discussions. Secretary-manager 
James F. Bryan, of the Illinois Lumber Mer- 
chants’ Association, Chicago, was present and 
made a brief talk. 


Outlines Club’s Accomplishments 

JACKSON, Miss., March 5.—The first meet- 
ing of the Jackson Lumbermen’s Club under 
the new officers elected at the last meeting was 
held during Juncheon last Thursday. The new 
president, B. C. Godwin, of the Warren-Godwin 
Lumber Co., presided. J. EK. Birmingham, re- 
tailer, of Olive Branch, Miss., made a short talk 
on conditions in his section of the State. The 
feature of the meeting was the speech of the 
retiring president, Ef. O’Brien, who gave a his- 
tory of the progress of the elub during the last 
year, outlining its accomplishments, and thank- 
ing the officers and members for their codpera- 
tion, 

Upon invitation of T. K. Currie, manager 
Central Lumber Co., ladies’ night will be held 
during April at Mr. Currie’s new ‘‘ Hundred 
Year Home,’’? which is the first of a series of 
this class of homes to be built in this city. Mr. 
and Mrs. Currie will be hosts and arrange the 
program for the occasion. 


Cincinnatians in Monthly Meet 

CINCINNATI, Onto, March 5.— Cincinnati 
wholesale lumber dealers were urged to be- 
come members of the new amalgamation of the 
American Wholesale Lumber Association and 
the National Wholesale Lumber Dealers’ Asso- 
ciation to be effected at Pittsburgh, Pa., March 
21 and 22, at the regular monthly dinner of the 
Lumbermen’s Club of Cincinnati, held at the 
University Club last week. Dwight Hinckley 
outlined to the members the plans for the merger 
and told of the benefits to the wholesale trade 
that a strongly organized association would 
give. He said it was desirable to have a big 
turnout from Cincinnati, and extended an in- 
vitation to nonmembers of either association to 
attend the convention. 

A committee, consisting of J. J. Linehan, of 
Mowbray & Robinson Co., John R. O’Neill, of 
the Tennessee Lumber & Coal Co., and Theodore 
Davis, Cincinnati manager Southern Hard- 
wood Traffic Association, was named to arrange 
for a special car to carry Cincinnati lumbermen 
to the convention. President J. C. West, of the 
Lumbermen’s Club, was authorized to extend an 
invitation to the merged association to hold its 
1924 annual meeting in Cincinnati. This invi- 
tation will be presented to the convention by 
Dwight Hinckley. 

New members were elected to the club as 
follows: Wilson Bros., Darragh Lumber Co., 
R. M. Smith Lumber Co., Babcock Lumber Co., 
and the Emerald Lumber Co. 

Nominating committees were named to pro- 
pose tickets for the annual election of the club 
to be held in May. The committees will report 
at the April meeting. The committee named by 
the chair comprised Samuel Richey, Cliff Hage- 
meier and C. W. Tunis, and the committee nomi- 
nated from the floor consisted of Ross Sloniker, 
H. A. Hallowell and W. E. Talbert. 

Judge Charles W. Hoffman, of the juvenile 
court of Hamilton County, Ohio, was the guest 
of honor of the evening and told of the work 
of child conservation and the results obtained 
by the system of probation as conducted by his 
court. 


To Discuss Trade Conditions 

EVANSVILLE, IND., March 5.—The regular 
monthly meeting of the Evansville Lumbermen’s 
Club will be held at the New Vendome Hote] 
on Tuesday night, March 13. Some speaker 
of note will be secured who will talk on trade 
conditions after a business men’s luncheon has 
been served. Regular monthly meetings of the 
club will be held in March, April and May and 
the annual summer outing of the club will be 
held on a steamboat on the Ohio River about the 
middle of June. 


Describes Cruising in North Woods 

New York, March 5.—At the weekly meeting 
of the Nylta Club held in the rooms of the New 
York Lumber Trade Association last 
night, Julian Rothery, engineer of the Inter- 
national Paper Co., gave a most interesting and 
instructive description of cruising in the north 
woods. The lecture was illustrated with fre. 
quent lantern slides. The awarding of prizes 
for the best design for a Nylta pin was post 
poned until a later meeting. All designs are 
in the hands of the committee. 


Seaam@aaraaani 


Toledo Club Meets 

ToLEDO, OHIO, March 6.—Seventy-five mem- 
bers of the Toledo Lumbermen’s Club held 
their first meeting of the new year Saturday 
evening, March 3. While dinner was in progress 
light amusement was afforded by a ‘‘ Rube’? 
and his daughter who said they had heard there 
was to be a dinner served and thought they 
would be sociable and join the crowd. They 
kept the bunch in continued laughter for a half 
hour or more. 

After dinner the club’s new president, Ben 
L. Stephens, opened the meeting and introduced 
all the new officers and committees. Hach of: 
ficer when introduced made a brief talk on the 
possibilities of the club for 1923. Mr. Stephens 
initiated a policy of fining each member 25 
cents each time he called a fellow lumberman 
‘Mister’? ‘‘We want to have our club known 
as one whose members call their fellow mem- 
bers by their first names,’’ said President 
Stephens. The proceeds of these fines will be 
used to buy chewing gum for the kiddies at the 
County Home. 

Experiences of the recent west Coast trip 
were given by ‘‘Bill’’? Ryan, Charles Sieving 
and E. L. Clay. All said they were accorded 
a royal reception wherever they stopped, and 
were given a good insight into logging and 
manufacturing lumber. 

The main speaker of the evening, Prof. 
George O. Frampton of the University of To 
ledo, gave a splendid talk on ‘‘Human Rela- 
tions and Economics in Industry.’’ Prof. 
Frampton showed graphically how the capt 
talist, manager, labor and customer are all 
linked together and that they are, after all, 
the customers of their own business and that 
any rise in costs had to be absorbed by them 
selves. 


Annual of Philadelphia Exchange 


PHILADELPHIA, Pa., March 6.—The annual 
banquet of the Lumbermen’s Exchange of Phil 
adelphia was held in the ballroom of the Ritz 
Carlton Hotel, Thursday evening, March 1, and 
was one of the best meetings the exchange has 
held. About one hundred and seventy were 
present. Dinner was served promptly at 6:30 
o’clock during which splendid music was fur 
nished by the Herzburg Orchestra. 

After the dinner President John I. Coulbourn 
opened the meeting with a few well spoken 
words of welcome. Secretary John H. Lank 
read the minutes of the last meeting. Follow: 
ing this report was another report by Thomas 
B. Hammer, chairman of the senior councy. 
Next on the program were the reports of stand: 
ing and special committees—Amos Y. Lesher, 
reporting for the arbitration committee ; ‘Thomas 
B. Rutter, for the committee on legislation; 
J. A. Finley, for the office and entertainment 
committee. William J. Collins, jr., for the mem 
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bership committee, reported that twenty-five new 
members had been taken in and five more ap- 
plications were pending. George EK. Lippincott, 
chairman of the committee on forestry, read a 
short report, followed by J. Walter Keely, chair. 
man of the eredit bureau. Robert L. Hillis, 
chairman of the bylaws and rules committee, 
reported concerning the progress of his ceom- 
mittee, and J. Gibson Mellvain, for the finance 
committee, gave a splendid talk relative to 
prices. Others who reported and their respec 
tive committees were: M. G. Wright, inland 
waterways; Joseph P. Comegys, trade relations; 
F, W. Aszmann, enlargement of membership; 
E. D. Wood, lumber standardization; Hdward 
F. Henson, port of Philadelphia ocean traffic 
bureau; Amos Y. Lesher, industrial relations; 
Mr. Long, new location for the exchange; F. 8. 
Underhill, resolutions. 

Following the reports of the various commit- 
tees, Joseph P. Comegys presented a resolution 
petitioning the governor of Pennsylvania for 
the enactment of legislation that will prevent 
a recurrence in future of the anthracite miners’ 
strike and a fuel situation such as has prevailed 
this season. 

H. G. Parker, vice president of the Philadel- 
phia Wholesale Lumber Dealers’ Association, 
next addressed the meeting. This unit is 
Chapter B of the exchange. Robert L. Hillis, 
president of the Retail Lumbermen’s Associa- 
tion, Chapter C, of the exchange, spoke in his 
usual engaging manner. Edwin B. Newsomer, 
vice president of the Sash & Door Manufae- 
turers’ Association, Chapter D, talked on the 
progress of his association. J. Galbraith, vice 
president of the Box Manufacturers’ Associa- 
tion, Chapter E, in the absence of President 
James Carnwath, read a short report. 

W. W. Schupner, secretary of the National 
Wholesale Lumber Dealers’ Association invited 
the members and their friends to the thirty-first 
annual meeting of the National association, 
which will be held March 21 and 22 in the Wil- 
liam Penn Hotel, Pittsburgh, Pa. Mr. Schup- 
ner spoke of the proposed merger of the Na- 
tional Wholesale and the American Wholesale 
associations. Robert B. Rayner, a director of 
the American Wholesale Lumber Association, 
spoke along the same lines as Mr. Schupner, 


exchange for its splendid codperation in behalf 
of his association. 

The reports of the treasurer, Charles P. Maule, 
and the auditors, were then made. Following 
this, President Coulbourn addressed the meet- 
ing, reviewing the activities of the exchange 
during his administration and offering several 
recommendations for the attention of the in- 


coming officers. 

The election of officers was held directly after 
the president’s speech, with the following re- 
sults: 

President—Wilson H. Lear. 

Vice president—George E. Lippincott. 

Treasurer—Charles P. Maule (reélected). 

Secretary—John H. Lank (reélected). 

Directors—F. W. Aszmann, Horace B. 
and W. A. March. 


Wilgus 


In the Domain of the Black Cat 


Hoo-Hoo Club Organized at Duluth 


DuLuTH, MINN., March 5.—The Head of the 
Lakes Hoo-Hoo Club was formally launched 
last Thursday when 
thirty-five candidates 


from Duluth, Superior 
and the range towns 
were initiated into the 


order at a concatenation 
attended by thirty Hoo 
Hoo from Minneapolis, 
C. <A. MeDonald, of 





CC, A. McDONALD, 
Duluth, Minn. ; 


Appointed Vicegerent 








Duluth, was elected 
Vicegerent Snark.  T. 
T. Jones, of Minne- 
apolis, Vicegerent for 
Minnesota, presided. 
Preceding the initiation, 
talks were given by H. 
R. Isherwood, of St. 
Louis, Mo., secretary- 
treasurer of Hoo-Hoo, A. A. Hood, Thompson 
Lumber Co., Minneapolis; H. E. Beckwith, presi- 
dent Wisconsin Retail Lumbermen’s Association, 
Cheteek, Wis.; A. B. Wolvin, Duluth; C. A. Me- 
Donald, of the C. A. MeDonald Co.; Duluth, and 
Herbert S. Robb, of Duluth. 

The concatenation began with a banquet in 
the Spalding Hotel and during the courses the 
cats and kittens were favored with selections 
by the hotel orchestra. A special quartet led 





according to formal announcement made by sec- 
retary-treasurer H. R. Isherwood. An ovation 
that lasted several minutes was given to Mr. 
MeDonald, who is general manager of the 
C, A. MeDonald Co., of Duluth. 


("BRERA 


Plan Big Concatenation in April 


LAKE CHARLES, LA., March 5.—Plans for the 
Hoo-Hoo concatenation to be held here April 
28 are progressing rapidly, and J. R. L. Kil- 
gore, Vicegerent Snark, is making every effort 
to have the celebration one of the biggest and 
best ever staged in this territory. <A large 
class of kittens will be initiated and a big 
parade and celebration is planned. 

Mr. Kilgore has appointed the following 
committees which will have charge of the pro- 
gram and entertainment: 

Membership—J. G. Simpson, B. R. Moses, W. D. 


Hoover, H. D. Ponton, F. E. Farr, H. L. Blackwell 
and Maurice Rosenthal. , 


Finance—E. E. Richards, J. W. Gardiner, George 
Law, Frank Roberts, F. E. Haskell, Rudolf Krause, 
W. P. Weber and George M. King. 

Entertainment—H. B. Bayliss, C. E. Going, 
Arthur Gayle, Samuel Tenny, C. E. Monday and 
EK. L. Anderson. 


Publicity—Frank A. Smith, Sidney Harris, J. R. 
L. Kilgore, R. R. Browne and W. A. Nichols. 


Information and registration—F. E. Farr, Archie 
Cameron, E. J. Shaddock and E. EB. Gibson. 


St. Louis Hoo-Hoo Club Activities 
Sr. Louis, Mo., March 6.—‘‘The Import- 
ance of Friendship in Business,’’ was discussed 
by former Circuit Judge Vital W. Garaesche 
at the regular weekly luncheon meeting of the 











CATS AND KITTENS AT HOO-HOO CONCATENATION HELD AT THE SPALDING HOTEL, DULUTH, MINN., MARCH 1, 1923 


expressing his opinion that the merger would be 
a move in the right direction. 

Ben C. Currie, who is first vice president of 
the National Hardwood Lumber Association, 
gave a splendid talk discussing some activities 
of his association recently. 

L. W. Brosius, vice president of the Pennsyl- 
vanla Lumbermen’s Association, lauded the 
Lumbermen’s Exchange for its steady progress. 

Arthur D.- Smith, president of the Cabinet 
Manufacturers’ Association, stated that thirty- 
eight shops were running at 110 percent ca- 
pacity. 

W. R. Johnston, president of the Eastern 
Lumber Salesmen’s Association, praised the 
work of the exchange under the able leader- 
ship of President Coulbourn and thanked the 


in the singing of the famous Hoo-Hoo cater- 
wauls. 

The famous Commodore Orchestra of New 
York surprised the Hoo-Hoo by appearing and 
playing several selections. At the conclusion of 
the program a flashlight was taken of the Hoo 
Hoo, all gaily decorated in their regalia. 

A. A. Hood, who is president of the Twin 
Cities Hoo-Hoo Club, delivered a pleasing ad- 
dress in which he gave nine reasons why Duluth 
and Superior should have a Hoo-Hoo lunch club, 
citing the good-fellowship that is engendered 
and the broader education in lumber terms and 
uses that is acquired. 

C. A. McDonald, who was in charge of ar- 
rangements for the concatenation, has been ap- 
pointed Vicegerent Snark for the Duluth district, 


Hoo-Hoo Club of St. Louis at the American An- 
nex Hotel today. He was introduced by J. H. 
Allen, chairman of the program committee, hile 
Harry M. Willhite, president of the club, pre- 
sided. More than sixty Hoo-Hoo attended. 
Laurent M. Tully, chairman of the eitertain- 
ment committee, told of the dinner dan« to 
be given by the club at the Gatesworth !ilotel 
on April 5. J. Carl Anderson, Vice scrent 
Snark for eastern district of Missovri, told of 


a concatenation to be held the midd': of April. 
Charles J. Kammer of New York. former 


member of the Supreme Nine, told Il R. 
Isherwood, secretary-treasurer of the order, 
while in New Orleans on Feb. 17 that the New 
York delegation is planning to charter a ship 
in which to attend the annual next September. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES 


ARIZONA, Bisbee -Gibson-Hines Lumber Co. 
sold to Bisbee Lumber Co 

Chandler—H. B. Brubaker succeeded by Hart- 
ling Lumber Yard 

CALIFORNIA. Ios Angeles—Charles R. Mc- 
Cormick Co. moving to offices in the Lane Build- 
ing 

GEORGIA. Milltown-——-Jackson Bros., of Talla- 
poosa, Ga., purchased plant of Clements Lumber 
Co., of Milltown, including $30,000 worth of fin- 
ished lumber, ten miles of tram track, sawmill, 
lath mill and planing mill. The company also 
recently purchased a large body of pine timber 
in South Georgia and will begin operations at 


once, 

ILLINOIS. Glasford Farmers’ Lumber & 
Grain Co. succeeded by A. L. Maple and J. A. 
Peters. 

Hurst--Sesser Lumber Co. sold to Hurst Lum - 
ber Co. 

INDIANA. Albany—Mercer & Ayres succeed- 
ed by Albany Lumber Co. 

Dunkirk—-Dunkirk Lumber Co. succeeded by 
A. B. Cline. 

Gas City—-Custer Lumber Co. succeeded by 


Twin City Lumber Co. 
Pennville—Pennville Lumber Co. succeeded by 


A. B, Cline. 

Redkey—Ayres Lumber Co. succeeded by A. 
B. Cline, 

IOWA. Dana Brenton-McColl Co. sold to 


Stokely Lumber Co., of Des Moines. 
Dubuque—Midwest Lumber Co. has purchased 
the yard formerly operated by the Pyramid Lum- 
ber Co. 
Grinnell Warburton-Richardson-Phelps Co. 
succeeded by Richardson-Phelps Lumber Co. 
lowa City—J. H. Hunzinger Lumber Co. sold 
to Nagle Lumber Co. 
Mount: Pleasant-—-Nagle Lumber Co. 
to Midwest Lumber Co., of Dubuque. 
Winfield—Farmers’ Lumber & Supply Co. sold 
retail yard to MidWest Lumber Co., of Dubuque. 
KANSAS. Wichita—Schwartz Lumber & Coal 
(o. succeeded by Schwartz Lumber & Sales Co. 
MASSACHUSETTS. Springfield—Smith 
Springfield Body Corporation succeeded by 
Springfield Body Corporation. 
MINNESOTA. Forada--H. C. Wolfarth 
vard to Central Lumber Co., of Minneapolis. 
Wilmar—Kerr & Chard succeeded by W. J. 
Chard, 
MONTANA. 


(‘o. sold 


sold out 


sold 


Great Falls 
to Grogan-Robinson 
OHIO. Adena-—-Striver & 

|. G. Bari. 

Cleveland—I. C. Harris Lumber Co. succeeded 
by Harris-Williams Co. 

PENNSYLVANIA. Philadelphia—Joseph Ross 
& Co, succeeded by H. C. L. Miller. 

TENNESSEE. Ethridge—W. W. Lumber Co. 
succeeded by Williamson & Brewer. 

Lenoir City—R. M. Calloway’s lumber and saw- 
mill plant purchased by W. A. and H. Law. 
TEXAS. Port Arthur— Palmer Lumber Co. 
changing name to Builders’ Lumber Co. 


WASHINGTON. Easton— Brooks, Elder & 
Porter Co. succeeded by Easton Mill & Lumber 
Co. 

Reeveton- 


West Side Lumber 
Lumber Co. 


Hurl succeeded by 


Peninsula Mills & Timber Co. sold 
to W. H. Dean, of Los Angeles, and Harvey E. 
Bowen, of Port Angeles. 

WEST VIRGINIA. Lewisburg —Goad & De 
jarr succeeded by A. H. Goad. * 

WISCONSIN. Holmen—Gaarder & Kenneda 
succeeded by Gaarder Lumber Yard, 

Hillsboro—Vernon County Lumber Co. is clos- 
ing out the Hillsboro Hardwood Lumber Co. and 
will carry on the business under name of Vernon 
County Lumber Co. which is under the same 
management. 

Mount Horeb--Eggum, Haag & Johnson suc- 
ceeded by Eggum-Johnson Co. 

WYOMING. Laramie — Scott-Craig Lumber 
or John A. Johnson purchased interest of V. 
4. Walker. 


INCORPORATIONS 


ALABAMA. Birmingham—Tishimingo Land & 
Lumber Co., incorporated; capital, $100,000. 


Union Springs—Prince Lumber Co., incorpo- 
rated. 
ARKANSAS. _ Leachville — Hancock ‘Lumber 


Co., incorporated; capital, $10,000. 
CALIFORNIA. San Diego—Western Lumber 
Co., increasing capital to $250,000. 
Vallejo—Santa Rosa Lumber Co., 
capital to $200,000. 
FLORIDA. Jacksonville—Florida Sash & Door 
Co., incorporated; capital, $5,000. 
_ GEORGIA. Thomson—Lovelace Lumber Co., 
incorporated. 


ILLINOIS. Chicago—Sawyer-Servatius Lum- 
ber Co., increasing capital to $75,000. 

Chicago—South Chicago Sash & Door Co., in- 
creasing capital to $150,000. 


increasing 


(Chicago 
porated; 


Westfahl- Zacsek & Hercher, 
to manufacture lumber products. 


incor- 


INDIANA. Fort Wayne—Standard Lumber & 
Supply Co., increasing capital to $150,000. 

IOWA. Shelby—Shelby Lumber Co., incorpo- 
rated; capital $20,000. 


MAINE. Augusta—George C., 
incorporated; capital, $200,000. 

MARYLAND. 3altimore—John R. 
incorporated; 500 shares of preferred stock of 
$100 par and 1,500 shares of common stock of 
no par value. To buy and sell timber, lumber, 
ete. 

MISSOURI. St. Louis—Veneered Door 
ucts Co., incorporated. 

NEW JERSEY. Boonton—Dawson Lumber & 
Coal Co., incorporated; capital, $125,000. 

NEW YORK. Brooklyn—Parshelsky Bros., in- 
creasing capital to $500,000. 

Brooklyn—-Crescent Sash, Door & Lumber Co., 
incorporated: capital, $5,000. 

Liberty—Liberty lumber 
capital, $350,000. 

NORTH CAROLINA. Asheville—Griffith Lum- 
ber Co., incorporated; capital, $50,000. . 

Warrenton—Warrenton Box & Lumber Co., in- 
corporated. 


Page Box Co., 


Biair Co., 


Prod- 


Co., incorporated; 


OHIO. Lorain—Lorain Fixture Co., incorpo- 
rated. 
OKLAHOMA. Perry—Houston-McCune Lum- 


ber Co., increasing capital to $50,000. 
WASHINGTON. Seattle— River Logging & 
Lumber Co., incorporated. 
WEST VIRGINIA. Sutton—Elkhurst Lumber 
Co., incorporated; capital, $10,000. 


BRITISH NORTH AMERICA 


ONTARIO. Toronto—Adanac Lumber & Man- 
ufacturing Co. (.td.), 34 Victoria St., incor- 
porated. 


NEW MILLS and EQUIPMENT 


ALABAMA. Wetumpka — Ark - Ala Lumber 
(o.’s new plant here will begin operations in 
the near future with daily capacity of 100,000 
feet: company has remodeled plant, installed 
machinery and built railroads for log trains, ac- 
cording to George C. Hamilton, general manager. 

FLORIDA. Lakeland—A. S. Mohr Lumber Co., 
recently incorporated with capital of $10,000, 
plans investment of several thousand dollars in 
immediate construction of sheds, yard, etc. 

New Port Richey—A. F. Smith Lumber Co., of 
Elfeys, Fla., has acquired site and will erect lum- 
ber plant at once. 

Southport—Joe Williams will erect a sawmill. 

Southport—H. C. Campbell, of Jay, and H. 
Graham, of Pensacola, have purchased timber 
tract here and will establish sawmill. 

GEORGIA. Culloden—M. V. Means Co. in- 
creasing capacity by construction of additional 
planing mill. 

Lexington—Buffalo Lumber Co. 
struction of planing mill. 

Smithville—King Lumber Co., of Cuthbert, Ga., 
has secured a site here and will construct plan- 
ing mill and dry kiln for manufacture of ceiling, 
flooring and finish. 

Thomasville—Downey Land & Timber Co. to 
erect sawmill and begin lumber operations near 
Quitman, Ga. 

ILLINOIS. Gillespie—R. C. Jones Lumber Co. 
will erect additional story on office building. 

IOWA. Waterloo—Cedar Lumber Co. will erect 
business building. 

KANSAS. Wichita—Houston-Doughty Co. to 
erect lumber yard and office building; yard will 
cover about 35,000 square feet. 

MARYLAND. Highlandtown, Baltimore—Wil- 
liamson Veneer Co. has leased 10,000 square feet 
of space in Colgate Building and will add another 
sawmill outfit to facilities. 

MISSISSIPPI. Waynesboro—Muse Lumber Co. 
will put in a planer mill. 

NEW YORK. Medina—F. M. Poler and asso- 
ciates to build furniture factory. 

TENNESSEE. Memphis— Memphis Sash & 
Door Co. to build plant. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa—Barrett Bros. have com- 
pleted erection of sash and door factory. 

Toronto—T. H. Hancock Lumber Co. will in- 
stall new dry kiln. 


NEW VENTURES 


ALABAMA. Huntsville—Dilworth Lumber Co., 
recently began. 
Selma—Central Alabama Lumber Co., recently 


plans con- 


formed, acquired plant with daily output of 
about 60,000 ft. 

ARKANSAS. Hazen— J. A. Wright Lumber 
Co., new concern. 


St. Paul—Dierks Lumber & Coal Co., opened 
branch here and also at Pettigrew, Combs and 
Delaney. 

CALIFORNIA. Dinuba—Dinuba Lumber Co. 
has opened a yard; W. Hardwick, proprietor. 


Inglewood—W. E. 
erecting yard. 

Oakland—O, A. Miller and B. J. Boorman wij 
establish yard under name of Boorman Lumbe; 
Co. 
Santa Anna—Whitehead Bros. Lumber (% 
opened by Clarence and J. E. Whitehead. 


Gould and R. F. 


Th rom 


COLORADO. Denver— Bates-Galpin Lumber 
Co., recently began. 

GEORGIA. Willacoochee—O. Berry Lumber 
Co., recently began. 

ILLINOIS. Glen Ellyn—Nichol-Brown Co., of 


Geneva, opening branch yard. 

Metropolis—Walker Lumber Co., 
Han. 

MASSACHUSETTS. Boston — Herbert Ga). 
lagher and John Buffum have formed a partner. 
ship and will do business under name of John 
3uffum & Co. 

30ston—George Harvey Bowles, of Dedham 
taphael Sussman, of Brookline, and Joseph J 
Sarjeant, of Dorchester, have launched a build- 
ing supply business under the name of Georg: 
Harvey Bowles (Inc.), capital, $30,000. 

Newton—Ferguson & Co. (Inc.) has been or- 
ganized to handle building materials by J. War- 
ren Ferguson, James S. Smith and James Ff. 
Mullaney, of Watertown, and Roderick Mac. 
Lean, of Newton. The capital is $10,200. 

MINNESOTA. Minneapolis—C. E. 
Lumber Co., recently began. 

MISSOURI. Bismark — Black River Lumber 
Co., recently began. 

OHIO. Groveport—Groveport Lumber Co., re- 
cently began. 

Powhatan—-Neff Lumber Co. has opened for 
business, having completed erection of sheds, 
warehouses and offices, 

TENNESSEE. Memphis— Caruthers & Son 
Lumber Co. opening branch at Binghamton. 

TEXAS. Sinton—Wm. Cameron & Co. open- 
ing new yard. : 

VIRGINIA. St. Paul—Clinchfield Lumber & 
Supply Co. opening. 

PENNSYLVANIA. Mercersburg—Raymond H. 
Miller and G. Arthur Miller, of Williamsport, are 
members of a newly-organized lumber firm to 
be know as the Mercersburg Building & Supply 
Co. The new firm has purchased the plant and 
business of D. W. Faust & Son. 

WISCONSIN. Conrath—Conrath Lumber Co., 
recently began. 


recently be- 


Johnsor 


Hawthorne—Hawthorne Lumber Co., recently 
began, 
CASUALTIES 
GEORGIA. Macon—Dasher Lumber Co., loss 


by fire in the lumber kilns and contents; loss of 
several thousand dollars partly covered by in- 
surance, 

Waycross—-Twin Tree Lumber Co. plans im- 
mediate reconstruction of the sawmill in Okefe- 
nokee swamp destroyed recently by fire with a 
loss of $106,000. 

MARYLAND. Pocomoke City—Three ware- 
houses of the Marvil Package Co. were destroyed 
by fire with their contents, including 100,000 
fruit and vegetable packages; loss is estimated 
at $25,000, partly covered by insurance. 

NORTH CAROLINA. Biltmore — Williams- 
Brownell Planing Mill destroyed by fire with 
loss of about $85,000; will be rebuilt immediate- 
ly; new mill will have monthly capacity of 2,00,- 
000 feet, it is reported. 

OHIO. Baltic—Baltic Planing Mill 
by fire. 

SOUTH CAROLINA. Pamlico—Wagoner Lum- 
ber Co., loss by fire, $50,000. 


destroyed 


HYMENEAL 


HOUGH-STITH. The first wedding performed 
in the new town of Longview, Wash., near Kelso, 
was solemnized on the afternoon of Feb. 2, 
when Rev. F. C. Stephens united in marriage 
Roy Hough, of Kansas City, and Miss Frances 
Stith, daughter of R. W. Stith, of Kansas City. 
comptroller and director of the Long-Bell Lum- 
ber Co. The ceremony was performed on the 
sixth floor of the new Monticello Hotel. The 
bride arrived from Kansas City early in_ the 
week. She was given away by her uncle, L. C. 
Stith, who is in charge of the accounting de- 
partment at Longview, and was attended by her 
sister, Mrs. Tom Crane, of Weed, Calif. Mr. 
Hough has been employed in the Longview work 
of the Long-Bell Lumber Co. since last summer. 
Mr. and Mrs. Hough will make their home there 
after April 1 





McLEAN-CREW. Miss Melisse Crew was mat- 
ried to Edward G. McLean of the BuschoeW 
Lumber Co., at Kansas City, Mo., on March 1. 
The bride is the daughter of Mrs. Minnie L. 
Overbeck, of San Francisco. Mr. and Mrs. Mc- 
Lean will be at home after April 1 at 1400 West 
Fifty-first Street, Kansas City. 





OLSEN-LARSEN. The marriage of Miss Daé- 
ney C. Larsen and Peter Olsen, of _ Tacoma, 
Wash., was celebrated at the First Norwegian 
Church, of Tacoma, on Feb. 19. Mr. Olsen is 
secretary of the Modern Lumber & Millwork 0.5 
of Tacoma, and the young couple will make thelr 
home in that city. 
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THE LUMBERMAN POET 











We Did Our Best 
J haven’t finished all the things 
I really meant to do; 
For every day some project brings 
We can not carry thru. 
I haven’t made as much, I know, 
As many of the rest; 
But one thing gives me comfort, tho: 
At least I did my best. 


I’ve failed, have fallen on the road, 
Forgot, unknown to fame, 
The man too weak, too great the load, 
Whichever was to blame. 
And yet I’ve had a comfort still 
The world has never guessed— 
Altho I haven’t climbed the hill, 
At least I did my best. 


Perhaps some other race of men, 
Some other time or tide, 

Shall give us recognition then 
The present has denied. 

But, tho we fail, we have not failed, 
Some fortune have possessed, 

If we can feel we never quailed, 
At least we did our best. 





Between Trains 


PITTSBURGH, PA.— Well, it’s all out and over, 
Bill Stayer’s annual convention, reunion and 
convocation of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania. One of the things that 
attracted most notice was the estimating con- 
test, each of the twenty entrants being given a 
table, a bill and permission to figure. Figuring 
a bill is our idea of no vacation for a lumber- 
man, especially a bill where he doesn’t get the 
business; but in this ease the association hung 
up $100 in prizes, so it was well worth going 
after, since you knew if you won you would also 
get the money. 

Most of the well known retail lumbermen of 
western Pennsylvania were present at the meet- 
ing, as well as a large number of salesmen and 
wholesalers who hung around the edge. Milloy 
and Felheim came down from Erie, of course, 
and Arthur Weber and Harry Miller, from 
Cumberland, and so on. 

President Hvans had to go home to Fairchance 
sick after the first day, but Vice President C. 
Kk. Roland, of New Alexandria, stepped to bat 
as presiding officer and lined out a neat single. 
sill Stayer was sick in bed but up and around, 
ably abetted and assisted by Counsellor Carl and 
R. F, McCrea, who jumped around so much that 
we suspect that his middle name is Flea. 

Of the old guard, J. J. Munn and C. F. Eggers 
were in Florida, and George Glass off Cape 
Hatteras somewhere on the way to the Pacific 
coast, having gone around by Panama to get him 
a new hat, only to find that the Panama hats are 
made in Philadelphia. But Treasurer Textor, 
of Wilkinsburg, E. M. Hill, of Pittsburgh, W. R. 
Cole, of Punxsutawney, chairman of the re- 
ception committee, D. W. Simpson, of Indiana, 
J. A. Elder, of Altoona, C. P. Mayer, of Bridge- 
ville, the banker-lumberman, who puts what he 
makes in the lumber yard in the bank, or, more 
likely puts what he makes in the bank in the 
lumber yard, all of these were present. 

Of the younger generation, we observed John 
Dippy Kennedy, who toastmastered the banquet, 
Allison Eggers, of Uniontown, W. W. Camp- 
bell, of New Wilmington, who led the music, but 
we don’t know where; S. W. Means, of right here 
in Pittsburgh, who sang in the chorus; J. R. 
Wishart, of Sharon, a member of the class of 
1923 of the Sharon high school; if you believe 
his picture in the program, O. P. McDanel, of 
New Brighton; Hoge, of Canonsburg; Walter 
Hatch and Bruce Hill, of course, or rather, of 
Pittsburgh; R. H. Baxter, of Glassport and so 
on, &so4th. 

Al Benson came over from Mansfield, Ohio, 
and helped Roy Wolf insure the pleasure of the 
occasion. William Stirling lived up to his name 
by turning in more new members than any other 


traveling salesman. It is nice to see a forgiving 
spirit and to see a salesman turning the retailers 
in when so often all the retailers do is to turn 
?em down. Charlie Graham, Arch Barlett, who 
is almost as big as one of the arches of Brook- 
lyn bridge, the McBride boys, Charlie Weber, 
Paul Ernst, Bob Fluke—yes, they were all there. 
Billy Williams said he sat in his house here in 
Pittsburgh the other night and heard us talking 
in Chicago and recognized our voice before he 
got the name; and we agreed ain’t the radio 
wonderful? 


Two Pittsburgh dailies went out of business 
in Pittsburgh this week, but not Fred, nor Bob 
Allen, for both were on the job. Scotty Scott, 
too. Jim Wallace, president of the Pittsburgh 
Lumbermen’s Club, and Franklin Dickey, its 
secretary, lent the assemblage eclat. F. L. 
Chase, the wallboard man, handed out the only 
reliable barometer we ever saw. Several of the 
Babcocks dropped in, in fact everybody in town 
was around at one time or another. 


There were several hits on the program, and 
no knocks, and 500 people attended the ban- 
quet, showing that the lumbermen of Pennsy]- 
vania are still able to take their nourishment, and 
their punishment. This department hasn’t 
missed a Pittsburgh convention in 9 years, and 
hopes to multiply it by 11. 


We See B’ the Papers 


No one is safe in this world, as King Tut 
could probably testify. 

Well, Postmaster-General New has been 
sworn in, and now next he will be sworn at. 


A number of women have got into Congress, 
but they don’t seem to have any staying qual- 
ities. 

And this in spite of the fact that we 
thought the congresswomen would do a lot of 
House-cleaning. 

Kemal 
longer treat 
Turkey? 


must no 
Yes, and 


nations 
barbarians. 


says that other 
Turks as 


The President selected Florida as a place 
to take a rest, forgetting that Bill Bryan is 
down there, too. 

In taking a Fall out of the cabinet that 
gentleman is only doing what a lot of people 
have been doing. 

On the other hand, obviously the President 
thought that what the cabinet needed was a 
little New blood. 


I wish there were some way that a retail 
lumberman could go out to a farmer’s place 
and grab the milk from his cows until he 
paid up for the barn-bill he bought. 

Well, the Government didn’t make much 
of a success of running the railroads. Now 
we might give some of these traveling men 
who are always telling how to do it a chance. 


In defeating Harry New for senator, 
thereby paving the way to his appointment 
as postmaster-general, Indiana seems to have 
done the nation a great, if unintentional, 
service, 

Congress seems to have passed only two 
really bad bills, which isn’t a bad record; 
but, on the other hand, it failed to pass a 
number of good ones—the ship subsidy bill 
for example. 

Utica manufacturers of bathing suits are said 
to be working to capacity. One nice thing about 
the manufacture of bathing suits is that you are 
never hindered by lack of material. In a bathin’ 
suit there ain’t any. 

It is a good thing that Byron did not live in 
this day and age or probably he would never 
have written ‘‘The Night Before Waterloo.’’ 
Just about the time the poet had caught ‘‘a 
sound of revelry by night’’ some amateur would 
have started to dot and dash or some depart- 
ment store to broadcast phonograph records. 


What Do You Say? 


W HEN you bought 

your automobile, 
wasn’t it some “little 
point” of superiority that 
decided the sale — you 
paid little attention to 
engine detail, or chassis 
construction, because you 
left that to the manufac- 
turer — the name on the 
radiator was a guarantee 
for such things. 





But the little things that meant increased comfort 
for you—more convenience—more satisfaction— 
counted big. So with selling Bruce guaranteed 
Oak Flooring. It’s good flooring, tested from every 
angle for superior make and finish. What addi- 
tional points will help your customer decide to 
buy Bruce flooring from you? 


6 points that are worth 
Real Money to you 


1—Long Lengths: No spliced bundles, no short 
lengths. Makes a cleaner job—less labor, less cost. 


2—Extra Wires: Bundles reach the jobin good shape. 


3—End Cartons: No broken ends--all 34” Bruce 
flooring is protected in transit by special patented fiber 
boxes, wired on, as_ illustrated 
below. 


4 Quick Shipments out of 
Chicago: Your order shipped 
same day as received. The stock 
for your order is no further away 
than your telephone. 


5—Guaranteed 
Flooring: The 
name of Bruce is back 
of every bundle of 
Bruce Blue Label 
Brand Oak Flooring. 
In addition you have 
our own 























Unqualified 
Guarantee. 


Satisfaction to 
your customer, or 
your money back. 


6 — Liberal Policy 
No Quibbling: 


Your customers’ point 
of view is ours. 





Send your order today for these items: 
{1} 38x14” & 2 Clear Plain Red Oak $87.50 
{2} 38x 12” & 2” Select Plain Red Oak $75.00 
(3} 38x14" &2"No.1 Common . $60.00 
{4} 38x 14” Clear Beech Flooring $75.00 


Tear off this coupon, send it in with your 
order and save on every thousand feet $2.00 


FE. BARTHOLOMEW HARDWOOD (CO. 


Exclusive Chicago Distributors of Bruce 
Brand, Blue Label, Oak Flooring. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 








WE SELL THRU DEALERS ONLY 
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890,000,000 Feet 


National Forest Timber 
FOR SALE 


The First Unit of One of the Largest 
Undeveloped Tracts of Yellow Pine 
in the United States. — 


LOCATION AND AMOUNT—AIll1_ the 
merchantable dead timber standing or 
down and all the live timber marked or 
designated for cutting on an area em- 
bracing about 67,400 acres in Twp. 15 S., 
Ranges 29, 30 and 31 E., Twp. 16 S8., 
Ranges 29, 30, 31 and 32 E., and Twp. 17 
S., Ranges 29, 30 and 31 E., W. M. Silvies 
River watershed, Malheur National For- 
est, Oregon, estimated to be 770,000,000 
feet B. M., more or less of western yel- 


low pine and 120,000,000 feet B. M., more 
or less, of Douglas Fir, western larch, 
white fir, lodgepole pine and other species 


of timber. The cutting of 
than western yellow pine to be optional 
with the purchaser. The contract will 
permit the cutting of government timber 
at an average rate of 50,000,000 feet, log 
seale, annually. 

STUMPAGE PRICES—Lowest rates con- 
sidered, $2.00 per M for western yellow 
pine and $0.50 per M for other species. 
Rates to be readjusted April 1, 1928, and 
at three year intervals thereafter. 
DEPOSIT—$25,000 must be deposited 
with each bid to be applied on the pur- 
chase price, refunded, or retained in part 
as liquidated damages, according to con- 


ditions of sale. 
FOR BIDS—Sealed bids 


other species 


FINAL DATE 
will be received by the District Forester, 


Portland, Oregon, up to and including 
April 4, 3. 

The right to reject any and all bids is 
reserved. 


3efore bids are submitted full informa- 
tion concerning the character of the tim- 
ber, conditions of sale, deposits, and the 
submission of bids should be obtained 
from the District Forester, Portland, Ore- 
gon, or the Forest Supervisor, John Day, 
Oregon. 








Can You Figure 
This House 


DINING ROOM 


_— 


Linwe Roon 
MALE 


—- 7 




















In An Hour? 


If not investigate the 








| HoltBid Service Co. 
Lumber Exchange, Minneapolis, Minn. 
Send literature on your Holt Bid method of 


estimating as specially adapted to the needs 
of the Retail Lumberman. 


Name..... 


Firm Name........ 
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cman Features of Log Loader 


Iivery logger and lumber manufacturer is inter- 
ested in reducing costs to the lowest possible point, 


and for that reason modern economical equipment, 
simply constructed, easily controlled, and which 
will give a surplus of power, appeals to the wide- 
awake operator. In this class of equipment is the 


winch, shown in the 


manufactured 


Washington truck loading 
accompanying illustrations, 


by the Washington Machinery & Supply Co., 
of Spokane, Wash., which it is claimed will 
reduce log loading costs to a fraction of 


hand labor charges, as well as greatly speed 
up the work. The Washington loader was 
invented and has been developed by prac- 
tical lumbermen and loggers. It was pat- 
ented Sept. 17, 1918, and has been in con- 
tinuous use for about five years, when Idaho 
and Washington loggers began using such 
equipment, and the first loaders built by the 
Washington Machinery & Supply Co. are 
still in use. Without exception, the com- 
pany states, the users of these loaders say 
that they would not think of logging by 
truck if they could not have their trucks 
equipped with the Washington truck load- 
ing winch. An idea of the saving made 
thru the use of this loader can be gained 
from the fact that large loads have been 
loaded in ten minutes, and with this equipment the 
user can load from either side or rear. The manu- 
facturer claims that the weight of its winch suit- 
able for either logging or transfer work is 30 to 
50 percent less than other makes, and has a pull- 
ing capacity of considerably more, gained, it is 
said, on account of the powerful clutch used in the 
Washington truck loading device. 

In regard to the details of this equipment the 
company states: The loader is of very simple con- 
struction, the winding drum being driven from 
the drive shaft, power take-off or jack shaft thru 
a chain and two sprockets, thence thru a steel 
worm and phosphor bronze gear which runs in a 
housing filled with oil to insure perfect lubrication 
with a minimum of resistance. Inside the drum is 
a powerful friction clutch controlled by a hand 
wheel placed within easy reach of the operator. 
Releasing of the clutch permits the drum to re- 
volve freely on the drum shaft, thus allowing the 
cross haul line to be withdrawn without any great 
effort. The winding drum is placed directly back 
of the driver’s seat below the bolsters in such a 


Washington 


manufacturer, is the manner in which the Dinding 
can be tightened without stopping the truck whi, 
on the road in case the jolting causes the logs t 
settle, Another unusual feature is the contro; 


which the driver has over his log at all times, jt 
being possible to stop the log at any instant and 
hold it at whatever position desired. 








truck loading winch in operation 

The manufacturer also states that the users of 
the Washington truck loading winch have found 
them very useful for many things other than load- 
ing logs, such as pulling the truck load out of a 
mud hole by running the cable out to an anchor, 
loading boilers and heavy machinery, safes, logs 
on cars, moving cars etc. This same loader is util- 
ized by transfer men for heavy duty, in which case 
the loader is equipped with a special brake for 
lowering heavy freight, also a niggerhead for use 
where occasion requires. No bolsters are used for 
transfer work, as they are not needed, the flooring 
required being employed in this case. 

@Sa@aeaaaaaaaaes 

Don’r SLIDB the rear wheels when stopping; 
rubber pavement polishers are too much of a 
luxury. 


Large Orders for GMC Trucks 


Orders for GMC trucks are coming in from all 
sections of the country, according to V. H. Day, 
general sales manager of the General Motors Truck 

Co., Pontiac, Mich., who 











states that the factory re 
cently shipped a_ solid 
trainload of trucks, con- 
sisting of twenty-nine 
freight cars, to a Boston 
(Mass.) concern, this be 
ing the first time in years 
that such a shipment has 
been made to a_ single 
dealer organization by 4 
truck company. It is uD 
usual, Mr. Day says, fot 
any truck manufacturer 
to ship a trainload at 4 
single time, as truck sales 
are more or less in smaller 
quantities than passenger 
cars. He asserts, how: 
ever, that for the last few 
months many large orders 
have been received for en 
tire fleets and the train: 
load shipment carried 











A close-up of the Washington truck loading winch 


manner that it does not interfere with the load or 
loading of the truck in any way. In addition to 
the winding drum and driving mechanism there 
is provided a center bolster or bunk which is 
equipped with four sheaves arranged in such a 
way that the cable is taken from the drum to the 
center of the truck, thence to either side, across 
the truck and around the log and back to the 
opposite side of the truck, where it is’ hooked 
securely in the bolster. The drawing of the cable 
by the revolving drum rolls the log up skids on 
to the bolsters, where it is secured in the usual 
manner. This operation is repeated until the load 
is complete, when it is bound securely by the same 
cable as used in loading. 

A unique feature of the loader, according to the 


some of every model made 
by the company. Mr. Day 
states that it is especially 
gratifying to note that these large sales, as well 
as smaller ones, are not confined to any one section 
of the country; rather they are spread over all 
sections. ‘To my mind this indicates one thing, 
Mr. Day said, “and that is that business is good 
in every section, for where we sell trucks in large 
numbers we can always see a healthy incre ase in 
the general business done in that territory.’ 


Saeaeaeaeaaaaaaes 
WASH your TRUCK frequently; a dirty car ca? 
spoil a lot of your advertising. 
DON’T NEGLECT a loose part, even tho it seems 
to operate more freely that way. 
STREET CAR TRACKS are nice on springs but hard 
on tires—and steel costs less than rubber. 
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many of its older structures. He is survived 
by a widow, one son, four daughters and one 


NECROLOGICAL RECORD OF THE WEEK |“. 
*. seems ee i : HARRY TURNBULL, of Sarnia, Ont., well 
2 ee : Bs proses known among Ontario lumbermen and a member 

of the Ontario Retail Lumber Dealers’ Asso- 
Ww. F. McCUE, president of the McCue Mer- eal of the esteem and affection with which he ciation, died at the General Hospital, Chatham, 
eantile Co., large wholesale and retail concern has always been regarded by those who worked Ont., after an acute attack of Bright’s disease 
which owns a string of lumber yards and stores with him and for him. Mr. Dean was married and peritonitis shortly after his return from the 

















in Colorado, and has offices in Seattle and in 1885, to Mrs. Eva C. Osborne-Curtis, of Clin- annual convention at Windsor. Mr. Turnbull 
Spokane, died Sunday morning, March 4, at ton, Wis., and became the father of two daugh- had a_ wide circle of friends and will be much 
Lamar, Colo., at_the age of 45. Mr. McCue’s ters. His stepson, Charles O. Curtis, became Missed by the retail trade of south Ontario. He 


home was in Kansas City and he was on associated with him in the lumber business; Was a stockholder in the Wallaceburg Lumber 

a4 visit to the yards in _the Arkansas Valley and one of the tragedies of Charlie Dean’s life Co., and also interested in the George H. Herno- 

> Dindin; where he contracted a cold which developed into occurred during the I. W. W. outbreak at Ever- han Lumber Co., of London, Ont. He is survived 
ug 


ck whi double pneumonia. He had moved to Kansas ett, during which Charlie Curtis was shot down by a widow and two sons. 
cK while City from Denver only a few months ago when and killed by an I. W. W. bullet. Mr. Dean a 
e logs t the company’s offices and yard were established was a Knight Templar, a thirty-second degree JOHN JOSEPH WHALEY, of the firm of 
+ contro} in North Kansas City and the headquarters Scottish Rite Mason, and a member of Nile Knight-Whaley (Ltd.), wholesaler of Guelph, 
times, jt moved from Denver. Two weeks before his death Temple of the Mystic Shrine; a member of the Ont., died recently at his home in that city. Mr. 
tant and he had started out on his inspection trip. Mrs. Knights of Pythias, Arctic Club of Seattle, Seat- Whaley had been in failing health for several 


McCue was called and was with him when he tle Automobile Club, Earlington Country Club, months, but his friends had been hopeful for 
died. Mr. McCue was formerly auditor for the and the Cascade Club of Everett. His career’ his recovery. He was 63 years old. Mr. Whaley 
Foster Lumber Co. and later was with the js a most conspicuous instance of a business man had been in the lumber business for many years 
Minnequa Lumber Co. He afterward organized being forced into the lumber industry and of and was well known in the South. He was a 
the company which bears his name and which making a success of the difficult and complicated Mason. : 
process of manufacture and salesmanship. Sinaia 
a s °*,e — 

WILLIAM S. HARLAN, general manager of Lumber Directory of British Columbia 
the Jackson Lumber Co., Lockhart, Ala., died : : , 5 
suddenly at his home there on Friday morning, Those who are interested in the lumber indus- 
ge a agg: ag. of 61. — — a a try in British Columbia will weleome the latest 
office early in the morning but went home feel- -.* ‘6 199 “ee - 
ing ill. The end came rapidly as the result of — of the ABC British Columbia Lumber 
paralyzed respiration. Mr. Harlan had been Trade Directory. This book is just off the 
one of the —— —_ = — of the press and contains an alphabetical list of saw- 
Jackson Lumber Co. for e las wenty years . = . ‘ aa wall aa a ii P ’ 
and had a leading part in the rapid growth of mills and shingle mills as well as a list of log 
the company’s business and the development of ging camps. A good deal of information is 
the region about Lockhart. He was also a given as to the equipment, output and personnel 


pioneer in the use of cutover lands for farm fee cad RC 
lands and in the introduction of pure bred stock. ete. A tariff section brought uptodate shows 


One of his favorite interests outside the lumber the duty on Canadian lumber imported into 
business was his fine racing stable in which he countries thruout the world. There is a con- 


een eee er eee ae ne ee antenna, solidated text of the timber laws ef British 


and was the son of a lumberman, C. M. Harlan, Columbia in another section. In addition there 
with whom he went into business at an early is technical and statistical information on the 
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ef j age. He went to Alabama about twenty years . a itis y ig ‘opies 
a — eae When be toca ihe Reamaneeens of the Teak lumber produced in British nage Copies 
ak a -_ son Lumber Co.’s extensive operations. re built ? this book pry 4 be a thru the AMERICAN 
a the town of Lockhart and is credited with hav- LUMBERMAN at the publisher’s price. 
anchor, ing planned and built one of the handsomest P P 
fes, logs sawmill towns in the South. He was beloved 
r is util- by his employes and had a notable success in 
ich case — — Mc b _— He — on a 
ie gs arge scale plans for development of cutover If Y P 7 
rake for lands in which he also had great success. Mr. ou rerer 
or ra Harlan was very highly esteemed by = —e P 1 
used for ciates and a wide circle of business friends anc Green Shin es 
flooring his death caused deep regret in Montgomery, g 
Baltimore and other cities in which he was well , mi P 
known, as well as in the region of his lumber- ond one eet Oe ee ie 
‘opping; | THE LATE W. F. McCUE eg incthen and tour slalans aarvey _— cellent water facilities for supplying 
bots | is well known thruout the lumber fraternity in ROBERT DORLAND CALDWELL, vice presi- British Columbia 
oe as well as in the Seattle a Spokane dent of the former Robbins Lumber Co., of 
istricts. Besides his widow Mr. McCue leaves Rhinelander, Wis., and superintendent of the i 
ks a daughter, Miss Anna McCue, of Denver. The woods and railroads operations of the Thunder XKXXKXXKX S h ! ngles 
funeral services were held at Lamar on Tuesday Lake Lumber Co., successor of the Robbins Lum- We also ki , 
‘rom all and burial also took place there. ber Co., died on Sunday, March 4, at his home Ba ag: — ee 
H. Day. in Rhinelander after a short illness. Mr. Cald- as : 
3 Truck well was born in Brighton, Ont., in 1860, and Bevel Siding. 
wie CHARLES A. DEAN. In the death of Charles moved to Michigan at the age of 16. He went — a balsas 
Mis A. Dean, who passed away at San Diego, Calif., into the lumber business with F. S. Robbins We invite your inquiries. 
‘tory re: Feb. 27, after an illness of more than a year, while still in his teens, and had since been with ae 
a solid the Pacific Northwest lost one of its most promi- the Robbins interests continually until his death. Northern Pacific 
ks, Con: nent ype ee men, and ee He was interested financiaily in several impor- ‘i 
nty-nine a genial character who had friends everywhere tant industries at Rhinelander and took a civic 
ora in - nea industry of the Hn ~— interest in all movements for public welfare. Logging Co., Ltd. 
ie country. Since he was born at Rockford, *s He is survived by his widow, two sons, Robert 
this be Feb, 17, 1859, he had rounded out_his sixty- Lee and James McDonald Caldwell, and by two PORT MOODY, B. C. 
In years fourth birthday. He was the son of Martin and brothers, William D., of Brighton, Ont., and 
ent has Dr. Sarah Dean, his mother having for years James T., of Chicago. 
single —— So physician in Seattle. Mr. Dean onenia 
n by a Spent three years of his life in Oneida, N. Y.; 4 
put at nineteen “he kraduated from the Itockford MPS; FRANCES Jacoss BaBcock, wits of | The Proper Card for You 
iys, for gg pon cg meng na Nec igh am to Co., Pittsburgh, Pa., died on Monday, March 5, Your business is vastly too important to 
acture? avin the’ cian weoe ne on ee 6=—s at her home in that city. Panetel services ware be represented by anything less than a 
1d at a ge ey ae vane. — he beige to work io held on Wednesday afternoon at the Shadyside ™ an 
apt exper’, at $5 a week, and after a year’s presbyterian Church, of which she was a mem- Wiggins Peerless Patent 
ck sales cxperience in that line entered the grocery and jer Interment took’ place in Homewood Ceme- 
smaller secre nee. = — _—- sold _ tery. Mrs. Babcock was born in Augusta, Ky., Book Form Card 
ene interests at Beloit, and went to Seattle, where : a : ? — 
ssenger he organized the Seattle Steam Candy Co.. a im 1870, —- he Se of wick es Mrs. Many of America’s largest card users com- 
y- . “He sages 7 Whe . ’ ah reorge R. Jacobs She as “este Cc : . . : 
" oa concern which later was purchased by the Port- ee pr ed been atm = Skilled wt bo pliment the skill and care exercised in 
ast few land Cracker & Candy Co., with Mr. Dean’as fing nna cineur tha wad « moantice of tha engraving a Wiggins Plate by 
» orders manager of the Seattle branch In 1896 Mr linist and singer. She was a member o € caitianinn Cand 
for eD- Dean took over a s se, lees -- gyn “ saa Twentieth Century Club, the auxiliary board of using W igsins Vards 
galls on which a te 2 ee Saw mill at gens afer the Kingsley House Association, and the Lillian exclusively. Ask 
} later began por So Fama ae —; ant i Academy of Science and Art. Besides her hus- for tab of speci- 
carried Canyon Lumbe a ved : . iy be a. band Mrs. Pabcock leaves two sons, Raymond mens; detach 
el made « Woe ver Co. The concern later became |, of Pittsburgh, and Edward, of Eldorado, h b 
Ir. Day jeacthoen pha rigger —— as the — Kan., a daughter Marjorie, her parents and two nmap Peet y STEEL COMPANY 
» Daj son-Dean Lumber Co., and the name of the § gjsters =e pepe a one and observe 
i Ca a ‘ Sa > ey sisters. > 7 VURGH Pa 
a Snwliing exterwsis hoe tented on te tenet oro prelperwetid — le SAN e ——o 
section ront at Everett, where Mr. Dean and his asso- JOHN G. McILWRAITH, box manufacturer of os eel cone ae a ee 
henge” clates, Richard Hambidge and J. A. Theurer Anderson, Ind., died on Feb. 26, at Miami, Fla., alate re se a , 
tee ad built up one of the most complete saw- at the age of 57. Mr. MclIlwraith was a native = a 
—, mills in the Pacific Slestnweat. Decks his busi- of Hamilton, Ont., and went to Anderson 32 The John B. Wiggins Cor pany 
is goo — career, Mr. Dean either organized or was years ago, establishing a factory there. Later Established 1857 
7 include with several other _ mill enterprises, - — + agg apt raiamenl _— Se Engravers PlateMakers Die Embossers 
pas 4 ie § ” > Yo. rhic as ¢ Newcastle, a., é 2 » ba., é Ma § 
” Selling organization: elt Line "ete on on Ferry, Ohio. He was the principal stockholder 1108 South Wabash Avenue CHICAGO 
Lake Washington, Seattle; and Lake Samma- @nd manager of these factories. His health be- 
mish Shingle Co., with mill on Lake Sammamish came poor some time ago and he had gone to . 
ar can oy most ambitious undertaking, together with aramnas ee I SEE. ee See Se ° ye 
associates who have been intimately con- daughters survive. 
rected with him for nearly a quarter of a ce aes ar eve 1 ing 
seems tury is the s . arly a ju B oO a cen- : . ; 
“at ne splendid property known as the JOHN W. DENNY, pioneer Seattle resident, 
ween mill, which practically represents the died at his home there on March 3, at the age Thurston-Flavelle Ltd 
it hard ‘5 Rian in sawmill construction and of which of 79. He was born in Boren, Ind., and went to ’ 
company) ident. In the main offices of the Seattle in 1866. As one of the founders of the PORT MOODY, B.C. 
pany is a large portrait of Mr. Dean, typi- city he became its first contractor and erected Ee 
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Is It 
Economy 


to deprive your- 
self of the pro- 
tection afforded 
you through the 
use of a reliable 
rating and_re- 
porting service? 
Clancy’s RED 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 
Write for 
Pamphlet No. 
49-S 





LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 








_ Fix Your Credit Loss 








in Advance | 


You can state pretty accurately every 
item in your over-head expense but one- 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con 
| ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 

| percentage of your gross sales, we repay 
| the excess. 
| Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost 
compared to the security afforded. 


| | Over $9,500,000 paid to our policyholders | 


of Credit Insurance is small 


|The American Credit-Indemnity Co. || 
OF NEW YORK 
1141 Marquette Bldg. 80 Maiden Lane 

Chicago, IIL New York, N. Y. 


511 Locust St. 
| St. Louis Mo. 
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British Prices on American Woods 


Farnworth & Jardin, timber brokers at Liver- 
pool, England, in their bulletin for Feb. 1 quote 
the following prices as those prevailing on the 

b a. a. & e. @. 
Pitch pine, hewn, per cubic 

DOOU. 25s. 501-0 echwiar a is Ree we 0 3 Oto 0. 2 ¢ 
itch pine, sawn, gulf, per 

CHIC TOO iw cacas oe cee os 0 2 20te 0 3 6 
Pitch pine, sawn, Darien, per 

AA POE 8 Sica aussi tiene wees o 2. Oto 0 2 «6 
Witch pine, deals and boards, 

prime, per standard....... 39 0 Oto45 O O 
Pitch pine, deals, standard, 

DCP GURMGATO 565-4 0a:s.5 0 ae 27 © Oto 30 0 0 
Pitch pine, deals, merchant- 

able, per standard....... 25 0 Ota 24 0 8 
Pitch pine, deals, S. E. & S., 

OR SOMRGAES i ig siaie 0 616 0:50 23 10 Oto25 0 0 
Vitch pine, sleepers, per stand- 

BE gikisiss noi ve aaa 20 0 Oto24 0 O 
Pitch pine, k d_=saps, per 

SERIO 6.) 5.8155 ai .5 3004 9 89 35 0 Oto42 O O 
Whitewood, logs (prime), per 

CUO TOOE. civrs.e 65 8% «Siete 8 6to 0 4 O 
Whitewood, planks and 

boards, per cubie foot..... 0 4 Oto 0 9 O 
Oak, logs, per cubic foot.... 0 3 Oto O 4 UO 
Oak, wagon planks, per cubic 

BOGE. Gs «Gis Nes base soe oie sees 4 @to 0 5 O 
Oak, coffin planks and boards, 

HOP CUBIC TOOE. «a5 «+206 6.0: 6 Oto 0 8 OU 
Oak, quartered planks and 

boards, per cubic foot..... 0 6 6to 010 0 
Oak, plain planks and boards, 

Her CUbIC TOOE....06<0s45% ®o 3 @te 0 6 6 
Ash, round logs, per cubic 

DINE neal orien summers iret. 4 Oto 0 4 6 
Ash, planks and boards, per : 

CUBIC TOBE 2 <s:060 500 t% vr 3 @to 0 5 6 
Ilickory, round logs, per cubic 

ROO ad sceisicie et geseploandpinet S 33ito:00. 74-6 
KkIm, round logs, per cubic 

CN 5. ak clalsuaia te Seale 0 $ 0 te 0 56 0 
Maple, round logs, per cubic 

foot Ere rt ” ea 0 8 6 to 8 6 8 
Maple, prepared flooring, per 

eamaee EEE ene = = .40 0 90 to45 O O 
Cypress, boards, per cubic i 
ee ee Re eye 0 4 6 te © 6 Ss 
Satinwalnut, boards, per cubic aie 

OS SE re een oc 0 3 0 to 0 5 6 
ITazel pine, boards, per cubic . 

se aay ee ee s Saag 2 6to 0 3 6 


ye ° 
Swede Describes Waste Utilization 
WASHINGTON, D. C., March 3.—A Swedish saw- 

mill operator recently gave a very interesting lec- 

ture in Washington accompanied by moving pictures 

showing his plant. Particular stress was laid 
upon the utilization of wood waste. It was of 
particular interest to notice that the power for the 
plant was generated by gas obtained from wood 
waste. In this manner the mill was able to save 
75 percent of the fuel ordinarily used when the 
sawdust and chips were fed directly under the 
boiler, Jesides this saving in waste the company 
obtained valuable byproducts such as acids, wood 
aleohol, tar ete. Altho this process of producing 
vas from sawmill waste is known and in use in 
this country it is by no means a general practice, 
and in cases where the market can be developed 
for sawmill waste and particularly in cases where 
sawmills are operated in connection with pulp 
mills, it would seem that this process should com- 
mand the attention of American sawmill operators. 


Integrity of Spanish Lumber Trade 


WASHINGTON, D. C.. March 3.—The lumber di- 
vision, Department of Commerce, states that a 
recent Spanish visitor declared that his losses thru 
bad debts since the armistice have been less than 
$50, altho his annual profits from the sale of lumber 
must be written in six ciphers. This information 
tallies very well with the first hand knowledge of 
Spanish conditions which the lumber division has, 
“There are naturally crooked concerns in Spain, 
as elsewhere,” says the division, “but the recog- 
nized lumber importers and dealers stand very high 
as far as business integrity is concerned. It may 
be hard to make a Spanish lumberman sign on the 
dotted line, as they are extremely cautious and 
rather suspicious by nature, but once an agreement 
has been made it is conscientiously adhered to. 
American concerns have in the past been loath to 
extend credit to Spanish lumber importers and our 
business has, therefore, been largely in the hands 
of foreign middlemen willing to take the financial 
risk, which after all has been very small. The 
Spanish importers desire to do a direct business 
with American exporters (thru their Spanish 
agencies) and it would be worth while for our ex- 
porters to look into this situation more carefully. 
The Spanish market is very important and will 
grow in importance. On the other hand, the busi- 


FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 


ness is highly competitive and exporters shouig, 
therefore, eliminate all unnecessary agent’s com. 
missions. One middleman between the Amerijcap 
exporter and the Spanish importer is the maximum 
needed,” 


Lumber Stocks Low in Habana 


WASHINGTON, D. C., March 3.—During the Jag 
six months Cuban imports of lumber have not 
been keeping pace with consumption and at preg 
ent stocks are reported to be very low, says Com. 
mercial Attaché Paul Edwards in a report to the 
Department of Commerce. Some of the largest 
dealers report that they now have only about two 
or three weeks’ supply on hand, whereas in nor. 
mal times they carry much larger stocks. Pra. 
tically none of the lumber which was bought at 
the time of the financial crash now remains jp 
stock. In view of the continued activity in the 
building trade, the present prospects are that thers 
will be considerable imports—more than _ normal 
average—during the next few months. 


Canadian Lumber Production Heavy 


WASHINGTON, D. C., March 3.—The final quarter 
of 1922 brought a “boom” in the lumber industry 
of Nova Scotia and New Brunswick so far as gales 
of stock, rising prices and brisk demand were cop. 
cerned, according to Consul FE. W. Gunsaulus, re. 
porting to the lumber division, Department ot 
Commerce. Production for the year in Nova Scotia 
is estimated at 125,000,000 feet. <An_ official of 
New Brunswick estimates that the current season, 
extending into the spring of 1923, will see a pro- 
duction in that Province totaling 400,000,000 feet, 
Market conditions have caused increased output in 
New Brunswick, while in Nova Scotia the effect of 
the great demand and higher prices will probably 
become more apparent early this year. Demand for 
Canadian spruce in both the United States and 
Great Britain in 1922, especially the latter part, 
cleaned up surplus stocks at the mills. Sales to 
the American market were limited only by ability 
of the shippers to obtain cars. Bidding by English 
buyers against Americans and others was the cause 
of the rise in prices. 

Vice Consul R. M. Newcomb, Victoria. B. C., 
reports that the outlook for the lumber industry 
of Vancouver Island for 1923 is bright due to the 
demand from the United States, Australia and 
eastern Canada. Lower grades, as well as the 
higher, are being shipped in large quantities. Van- 
couver Island’s lumber production this year will 
amount to approximately 330,000,000 feet, accord: 
ing to the preliminary estimates of the principal 
sawmills, which show an increase of 50,000,000 
feet over last year. In January the mills were 
not taking any more orders, as they were prac 
tically booked up to March with orders from the 
above mentioned markets. Mareh lumber was 
quoted on a $22 per thousand feet base for export. 





Consignments Threaten Trade 


IALTIMORE, Mpb., March 3.—That the consignment 
evil is again upon the export lumber trade to 4 
pronounced degree is the view expressed among 
others, by Harvey M. Dickson, secretary of the 
National Lumber Exporters’ Association, who to 
day reviewed the situation abroad thus: 

General market conditions in the United King: 
dom showed considerable improvement during 1922 
and since 1923 was ushered in the improvement 
seems to have been maintained. More confidence 
is being manifested in England’s ability to get back 
to a sound financial basis, and this is helping get 
eral business. : 

The hardwood trade in the United Kingdom 10 
1922 was disappointing, but there are indications 
that 1923 will be an improvement over the preced 
ing twelve months. However, buyers are very 
cautious and are Jaying in only such stocks as are 
needed for immediate consumption. There seems 
to be considerable reliance in the future, but not 
enough to warrant speculative buying. Stocks of 
American oak, poplar, gum and ash in the United 
Kingdom are ample to meet the limited demand 
from manufacturing industries. Promiscuous cod: 
signments of American lumber continue to_ play 
havoc with the firm order business. As is always 
the case when the foreign markets are dull, coD 
signment shipments increased, and at the present 
time these consignment shipments are having 
very serious effect, not only on the firm order bu ; 
ness, but on prices as well. It is reported that 
large consignments of oak, especially No. 1 com 
mon, are arriving on the other side, and are selling 
at unheard-of low prices. The same applies % 
No. 2 common oak. ‘The situation is not quite * 
bad in regard to poplar shipments, but a one 
able quantity of poplar is none the less arrl Fa 
in the United Kingdom on consignment and is 40 
ing no market, and therefore going to storage. . 

Business in the continental countries is pra 
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tically nil, and shows very little prospect of any 
arly improvement. 
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German Lumber Market Uncertain 


WasHINGTON, D. C., March 5.—The present 
market for American lumber in Germany is entirely 
dependent upon exchange conditions, which are 
rendering trade highly speculative, Commercial At- 
tache Herring cables to the Department of Com- 
merce, The possibilities of sales in the near future 
are uncertain; however, the improved value of 
the mark at this time (Feb. 23), offers temporary 
opportunities, but in general only stocks on the 
ground can take advantage of these chances. ' Such 
stocks should always be held in a free port because 
of the difficulties of reéxport from other points in 
the event sales can not be effected in Germany. 
There are probably considerable risks involved in 
shipments to a free port for storage under present 
conditions because of the storage charges, possible 
freight increases to interior points, and the fluctu- 
ating customs duty coéfficients. 

The lumber trade is expecting heavy Polish im 
ports because of the recent depreciation of the 
Polish mark. Business is reported dull in lumber 
imports from Sweden, Czechoslovakia and America. 
Domestic lumber prices in Germany are again at 
the world market level and domestic sales are 
lively but German exports are slack. The German 
trade is at present demanding mostly boards 1% 
inches thick and upward. Increases effective Feb. 
15 in German lumber and log prices were from 
400 to 600 percent, according to grade, over prices 
quoted Jan. 1. Rough pine logs were quoted f.o.b. 
points in central Germany about the middle of 
February at 1,550,000 marks per 1,000 feet board 
measure. 


South African Lumber Demand Good 

WASHINGTON, D. C., March 5.—Building con- 
struction approved for Johannesburg, Trade Com 
missioner Stevenson cables the Department of Com 
merce, will total 12,415,626, the highest figure for 
the last eight years. Demand for building material 
consequently is good and improving. The lumber 
trade is cautious in buying at present prices largely 


because of fairly heavy purchases made several 
months ago at lower prices. Present stocks are 


adequate for immediate needs, 

Imports of North European lumber and Douglas 
fr were heavier in 1922 than 1921. Imports of 
lumber and lumber products last year totaled about 
120,000,000 feet. The demand for southern pine 
is expected to improve. Japanese oak is now 
yaining ground against oak from other countries. 
There is a tendency to return to the use of yellow 
poplar and pine for such purposes as shelving, as 
these woods are now being sold at lower prices 
than previously. 

The exports of Douglas fir 
States to British South Africa in 1922 were 11, 
586,000 feet against 1,125,000 feet in 1921. The 
exports of oak were 532,000 feet in 1922 and 411, 
00 feet in 1921. 


from the United 


Lumber Outlook in Japan Good 


WASHINGTON, D. C., March 
importation of American lumber 
1923 are very 


5.—Prospects for 
into Japan during 
good, says Trade Commissioner H. A. 


Butts, Tokio. in a cable to the Department of 
Commerce. Present prices will likely permit 
American lumber to meet local competition and 


Japanese imports of Siberian lumber will be greatly 
reduced. ‘There will be less building this vear in 
the larger cities—Tokyo, Osake, Kobe and Nagoya 
—but there will be greater activity in the smaller 
cities and rural districts. The total consumption 
will not equal that of last year. There are also 
50,000,000 feet of surplus stocks which will lessen 
importation. 

Imports from North America in 1922, aceord 
ing to Japanese figures, were approximately 700,- 
000,000 feet board measure, ineluding Canadian 
stocks. Estimates of imports for the current year 
are 500,000,000 feet. 


Cseaaanaaanenea 


Ocean Freight Rates on Lumber 


Lunham & Moore, New York ocean freight brok- 
ers, quote 30 cents per 100 Ibs. on heavy lumber, 
»0 cents on light lumber, 30 cents on heavy logs 
and 385 cents per 100 Ibs. on light logs, as the 
current rates from North Atlantie ports to English, 
Scotch and Irish destinations. To other ports the 
quotations are: 


Heavy lumber Light lumber logs 


PLAC) || eo re $00.30 $0.40 $0.40 
ROClCTGRM «oc sckss 50 .40 40 
Amsterdam ........ 30 40 40 
LO AEs orcare 40 0 40 
LOT (>. ieee A0 0 40 
ol) arr .30 40 30 
M1) See eae eae 30 40 30 
Chrisdania 2. 65 i a7) 65 .60 
Copenhagen ....... DD 65 .60 
GOCOMDOFR 2.6.6.6. Ya) 65 .60 
SSEOCMMONEE 66 ccc cee oT 671, 624, 
EMEMEUEIO® 6 vei 32s 0 .60 OD 
CUMIN acs.esie bie ere ee D0 .60 DO 
INGO. a5 nck 4.0/6 4.00% 's 50 .60 DD 
Alexandria ........ 15.00 20.00 per 2240 Ibs. 
REGO © oie ci ows aes 15.00 20.00 per 2240 Ibs. 
Constantinople 15.00 20.00 per 2240 Ibs. 
BATCCIONG. 6.50506 25.00 25.00 per 1000 feet 
Valencia ..... cece S00 25.00 per 1000 feet 
ANIM gs dia 6rd 'o- yd 50-0 25.00 25.00 per 1000 feet 
RN oh o'sieo ence te We 25.00 25.00 per 1000 feet 
Buenos Ayres ..... 16.00 16.00 per 1000 feet 
Montevideo 16.00 16.00 per 1000 feet 
WUCHEETON vans cow 0.8 yas 28.50 28.50 per 1000 feet 


A CONSIGNMENT of 65,000 western 
ter boxes arrived recently in Hamilton, New Zea 
land, from America. This is part of a parcel of 
100,000 boxes ordered recently, after a preliminary 
order of 100,000 boxes, placed earlier in the season, 


hemlock but 


had turned out satisfactorily. The first 100,000 
boxes were rapidly used up, and a considerable 
portion has now reached the London market with 
favorable reports from consumers, 
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Bureau of Labor Statistics Figures—Chart pre- 
pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


Ci] Maximum Price Level 
wee. Price Level January, 1923 


i913 AVERAGE PRICE = 100° 








Pittaburen. COMMODITY INDEX NUMBERS 
Maile, wire Nov. Dec. Jan. 
Pittsburgh. At Peak 1922 1922 1923 
Strugtural Steel, Date Index Index Index Index 
Rising. Iuilding material index.Apr. 1920 299.7 184.6 184.7 * 
Douglas Fir, Wo. 1, Brick, common ........ Oct. 1920 251.1 176.2 177.2 * 
Went GAGS See rworedccicss Jan. 1921 233.7 179.4 185.2 194.4 
Henlook, Ko. 1, north- Hollow tile ....dune 1920 236.9 126.3 105.3 105.3 
sigalittesmee Lime, common, lump...Oct 1920 286.0 227.7 228.2 480.0 
ary {fllow pine, Portland cement .......Sept. 1920 192.9 173.1 171.2 158.4 
ee Building sand .........: Jan. 1921 209.6 162.6 168.1 169.5 
Ned Cedar Shing) tars, reinforcing ....... July 1917 50.8 150.8 145.4 
Meme Mal Wie. cen. Jan. 1920 9 153.9 153.9 
Cak, white, pladn, Structural steel ......... June 1917 .% 182.4 132.4 
Cinetenats . Douglas fir, No. 1......4 Jan. 1920 8 pale 28 
Tellow Pi Hemlock, No.1 northern. Mur. 1920 8 1778 8. 
At wtlign COPS. Lath, yellow pine...... Feb. 1920 7.2 176.3 172.0 
Plate Glass ted cedar shingles ara s.a0 Feb. 1920 c 0 as py 
New York. * Oak, white, plain...... Mar. 1920 9.2 192.5 200. 
Yellow pine flooring....Feb. 1920 45: 3.9 215.7 220.4 
wigten Slace. Plate glass .........0. Aug. 1920 329.5 185.9 185.9 185.9 
eee Window glass .........-/ Aug. 1918 295.2 162.7 162.7 162.7 
Haseed 011, Teese GH o<csases cece Aug. 1919 480.4 189.4 191.7 191.5 
voetigaee Wii las on cect crtawn Jan. 1920 226.4 179.2 179.2 179.2 
"yyy. . Turpentine .....-ce--ee/ Apr. 1920 601.8 368.7 327.8 355. 
Meron. White lend 2... cl! Mar. 1920 229:3 162.7 164.2 171.0 
Turpentine, 
iocaig * Common brick figures for January not received. Bars in 
“ike Lead, chart for brick and building material index are as of Decem- 
sli ber 2 


Pertinent Notes on Foreign Markets 

Wasuineton, D. C., Mareh 5.—The lumber divi- 
sion of the Department of Commerce makes public 
the following information. 


Stocks of American lumber are light at present 
and the demand continues strong, cables Edward 
F. Feely, commercial attaché at Buenos Aires. 
However, on account of rising prices, importers are 
buying with caution. General building and con 
struction activities are widespread. During 1922 
the exportation of southern pine to Argentina 
amounted to 116,062,000 feet,’against 103,982,000 
feet in 1921; and the exportation of oak 7,854,000 
feet in 1922, against 6,058,000 feet in 1921. 

Industrial and economic conditions in Spain are 
satisfactory, according to a cable to the Depart- 
ment of Commerce from Charles H. Cuningham, 
commercial attaché at Madrid, Spain. The in- 
creased purchasing power of the Spanish people 
and the favorable exchange situation indicates 
that the Spanish lumber market will be very 
favorable during 1923. Of outstanding importance 
is the increased interest in Douglas fir which pre- 
viously has not obtained a foothold on the Spanish 
market due to the lack of interest given this field 
both by exporters of Douglas fir in the United 
States and by their agents in Europe. Trial ship- 
ments have recently arrived in Madrid and Barece- 
lona and altho the lumber was disposed of with 
some difficulty owing to the traditional conserva- 
tive attitude of Spanish merchants, this experi- 
ment has given satisfaction and repeat orders have 
followed. 

Oregon pine was brought into Chile during 1922 
to the amount of 384,216 square meters. ‘The 
nitrate plants are large consumers of this com- 
modity and they import directly thru <Anto- 
fagasta. Present sales are slow and there are 
large stocks on hand. 
















HE United States 

National Bank of 

| Portland is right in 

|| the heart of the lum- 

| ber industry. We 

| will be glad to for- 
ward any information 
you may desire. 


“One of the Northwest's 
great banks.”’ 


The UNITED STATES 
NATIONAL BAN K 
PORTLAND, OREGON 















WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Toois 








FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book. ‘‘Tote-road and ‘Trail,’’ by Douglas 

Malloch, “The Lumberman poet.’’ Illustrated in color. 

$1.50 postpxid AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn Si., Chicago. 
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PITTSBURGH I: 
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| NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 





MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. | 


; AMERIGAN LUMBER & MFG. CO, 


PITTSBURGF, PA. 
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West Penn Lumber Co. 


Wholesale Lumber 





















WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
; PITTSBURGH, PA. d 
ud IDAHO 
| White Pine MINNESOTA 
( WESTMONT 


( LONG and SHORT LEAF 
ALSO, Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














gS, B.W. Cross Lumber Co. | 
~<a 301 Oliver Building, 
a Pittsburgh, - + Pa. 
| White Pine, Yellow Pine, Hemlock & Fir 
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Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 


17 17 


HARDWOOD Geerlasliiig FLOORIN 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 
NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. ‘he Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 & 
Wearbor= St., Chicago, Ill. 








LUMBER TRANSPORTATION. 





Freight Traffic Holds High Record 

WASHINGTON, D. C., March 6.—Freight traffic 
continues to break all previous records for the 
season, revenue loadings during the week ended 
Feb. 24 totalling 830,223 cars, according to the 
car service division, American Railway Associa- 
tion. This was an increase of 101,298 cars over 
the corresponding week last year, and an in- 
erease of 170,581 cars over the corresponding 
week of 1921. Compared with the preceding 
week, it represents an increase of 12,445 cars. 

The increases over the week before were large- 
ly due to shipments of forest products, which 
totalled 69,891 cars for the week ended Feb. 24, 
an increase of 10,460 cars over the preceding 
week. This was an increase of 6,070 cars over 
the corresponding week of 1922, and 3,197 cars 
over the corresponding week of 1921. 

Coal loading totalled 178,457 ears, or 2,531 
cars fewer than the week before. While this 
was a decrease of 8,183 cars compared with the 
corresponding week last year, when loadings 
were especially heavy owing to the contem- 
plated miners’ strike, it exceeded by 35,459 cars 
the corresponding week in 1921. 


Fewer Freight Cars Need Repair 


WASHINGTON, D. C., March 5.—The American 
Railway Association announces that fewer 
freight cars were in need of repair Feb. 15 
than at any time during the last two years. 
On that date 206,585, or 9.1 percent, of the cars 
on line were in need of repair. This was a 
decrease of 2,886 from Feb. 1. 

On Feb. 15 of last year 332,614, or 14.5 per- 
cent, of the freight cars on line were in need 
of repair, while on Feb. 1, 1921, the number was 
220,420, or 9.7 percent. 

Freight cars in need of heavy repairs on 
Feb. 15 were 153,541, a decrease of 4,317 from 
Feb. 1, while cars in need of light repairs num- 
bered 53,044, an increase of 1,431 for the same 
period. 


Railroad Needs and Purchases 


In the latest issue of Railway Age, railroad 
inquiries and orders are reported as follows: 

INQUIRIES—The Fruit Growers’ Express, 2,000 
steel underframes; Seaboard Air Line, 1,000, 40- 
ton steel underframe ventilated box cars and 1,000, 
50-ton steel underframe gondola cars; Louisville & 
Nashville, 2,000 to 4,000 hopper cars, 50 tons ca- 
pacity and from 1,000 to 2,000 composite gondola 
ears, 50 tons capacity. 

OrDERS—Carolina, Clinchfield & Ohio, under- 
frames and superstructures for 10 caboose cars 
from Virginia Bridge & Iron Co.; Illinois Central, 
1.000 automobile cars from the American Car & 
Foundry Co., 500 automobile cars from Western 
Steel Car & Foundry Co., and 500 automobile fur- 
niture cars from Mt. Vernon Car Manufacturing Co. 


Shippers and Carriers to Cooperate 


WASHINGTON, D. C., March 6.—Plans are 
under way for the creation of public advisory 
committees and a general public advisory board 
to cooperate with the carriers in bringing about 
a closer relationship between shippers and car- 
riers. The public relations section of the car 
service division of the American Railway Asso- 
ciation, which initiated the plan and submitted 
it recently to representative shippers of basic 
industries, is expected to organize these com- 
mittees within the next month. 

Donald D. Conn, manager of the public re- 
lations section, in a letter today to Frank Carna- 
han, eastern manager of the Southern Hardwood 
Traffic Association and Washington representa- 
tive of the National Retail Lumber Dealers’ 
Association, stated: ‘‘It is our purpose to take 
the necessary steps to avoid a repetition of the 
transportation shortage which existed last fall, 
and which was primarily due to the disarrange- 
ment caused by the shop and mine strikes.’ We 
shall be ready to go ahead with our shippers’ 
committee during April.’’ 

The plan calls for public advisory committees 
in every section of the country where district 
managers of the car service division are located. 





They will be required to study the production, 
markets and trend of distribution of commodj 
ties within these territories, and keep current 
reports of expected transportation needs, 

The general advisory board will consist of 
about thirty-seven members who will confer wit) 
the car service division on the larger questions 
affecting transportation, such as car supply, op 
eration and service. The tentative plans call for 
three lumber representatives on the committee, 
representing manufacturers, wholesalers and re 
tailers. 


Intrastate Lumber Rates Reduced 

ATLANTA, GA., March 3.—The Public Service 
Commission has issued a final order making 
effective May 1 a mileage scale of freight rates 
on all classified traffic. The commission issued 
its first order in this case April 1, 1922, pre. 
scribing a straight mileage scale with a fixed 
relationship between classes. Shortly after. 
ward the Interstate Commerce Commission re- 
duced interstate rates 10 percent. The Georgia 
commission then suspended its order and re 
quired carriers to show why Georgia rates 
should not be reduced 10 percent. 

In the final order issued Thursday a reduc. 
tion of 10 percent is applied to the scale as 
originally prescribed, making the new rates 
conform with the interstate rates. 


Senate Forestry Committee’s Hearing 
(Concluded from Page 53) 


tion and wood utilization and along other lines of 
public interest outlined by the Forest Service. 


Forestry Practice in Northern Europe 


WASHINGTON, D. C., March 8.—At today’s 
hearing Senator McNary asked that the lum- 
bermen specify definitely what they would like 
to have incorporated in a forestry bill. Mr. 
Compton replied that while the lumber associa- 
tion had never drafted a forestry bill, it had 
cooperated in framing the Snell and Clarke bills 
and that these bills were acceptable in large 
measure to the lumbermen as a whole. Senator 
MeNary requested that the National Lumber 
Manufacturers’ Association go over these bills 
and draft a new one that will satisfy the desires 
of their members. Mr. Compton indicated that 
this matter would be taken up at the annual 
meeting of the association in New Orleans. 

Axel H. Oxholm, chief of the lumber divi: 
sion, Department of Commerce, testified as to 
forestry practice in northern European coun: 
tries. He said our policy should be modeled 
after the broad and liberal policy of Sweden 
rather than after the intensive and expensive 
policies of France and Germany, where the per 
capita forest lands are about 10 percent of what 
they are in the United States and about 5.6 
percent of what they are in Sweden. Our prob- 
lem is not so serious, he said, except for the 
menace of fires. 

Senator McNary asked him what kind of a 
national forest policy he would recommend, to 
which Mr. Oxholm replied that forestry regu- 
lations should vary with the soil and climatic 
conditions. He pointed out that this is the 
practice in Sweden and that it has worked suc- 
cessfully in that country. The regulations in 
Sweden, he said, are not very rigid, the chief 
requirement being that growers shall keep under 
timber all land which had previously grown tim- 
ber and is not more suitable for agricultural 
purposes. He pointed out that there is no tax- 
ation of timber in Sweden until it is cut, and 
then it is only 24% percent of the value of the 
log. The Government owns 20 percent of for- 

A TROWEL INVENTED by Oscar F. Mann, of 
Indianapolis, Ind., which, it is claimed, will 
enable a bricklayer to double the number of 
bricks laid in a day, was exhibited at the annual 
convention of the National Brick Manufactur- 
ers’Association, recently held in Cleveland, Ohio. 
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News of American 








LOUISVILLE, KY. 


March 5—Demand for hardwoods continues 
strong, With some prices showing a little improve- 
ment, principally in No. 1 and No, 2 common, as 
the lower grades are in strong demand and scarcer. 
General reports show that the producers have not 
much unsold stock available in yards—that is, dry 
stock ready for shipping. Production is picking 
up again as a result of fair weather and a better 
log movement, but demand is very heavy from 
jobbers and general consuming trades, especially 
the furniture, automobile, planer and hardwood 
flooring lines. 

It is reported that such items as ash, elm and 
hard maple are being shipped green from the saw, 
and that other items in many instances are not 
staying on sticks as long as usual, due to the fact 
that buyers are willing to take them “as is,” and 
run them thru dry kilns. Poplar, sap gum, ash, 
maple, elm and walnut are all moving, while red 
and white oak are more active, especially the plain. 
Chestnut and beech as well as hickory orders have 
shown improvement. 

Louisville quotations: Hard maple, 
stock, $95@100; common, $65@70. Sound wormy 
chestnut, inch, $30; Ne. 1 common, $70; good 
chestnut, $115. Ineh log run beech, $45. Elm, 
10/4 or 12/4, FAS, $85; common, $70; 8/4, $75 
and $60. Hickory, 8/4, $95@100; common, $60; 
No. 2 common, $40. Ash, inch, $105 and $60; 6/4, 
$110 and $65; 8/4, $125 and $80; 10/4, $135 and 


FAS, 8/4 


$100; 12/4, $140 and $105@110. Walnut, inch, 
FAS, $215; seleets, $155; common, $110; 6/4, 


$230, $165 and $125. Oak, quartered, inch, FAS, 


$145@150; common, $75@80. Plain oak, $115 
and $70. Poplar, FAS, $115@120; selects, $90; 
No. 1 common, $65 2A, $38; 2B, $26. Gum, 





quartered red, $115 and $70. Plain red gum, $110 
ind $65@67.50; sap, $57 and $47. 


MEMPHIS, TENN. 


March 6.—The 
hardwood = lumber 
order books. The 


of bookings, 


unusually active demand for 
finds reflection in well filled 
situation, from the standpoint 
is regarded as extremely encouraging, 
In the meantime, demand continues of large pro- 
portions and extends to most items on the hard 
wood list. The exceptions are plain and quartered 
red gun and quartered red and white oak. There 
has been some improvement in the call for these 
during the last few days, tho they are moving 
comparatively slowly. A broadening inquiry is 
noted for veneers and the market thereon is 
steadily improving in tone and prices are ad- 
vancing. Plain red and white oak and plain and 
quartered sap gum are among the stronger of the 
more active items. There is, however, a thoroly 
healthy condition with respect to elm, maple, 
cypress, poplar and ash, all of which are moving 
in considerable volume, Furniture and automobile 
manufacturers are buying freely, while an excel- 
lent demand is coming from flooring manufac- 
turers and makers of sash, doors and interior trim. 
Producers of wood containers, including heavy 
packing crates, are also buying low grade lumber 
with freedom and there is a very satisfactory gen- 
eral miscellaneous demand, Export buying is ex- 
ceptionally well maintained and shows a_ ten- 
dency toward further expansion as the season pro- 
gresses, 

Heavy rains have again made their appearance 
in the valley producing area, and logging is being 
seriously restricted on account of the enormous 


amount of surface water, especially in the low- 
lands. It is generally conceded, however, that, 


owing to the reserves of logs at the mills, accumu- 
lated before the bad weather set in, production is 
quite full, especially east of the Mississippi. There 
is some restriction of output in Louisiana and Ar- 
kansas traceable directly to inability to bring logs 
to the mills. 

The W. W. Gary Lumber Co. has been incorpo- 
rated, with an authorized capitalization of $800,- 
000, and has perfected organization by the elec. 
tion of the following officers: W. W. Gary, Hol- 
landale, Miss., president; Frank A. Conkling, 
Frank A. Conkling Co., Memphis, first vice presi- 
dent; E. A, Neely, Memphis, second vice president ; 
and W. V. Fant, Memphis, secretary-treasurer. 
The company has acquired 22,650 acres of hard- 
wood timber lands in the Mississippi delta, near 
Valley Park, which bear excellent stands of oak, 
fum and other miscellaneous woods, and it an- 
hounces plans for the construction of a 7-mile log- 
ging road and the erection of a band mill and 
Tesaw at Valley Park. It has also purchased a 
Single band mill at Percy, Miss., and a small tract 
of timber in that locality. When the logs on the 
latter have been converted into lumber, the com- 
pany proposes to supply this mill with logs pur- 


chased in the open market. The entire output will 
be handled thru the Frank A. Conkling Co., with 
headquarters here. 

The Gayoso Lumber Co. has closed down its 
band mill in New South Memphis for repairs. In 
the meantime, it has sent its crew from Memphis 
to Grenada, Miss., where its new mill is located, 
and the latter is being operated night and day. 

Cc. J. Tully, of the Anderson-Tully Co., was 
elected president of the Memphis Hardwood Floor- 
ing Co., in North Memphis, at a meeting of the 
stockholders a few days ago, as successor to the 
late James E. Stark, sr. S. B. Anderson, president 
of the Anderson-Tully Co., was chosen vice presi- 
dent, and James E. Stark, jr., treasurer. W. R. 
Reid was elected to himself as general 
manager. 

The Lee Lumber Co. announces the completion 
of its new millwork plant here on its 10-acre site 
in Kast Memphis. This company only a short time 
ago completed the construction of a new planing 
mill on the same property. 


COLUMBUS, OHIO 


March 5—Hardwood trade is 
netive in central Ohio territory. 
evenly divided between factory 
with the former a shade the best. Concerns mak- 
ing boxes, implements, vehicles, musical instru- 
ments, and furniture are buying briskly. Railroad 
orders are gradually increasing. Southern pine is 
also showing considerable strength, orders from 
dealers increasing. Shipments are slow. 

F. B. Pryor, manager W. M. Ritter Co., 
says hardwood prices are holding up strong. Dry 
stocks are not plentiful in any section. W. M. 
Ritter arrived in Columbus the first of the week 
after a vacation in Florida. During the week end, 
Sales Manager Pryor will meet the salesmen of the 
eastern division, with headquarters at Philadelphia, 
in a sales conference, 

The American Column & Lumber Co. reports a 
good run of business in hardwoods, altho there is 
a slight slackening in inquiries recently. It is 
believed this will be only temporary. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., says southern pine trade is quite erratic, with 
prices advancing rapidly in certain items. The 
strongest items are B&better flooring, ceiling and 
drop siding. tough finish is also showing consider- 
able strength. 

The Franklin Mill & Lumber Co., recently char- 
tered with a capital of $20,000, has secured a site 
for its mill and retail yard at 375 Denison Avenue. 
A modern mill will be installed at once. 


BUFFALO, N. Y. 


March 5.—Arrangements for the Better Homes 
Exposition, to be held at the Broadway Auditorium 
during the week beginning March 19, are virtually 
completed. Only a few spaces still remain unsold. 
The success of last year’s show has spurred the 
exhibitors to greater efforts for the coming one, 
and many have doubled the space formerly taken. 
Everything for homes will be shown, from furnaces 
to roofing. 

Montgomery Bros. & Co. filed plans last week 
for a $40,000 brick and tile office and lumber stor- 
age building to replace the one recently burned. 
The building will be of two stories. On the ground 
floor will be the mill office and retail office, a ga- 
rage and large storage place for high grade lumber. 
The second floor will Se devoted to offices. Work 
will be started as soon as the debris from the fire 
which took place on Jan. 5 is all cleared away. 

Fire damage at the yard of the Huntington & 
Finke Co. is also being repaired, plans for this 
purpose being filed last week. The planing mill 
and office will be put in shape for business. The 
same company has a permit for a brick shavings 
house at its new yard at 2625 Delaware Avenue. 

In an opinion handed down by Federal Judge 
Hlazel last week, he denied the Government’s mo- 
tion to compel Frank T. Sullivan to produce his 
personal books and those of the Aeroplane Lumber 
Co. for the years 1918 to 1921. Mr. Sullivan is 
under indictment on charges of conspiracy to de- 
fraud the Government in lumber transactions dur- 
ing the war. 

Ganson Depew presided at a meeting of dele- 
gates of affiliated clubs of the Western New York 
Golf Association, held here last week. He is 
president of the association and has done much 
to improve golf in this territory. 

A. Conger Goodyear, president of the Great 
Southern Lumber Co., returned on Monday from 
a week at Bogalusa, La. 

M. S. Burns has been off duty for the last two 
weeks, during which he was confined to his bed 
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Wilson Lumber Co. 


General Motors Building, DETROIT, MICH. 








<7 Hardwood Specials ! 


BONE DRY! 
3 ears 4/4” No. | Com. & Btr. 
Soft Maple 
4 cars 4/4” No. 3 Common 
Birch 
{| car 4/4” No. 2 Common 
Basswood 


60 DAYS DRY! 


100M’ 4/4” Ist & 2nds Basswood 
100M’ 4/4” No. 2 Common 





Basswood 
30M’ 6/4” No. | Com. & Btr. 
Basswood 
50M’ 4/4” No. | Com. & Btr. 
Birch 
50M’ 4/4” No. | Com. & Sel. 
Jean LaRue says: Birch 
**She’s dam’ good 15M’ 8/4” No. | Com. & Btr. 


mans to deal wid!”” 


Anything in Northern Hardwoods. 


The Adams-Thom 
wausau. [umber Co. 











Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS”™ 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 























Wire Rope for 
Logging 


By whatever method logging is 
/ FH done, the best means is HERCU- 
aie LES (Red-Strand) Wire Rope. It 
\, has been successfully used for such 
\\ work ever since logging has been 
done with mechanical equipment. 





. Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


enver 
San Francisco 
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It Takes “Time” 
To Makea Good Product 


Secure the most efficientmen possible, 
the best machinery, build an adequate 
plant, add sufficient capital, and you 
still need time, — to perfect detail, to 
smooth out the rough spots, to profit by 
experience, in order to maintain Uni- 
form Quality in Bruce Oak Floor- 
ing. 


E. L. BRUCE COMPANY 


Manufacturers Memphis, Tenn. 


Aeroplane view of our Memphis Mill. 


a 














We will go into the Winter with less 
than a Normal Supply of 


Dry Hardwood 


BASS-BIRCH-SOFT ELM’ 


Send us your inquiries 


NOW 


Foster-Latimer 
Mie =) Lumber Co. 


WIS. 

















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles. 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg, Grand Rapids, Mich. 














Kindly address all inquiries care Dept. 7 
Short 


ter PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding 


Poplar, Gum, Oak 


Mixed cars if desired. 


Lathrop Lumber Co. 


LATHROP, ALABAMA 





with a severe attack but 
again this week. 

Frank M. Hendricks, vice president of the Hen- 
dricks-Caskey Co., was in Canada last week, look- 
ing over the lumber situation, and found the mar- 
ket very strong. 

Jacob H. Rumbold, who 
Weyerhaeuser interests for 
in New York State 


of grippe, is at work 


has been with the 
the last fifteen years 
territory, bas gone with the 
Surry Lumber Co., Baltimore, and will cover the 
same field. He is well known to the trade, having 
been for a long time the secretary of the Empire 
State Association of Lumber & Sash & Door Sales- 


men, 
CLEVELAND, OHIO 
March 6.—The suburbs of Cleveland are con- 
tinually taking out permits to build homes, and 


building as if spring were already here. Lumber 
yards report a strong demand. H. E. Leake, of the 
Cc. H. Toote Lumber Co., says that prices continue 
strong. Shingles have a fair demand; stocks on 
hand are very limited; lath are at a premium; 
demand is strong and prices high. The pine market 
is also firm. 


MILWAUKEE, WIS. 


March 6.—Ketail business thruout Wisconsin is 
picking up rapidly. Despite the early season, sub- 
stantial business is being recorded at the various 
yards. Firmness characterizes the market. Prices 
show an upward trend in all grades and kinds of 
Jumber. Better grades of hardwood continue to be 
conspicuous by their scarcity, but consumers are 
generally managing to pick up acceptable substi- 
tutes. Birch and maple are very scarce. Oak and 
basswood, as well as many of the other hardwoods, 
are fairly easy to obtain and are registering big 
sales volume. 

Industrial demand has not slackened percepti- 
bly. The bugbear that the automobile demand was 
to fall off sharply before March 1 is now hardly 
remembered in the flush of heavy orders from that 
industry. Flooring and interior trim factories are 
working heavily on substantial orders, and are 
buying their requisites in the lumber market with 
great eagerness. Furniture and cabinet makers 
are searching for lumber and veneers and are find- 
ing the market rather tight. Box and crating pro- 
duction continues active. 

Stocks all along the line are moderate, compared 
with other years. Even green stock is none too 
plentiful at many mills, while dry stock is out of 


the question. Orders marked “ship when dry” 
are being sent out from local offices rather fre- 


quently. 


i 
Laws to curb activities of trade Associations 
are asked by William J, Morgan, until Jan. 1 attop. 
ney general of Wisconsin, in his report to the 
governor, just given out. Mr. Morgan charged 
that trade associations, especially in the Suilding 
material line, are merely a cloak to cover price 
fixing agreements. Various instances during Mp 
Morgan’s term as attorney general, in which trade 
associations were brought into court on charges 
of setting prices and stifling competition, are pe. 
viewed in the report. 


EVANSVILLE, IND. 


March 5.—Hardwood trade has been better thap 
in many months. The market appears to be wel] 
stabilized. Most hardwoods are in good demand, 
but oak, red gum, maple and elm are easily the 
leaders. The demand for walnut, poplar and other 
woods is not so brisk. The furniture factories here 
continue to buy liberally. Automobile manufac. 
turers are also in the market for considerable lum. 
ber. Box factories are buying lumber in more 
liberal quantities. New stocks are not coming into 
the market in any great quantities, due to bad 
weather in the South. Logs are coming in slowly 
and their prices are high. Dry stocks are quite 
scarce in most sections. Carriage and wagon trade 
is greater than in the corresponding period of last 
year. Railroads are buying ties in liberal quan. 
tities. Retail lumber trade has been better this 
spring than it was last year. Out of town sash 
and door trade is very good. Planing mills are 
doing a very good business. 


J. ©. Greer, of the J. C. Greer Lumber Co. re. 
turned a few days ago from a trip thru the South, 
Trade conditions, he says, are improving, and he 
is looking for a good stave trade the remainder of 
the year. The company’s three stave mills in 
Tennessee are being operated on good time. 


MERRILL, WIS. 


March 5.—The hemlock and hardwood markets 
have advanced considerably during the last ninety 
days. The movement from the mills has been brisk 
this winter. Some mills have recently advanced 
hemlock prices to $2 over the Broughton list. The 
mill price of birch is $35 for No. 2 common, $65 
to $70 for No. 1, $110 to $120 for selects, and 
$135 to $145 for FAS. No. 3 common is bringing 
$18 a thousand. Maple at the mill is bringing $90 
for FAS, $75 for selects, $60 for No. 1 common. 
$37 for No. 2 common, and $16 for No. 3 common, 
l-inch thicknesses. 

Ernest Hoenisch, of Tomahawk, has redpened his 
lath mill at Tomahawk and it is his intention to 
operate it the year round. Bolts are being pur 
chased from farmers, and twelve men are employed 
at the mills. 











SASH, DOORS AND MILLWORK 








The demand for sash, doors and millwork of all 
sorts continues very good for this season of the 
year, and there is general expectation that the 
spring months will see greatly increased volume 
of business to keep pace with the big building 
movement that is certain. 


Baltimore (Md.) sash and door men continue to 
report a very active demand, with prices holding 
their own or undergoing revisions upward here 
and there as changes in the cost of materials or 
other items urge modifications in the list. More- 
over, the requirements of the builders are perhaps 
larger than they have been in years, and sources 
of supply very remote are being drawn upon with 
great freedom. Extensive shipments of doors are 
being brought east from the Pacific coast, these 
shipments, it is pointed out, being intended to 
make up the inadequacy of the output of eastern 
and middle western factories. Some large orders 
for doors and sash have lately been placed in 
Baltimore, and there is every indication that the 
requirements will continue heavy. 


The Buffalo (N. Y.) door factories and planing 
mills have a fair amount of business on’ hand and 
are looking for early improvement—or as soon as 
the weather is more moderate. Prospects are con- 
sidered good for spring business. 

Demand for millwork, including doors and sash 
in Columbus and central Ohio is steady. Mill 


owners are busy figuring on new work as indica-’‘ 


tions point to an active building season. Many 
mills which had been closed down for minor 
repairs are now in operation and the output is 
fairly large. There is a scarcity of skilled labor 
and many proprietors are having difficulty in find- 
ing good workmen. Prices are stronger as some 
advances have been made. 

San Francisco (Calif.) sash and millwork plants 
are well supplied with business, with an active 
building campaign in progress. Sash and door 


factories in the Bay counties region are busy, with 
good inquiries and a large proportion of special 
work. Finished door factories connected with the 
white and sugar pine mills are making fair outputs 
and have a good demand. There is a big demand 
for sash and door cut stock, and not a great deal 
is being offered. 


Glass trade authorities report continued 
demand for window glass and say that 
continue to reach the manufacturers in larger 
volume than shipments of the finished product 
are moving out. Window glass workers are re 
ported scarce, and it is said that few of the hand 
factories have been able to keep full crews. Con- 
siderable confidence is expressed that prices will be 
quite strongly maintained for the next few months. 


"AR AEEEEBEEEa: 


Fir Doors Move East in Quantity 


BALTIMORE, Mp., March 5.—One of the largest 
shipments of fir doors ever received here has just 
come in from Tacoma, Wash., consigned to the 
Morgan Millwork Co. ‘The shipment arrived oD 
the steamer A. J. Kent, which has brought 4 
number of cargoes of lumber from Everett, Wash. 
for the big depot of the Weyerhaeuser Timber Co., 
at Curtis Bay. Originally the shipment was to 
include 16,000 doors, but several thousand had to 
be left behind, but at that the order is regarded 
as a record. The doors are of fir, and their ar 
rival is a matter of special interest to the trade 
because it shows that the eastern and middle west- 
ern factories are no longer able to take care of 
the demand in this section. 


good 
orders 


AMERICAN INDUSTRY is spending about $70, 
000,000 annually in scientific research, accord: 
ing to the fabricated production department of 
the Chamber of Commerce of the United States. 
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TACOMA, WASH. 


March $.—Announcement that the annual ban 
quet of the Tacoma Lumbermen’s Club, originally 
scheduled for March 1, had been postponed until 
March 8, was made at a regular meeting of the 
club last Wednesday. Aside from the change in 
the date, all arrangements for the affair remain 
as originally announced. 

Rk. B. Allen, secretary West Coast Lumbermen’s 
Association, attended the meeting and discussed 
the question of eastern re-inspection which was 
prought before the club by different members sev- 
eral weeks ago. At that time the club recom. 
mended that inspectors be not kept in the East for 
a period so long that they tended to become too 
much under control of buyers. Mr. Allen an- 
nounced that he has submitted a plan to the direc- 
tors of the association providing for a change in 
the system. Under his plan the inspectors will 
always reside on the Coast and will spend not more 
than three months of each year in the East. This 
plan was indorsed by the club, which adopted a 
resolution recommending that the directors of the 
association adopt the suggestion. 

Mr. Allen stated that the association mills now 
have more than 750,000,000 feet of unfilled orders 
on their books, the largest amount in the history 
of the association. 

Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., asked the support of the lum. 
bermen to raise Tacoma’s share of the fund for 
the Columbia Basin irrigation project. Mr. Griggs 
is chairman of the local committee of lumbermen 
which is working for the project. 

The remainder of the meeting was devoted to a 
discussion of publicity. 

A meeting of the Tacoma and southwestern 
Washington members of the Douglas Fir Pxploita- 
tion & Export Co. was held last Monday in Tacoma 
Everett G. Griggs, recently elected president of the 
company, announced that he had recommended to 
the board of trustees that the company establish 
an office in Tacoma where all the business of the 
district can be centralized. The members present 
at the meeting indorsed the project and discussed 
details of the proposed centralization. 

Tacoma has been selected as the western buying 
headquarters of the Thompson Yards (Ine.), of 
Minneapolis, and J. G. Startup, vice president of 
the Clear Fir Lumber Co., will be in charge of the 
office. Announcement to this effect was made last 
Wednesday by Mr. Startup, who left the same day 
for Minneapolis to close up the arrangements for 
the new office. The corporation has taken a suite 
of offices in the Tacoma Building, adjoining the 
suite of the Fir Tree Co. Mr. Startup will con- 
tinue as vice president of the Fir Tree Co. and 
retain his interest in the concern. 

Election of Everett G. Griggs, president of the 
St. Paul & Tacoma Lumber Co., as a director of 
the United States Chamber of Commerce, is now 
considered certain following the endorsement of his 
candidacy by nearly all the Washington chambers 
of commerce and by the commercial organizations 
of Portland, San Francisco and Los Angeles. If 
elected, Maj. Griggs will represent Washington, 
Oregon and California on the board. The election 
takes place next May. 

An electric railway to serve the industrial dis- 
trict developed during the last few years on the 
tide flats will be constructed this year by the city 
of Tacoma. The new line will serve many of the 
lumber mills now without adequate rail connec- 
tions. The project has been endorsed by the trans- 
portation bureau of Tacoma, of which Ernest Dolge 
is president. 

Purchase by the Lytle-Inch Logging Co., Port- 
land, of the West Fork Logging Co.’s camps on 
the East Fork of the Tilton River near Lindberg, 
Lewis County, together with its entire equipment, 
was announced here today by Walter Inch, general 
manager of the Portland concern, who is in Tacoma 
to close the deal. The transaction includes six 
miles of logging railway. The West Fork company 
has just completed the logging of its holdings near 
the camp, and intended to move the equipment to 
its new Operations on Hood Canal. The Lytle-Inch 
company owns 120,000,000 feet of timber adjacent 
to the West Fork company’s camp, and will start 
operations at once with the equipment just pur- 
chased. The West Fork company retains large 
timber holdings on the west fork of the Tilton 
River, and will log these eventually. The com- 
pany’s headquarters and sales offices will remain 
in Tacoma. 

Organization of the new company which will 
take over the business of the Washington Wood 
Products Co. was announced today by J. J. Herlihy. 
The new firm will be known as the Wood Products 
Co. and is capitalized at $50,000. The company 
will operate the new plant new under construc- 
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tion on the site of the old Washington Wood Prod- 
ucts factory, destroyed by fire last year. Besides 
Mr. Herlihy, the organizers of the new company 
are G. W. Duncan, F. C. Duncan and E. D. Herlihy. 

Plans for the construction of a $100,000 addition 
to the present plant of the Clear Fir Lumber Co. 
were announced this week, and construction work 
has already begun on the improvement. The addi- 
tions include a new planing mill and four large 
dry kilns, which are being erected south of the 
present plant. The entire addition is to be built 
on piling, necessitating the driving of more than 
1,600 piles. The work will be completed about 
June 1, The four kilns will be of the most modern 
type, and the planing mill will be equipped with 
the latest machinery and will have a daily capacity 
ot 40,000 feet. According to Frost Snyder, secre- 
tury of the company, it is planned to enter more 
largely into the manufacture of dried and finished 
lumber. The present plant of the Clear Fir Lum- 
ber Co. was built in 1916, and has a daily capacity 
of 120,000 feet. It is located at Day Island, six 
miles from Tacoma on the shore of Puget Sound. 

Lumber carriers at the Tacoma docks during last 
week included the following: For the Atlantic 
coast, Ohioan, at St. Paul mill; Orient, at Ter- 
minal dock; Lewis Luckenbach, at Dickman and St. 
Paul mills; Commercial Trader and Agwistar, at 
Port dock, and Alaskan, at Baker dock. For South 
America, Colusa, at Terminal dock, and Lastern 
Gale, at Defianee mill. For California, Stanwood, 
at Defiance mill; Quinault, at Tidewater and Dick- 
man mills; Skagway, at Tidewater mill; Pacific, at 
Dempsey mill, and Yosemite, at Baker dock. For 
the Orient, Tyndareus, at Port deck; Arizona Maru, 
at Milwaukee dock, and Hdmore, at Puget Sound 
and Defiance mills. 

A new lumber firm, capitalized at $3,000 and 
known as the Wheeler Creek Lumber Co., was 
organized here this week. The inecorporators are 
R. G. Radcliffe, H. Thomas and G. W. Barlow. 

The Carlson Hill Lumber Co.’s plant near Min- 
eral will resume operations about March 15. The 
mill has been shut down since last December. 

A 4-story concrete addition to the plant of the 
Northwest Chair Co., to cost $30,000, is now under 
construction and will be completed within ninety 
days. The new addition will be 110 by 135 feet 
in dimensions, and will be equipped with the most 
modern machinery. The Northwest Chair Co. has 
developed a big business during the last few years 
in the manufacture of chairs from Northwest tim- 
ber, and only recently completed a new plant cost- 
ing $20,000. This building has already been out- 
grown by the business. 

Permits for sixty-three 
taken out during February. 
eleven over the number constructed during Jan- 
uary. There were 241 permits taken out during 
the month, the new construction being valued at 
$456,495. The largest single item was for the new 
addition to the Wheeler Osgood Co.’s plant, which 
will be a 38-story concrete structure costing $209,- 
000 for the building alone. In addition to the new 
building, the company plans the erection of a large 
new fuel bin and another big water tower. 

Lumber exports from Tacoma broke all records 


new residences were 
This is a gain of 


during the year 1922, according to the annual 
report of the city harbor master. Lumber leads 


the list of exports with a grand total of 403,261,- 
853 feet, valued at $8,953,273. Besides the lum- 
ber shipments, exports of varied kinds of forest 
products play an important part in the city’s ex- 
ports. Included in this list were 1,500,000 broom 
handles, valued at $61,000; 5,486,000 cross arms, 
valued at $83,600 ; 53,088,000 box shook, valued at 
$245,086; 45,120,000 pieces of lath, valued at 
$134,504 ; 58,579,000 shingles, valued at $163,710; 
651,000 doors, valued at $1,233,169; 384 tons of 
excelsior, valued at $10,330; 361 tons of tubs and 
pails, valued at $12,967, and 1,631 tons of furni- 
ture, valued at $172,804. 

State lands and timber having an appraised value 
of $361,574 will be sold by the State on April 3, 
according to an announcement by the State land 
commissioner. The greater part of this value is 
in timber, the amount estimated to be sold coming 
to $325,696. 

An advance in cargo rates on lumber and logs is 
expected by local manufacturers and shipping men 
to follow the conference of shipping agents held 
today in Seattle, at which the steamship lines will 
try to conclude negotiations for a standardized 
rate schedule and to eliminate rate cutting. ‘The 
new rate on lumber to the Orient is expected to be 
about $12 a thousand feet, $1 above the present 
rate, and log rates are expected to advance to $16 
from the present rate of $14. 

George S. Long, general manager of the Weyer- 
haeuser Timber Co., and George J. Osgood, general 
manager of the Wheeler-Osgood Co., have both been 
named directors of the new General Insurance Co. 
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is a collection of the funniest 
prosewritings of * ‘the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 




















Douglas 
Mallerch 














FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book. ‘‘Tote-road and Trail,’’ by Douglas 


Malloch, ‘*The Lumberman poet.’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dee~born St.. Chicago. 


illied interests. Mr. Long stated that one of the 
principal reasons for the organization of the new 


$2,000,000 concern is to provide insurance facilities 


for Jumber companies, many of which are now 
unable to secure adequate protection from fire 
losses, 

BELLINGHAM, WASH. 

March %.—On March 5 the Puget Sound Saw 
mills & Shingle Co. will begin operating a night 
shift with a hundred men. ‘This will give it a 
total of 250 men in its mills, and it is now em- 


ploying 150 in its camp, from which it received its 


first logs this week. Vice President J. G. Earles 
says that both the sawmill and the shingle mills 
will operate steadily. The shingle mill has been 
idle several years. As soon us the company has 
completed a new dump, it will ship its logs to 
Bellingham direct by rail. They are now being 
shipped via Anacortes, 

There are only two camps on the Milwaukee 


road that are 
week, In the 
camp is running 


not shipping and they will ship next 
Skagit Valley the Neill-O’ Hearne 
again. DGellingham’s rail receipts 
now average a hundred cars a day. The English 
Logging Co. expects to be shipping logs to its new 
boom grounds at Similk Bay in April, says Super- 
intendent J. C. Whitemarsh. 

The Barker Logging Co. has dumped its last log 


into Lake Whatcom. S. W. Barker, president, who 
was up from Seattle this week, said that he had 
no plans for the future te announce, 


Bellingham’s cargo mills in February shipped 
14,000,000 feet of Jumber, or 600,000 feet more 
than the heaviest month’s shipment in 1922. The 
Bloed lL Donovan Lumber Mills led with 7,540,000 


feet and the I. K. Wood Lumber Co, 
$900,000 foet. Shipments also were 
Puget Sound Sawmills & Shingle Co, 


was next with 
made by the 
and the Mor- 


rison Mill Co. Pwenty cargoes were moved. Cali- 
fornia took 7,700,000 feet: Atlantic coast, 2,400,- 
O00 feet: Hawaii, 1,440,000 feet; Mexico (shook 
and Jumbery. 1,540,000 feet: Orient, 1,000,000 feet ; 
Australia, 400,000 feet, and South America, 260,- 
OOO Peet, 

Thi week’s shipments were: Gyokoh Maru 


TOO00 feet, Japan ; 
feet, TTonolulius Zenon, ¢ 


schooner Jd7elene, 1,150,000 
340,000 feet, Mexico; Lur- 


line, shook and Jumber, Hawaii; Whitney Olson 
1,600,000) feet, Californie ; Ohioan, 500,000) feet, 
east coast: Northland, shook, California; Colusa, 
260,000 feet, South America ; Donald Lane, 500,000 
feet, California. Loading here now are the bark 
Phyllis, 2,000,000 feet for Australia, and the 


schooner Mary IL. Foster, taking 1,150,000 feet for 
Hawaii. The Olympic will call here next week for 
a California order, and several other vessels are 
expected. 


ABERDEEN—HOQUIAM, WASH. 


March 3.—Logging conditions on the Harbor 
have been worse during February than any time 
during the last fifteen years, according to promi- 
nent loggers. Shortage of logs has caused many 
of the mills to fall down on their commitments for 
shipments by water. A number of logs have 
reached the Harbor by rail, and the Hoquiam Lum- 
ber & Shingle Co. is having its log boom put in 
repair. 

Schafer Bros., Montesano, are remodeling their 
door plant. Piles are being driven for the track 
for a locomotive crane and new machinery is being 
installed. 

An increase of 50 cents a day, effective March 1, 
has been given all the various crafts engaged in 
the logging industry. The increase makes the 
minimum wage for loggers $4.50 a day. 

Twelve prominent lumbermen of Grays Harbor 
are identified with a new insurance firm to be 
known as the General Insurance Co. of America, 
with capital and surplus of $2,000,000, which will 
be incorporated next week. The men interested in 
the new enterprise are Henry McCleary, of the 
McCleary Door Co. oe: Emerson, of the North- 
western Lumber Co. ; ; S. M. Anderson, of the Bay 
City Lumber Co.; G. E. " Anderson and A. W. Mid- 
dleton, of the Anderson & Middleton Lumber Co.; 
Neil Cooney, of the Grays Harbor Commercial Co. ; 
T. F. Eckstrom, of the Hoquiam Lumber & Shingle 
Co.; Fred H. Hulbert and W. H. Sampson, of the 
American Lumber Co.; J. C. Shaw, of the Eureka 
Cedar Lumber & Shingle Co.; H. N. Anderson and 
W. J. Patterson. 


The Lehigh shifted from the Grays Harbor Com- ~ 


mercial Co. to Wilson Bros. mill to complete her 
cargo for the east coast. Other vessels loading are 
Wilsolo, North Western Lumber Co. mill, Hoquiam, 
loading for the east coast; Nevadan, Eureka Cedar 
Lumber & Shingle Co., for the Atlantic seaboard. 
Japanese vessels here are Hankow Maru, at the 
Port docks, and Jufuku Maru, Bay City Lumber Co. 
The Hartwood and Sophie Christensen, Eureka 
Cedar Lumber & Shingle Co.; Georgina, Donovan 
Lumber Co.; T'rinidad, Wilson Bros.; Helene, Aber- 
deen Lumber & Shingle Co., and Grays Harbor, 
Hulbert Mill Co., are loading for California. 


Bishop is interested in the Eisworth-Bishop Log 
ging Co., on Hoods Canal near 

Wm. Donovan, sr., of the Donovan Lumber Co, 
is in Fond du Lac, Wis., visiting his daughters 
Miss Florence Donovan and Mrs. J. P. McGallow: ay, 
Wm. Donovan, jr., with Mrs. Donovan, is spending 
the rest of the winter in southern California. 

A. W. Middleton returned this week from a bugj. 
ness trip to Greenville, Mich. Mr. Middleton with 
Mrs. Middleton will sail March 7 from San Frap. 
cisco on a trip to the Hawaiian Islands. Others 
in the party will be Mr. and Mrs. Sam Anderson 
and Ralph and Mrs, Emerson. : 

W. I. Mack, of the National Lumber 
facturing Co., who has spent about three weeks jy 
Oregon, returned Jast week to Aberdeen, and Jef; 
this week on a business trip to San Francisco, 

Much interest is being shown by Harbor lumber 
men in the experiments being carried on in Aber 
deen by the Bilfinger Chemical Co., which is using 
a patented process to extract turpentine, resin and 


3rinnon. 


& Manv- 


other products from mill refuse., Turpentine pro 
duced has been used by a local paint company, 
The material used is sawdust, or “hog” fuel, which 


is treated with chemicals while under high steam 
pressure. The addition of the chemicals forces 
*out the turpentine, after which the oil is driyep 


off in the form of high grade naphtha. 


EVERETT, WASH. 


March 3.—P. H. Olwell returned Thursday from 
a tour of six weeks, during which he visited prac 
tically every trade center in shingle consuming 
territory. <A part of his tour took him into Texas, 
where “stars’? predominate. Iverywhere Mr, 0] 
well found the situation pretty much the same, and 


he summarizes his view in a brief, pointed sgen- 
tence: “LT never saw it better than it is today,” 
He notes that building operations are actually 
projected or are under way, and believes that the 
era of buying ought to come in satisfactory and 
increasing volume during the present month. Prices 
are about right, the present levels in Mr. Olwell’s 
opinion being about what they ought to be, in view 


of production costs and other factors entering into 
the marketing of shingles. He believes that what 
the trade needs, and what the manufacturer most 
ardently desires, is a stabilized market. 


The Puget Sound Log Scaling Iureau has moved 
its offices from the Wisconsin Building to the sec 
ond floor of the American National Bank building 
While log production is increasing as one of the 
results of favorable weather, the input is as yet 
far below normal. So many camps have curtailed 
their cut that there has been no chance of an 
accumulation, and logs are quickly rushed from 


pond to saw. Production is gaining to the extent 
that there will be a supply for the mills from this 
time forward, but it is doubtful if there will be 
more than enough logs to last thru the midsummer 
shutdown, on account of the forest fire hazard, It 
is probable that the input of logs this season will 
be about one-third larger than that of 1922. 

Visitors to Everett this week included Enos Col 
burn, of the Enos Colburn Lumber Co., Green Bay, 
Wis.; Ed Mcllroy, of the Puget Sound Mills & 
Timber Co., Bellingham, Wash.; C. M. Fowler, 
general agent freight and passenger departments, 
and P. W. Parkhurst, traveling freight agent, 
Missouri Pacific Railway, Seattle. 

The Everett Chamber of Commerce is actively 
campaigning for a new highway from this city 
to Seattle by way of Alderwood Manor, where the 
Puget Mill Co. is engaged in reclaiming logged-off 
lands on a large scale. The new road will follow 
the present line of the Pacific Highway from 
Everett to Beverly Park, thence to Alderwood 
Manor and to the North Trunk Highway at the 
Snohomish County boundary, thence to Seattle. 
The new route will shorten the distance to Seattle 
by about three miles. 


CENTRALIA, WASH. 


March 3.—All mills and logging camps in this 
district are operating. Demand continues good 
Bookings are at the highest point in two years. 
Prices are better than last week. The advance 0! 
ties to $22 means that small tie mills will be able 
to operate again. Lumbermen in southwestert 
Washington look forward to their greatest year. 
The new 100,000-foot capacity electric mill of the 
Martin Lumber Co., Centralia, will be operating 
within two weeks. The Walvill Lumber Co. is 
completing the new cross arm factory at Chehalis 
and expects to be in the market for clear factory 
lumber. ‘The Chehalis Mill Co. plans a new 75,000- 
foot sawmill at Salkum. A shingle mill, lath mill, 
and factory will be operated. The lumber product 
will be shipped to Chehalis. The Lacamas Log- 
ging Co. is extending its logging tracks to the new 
mill site on Mill Creek. It is estimated that 
there is 26,000,000,000 feet tributary to this site. 
The South Bend Lumber Co., South Bend, has be 
gun operations. Its 150,000-foot capacity mill is 
equipped with electric motors thruout. The out- 
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put has been contracted for by California lumber- 
men and will be sent by ship to San Francisco. 
There is unusual activity on the Cowlitz River. 
The Munson timber interests are building a log- 
ging road east from Castle Rock to their holdings. 
The Weyerhaeuser Timber Co., together with the 
Ostrander pepole, is building east and plans to log 
holdings on Coweeman River. The Hammond 
Lumber Co. has started the railroad to holdings 
east of Kelso. The Long-Bell Lumber Co. plans a 
double track on the west side of the Cowlitz, to 
run twenty-five miles north to its immense tracts. 


The Oregon-Kalama ITamber Co. recently in- 
stalled new machinery at Kalama. This company 
handles the output of the Veness Lumber Co., 


Winlock. The lumber is shipped by rail from Win- 
lock to Kalama, and the output of both mills is 
shipped by cargo to the California market. The 
Trinidad and Halco cleared last week with 500,- 
000- and 450,000-foot cargoes. 


SEATTLE, WASH. 


March 3.—Lumber space is tightening in the ex- 
port trade, particularly to Japan, the steamship 
companies declining to book ahead for more than 
ninety days. There are bookings of small squares 
at $10 and large squares at $11, and some char- 
ters reported at $12. The base price of export 
merchantable, 50-50 medium and large squares, 
is $28. 

W. L. Taylor, who operates a yard at Detroit, 
Minn., under the name of the Wilcox Lumber Co., 
passed thru Seattle Monday from a visit to Los 
Angeles. Mr. Taylor has been looking into the 
lumber situation on the Coast. He does not ex- 
pect a very heavy demand from the farm trade 
this spring, as he claims the farmers in his terri- 
tory have been badly hit by low prices, stating that 
they only got 18 cents a bushel for potatoes, but 
that when spring weather improves the demand 
will be fair, as usual. 

Ernest Dolge, of Tacoma, was guest at Friday’s 
luncheon of the Seattle Lumbermen’s Club and 
delivered a short speech, in which he discussed 
national publicity, from the standpoint of a di- 


rector in the National Lumber Manufacturers’ 
Association. Mr. Dolge will attend the annual 
meeting in New Orleans March 22. Other west 


Coast manufacturers who will appear at the ses- 
sion are A. C. Dixon, F. C. Knapp, E. C. Knight, 
F. B. Hubbard, O. M. Clark, and possibly J. C. 
juchanan, 

Maj. J. F. Douglas, secretary and manager of 
the Metropolitan Building Co., has returned from 
a tour which embraced leading American cities. 
From New York he has brought plans for the new 
Olympic Hotel, showing features which will make 
that enterprise distinctive. 

At the University of Washington, Dr. H. K. 
Benson, head of the department of chemistry, says 
that the Dehn sawdust dynamite can be sold in 
bulk to farmers at 6.4 cents a pound, and in stick 
or package form at 71% cents a pound. A bill has 
been introduced in the legislature providing for 
State-owned factories. 

J. F. Finlayson, who has been connected with 
the Chicago, Milwaukee & St. Paul Railway for 
twelve years, has been appointed assistant pur- 
chasing agent of that line, with headquarters in 
this city. 

Prof. J. Kenneth Pearce, at the University of 
Washington, has in operation a complete logging 
outfit set up by forestry students. There is a 
miniature donkey engine, with electrically operated 
whistle. The installation, which is believed to be 
the only complete outfit of the kind rigged up un- 
der a roof, is used in logging engineering classes 
to illustrate sky-line methods. 

Clark V. Savidge, state land commissioner, 
Olympia, Wash., announces that State lands and 
timber of an appraised value of $361,474.97, will 
be sold on April 3, and that of the total an aggre- 
gate of $325,600 is in timber. 

J. M. Junge, of the Junge & Gray Lumber Co., 
Minnesota Transfer, Minn., is in Seattle for a visit 
of two weeks on the Coast. He believes the busi- 
ness man has many reasons for encouragement. 
As to lumber, he says that for the first half of the 
year there is every sign of activity. This is par- 
ticularly the case in the dairy, corn and hog coun- 
try, where the farmers are once more intent on 
building, and in cities also the building situation 
indicates a desirable volume; but in the potato and 
grain country the outlook is not so good, on ac- 
count of a lack of resources. On the whole there 
are signs that a considerable aggregate of money 
is seeking investment. Mr. Junge observes that 
while business showed considerable improvement 
during 1922, a great many firms discovered at the 
end of the year that their profits were not so large 
48 had been expected, and they learned definitely 
that they had not entirely done away with the 
fra of inflated expense due to the war. 

R. E. Guyer, of the Seattle Cedar Lumber Manu 
facturing Co., has returned from an extended ab- 
sence during which he visited New York, Washing 
ton, and numerous buying centers of the Ohio and 





Mississippi valleys and the middle West. All thru 
the country, especially in the cities, he found the 
outlook encouraging for good business, and he be- 
lieves that for the first six months of the year the 
volume will be immense. 

William M. Harris, lumber dealer, of Providence, 
R. I., was in Seattle during the week. 


A. A. Baxter, who has been in Seattle for several 
weeks, establishing the Puget Sound branch of 


J. H. Baxter & Co., of San Francisco, will leave 
for the south during the week. The office is now 
in charge of his son, H. W. Baxter. <A recent addi- 
tion to the local force is B. Winans, who enjoys a 
wide acquaintance in fir territory. 


PORTLAND, ORE. 


March 3.—That there is a possibility of a car 
shortage is indicated by the fact that the railroads 
report at present a shortage of 13,000 cars in 
Oregon and Washington. This is an unusual con- 
dition for this time of year, and as the volume of 
business seems to be increasing there is a strong 
probability of shippers being unable to obtain 
cars promptly. 

There is a decided scarcity of red cedar logs in 
the Columbia River district, and some shingle 
mills have closed down. Red fir logs, too, are 
decidedly scarce. 

The Pacific Coast Shippers’ Association, with 
headquarters in Seattle, is again represented in 
Portland for the benefit of its Portland members. 
Paul J. Snapp, who for the last four years has 
assisted in compiling the Lumbermen’s Freight 
Rate Guide in the Seattle office, has been named 
as assistant traffic manager in charge. 

The E. K. Wood Lumber Co. is doing a big busi- 
ness in shipments to California. The schooner 
Vigilant sailed today from Westport on the lower 
Columbia for San Pedro, with 1,750,000 feet of 
lumber; the steamer Siskiyou sailed Wednesday 
night for San Pedro with 1,000,000 feet on board, 
and the steamer Shasta is due to arrive here Mon- 
day to load for San Pedro. The steamer Virginia 
Olsen is now loading on Grays Harbor for San 
Pedro, 

It is expected that the camps and sawmill of 
C. HW. Wheeler, at Cochran, on the Tillamook line 
of the Southern Pacific, will resume operations 
shortly. They were closed some weeks ago on 
account of the heavy snow. 

The Buehner Lumber Co. at North Bend, Coos 
Bay, will start cutting on spruce next week for 
shipment to the Atlantic coast. 

It will probably be two months before the plant 
of the Wind River Lumber Co. at Cascade Locks, 
Ore., will be put into operation under the lease 
to David Eccles, as it will take about that long to 
get the plant into shape after its long shutdown. 
The mill will cut about 200,000 feet in eight hours 
and logs will be brought from across the Columbia 


River where Holland, Briggs & Noyes, who are 
interested in the Wind River Lumber Co., have 
logging operations. It is understood that Mr. 


Eecles has leased the plant for the period of a 
year with option of purchase. 

Upon completion of the planing mill at the 
Prouty mill at Warrenton, on the lower Columbia 
River, the force will be augmented by about 
seventy-five men. It is expected to have the plan- 
ers running by May 1. The Prouty sawmill is 
now working two full shifts and cutting about 
150.000 feet every twenty-four hours. Most of the 
lumber goes by water to California or Atlantic 
coast ports. 

The Oregon-American Lumber Co, expects to 
begin construction of its large mill at Vernonia 
in about six weeks. This is the project of Charles 


S. Keith and associates, and further progress 
would have been made but for unfavorable 


weather. The company’s railroad into the timber, 
a distance of sixteen miles beyond Vernonia, is now 
in operation. 

Work on the sawmill plant of the Columbia 
Paper Mills Co. at Vancouver, Wash., is to begin 
soon. The plant is to consist of a sawmill, box 
factory and sulphite and paper mill, and is ex- 
pected to be ready for operation within a year. 

The Oregon Sales Corporation is the name of a 
new company with offices in the Railway Exchange 
Building, this city. W. W. Harvey is president, 
Frank J. Taylor is general manager, and Allison 
Moulton, Portland attorney, is secretary-treasurer. 
The company will engage in a general wholesale 
lumber and shingle business and in the organiza- 
tion of lumber industrial projects. 

The Germain Co., of Pittsburgh, Pa., is entering 
the fir business on an enlarged seale by opening 
an office in the Northwestern Bank Building, this 
city, with J. IL. Jackson as representative. Mr. 
Jackson was until recently in Chicago for the Dun- 
can Lumber Co., of Portland. 

F. S. Seritsmier, manager of the properties on 
the Olympic peninsula purchased by himself and 
associates from the Spruce Production Division, 
was in Portland for a few days this week, visiting 
with his family and attending to business matters. 





Retail Lumber Yards 


Western White Pine 


Order from us, also— 


L. B. Menefee Lumber Co. 


We offer you a special stock suit- 
able for your mixed car orders in 


1x6 
1x8 
1x10 
1x12 
1x4 
1x6 
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No. 3 Common 
No. 3 Common 
No. 3 Common 
No. 3 Common 
No. 2 Common 
No. 2 Common 
No. 2 Common 
1x10 No. 2 Common 
1x12 No. 2 Common 
1”’&thicker No. 2 Common 
Select & Better 
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100,000’ 
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500,000° 


All of the above stock is in the 
rough and dry. We will be pleased 
to surface the lumber to your speci- 
fications. 
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OUR SPECIALTIES: 


Railroad Material, Factory 
Stock, Garage Doors, Port 
Orford Cedar, Built Up 
Columns, Mouldings. 








Mail Address: 
P. O. Box 1058 


Cable Address: 
“Andy” 
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Wholesale Lumber Products 


415-17 Yeon Bldg, PORTLAND, ORE. 
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and excellent facilities. 
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is the 


modernly 
equipped plant and it lives up to 


product of a 


its name in quality, milling and 


grading. 
We invite your inquiries for 
L.C.L., carlots or truck loads of 


Oak Flooring and Mouldings. 


Sterling Hardwood 
posNs  Bloorme Co. 


Broadway, 
ST. LOUIS, MO. 

















Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 
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Poitevent & Favre 


Lumber Co. . 


Manufacturers of 
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Mandeville, 
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Cable Address 














XY “Poitevent’”’ Mandeville. La. y 











Manufacturers 


Short Leaf Pine and Hardwoods 
MANUFACTURERS OF 


Powel LONG LEAF 


LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills at Barham, La., and 


ee Leesville, La. 
Louisiana Capacity, 300,000 feet daily. 














Mr. Scritsmier was a member of Hill & Secritsmier, 
but retired to devote his time to the purchased 
property near Port Angeles, in which Fentress Hill 
is also interested. 

I’. C. Knapp, president of the Peninsula Lumber 
Co., returned this week from Washington, D. C., 
and visits in the principal centers of the country. 
IIe made the deduction that business conditions 
in general thruout the country are reasonably 
good. 

W. C. Geddes, manager of the Oregon Lumber 
Co., was in Portland recently from his headquar- 
ters at Baker, Ore, He reports business in western 
pine reasonably good. The company has a Port- 
Jand office but the mill and headquarters are at 
saker. 

C. V. Drake is the new 
Silver Falls Timber Co., which operates at Silver- 
ton. Mr. Drake succeeds EF. J. Garland, who has 
become associated with Charles R. McCormick & 
Co. as manager of the rail department at San 
Irancisco. Ed Garland is one of the best known 
lumbermen on the Coast, and his friends regret 
his departure from this neck of the woods. 

Fred S. Cutler, of the Cutler-Dimmick Lumber 
Co., left Wednesday on a business trip to San 
Francisco, where his partner, A. A. Dimmick, is 
holding forth. The company is at present loading 
the steamer Brookings here for San Pedro with 
1,500,000 feet of lumber. 

Lee W. Ileld, former Portland representative of 
the Pacific Coast Shippers’ Association, but for 
several months engaged in the wholesale lumber 
business, has been critically ill with pneumonia, 
but is now recovering. 

The Pacific Spruce Corporation, parent company 
of the C. D. Johnson Lumber Co. and the Manary 
Logging Co., with mills at Toledo, Lincoln County, 
Oregon, and offices in the Northwestern Bank Build- 
ing, Portland, has recently acquired the entire tim- 
ber holdings of the Chautauqua Lumber Co. in 
Lincoln County, Oregon, consisting of about 
4,200 acres. This corporation also holds options 
on various other large tracts of timber 
in Lincoln County, situated in what is known as 
the lower Siletz, and aggregating over 1,000,000,- 


sales manager for the 


000 feet, which are being cruised at this time. 
These territories comprise one of the heaviest 
stands of Sitka spruce and old growth yellow 


Douglas fir in the State, and the major portion of 
these timber lands is accessible to. the company’s 
plants at Toledo via water: the balance will be 
logged by rail. The corporation reeently purchased 
from the Shipping Board the steel steamship Lake 
Sebago, now renamed the Robert Johnson. This 
ship was built at Toledo, Ohio, is 261 feet long, 
capacity 1,750,000 feet of lumber, and draws 17 
feet of water when loaded. The Staten Island 
Shipbuilding Co. of New York has just completed 
conversion of the Robert Johnson from a coal to 
an oil burner. This ship will operate between 
Yaquina Bay and California ports. 


LOS ANGELES, CALIF. 


March 3.—Dearing out the predictions of lumber- 
men who had made a survey of the local market 
at the beginning of the year, that lumber consump- 
tion in this territory this year will break all pre- 
vious records, the statistics on February building 
activities show the largest valuation in total 
permits of any previous month with the exception 
of April of last year. 

February was as: heavy a month as January, 
allowing for the three additional days, in point of 
waterborne cargoes arriving at Los Angeles harbor, 
a total of one hundred thirty-eight cargoes being 
landed, one hundred and six fir and thirty-two red- 
wood. The capacity of the fir boats was 127,740,- 
000 feet and of the redwood boats 19,750,000 feet. 
making a total of 147,490,000 feet as compared 
with one hundred and nine cargoes and 110,245,000 
feet capacity for February, 1922. 

Reports were published here this week of plans 
for a stupendous new harbor project for Los 
Angeles, to be located south of Venice and extend- 
ing eastward to the edge of Culver City, which are 
being considered by a syndicate of western finan- 
ciers and the Venice Chamber of Commerce. About 
$20,000,000 would have to be expended to carry out 


the project. No definite announcement has yet 
been made. 
The San Diego harbor master reports water- 


borne receipts of 8,544,060 feet during January, an 
increase of 2,207,160 feet over January, 1922. 
Twenty prominent Pacific coast men composed a 


party headed by N. J. Morehouse, of Los Angeles, 
which left over the Southern Pacific Monday to 


inspect a large stand of hardwood timber in the 
interior of Mexico which it is expected to develop 
with local capital. The party, which is expected 
to remain in Mexico a month, includes, besides Mr. 
Morehouse, Frank E. Woodley, R. F. McClellan, 
Dr. KE. Clements, of the Chamber of Commerce ; 
Charles L. Wilson, H. J. Andrews, P. B. Gilbert, 
H. A. Browning, Dr. Virginia Evans, all of Los 
Angeles; George R. Whipple, of Whittier; O. J. 
Hull, Salem, Ore.; W. J. Richards, Seattle; M. O. 


a, 
Andrewson, Riverside, W. LeBarou, River. 
side. 

W. WH. Delleker, of the National Lumber & Tje 
Co., of Denver, with Mrs. Delleker, were in the 
city this week on their way to San Diego, where 
they will remain until summer. Mr. Delleke ‘Tr went 
to Denver in 1880 and has been actively in business 
there ever since. 

“Dick” 
shipping 
and L. T. 


and E. 


Chamberlin, of W. R. Chamberlin & Co., 
and Jumber operators of San Francisco, 
Dempsey, of the Dempsey Lumber Co, 


Tacoma, were Los Angeles visitors this week, They 
were especially interested in investigating loca] 
cargo conditions. 
SAN FRANCISCO, CALIF. 

March 38.——-March opened with excellent pros. 
pects for trade in lumber in this territory. Builq- 
ing held up well during February, and the retajj 
yards in San Francisco did a good business. Prices 


have been well maintained, with an advancing 
tendency on Douglas fir and redwood uppers. 

The export situation is a little quict, as far ag 
new business is concerned, but the mills have or. 
ders ahead, and with logs scarce are not in a 
position to take on a great deal of Douglas fir 
business, Shipments are being made to Australia 
and the east and west coasts of South America, 


Japan is taking some cedar logs and lumber, and 
is expected to be a large factor when conditions 


are right. The Douglas Fir Exploitation & Export 
Co, made light sales during the week, principally 
to Japan. The Redwood Export Co. has inquiries 
from Australia. The mills are well sold ahead on 
clears, with prospects for all the business they 
can take care of during the year. 

The Hutchinson Lumber Co., of 
showing increased activity, with R. F. Pray as the 
new general manager. Three band = saws. are 
operating, with an output of 200,000 feet a day, 
and it is planned to put on a double shift when 
the supply of logs is increased. The mill has been 
running all winter and six dry kilns are being 
operated. Twelve more will be installed. 

The Red River Lumber Co. is operating the 
white and sugar pine mill at Westwood, with an 
output of over 500,000 feet a day. The kilns are 
being rushed to prepare lumber needed for prompt 
shipment. 

The Pacific Lumber Co. 


Oroville, is 


is operating both of the 


redwood mills at Scotia, with a combined output 
of about 11,000,000 feet a month. 
The Holmes-Eureka Lumber Co., this city, is 


making a good cut of redwood at Eureka and ship- 
ping regularly by rail and by steam schooner 
Katherine. Stock of dry uppers are low, but the 
dry kilns are of great assistance in getting out 
shipments for the eastern market. 

The Lassen Lumber & Box Co. is making a 
moderate output of pine box shook at Susanville, 
which will be increased to take care of the sea- 
sonal demand. Stocks of dry lumber are light, but 
shipments of white pine are still being made to 
the eastern market. With a good demand expected 
during 1928, the two mills at Susanville will be 
operated with a total production of 50,000,000 feet 
in prospect. 

The Albion Lumber Co., this city, has a good 
demand for redwood and is operating the mills at 


Navarro and Albion with one shift. More dry 
stock is needed to take care of the demand for 


uppers. Four steam schooners are making trips 
from Albion to California ports with redwood. 

The Standard Lumber Co. is preparing to make 
a big cut of white and sugar pine during the com- 
ing season at Standard. Additional dry kilns have 
been installed and re-manufacturing facilities have 
been increased. Dry stocks are steadily diminish- 
ing, with eastern shipments going forward. There 
is a steady demand for pine doors, and the factory 
at Sonora is making a good output. The Standard 
Lumber Co. has purchased 13,300,000 feet of Gov- 
ernment timber on the south fork of the Stanislaus 
River, within the Stanislaus forest. The sale will 
run for a period of two years and cutting will be 
so done as to insure reproduction. Prices paid 
per thousand feet were $4 for sugar pine, $3 for 
California white pine, and $1.25 for white fir and 
incense cedar, 

The Coos Bay Lumber Co., this city, has a 
steady demand for Douglas fir and Port Orford 
cedar. The mills at Marshfield, Ore., are making 
a combined output of about 500,000 feet a day. 
Three steamers, the C. A. Smith, the Johanna 
Smith and the Cottonplant, are busy transporting 
lumber. While the bulk of the lumber goes to 
company’s yard at Bay Point, Calif., for rail dis- 


tribution, shipments are also being made to San 
Pedro. The southern California market is active. 


Japan continues to buy cedar logs and some lum- 
ber. 

A. B. Johnson, of the A. B. Johnson Lumber 
Co., this city, reports a strong demand for Douglas 
fir. A steam schooner with a carrying capacity of 
1.200.000 feet is being built for the company at 
Portland. The steam schooner J. B. Stetson has 
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been purchased from the Pacific Mercantile Marine 
Co, and will be employed in the coastwise lumber 


trade. Since the first of the year, the A. B. 
Johnson Lumber Co. has been representing the 


Douglas fir mill of the Charles R. Wilson Estate, 
operated under the style of Wilson Bros. & Co., of 
Aberdeen, Wash. This firm is composed of John 
H. Wilson, William Wilson and Mrs. Charles R. 
Wilson. It is an entirely different firm from 
Wilson Bros. & Co., of San Francisco, who rep- 
resented the above mill up to the end of 1922. 
The latter firm is composed of Henry Wilson, W. T. 
Wilson and I’. A. Wilson. 

L. L. Long, head of the Frank P. Doe Lumber 
Co., this city, is making a trip to Durango, Mexico. 
It is understood that he will open a lumber office 
there. F. C. Ranker, who was formerly with the 
Red River Lumber Co. at Westwood, accompanied 
Mr. Long and will take charge of the new office. 
There are several mills from which lumber can be 
obtained. 

R. A. Hiscox, head of the Western States Lum- 
per Co., this city, reports good inquiries for Cali- 
fornia white and sugar pine, with continued diffi- 
culty in securing lumber from the mills. There is 
little dry stock to be had in the items that are 
wanted by the buyers. Douglas fir is in strong 
demand, with stocks low in San Francisco on ac- 
count of good sales during the last two months. 


R. A. Long, head of the Long-Bell Lumber Co., 
Kansas City, Mo., is here on his way to the North- 
west. He will visit the Weed Lumber Co.’s mill 
at Weed and inspect the construction work on the 
Long-Bell Lumber Co.’s new plant near Kelso, 
Wash. 

H. W. Rikerd, president Rikerd Lumber Co., of 
Lansing, Mich., is in the city on a tour of the 
Pacific coast and is looking over the lumber situa- 
tion. 

Among the lumbermen in the city as visitors 
are: J. Villaume, of the Villaume Lumber & Box 
Co., of St. Paul; George R. Griffith, of LaCrosse, 
Wis.; William Donovan, of Portland; W. C. Rib- 
enack, of Thornton, Ark. 


SPOKANE, WASH. 


March 3.—Contrary to the general expectation, 
no change has occurred in_ prices. It is now 
thought that there will be no advance over the 
present market for several weeks. There is very 
little dry stock to be had, and the mills are be- 
hind with orders. That there will be a general 
advance of prices made by the independent mills 
before the first of another month seems assured. 


The first of the month saw reopened six mills 


which had been shut down during the winter. The 
mill of the Humbird Lumber Co. at Newport, 


Wash., is the largest of these. The planer has 
been operating two shifts all winter. There are 
enough logs in the boom to last until the spring 
drive. Other mills which started last Thursday 
are the Export Lumber Co.’s mill, at Harrison, 
Idaho: that of the Long Lake Lumber Co., at 
Long Lake, nine miles north and west of Spokane ; 
the Winton-Rosenberry Lumber Co. mill at St. 
Joe, Idaho; the Rose Lake Lumber Co.’s mill, at 
Rose Lake, Idaho, and that of the St. Maries 
Lumber Co., at St. Maries, Idaho. The Phoenix 
Lumber Co.’s mill in Spokane is to start Monday 
with a second shift. The P. F. Rogers sawmill, in 


the woods three miles west of Rathdrum, Idaho, 
started sawing on the first. Several hundred 


thousand feet of logs are on the skidway, and log- 
ging will be carried on just to the extent necessary 
to supply the mill. 

Logs will be rafted on the lower Spokane for 
the first time in forty years, when J. R. Thompson, 
of River Homes, takes logs from the Dan Sher- 
wood ranch on the Spokane Indian reservation 
down the river to Emerson sawmill on the Colum- 
bia just below the mouth of the Spokane. 

The Long Lake Lumber Co. has increased its 
capitalization from $50,000 to $200,000 to take care 
of expansion and improvements. Work on a mod- 
ern planing mill to be built at the company’s retail 
yard at Nevada and Grave streets in Spokane 
started this week. The company’s mill at Long 
Lake makes a daily cut of about 50,000 feet. 


MINNEAPOLIS, MINN. 


March 6.—There is only a fair demand in the 
Minneapolis market for industrial and yard hard- 
wood stocks, as compared to the unabated eastern 
demand. Mill stocks are low; premiums are often 
offered for desired stocks. Prices generally are 
strong, with an upward tendency for items particu- 
larly desired. 

Heavy buying of northern pine came all in a 
bunch during December and January, and now 
dealers are temporarily out of the market, except 
for an occasional car. Dealers will not buy any 


more until spring demand begins to absorb stock, 
and what the demand will be when that does hap- 
pen is as much a matter of uncertainty among 
dealers as among manufacturers. 

As compared with logging conditions in northern 
Minnesota, northern Wisconsin has been fortunate, 
it is reported by J. M. Okoneski, of the Pioneer 


Lumber Co., who recently visited some of the 
Wisconsin hardwood mills. He reports ideal log- 


ging conditions in northern Wisconsin, and states 


that the winter’s cut will be as large as was 
planned at the beginning of the season. Deep 


snow and cold weather continue to hinder logging 
operations in the white cedar and northern pine 
regions of northern Minnesota, according to sev- 
eral reports. 


ATLANTA, GA. 


March 5.—Logging operations are handicapped 
by high water and heavy rains, and car shortage 
is beginning to be felt as an additional hinderance 
to production and shipments. Production in the 
Southeast, according to the report of the Federal 
Reserve Bank, of Atlanta, is somewhat below nor- 
mal; but volume of shipments has been increasing 
steadily. Southern pine prices have not increased 
as much as they were expected to; some items, 
however, have advanced a little during the last 
two weeks, and the tendency appears to be upward. 
The trend of hardwood prices is also upward, and 
there have been several recent advances. Con- 
tinued building activity has resulted in an _ un- 
usually good local demand for finish. Most of the 
larger mills are sold well ahead. 


MACON, GA. 


March 6.—Roofer manufacturers have trouble in 
securing enough cars to keep their mills running 
even part time; a number of mills have been 
forced to close down. Every effort is being made 
to secure cars. Buyers who make the rounds at 
the mills have a tale of woe as to a falling off in 
demand and the low prices that are just around 
the corner, but generally they pay what the manu- 
facturer asks. The mills as a whole are reluctant 
to take new business until orders now on their 
books are cleaned up, Those that have been selling 
as stock was ready for shipment have had the 
better of the situation. Prices during last week, 
as reported by the various mills f.o.b. cars Georgia 
main line points, are: Air dried roofers, No. 2 
common, 1x6-inch, $25; 1x8-, 1x10- and 1x12-inch, 
$26. Dimension, 10- to 16-foot, 2x4-inch, $26; 
2x6-inch, $24, 2x8- and 2x10-inch, $25.50; 2x12- 
inch, $26. 


JACKSON, MISS. 


March 5.—Shortage of box cars is causing a 
good deal of worry, and it appears that it will con- 
tinue for some time. Flat cars and logging cars 
are plentiful, however. The weather is unfavor- 
able to logging, but the mills have large supplies 
on hand, 

Southern pine shipments are very heavy, despite 
the car shortage. Orders, however, come in about 
equal volume, and the files of unfilled orders are 
heavier than ever before in the history of the busi- 
ness. This State is taking a larger percentage of 
the southern pine cut than ever before, it being 
estimated that 15 to 20 percent of the mill output 
is consumed ‘in this territory. Local consumption 
is a great help during the present car shortage. 
suilding in this section is very active; millwork 
plants are doing a good business and retail lumber- 
men are enjoying an active demand, Export trade 
has improved. Heavy shipments are being made to 
england, and inquiries are coming from territories 
not heard from for a long time. Prices of low 
grade lumber are advancing, and some of the 
spread between No. 3 and No. 2, and between No. 
2 and No. 1 is being shortened. Demand for rail- 
road material is very active, and much new busi- 
ness is in sight. Lath are moving well; for No. 1 
$6.50 is easily obtained, and No. 2 are priced pro- 
portionately. 

Hardwood orders are plentiful but, because of 
bad weather in some sections of the South, dry 
lumber is hard to obtain. Wardwood manufac- 
turers are alarmed over the shortage of box cars, 
in which much of their production must be 
shipped. On the other hand, embargoes to some 
points in eastern territory have been lifted. Sales 
have been made of items of hickory and quartered 
black gum that have not been sold for a long time. 
All hardwood prices are advancing. 


Among recent visitors to Jackson were: Harry 
W. McDonough, president Clifton F. Leatherbee, 


3oston wholesaler; W. C. Stoutmeyer, of M. B. 
Farrin Lumber Co., Memphis, and Charles B. 
Carothers, Memphis. 
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LOUISIANA :} 


T. C. Clanton 


Lumber Company,Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesalé Dealers in 


PINE MILLS: Yellow Pine and 
Dubach, - - La. 
bunn,"- - La. Hardwood Lumber 


Cheniere, - - La 








t 
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Koran, - - La. OUR SPECIALTIES: 

Lake End, - La. 

South Mansfield, La. Yard Stock and 

Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 

MILLS: Dried Finish 
Dubach, - - La. Oak and Pine 
Dunn, - - La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 
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HD. FOOTE LUMBER CO | Ww f 
EVERYTHING IN LONGLEAF —| © manulacture 
‘YELLOW PINE THAT GOES INTO = at our own mills 
AFREIGHT CAR = | 20,000,000 feet 


ALEXANDRIA, LA. 
a ae 


Total al alatatatatetetotatatat—t—] 


Yellow Pine 


RAILROAD CONSTRUCTION 
TIMBERS, CAR SILLS, 
DECKING, FRAMING, SIDING, 
LINING AND ROOFING 


H. D. Foote Lumber Co. 
ALEXANDRIA, LOUISIANA 


Long Leaf Yellow Pine Mills Located on Iron Mount. 
Missouri Pacific and Texas and Pacific Railroads 


annually of 








TWO REMILLING AND DRESSING PLANTS 
AT ALEXANDRIA, LA. 
















HAMMOND, 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











Kilburn Moore, Vice-Pres. G. W. Law, Sec. & Treas 


AMP INCORPORATED 1869.29 


Manufacturers of ROUGH and DRESSED 






Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 














RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at Office. 
CANDY. LA RUSTON, LA 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘fote-road and ‘Trail,’ just published. Here is ‘‘the 
lIumberman poet’? at his best, singing heart winning 


songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss, 
$1.50 postpaid.. AMERICAN LUMBERMAN, Publisher, 


431 S. Dearborn St., Chicago, Ill. 
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Country's Largest 


Retailer Finds 
Sumter Stock O.K. 


CHICAGO, ILL. 
Dec. 20, 1922 
Sumter Lumber Co. 
Electric Mills, Miss. 


Gentlemen: — 

Recently we unloaded in our yard some 
2x12-16’ No. 1 shipped from your mill and the 
grade was very good Short Leaf. We would 
like to buy the following and wish you would 
quote us your best delivered price f. 0. b 


Chicago:— 
500 pes. 2x12-14" No.1 Y. P. Rough. 
1000 * “ 16’ itto 


Wish you would send us your latest stock- 
sheet so that we will know what orders to 
submit to you. 


Yours very truly, 
EDWARD HINES LUMBER CO. 


You'll find our finish, ceiling, siding, 
flooring, mouldings, dimension, lath 
and boards equally as good as the 
Hines Lumber Co. found our 2x12’s. 


Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


D. H. FORESMAN, N. NICHOLSON, 
Gen. Mgr. Ass’t. Mgr. 


Daily Capacity 200,000 Feet. 























SHORTLEAF 


Y eso’ Band Sawed, 


Steam Kiln Dried 
and Soda Dipped. 


We invite your future inquiries and 
orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 
COLUMBUS, MISSISSIPPI 


























4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
Moulding,etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ““‘Tote-road and Trail,’’? just published. Here is “the 
lumberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
433 8. Dearborn St., Chicago, Ill. 


LAKE CHARLES, LA. 


March 5.—Improved weather has enabled mills in 
this section to increase production to normal dur- 
ing the last two weeks. There is a continued 
strong demand for practically all items. Timber 
orders are placed with difficulty. Dimension is 
also very” strong. Demand for railroad mate- 
rial is unusually heavy. Orders for building mate- 
rial are coming in steadily. Prices have changed 
but little. On a few very scarce items there have 
been advances, but in the main changes have ironed 
out sharp differences that had existed previously. 
A few mills have withdrawn from the market, but 
the larger mills have never attempted to accept 
orders that they could not take care of within a 
reasonable time. 

The sawmill of the Temple Lumber Co., Hemp 
hill, Tex., recently destroyed by fire, will be rebuilt 
immediately. It is hoped that the new plant will 
be ready to operate within ninety days. It will 
have a capacity of 150,000 to 175,000 feet a day. 
The sawmill at Cressmont, Ky., will be dismantled 
and moved. It was recently bought from the Tur- 
key Foot Lumber Co. 


HOUSTON, TEX. 


March 5.—Continued building operations in 
Texas during the winter months, and the shortage 
in production of eastern Texas mills, mean that 
this section of the country will enter spring with 
lumber stocks considerably depleted. Further ad- 
vances will necessarily follow the advances re- 
corded in recent weeks. Demand for southern pine 
railroad stocks and oil field supplies has caused a 
decided shortage in those items, with an attendant 
increase in prices. Hardwood dry stocks are more 
and more depleted, and logging operations are far 
from satisfactory anywhere in the southern belt. 
With strong demand, prices show a tendency to 
advance. Shingles from the west Coast were off 
20 cents as the result of overstocking. 

Lumber rates in this territory are expected to 
be affected somewhat as the result of the rate con- 
ference in progress this week in Dallas, with repre- 
sentatives of all carriers and southeast Texas lum- 
bermen present. The conference is held one day in 
advance of that of the Texas Tariff Bureau. Ad- 
justments would affect rates from eastern Texas 
mills to Houston, Galveston, Port Arthur, Beau- 
mont and Orange. 


MERIDIAN, MISS. 


March 5.—-There has been a slight decline in 
orders thruout this section, but prices appear to 
be holding. sad weather holds production below 
normal, a good many small shippers being unable 
to get their stocks to the railroads. There ap- 
pears to have developed a scarcity of cars. Buy- 
ers still experience trouble in placing mixed orders, 
even at premiums. Long joists appear to be mov- 
ing more freely; they are in better demand than 
at any other time this year and are advancing. 
The same may be said of practically all sizes of 
shortleaf timbers, 


NORFOLK, VA. 


March 5.—-The demand for North Carolina pine, 
rough or dressed, continues very brisk. The mills 
are short of many items. Inquiries are numerous. 
Some mills are disposed to sell ahead if they can 
get a slightly higher price, but most are going 
along slowly. Quotations on rough lumber have 
not shown any further change, altho the tendency 
is strongly upward. Certain items of dressed lum- 
ber, such as flooring, are slightly higher. The 
weather has been better, altho some rains have 
fallen. Car shortage interferes with shipments to 
a great extent, and embargoes handicap trade, 

There is still a very brisk demand for 4/4 edge 
No, 2 and better. Edge No. 3, 4/4, is still active 
and has 


sold for more money recently. It is 
scarce. No. 2 and better 4/4 stock widths are very 
active. No. 3 stock 4/4 widths are good sellers. 


Edge, 5/4 and thicker, is inquired for freely, but 
orders are materializing slowly. Nos. 1 and 2 
bark strips and miscuts are still in good demand, 
with little available for quick shipment. 

The demand for 4/4 edge No. 1 box is very in- 
sistent, and several cargo sales have been made of 
rough box at advanced prices. Inquiries for 
dressed stocks are very numerous. Rough stock is 
scarce and planing mills are behind on their or- 
ders. Edge No. 2 box, 4/4, is also very active, 
the price tendency being upward. No. 1 stock box, 
4/4, continues to move freely in 6- and 12-inch, 
but 8- and 10-inch are not so active. No. 2 4/4 
stock continues to sell as fast as offered. Box 
bark strips are moving very freely and are still 
scarce. Inquiries for both rough and dressed are 
numerous. Higher prices are being asked now by 
some mills. 

There has been a good demand for flooring, thin 
ceiling, partition etc., altho most orders are for 
mixed carlots, except in y4-inch ceiling. Stocks at 


most mills are so badly broken that they are refys. 
ing to quote on any quantity of dressed stock. Ip. 
quiries for roofers have been very numerous, and 
sales of kiln dried have picked up, altho ingqj- 
vidually small. Prices on air dried roofers appear 
to be advancing. 


SHREVEPORT, LA. 


March 5.—The prevailing opinion is that the 
southern pine market has been stabilized; it has 
held all recent gains. Further advances are not 
expected, however, except perhaps on scarce items, 
secause of their unusually large order files, the 
mills have not made much effort to book more 
business. Continuous rains during February 
made shipping difficult. The woods ought soon to 
be in such conditions that the production of heavy 
timber will be easier. Railroad orders are plentj 
ful. Retail yard orders are numerous. ‘The mil] 
that can handle mixed car orders can practically 
name its own price. Transits have not been sel]. 
ing so rapidly as they sold during the previous 
week, but they are taken up about as quickly as 
the smaller mills can ship them. Hardwood stocks 
are extremely light, and offerings at ruling market 
figures are eagerly snapped up. The demand for 
hardwoods is greater than the mills can take care 
of, but prices appear to be stable. 


ELIZABETH, LA. 


March 5.—The lumber market continues strong, 
due to steady demand on the depleted stocks at 
southern mills. The mills of the Industrial Lum 
ber Co. have lately been visited by many retailers 
from all parts of the country, and all express sur- 
prise at the small stocks. The retailers are prone 
to discount the statements that stocks are short, 
but this year they are getting visual evidence. The 
scramble for lumber continues, and prices are ad- 
vancing. Cars are scarce, and are getting scarcer 
every day. Orders for sawn timbers for export 
are plentiful, and due to the excellent prices for 
the material elsewhere are hard to place. 


HATTIESBURG, MISS. 


March 5.—Cars have been rather hard to obtain 
during the last few days, but this shortage 
seems to be only temporary. The weather is very 
favorable. There has been no let-up in orders. 
The mills have no trouble in getting cutting to fit 
any kind of timber. Prices are strong. Much com- 
mon labor is leaving the mills for the farms, and 
for this reason production may be curtailed to 
some extent. 

Gunn & Bradley, of Moselle, Miss., have started 
work on their new dry kiln and planing mill. It 
will be run in connection with their sawmill, which 
has been operating for several months. 


ST. LOUIS, MO. 


March 5.—Building permits were issued last 
month for imprevements of the value of $2,664, 


900. in January the permits amounted to $2,560, 
325. The demand for homes continues. An im- 
portant suburban deal has been closed, whereby 


Carroll Berkley will build 45 bungalows at a total 
cost of $115,000 on a 38-acre tract in St. Louis 
County. Each bungalow will be four or five rooms. 

Receipts of lumber in St. Louis last month 
amounted to 14,805 cars. Receipts were 11,682 
cars last month. The Illinois division of the 
St. Louis, Iron Mountain & Southern railway led 
in receipts with 4,084 cars, while the Wabash rail 
way (east) led in shipments with 1,546 cars. 

The Himmelberger-Harrison Lumber Co., of 
Cape Girardeau, Mo., has signed contracts for the 
purchase of the Victoria Building, an office build- 
ing at the Northwest corner of Eighth and Locust 
streets, which is owned by William Sacks. 


KANSAS CITY, MO. 


March 6.—Volume of business placed here is 
decreasing steadily, because of the inability of 
buyers to place their orders for southern pine oT 
fir yard stock. Both the southern and Pacific 
Northwest mills are oversold, stocks are very short 
and rains in the South and the storms on the 
Pacific coast have slowed down production. Some 
of the southern pine mills are altogether out of 
the market on timbers, with the result that there 
is a growing demand in the Southwest for fir oil- 
rig timbers. Some of the fir mills are tightening 
up again on the acceptance of orders on numerous 
items, while nearly all of the southern pine mills 
are out of the market on something. Factory stock 
of all kinds. hardwoods and softwoods, is in heavy 
demand, and southern hardwoods are harder to get. 
The shingle market in this section still is moribund 
and it is something of a puzzle to shingle men why 
retailers do not buy, when stocks in the yards are 
so notoriously short. 

A heavy business in fir oil-rig timbers has been 
developed in the southwestern oil fields in the last 
few months as a result of the inability of the 
southern pine and hardwood mills to handle the 
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business Offered. For some time Kansas and Okla- 
homa have been buying rig timbers on the Pacific 
coast, and lately a considerable number of orders 
have come from Texas, and orders have been taken 
nere for delivery as far south as Mexia. Clyde 
paxter, of C. B. Baxter & Co., said today that the 
demand for fir timbers promised to grow into con- 
siderably larger volume. ‘‘We have taken orders 
for as many as five carloads of fir timbers in a 


day,” he said, ‘and the inquiry for that line of 
stuff is spreading out. Buyers we have heard 


from say they are very well satisfied with fir for 
that purpose.” 

Good general rains the last few days over most 
of the winter wheat region have greatly brightened 
yusiness prospects in Kansas, Oklahoma and south- 
ern Nebraska, where the long spell of dry weather 
began to cause apprehension among lumbermen. 
Line-yard companies here are spread all over that 
region, and they were looking forward to a fine 
business this year, but recently fears expressed 
over the wheat crop began to give them anxiety. 

J. A. Bowman, of the Burgner-Bowman Lumber 
Co., has left on a business trip to the Pacific coast. 

“Ed” G. McLean, of the Buschow Lumber Co. 
and the general manager of the golf activities of 
jocal lumbermen, was tendered a complimentary 
dinner at the Blue Hills Golf Club the evening of 
Feb. 28, in honor of his approaching marriage to 
Miss Melisse Crew. ‘The dinner was tendered by 
his lumbermen friends, and two hundred and fifty 
guests were present, 


DULUTH, MINN. 


March 6.—Jobbers and mill operators have been 
in receipt of active inquiry for all classes of lum- 
ber, No. 3 and better, and for the lower grades, 
including boxwood. Retailers in this territory are 
showing a disposition to cover their requirements 
as far as possible, and a broadening interest on 
the part of eastern dealers was noted. 

Sawmill operators are revising their estimates 
downward on outputs of logs likely to come out 
of the woods this spring. None of the northern 
Minnesota camps were able to get out the quotas 
expected of them, and it is consequently being 
taken for granted that lumber companies equipped 
to do so will be compelled to operate summer 
camps on a extensive scale this year. Operators 
claim that three weeks more of fairly cold weather 
will be required to clean up the camps. 

All classes of northern pine lumber and dimen- 
sion stuff remain strong. Sales managers of sash 
and door and interior finish plants, in this city 
and at points in this territory, have expressed 
gratification over the flood of bills of materials for 
moderate priced houses being figured upon. 

Lath remain strong at $7.50 to $11, with prac- 
tically all operators reporting that they are sold 
up for some time ahead. One of the largest pro- 
ducers in this territory is limiting acceptances. 


BALTIMORE, MD. 


March 5.—A distinctly better showing in exports 
of Jumber and logs was made last December than 
in November, the statement for December disclos- 
ing a practical doubling of the foreign business in 
point of declared value. The comparative state- 
ment is as follows: 


Logs- Cubic feet Value 
Dear fess ahh eh Sh ake aa ae 2,210 $ 2,500 
Other hardwoods .......... 12,092 3,885 
COMERS. caer etehtine eet ieee, 4,050 1,686 

soards— Feet 
Ce ee ene 2,000 265 
MOUCHERR PING «0.46.62 55- 16,000 1,803 
See ae anne a mere 6,000 1,000 
Oak a era eie) si 5 ase x we Aa ee elec 357,000 25,314 
ene an ena ea 58,000 5,399 
Poplar Sy Pi ae ete ay eee 64,000 7,441 
RM s,s. Earg cs bhs carpio Pah eee 
PO URN Nl elon csi a has a ties aoa esos 122,000 8,800 
Other hardwoods .......... 284,000 30,397 

Manufactures of wood........ ...... 100,933 
BR OUAR sis cl eed ree ee rach baltaehee .. . $189,093 


NEW YORK, N. Y. 


March 5.—Improvement in the railroad situation 
in the lifting of embargoes and the granting of 
permits was an outstanding feature of the lumber 
Situation last week. This-has been particularly 
noticeable in shipments coming in from the New 
England States and Canada, where conditions have 
been almost unbearable. Some of the lumbermen 
are saying that under no circumstances will they 
buy for delivery beyond June 1, but others see 
business at flood-tide until well into the summer. 
Last week, owing to a decided betterment in 
weather, building has taken a decided spurt in 
every section of Greater New York and vicinity. 


Lumber is being turned over rapidly and, unless 
all signs fail, March will prove a remarkable 


month. 

Black & Yates (Inc.) have made definite ar- 
rangements to move to Room 1100 at 392 Fifth 
Avenue, in order to have more space. The new 
offices will be trimmed thruout with Philippine 
mahogany, in which Black & Yates are specialists. 


The steamers Gaelic Prince and Satsuma are now 
unloading mahogany at this port and the Bowes 
Castle is on the way with another large consign- 
ment. Another vessel is now loading in the 
Islands. . 

W. R. Creed, of W. R. Creed & Co., is in Florida 
with his family, having gone down in February 
for a stay of two months. While his family is 
enjoying the southern climate, Mr. Creed will visit 
the mills in Georgia and the Carolinas. 

H. I. Soble, of Wistar, Underhill & Nixon, has 
just returned from his trip to the mills of Florida 
and Louisiana. 

Fred J. Bruce, of Homan & Pudding, left Sat- 
urday for Montreal, where he expected to close an 
attractive deal. Mr. Bruce was recently elected 
president of the Nylta Club. 

Gilbert G. Kulp, of Shamokin, Pa., was in New 
York last week, visiting C. B. Thomson, New York 
representative of the Kulp Lumber Co. 


BOSTON, MASS. 


March 5.—In other winters lumber operators ip 
Maine and the Maritime Provinces have been 
hampered by dearth of snow, but this winter the 
drawback has been altogether too much snow. 
Indications are that altho the cut of last winter 
will be exceeded, the margin will not be as wide as 
was expected a few weeks ago. The frequent and 
very heavy snow storms have caused some of the 
operators to cease operations in the woods entirely. 
The snow in the forests in some sections of New 
srunswick, particularly, is so deep that neither 
men nor horses can work. 

Except for the continued difficulties resulting 
from railroad embargoes and the slow movement 
of lumber freight, the New England lumber market 
is attaining a very strong, healthy condition. The 
market for eastern spruce is exceptionally firm 
ond active thruout, with a continued upward 
tendency. Lath are very strong. Northern and 
eastern boards are scarce and prices are likely to 
go higher. Shingles are firm and are selling bet- 
ter than usual at this season. Railroad embargoes 
have had a tendency to make southern pine floor- 
ing and partitition somewhat quieter, but prices 
are quite as stiff as ever. Hardwoods are active 
at very firm quotations. 


PHILADELPHIA, PA. 


March 5.—Dry hardwood is very scarce on this 
market, and as a result orders are not being placed 
as freely as a while ago. Bad weather is holding 
up production, and shipments are slow. In hard- 
wood prices there have been a few advances. 
Southern pine prices as a whole remain firm, and 
yet some lower quotations have been made to 
secure large orders. A good many yards, in the 
city proper and in surrounding territory, have fair 
stocks and are not placing further business. The 
middle western markets have been getting a large 
proportion of the southern lumber that usually 
comes to Philadelphia, but there has been a re- 
cent improvement in shipments to this territory. 
North Carolina pine roofers, 6-inch dressed %x5¥4, 
are $33.50. Boards, 12-inch, are $36 dressed and 
$38 rough. Quotations on D4S \-inch scant di- 
mension are: 2x4-inch, 10- to 16-foot, $34.50@ 
35.00; 2x10-inch, $35.50; 2x12-inch, $36. Rough 
sizes are 50 cents a thousand less than corre- 
sponding items in dressed dimension. Hemlock is 
strong at $40 base. Lower grade hardwoods are 
sought with more zeal than in a great many years. 
30x makers find business good, and are running 
full capacity. Industrial plants and _ cabinet 
makers are very busy, while furniture makers have 
plenty of orders, but the factories face a real 
shortage of dry hardwood stocks. Chestnut and 
oak lead in demand but are hard to buy; hard 
maple is very scarce, and soft maple is in active 


demand. Lath are quoted $9@9.50, for April 
shipment in most cases. 
WINNIPEG, MAN. 
March 5.—With the last $3 advance in Coast 


prices, the retail list must advance accordingly. 
There is practically no business being offered to 
local wholesalers, and a great many wholesalers 
are forced to turn their attention and activities to 
the eastern market. Local architects do not expect 
there will be much large construction work under- 
taken this year, and report having very little work 
in hand. Some of the largest contracting firms 
have been forced to move to other fields. The 
various provincial governments have also curtailed 
their building programs and are undertaking only 
work that is absolutely necessary. Generally 
speaking, it looks as if the early spring months are 
going to be very quiet as far as building is con- 
cerned. 

The recent heavy snow storms have considerably 
slowed up logging operations in native spruce dis- 
tricts, and it is feared that unless the weather im- 
proves shortly some logging companies will be un- 
able to get all their cut out of the woods before 
spring break-up. 

(Concluded on page 78) 








We Assure You 
Satisfaction 


We depend on the satisfaction we 
render to get uscustomers. When we serve 
you, we want you to feel that we have done 
as well as anyone could do. Try us on 
your needs in 


Yellow Pine 


We have four mills specializing in long 
joists, factory flooring, dimension, flooring, 
finish, drop siding, boards and _ shiplap. 
Also two mills cutting 


Southern Hardwoods 


ALL GRADES AND THICKNESSES 


Address all inquiries to 


C. L. Gray Lumber Co. 


MERIDIAN, MISS. 


Members: Southern Pine Association, American Wholesale 
Lumber Association and National Hardwood Association. 

















¥%” and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















' Cummer Cypress Co. | 


Mills: Jacksonville and Sumner, Fla. 


. LUMBER 
Cypress 








Rough and Dressed 


Shingles and Lath 
| Sales Office, 280 Madison Ave., New York City 

















Yellow Pine 
Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 

















7 . 
Quick Service 
On Transit Cars or Mill Shipments of 
Dimension, Yard an’ 


Yellow Pine Shed Stock. 


Write us today about your needs. 


A. W. SMITH & CO., s5cis!Ms: 





Crating and Finish, 
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rape Wiyatvens: 


WHOLESALE 
e MANUFACTURERS 


WHITE PINE 
QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 
PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
STOCK COLONNADES 





fFaci/ities 
DUBU QUE, 
IOWA. 


White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


STRAIGHTe- MIXED 
CARS A SPECIALTY 
OVER 15 ACRES FLOOR SPACE 








We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 





A NON-MIRING WAGON 


te Wd ee tons. Adapted for hauling over 


a , mud, bad roads or soft ground. More 
ight with less power. Will carry capacity 
wherever animals or tractors can work. 
Ghipments direct from Chicago factory. 
nformation and prices on request. 


ATHEY ae WHEEL CO., 17 N. LaSalle St., Chicago, U.S.A. 
Cable Address “‘Trusswhees Chicago” 


ATHEY TRUREDSUEFL WAGON 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all c'asses of cargo and have 
Special Departmert hand’ ng Export Lumber Shipments 











Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, “‘-PAJONES, Mobile” 
All leading Codes used 





Ship Brokers & Steamship Agents 











a, 








[LOCAL AND PERSONAL 








The Barnett & Fitts Co. has removed from 1518 
Lumber Exchange Building to room 1125 of the 
sume building. 

N. C. Mather, of the Lord & Bushnell Co., re- 
turned this week from a trip to Biloxi, Miss., where 
he brought his mother for a brief stay. 


J. W. Willis, representing the Oregon Box & 
Lumber. Co, and the Western Spar Co., Portland, 
Ore., transacted business on this market during 


the week. 

J. H. Lane, manager of the tie and timber de- 
partment of the Long-Bell Lumber Co., Kansas City, 
Mo., this week conferred with officials at the com- 
pany’s local office. 


W. 2B. Clubine, general manager of the Park 
Falls Lumber Co., Park Falls, Wis., was in Chicago 
this week, conferring with officials of the Edward 
Hines Lumber Co. 


Dodd, vice president and general man- 
ager of the Sterling Lumber & Supply Co., who has 
been ill for about a month, this week went for a 
short stay at Mount Clemens, Mich. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., left this week for the South, expecting to 
spend ten days or two weeks at the different mills 
surveying production and stock conditions. 


Charles D. Bull, secretary of the Metropolitan 
Lumber Co., is spending several weeks in the 
Inland Empire and west Coast, visiting all the 
principal fir and pine producing territories. 


Lewis H. 


G. A. Vangsness, of the Vangsness Lumber Co., 
spent several days of last week at Antigo, Rhine- 


Wisconsin points, making a gen- 
situation in those sec- 


lander and other 
eral survey of the lumber 
tions, 

Among northern lumbermen visiting this market 
during the week were W. T. McGuire, of the Riet- 
brock Land & Lumber Co., Milwaukee, Wis., and 
John R. Andrews and H. W. Maffett, of Escanaba, 
Mich, 

A. J. Peavy, president of the Peavy-Byrnes 
Lumber Co., Shreveport, La., accompanied by Mrs. 
Peavy, passed thru Chicago this week on their 
return from Battle Creek, Mich., where they have 
been spending the last three weeks. 


J. W. 
the retail 


Kriebs, who has a wide acquaintance in 
lumber trade, recently has resigned as 
first vice president, secretary and director of the 
Pyramid Lumber Co., of Dubuque, Iowa. Mr. 
Kriebs has not yet announced any definite plans 
for the future. 

Joe Gorman, of the Winegar-Gorman Lumber 
Co. and president of the Lumbermen’s Association 
of Chicago, returned this week from a business trip 
to various northern Wisconsin points and a visit 
to the company’s mills at Winegar, Wis., operated 
under the name of the Vilas County Lumber Co. 


A. J. Heitman, formerly Chicago representative 
for the Gunter Lumber Co., of Kansas City, Mo., 
has made a connection with the E. M. Dollarhide 
Lumber Co. Mr. Heitman is well known thruout 
this territory, having for many years been con- 
nected with some of the principal lumber dis- 
tributers here, including the Hilgard Lumber Co. 


of the William Graydon Hard- 
wood Co., Grayburg, Tex., was in Chicago on a 
business trip during the week. He reports an in- 
tensely active demand for hardwoods and _ the 
market very strong. Weather conditions in South- 
east Texas have been very bad, but are clearing up 
again and his mill, with others in that territory, 
is operating full time. 


J. Fletcher, 
department of the 


William Graydon, 


of the railroad and car material 
local office of the Germain Co., 
Pittsburgh, Pa., returned this week from a_ busi- 
ness trip to St. Louis, Mo., where, he said, the 
outlook for the lumber trade appeared very prom- 


ising. Later he left for a trip to Pittsburgh, Pa., 
and Washington, D. C. N. C. Wilkinson, of the 
white pine department of the same office, this 


week made an extensive business trip thru Mich- 
1gan. 

J. Ragley, of the W. G. Ragley Lumber Co., 
Ragley, La., and J. C. Saner, of the Saner-Ragley 
Lumber Co., of Carmona, Tex., who makes his 
home at Dallas, were visitors in Chicago this week. 
Their plants are in full operation, the one at 
Carmona running day and night, and they report 
a continued active demand for southern pine lum- 
ber. There is a tremendous amount of building 
going on in Louisiana and Texas and Mr. Ragley 
expressed the opinion that within five years those 
two States will be consuming practically all of the 
lumber manufactured there. 


George F. Weis, jr., who for the last year has 
been in charge of the local office of the Chicago 
Lumber & Coal Co., St. Louis, Mo., left this 
week for the southern city, where he will locate 
at the company’s headquarters. Noel Ridlon, who 
has been in charge of lumber sales at the St, 
Louis oflice, has been transferred to the Chicago 
office. Mr. Ridlon is originally from Chicago, which 
is given as the reason for the mutually satisfactory 
change. 


The Gordon Hollow Blast Grate Co., of Green- 
ville, Mich., manufacturer of the Gordon hollow 
blast grate and the Tower line of edgers and trim- 
mers, has considerably increased its manufactur- 
ing facilities by carrying a part of its plant up 
another story and acquiring additional factory 
property near its main plant, the new property 
consisting of a 60x220 brick factory building, a 
55x196 warehouse and a 30x40 warehouse. Mach- 
inery ete, is now being installed in this auxiliary 
plant. 


A. J. Steenburg, a popular retired sash and door 
manufacturer of Fond du Lac, Wis., accompanied 
by his wife, was in Chicago this week en route to 
Hot Springs, Ark., where they expect to spend a 
month, Mr. Steenberg has been suffering from a 
slight attack of rheumatism and is going to Hot 
Springs to secure the benefits of the salubrious 
climate and healing waters of that section. Mr. 
Steenberg is a golf enthusiast and is taking his 
clubs with him, feeling sure that after a few days 
at the Springs he will be in shape to indulge again 
in that invigorating sport. 


c.. D. M. 
office of the 


Houghton, manager of the Chicago 
Peavy-Byrnes Lumber Co., Shreve- 
port, La., returned this week from a business trip 
to Detroit, Mich. He found the building outlook 
very good in that city, and said that the industries 
there are busy, with every prospect of remaining 
so indefinitely. Mr. Houghton reported that the 
company’s new Deweyville (Texas) mill, replacing 
the plant which burned last fall, is now in opera- 
tion. This mill, which is operated under the 
name of the Peavy-Moore Lumber Co., has a ¢a- 
pacity of 125,000 feet, with facilities for kiln dry- 
ing the entire output. 


W. W. Schupner, of New York City, secretary 
and manager of the National Wholesale Lumber 
Dealers’ Association, was in Chicago this week con- 
ferring with members of the directorate of that 
organization concerning the coming annual meet- 
ing of the association to be held in Pittsburgh on 
March 21 and 22. While here Mr. Schupner also 
visited the oflices of the American Wholesale Lum- 
ber Association in order to arrange the details of 
taking over that office after the campletion of the 
merger of the two associations, which is to be 
perfected at the annual meeting in Pittsburgh. 
Mr. Schupner is expecting a very large attendance 
at the annual meeting, for which an unusually at- 
tractive program has been prepared. 


S. M. Eaton, sales manager for the W. M. Cady 
Lumber Co., McNary, La., spent several days of 
this week in Chicago, conferring with H. A. Ham- 
lin, who has charge of the company’s local office. 
Mr. Eaton stated that tho many mills on the east 
side of the Mississippi were experiencing a tighten- 
ing up of car supply, this condition is not yet 
general, and manufacturers around MeNary still 
find transportation facilities satisfactory. Orders 
continue to be offered in large volume and there is 
nothing gloomy about the outlook, in Mr. Eaton’s 
opinion. He expected W. M. Cady to arrive in the 
city toward the end of the week, and after a con- 
ference with him, was to go to New York City 
and other eastern lumber trade centers. 


W. J. Cook, Chicago representative for the Henry 
D. Davis Lumber Co., Portland, Ore., returned last 
Saturday from a two weeks’ business trip to New 
York City and other eastern trade centers. He 
reported that business in car material generally is 
slow. The car builders have contracts to keep them 
busy until late fall and have already bought lumber 
to cover their schedules, and few new orders are 
offered from this source. The mills, however, still 
have a good deal of this business on their books. 
What buying there is of car material now comes 
from the railroads themselves, to fill the require- 
ments of their car repair shops. Mr. Cook found 
the general lumber trade in the East comparatively 
dull, largely on account of the severe weather 
which has prevailed there of late. He believed that 
advanced prices also have had something to do 
with the recent reduction in the volume of trans- 
actions, a more conservative attitude toward the 
future having been assumed by many retailers. 


The many friends of Charles A. Bigelow, Bay 
City, Mich., chairman of the executive board of 
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the National Lumber Manufacturers’ Inter-insur- 
ance Exchange; of W. A. Holt, Oconto, Wis., vice 
chairman of the board, and of C. F. Wiehe, Chi- 
cago, treasurer of the exchange, will be glad to 
learn that all three are rapidly recovering from 
yarious forms of illness which earlier in the winter 
overtook them in this northern climate. Mr. Bige- 
low is convalescing at the Marlboro-Blenheim 
Hotel at Atlantic City, N. J., and will shortly 
return to his duties. Mr. Holt is recuperating 
at Jacksenville, Fla., and is expected back in 
Qconto soon. Mr. Wiehe is at present in the dry 
climate of Arizona, which he finds very beneficial 
to his health. Meanwhile Harry L, Clark, manager 
of the National Lumber Manufacturers’ Inter- 
insurance Exchange, reports that that organiza- 
tion is pretty badly crippled because of the absence 
of these important ‘‘cogs in the wheel,” all at one 
time, but that it manages to continue its progres- 
sive program and to prosper. 


Withdraws from Sales Concern 


It was announced this week that D. W. Baird 
has, owing to the time required for his numerous 
other business interests, withdrawn from the 
Baird & Boyd Lumber Sales Co. This concern will 
continue under the name of the Boyd Lumber 
Sales Co., With Robert E. Boyd as its head, and 
with offices in the Lumber Exchange Building. 
As heretofore, the concern will be represented in 
Chicago territory by H. C. Lindahl; in Michigan 
and Canadian territory by Vilas Daugharty, of 
Detroit, Mich., and in the eastern States by Joseph 
W. Lee, of Boston, Mass. 


BPaaaeaaeaaaaaes 


Spruce Man Opens Chicago Office 


Joe FE. Kirby, formerly of the Multnomah Lum- 
ber & Box Co., Portland, Ore., this week opened an 
office at 1148 First National Bank Building, and 
will represent the Multnomah concern and the 
Siler Mill Co., Raymond, Wash., in this territory. 
The Multnomah Lumber & Box Co. operates four 
spruce and fir mills in the Pacific Northwest. 

Mr. Kirby is well known to the lumber trade 
thruout the country, for many years prior to the 
war having been connected with several of the 
leading manufacturers of southern pine. During 
the war he was identified with the Federal Trade 
Commission, in charge of its lumber and logging 
investigations on the west Coast. It was during 
this time that Mr. Kirby, who familiarly is called 
the “Daddy of Spruce,’ became much interested 
in the market possibilities for western spruce. 
While in the commission’s service he was largely 
responsible for the development of the production 
of that wood, and upon the completion of his work 
for the Government he lost no time connecting up 
with the Multnomah concern, which is one of the 
largest manufacturers of spruce. While in busi- 
ness in this city he will specialize particularly in 
that wood. 


Advises Caution in Transactions 


Business men should temper their optimism with 
caution, despite the excellent outlook at this time, 
according to J. H. Tregoe, executive manager of 
the National Association of Credit Men, who has 
just completed an extensive survey of business 
conditions and prospects in this country. A state- 
ment of Mr. Tregoe’s conclusions, which this week 
was released by J. F. O’Keefe, secretary of the 
Chicago Association of Credit Men, asserts that 
extensive building operations and continued im- 
provement in the farm situation are to be ex- 
pected, but that conservation is the best policy until 
these expectations actually materialize. ‘The state- 
ment reads in part: 

“Eighty-six percent of the business men can- 
vassed regarding the situation expect business to 
improve during the next three months. Fourteen 
percent expect business to remain stationary, and 
none expect a decline during the next quarter. Im- 
proved farm conditions, higher and rising prices 
for farm products, and extensive building opera- 
tions now under way, are given as reasons for the 
expected business improvement. . 

“Where no improvement is expected, disparity 
between prices of farm and other produets were 
assigned as reasons. Industrial sections report 
better business and prospects than do agricultural 
districts. Higher and rising prices for cotton and 
srain are restoring trade and confidence in south- 
ern and middle western States which have formerly 
suffered because of disparity of prices. Another 
harvest with good prices are necessary before the 
farmer of the South, Middle West and the West 
will be able to buy former quantities of general 
commodities. Conditions in the mountain States 
of Utah, Montana and Idaho are far from satis- 
factory. The condition of the Idaho farmers is 
desperate, The rise in price of copper and other 
Utah products,. however, is resulting in reviving 
business in the latter State. 

“The rising market is responsible for larger 
future orders. Low stocks of merchandise are a 
Prominent factor in several lines. 

“In the light of such predominantly favorable 
returns, and at a time of confidence in the future, 
Caution may not be welcome. Yet the time to 
Preach caution is surely not when it is being 


practised, but when conditions are moving with 
such a rapidity and so favorably that there is 
danger that caution may be thrown to the winds. 
The general situation, excellent as it is in most 
aspects, justifies a note of caution. Most business 
men believe that the continued improvement in 
business depends upon two major factors: Exten- 
sive building operations, and continued improve- 
ment in the farm situation. These two factors 
need watching. If improvement continues, the 
hopes of business men will be realized; if it is cut 
short or is retarded, they will have to readjust 
their plans accordingly.” 


Wins Sporting and Scholastic Honors 


News reports received from England state that 
Ralph J. Hines, son of Edward Hines, of the 
Edward Hines Lumber Co., who is attending Ox- 
ford University, in the recent college turf classic 
pitted his American horse against the best ponies 
of the British nobility, and won with high honors. 
Mr. Hines’ horse Highball won the event handily 
from Sir W. S. Anstruther’s Surprise IX. 

Mr. Hines is taking an active part in the various 
athletic and sporting activities at the university. 
He is one of the two Americans on the Oxford 
rowing crew. His record at Christ Church Col- 
lege, the foremost institution of the several at 
Oxford, has won him scholastic honors also. 

He will graduate in the spring, and is then ex- 
pected to return to Chicago to become associated 
with his father in the Edward Hines Lumber Co. 


New Officers of Belting Concern 


Julius A. Schachner, of Charlotte, N. C., has 
just assumed the position of general manager of 
the Moloney Belting Co., Chicago, one of the old- 
est and largest manufacturers of leather belting 
in the West. Mr. Schachner has been identified 
with the leather belting industry for the last 
twenty-six years, having been in charge of the 
McLeod Leather & Belting Co., of Greensboro, 
N. C., for the last three years, and prior to that 
time was with the Charlotte Belting Co., of Char- 
lotte, N. C., for fifteen years, where he held the 
position of vice president and assistant general 
manager, 

The Moloney Belting Co. has just effected a 
reorganization which includes the opening of a 
new branch store at Atlanta, Ga., in charge of 
A. E. Anderson, and the promotion of Mr. Daniel 
Edwards to manager of the New Orleans branch. 

The other officers of the company are David R. 
Lewis, president; C. A. Banks, assistant to presi- 
dent: C. M. Mortimer, secretary, and E. F. Grah- 
mann, acting treasurer. 


Saeaeaaaaaanaaa 


More Key Rings Found 

AMERICAN LUMBERMAN key ring 4542 has been 
found in Chicago and the owner can secure it by 
applying at 515 N. Clark Street. AmMeErIcAN LuM- 
BERMAN key ring 3549 was picked up at the rail- 
road station at Astoria, Ill. Owner can secure this 
ring by applying to the Alexander Lumber Co., of 
Astoria. As neither of these rings had been regis- 
tered with the AMERICAN LUMBERMAN ownership 
could not be traced, but if this notice falls under 
the eyes of the owners of these rings they can 
secure them at the places stated. 


Make Small but Important Loan 

saker, Fentress & Co., of Chicago and Portland, 
Ore., report the sale before public offering of 
$110,000 G percent first mortgage sinking fund 
bonds recently underwritten for E. E. Lytle, of 
Portland, Ore. 

The financing is important far beyond any hint 
given by the size of the issue for the reason that 
it shows how a small loan at the right time can 
vitalize an operation to develop very large values. 
The maker of these bonds owns about 80,000,000 
feet of large-growth yellow fir, red fir, cedar and 
hemlock in Lewis County, Washington. The devel- 
opment of this stand for the eager Tacoma log 
market required rail transportation from the tract 
to the Tacoma & Eastern Railroad. Mr. Lytle 
and his operating expert, Walter Inch, saw that 
possession of the West Forks Logging Railroad, 
about 414%4 miles long, would give them the key to 
the situation, and would enable them to acquire 
adjacent timber at a very favorable price. The 
West Fork line was obtainable only under a 10- 
year lease for spot cash, the lessee to equip for 
operation. In this case, as the size of the issue 
indicates, the amount of new capital needed was 
relatively small, altho the value to be developed 
during the next few months four or five times 
greater. 

Virtually all these bonds were purchased for 
trust funds and estates. The bonds mature Feb. 
1, 1928, but may be called prior at 102 and inter- 
est. The security valued at $400,000 includes 
80,000,000 feet of timber, the West Forks lease- 
hold and equipment. The sinking fund runs at 150 
percent of the loan rate and covers all stumpage 


as set forth in the releasing clause of the trust 
deed. An escrow issue of $40,000 under the same 
lien may be issued to acquire additional timber at 
$2 per thousand feet or under. 

Merrill Coit, secretary of Baker, Fentress & Co., 
speaking of the Lytle loan, said: “This and simi- 
lar small bond issues we consider of more im- 
portance than they look. This type of loan illus- 
trates the manner of developing big operations 
with small secured loans, and we are able to han- 
dle these small underwritings because we have a 
large established distribution of investment securi- 
ties to trustees and estates who look primarily for 
sound physical and ‘moral’ risks as against size or 
showy quality. We endeavor to perform a service 
to the lumber industry which exceeds the yard 
stick of the dollars and cents involved.” 


Acquires Huge Canadian Timber Tract 


The incorporation under the laws of Delaware of 
the Thielman Forest Products Co., with large tim- 
ber holdings in Ontario, Canada, was announced 
this week from the offices of William Wilms, 
Chicago. 

The company, which is capitalized at $300,000, 
has acquired a tract of timber embracing seven- 
teen square miles in Pennefather township in the 
district of Algoma, Ontario. These holdings con- 
sist of 75,000,000 feet of choice birch, maple, 
spruce and white pine, in addition to miscellaneous 
timber, all in one solid body. The company has 
lately entered into a contract with the Michigan 
Iron, Land & Lumber Co., of Iron Mountain, Mich., 
to deliver from this tract 50,000,000 feet of logs at 
the rate of 10,000,000 feet a year for the next 
five years. 

Logging operations will begin at once under the 
immediate supervision of E. A. Rell, of Tomahawk, 
Wis., who has been appointed general superintend- 
ent of the company’s operations. Ira Henry, of 
Merrill, Wis., will be placed in charge of the 
Canadian offices as soon as arrangements for open- 
ing up offices there have been completed. The 
headquarters will be in Chicago, in the Continental 
& Commercial National Bank Building, under the 
management of William Wilms, vice president and 
director. 

Other officers of the Thielman Forest Products 
Co. are R. C. Thielman, of Tomahawk, Wis., presi- 
dent and general manager; Julius Thielman, of 
Merrill, Wis., assistant manager and director; Leon 
Cohn, secretary-treasurer; M. S. Rosenwald and 
George S. Freudenthal, directors. 


Oldest Machinery Advertiser 


Il. W. Garland, of the M. Garland Co., manu- 
facturer of sawmill, elevating and special machin- 
ery at Bay City, Mich., in a recent letter to the 
AMERICAN LUMBERMAN, says: “According to an 
article in your paper some years ago, we were the 
first sawmill machinery advertisers to use an ad 
in your paper and we are still with you. Think it 
was in 1873 in the Lumberman’s Gazette.” The 
predecessor of the AMBRICAN LUMBERMAN was 
established in 1873 and it is gratifying to the 
management of this paper to make this public 
acknowledgment of the fact that this advertiser 
of sawmill machinery has been a constant patron 
of the AMERICAN LUMBERMAN for fifty years and 
is still using the columns of this paper with profit. 


Another Crook at Large 


NEWARK, N. J., March §5.—Secretary G. E. De 
Nike, of the New Jersey Lumbermen’s Association, 
has sent to his members the following warning, 
of which lumbermen everywhere should take note: 


“Beware of a crook who is working among the 
retail lumbermen in this State. 

“Here is the method he has used to obtain money 
fraudulently from two of our members: He drove 
up to their office in a taxicab and presented a card 
with the name Wade & Conners, Garage, Convent 
N. J., on it. He stated that Wade was his son 
and was going to build an addition to the garage. 
He presented a bill of lumber for price and upon 
being told what the price was, said that he would 
send a truck over for it. He then offered a 
certified check for an amount considerably over 
the bill in payment, collected the difference in 
cash and disappeared. 

“In both cases the checks were drawn on the 
Second National Bank of Boston (on blue paper), 
to the order of R. R. Wade, signed by C. C. Bailey 
Co., and countersigned by J. W. Howe, secretary 
and treasurer. oth checks were stamped “‘certi- 
fied”? and the signature on the certification is 
A. B. Fletcher, assistant cashier. Both checks had 
every appearance of being genuine but were re- 
turned by the Second National Bank of Boston 
with a letter stating that they were bogus. 

“Description of man calling himself R. R. Wade 
and who cashed the checks: 50 to 55 years of 
age; gray hair; smooth face; about 5 feet 6 inches ; 
weight 130 to 140 pounds; wore pinch nose glasses 
with ribbon attached ; well dressed ; Derby hat, dark 
suit and overcoat ; apparently Irish extraction. 

“If he appears in your office hold him, call the 
police and notify this office by phone.” 
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Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fla. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 
SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 










Two-in-One 
Service 


E have both hard- 
wood and pine 
mills in operation at the 
same place. This may 
prove attractive to you, 
especially when you 
consider that we cut 
practically all items. 


Mills are located on 
four trunk lines. 








Send us 

your inquiries BIG 

now. MILLS 
Manufacturing 
Yellow Pine 


SOUTHERN 
PINE LUMBER 








E.G.Flooring 
Yard and Shed 
Stock, Kiln 


COMPANY Dried Timbers 
up to 12K12-24" 
TEXARKANA, Big Timbers 
TEXAS For Export 
Daily Capacity Hardwood 
ne Lumber 























News Letters 


(Continued from page 76) 
TUSCALOOSA, ALA. 


March 5.—Transit shipments have shown some 
weakness during the Jast few days, and very little 
stock is now being put out. Orders for mill ship- 
ment are holding up well, and there is no weakness 
in prices. Demand seems to have slackened just a 
little but, on account of broken stocks at the mills, 
there is still more business than can be accepted. 
The weather is not the best and the labor supply is 
insufficient, A serious car shortage seems to be 
developing. Recent bad weather in the North has 
caused a little less buying among the retail yards. 


PITTSBURGH, PA. 


March 6.—Notwithstanding the fact that build- 
ing costs are going up, especially with another 
raise in wages of carpenters, plumbers, plasterers 
etc., foundations are already under way for the 
greatest number of dwellings and garages that 
Allegheny County has ever known. A slight setback 
came in the last two weeks because of the weather. 
If the railroad shipments keep on improving 
there will be little complaint outside of the lack 
of labor. There is a good deal of chestnut and 
birch coming in, as well as some higher grades of 
hardwood. There could be an improvement in 
white pine shipments from the West. Prices are 
holding steady, 


NEW ORLEANS, LA. 


March 5.—Figures compiled by the research 
bureau of the Association of Commerce reveal a 
gain exceeding 20 percent in volume of carload 
freight handled in New Orleans in January, 1923, 
as compared with January of last year. During 
January of this year, 44,127 carloads were handled 
in and out of the city, as against 34,464 carloads 
during January, 1922. Lumber figured among the 
principal commodities, with 2,192 carloads received 
and 1,111 carloads forwarded, as compared with 
1,711 carloads received and 374 carloads forwarded 
during January of 1922. 


Secretary-manager J. Walter Michel, of the New 
Orleans Lumbermen’s Club, announces that a din- 
ner dance will be given at the club rooms on the 
evening of March 19—the only club entertainment 
scheduled for the Lenten season. 

According to reports received here, the East 
Texas Mill Managers’ Association will hold its 
regular monthly meeting in New Orleans on March 
19 next, New Orleans being selected as the meet- 
ing place because of the annuals of the Southern 
Pine and National associations, which will be held 
here the same week. 

Ingemann Olsen, associated with his brother, 
T. Hofmann-Olsen, in the management of the lat- 
ter’s lumbering and export enterprises, sailed from 
New York last week for Europe, where he will 
spend several months studying the markets and 
visiting his old home at Copenhagen. ‘TT. Hof- 
mann-Olsen recently returned from a_ prolonged 
stay on the continent. 


W. B. McDavid, of Buenos Aires, prominent in 
the South American lumber trade, has been a re- 
cent visitor to New Orleans, coming here for a con- 
ference with the officials of the American Pitch 
Pine Export Co., and is now in Mobile. Before 
returning to Buenos Aires, Mr. McDavid expects 
to visit the Pacific coast. 

J. V. Glas, for some years manager of the New 
Orleans office of the Moloney Belting Co., resigned 
that post last month to engage in business on his 
own account, having associated himself with John 
M. Farrell, formerly of Dallas, Tex., in the organi- 
zation of the Farrell-Glas Belting Co., with offices 
at 614 Tchoupitoulas Street, this city. Mr. Far- 
rell is president and treasurer of the company and 
Mr. Glas vice president and secretary. Daniel 
Edwards, who has traveled the South as belting 
salesman for a number of years and enjoys a wide 
acquaintance, has succeeded Mr. Glas as manager 
of the Moloney Belting Co.’s New Orleans branch. 


J. Eckhaudt, with Singleton, Dunn & Co., lumber 
exporters of Glasgow, Scotland, is making a tour 
of the American lumber districts and spent some 
days in New Orleans, leaving last week for a visit 
to the west Coast. 

V. L. McCarty, who resigned some days ago as 
manager of the New Orleans office of the Goodyear 
Lumber Co., has become manager of the wholesale 
lumber business conducted by A. J. Evans, with 
offices in the Maison Blanche Annex. 


Advices from Patterson, La., announce that 
IHienry Hatcher, for several years with the F. B. 
Williams Cypress Co. in charge of sales at the 
Patterson office, has gone to Pittsburgh, where he 
will represent the Louisiana Red Cypress Co. as 
sales agent. Pat Kelso, it is added, succeeded Mr. 





Hatcher in the Patterson office of the Williams 
company. 

A heavy movement of export lumber to South 
America is reported from Gulfport, Miss., where 
three steamers were loaded last week with Solid 
cargoes for Buenos Aires. 


TORONTO, ONT. 


March 5.—The volume of Ontario business dyr. 
ing the latter part of February was considerab}; 
reduced on account of severe weather and the 
epidemic of “flu” which spread thruout the coy 
try. Reports indicate that many of the yards an 
fairly well stocked up and are awuiting spring 
before placing new orders. Values are being main. 
tained at firm levels. Wholesalers are inclined tg 
play safe, and are more interested in moderate 
sized stocks than in large ones. Mill stocks of 
dry lumber are much lower than they have beep 
for some years at this season. Demand from the 
United States continues active. Recent reports 
from British Columbia mills tell of a steady mar. 
ket at the advanced prices that went into effect 
on commons a short time ago. Clears are steady. 
There is considerable spread between quotations 
on Ontario woods and those on British Columbia 
woods in the common grades. The higher prices 
for British Columbia stocks are being explained 
by an active export market, together with a strong 
demand from the Atlantic seaboard of the United 


States, Canadian hardwoods continue quite active, 
with stocks scarce. There is a big demand for 


birch, maple and basswood from Detroit, Grand 
Rapids and Chicago. All hardwood prices are 
firm. Implement and vehicle manufacturers are 
calling for large quantities of hardwoods. The 
demand from furniture factories is not so active, 

J. A. Cadenhead, who has been on the inspec. 
tion staff of the National Hardwood Lumber Asggo- 
ciation for nearly two years and whose home is in 
Toronto, has been placed in charge of the Toronto 
district, succeeding H. F. Holton, who, however, 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 











continues in the service. Mr. Cadenhead is well 


known in retail and wholesale manufacturing 
ranks. 

Terry-Nicholson-Cates (Ltd.) is the name of 
the organization succeeding Terry & Gordon 
(Ltd.), Toronto. The new firm began its cor. 


porate existence on March 1. The three members 
were formerly with the firm or Terry & Gordon 
(Ltd.), and are widely and favorably known 
among the trade in Ontario. 

The Montreal Retail Lumber Dealers’ Associa- 
tion is considering some proposed amendments to 
the Quebec lien laws. Members feel that the pres- 
ent law does not give them sufficient protection, 
and exposes them to unfair risks. 

A conference was held recently between com- 
mittees of the wholesale and retail lumber asso- 
ciations at Montreal, on “Trade Relations.” After 
considerable discussion, the views of the retailers 
were set down in concrete form, to be submitted 
to the wholesale association for discussion. 

Duncan Mclaren, president Union Lumber Co., 
Toronto, and Mrs. McLaren recently left by the 
Adriatic from New York for an extended trip to 
the Mediterranean. They will be away until about 
the end of May. 


TIMBER LAND SALES 


ATLANTA, GA., March 6.—The Silver Lake Co. 
has acquired a plant and 11,685 acres of timber 
lands near Sopchoppy, Fla., and will soon start 
lumber manufacturing operations. 


ATLANTA, GA., March 5.—The announcement was 
made here Saturday that Frank Hawkins, Lindsy 
Hopkins and W. W. Banks, Atlanta bankers an 
financiers, have acquired the bond issue of “4 
Shippen Bros. Lumber Co., of Ellijay, which : 
equivalent to control of Georgia hardwood forest 
valued, it is said, at between $6,000,000 an 
$7,000,000. The price paid for this bond —_ 
which is now in the United States court for o 
purpose of foreclosure, was given as $195,000, an 
it was stated that this price covered the purchase 
also of two-thirds of the stock in the Ships 
Bros. Co. This will give the Atlanta capitalist’ 
controlling interest in 108,000 acres of what ba 
said to be one of the finest hardwood stands D 
the country, still virgin timber. It is understoo 
that the new owners will erect a sawmill of 2 ‘b 
000 feet daily capacity. The tract lies in — 
Georgia and has never been thoroly explored, ft ' 
said. The estimated stumpage is 600,000,000 feet 








REPT CREATES 


PIG TREES 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 5.—Average prices, Cincinnati, 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
MAS scwasecee $140@150 et $160@170 
BeleCts .ccccts 105@110 110@115 115@120 
No. 1 com..... 70@ 75 80@ 8 85@ 90 
NO, 2 COM. «+ 43@ 48 53@ 58 58@ 63 
Sound wormy. 40@ 45 50@ 55 60@ 65 
QUARTERED RED OAK— 
PAS whew sown $115@120 -@. Ar. Pee 
No. 1 com....< 60@ 65 ees. ee ae 
No. 2 com..... 200 45) wss@ecc soc. 
PLAIN WHITE AND RED OAK— 
er. $120@130 $125@135 $130@140 
| eee 85@ 95 ae | 100 90@100 
No. 1 com..... 73@ 78 T@ 80 T78@ 83 
No. 2 com..... 45@ 50 a 50 47@ 52 
No. 3 com..... 22@ 24 27@ 30 380@ 35 
Sound wormy. 47@ 50 60@ 62 65@ 70 
Bass woop— 
PAS. oscwesese $ 80@ 85 $ 85@ 95 $ 95@100 
No. 1 COM. ..< 50@ 55 55@ 60 60@ 65 
No. 2 com..... 32@ 34 87@ 42 40@ 45 
BEECH— 
a eer 80@ 85 $ 85@ 90 $ 90@ 95 
No. 1 com..... 45@ 50 50@ 55 55@ 60 
No. 2 COM...<:s 28@ 838 383@ 88 33@ 38 
CHESTNUT— 
RS. ce wine ee a? ey $130@135 $190 g185 
No. 1 com..... 75@ 80@ 85 
No. 3 com..... 18@ 50 20@ 21 20@ 21 
Sd. wormy and 
No. 2 com. 380@ 32 82@ 35 35@ 38 
Sd. Solan and 
No. 1 com. 
and better 35@ 38 42@ 44 42@ 44 
BircH— 
CS es $125@130 $130@135 $135@140 
No. 1 com and 
os RR ees TO@ 75 75@ 80 75@ 80 


40@ 45 42@ 45 


No, 2 Com... 





base, on Virginia, West Virginia, pj and Tennessee hardwoods today: 








: ae WALNUT— 4/4 5/4&6/4 8/4 
HIcKoRy 4/4 5/4&6/4 eR? $205@210 $220@225 $225 et 
oN ee Were - $170@ 120 s104 120 BOIOCUB: 5o5555:6 v5 150@155 155@160 160@1¢65 
No. 1 com..... -+-@. 4 No. 1 com..... 105@110 115@120 115@1929 
No. 2 COM..< os ) bs 4 rts No. 2 com..... 40@ 45 45@ 50 45@ 50 
MAPLE— 5/4&6/4 8/4 10&12/4 16/4 
BIRO op sich se eek ee ALE ES ee A ora aE $100 105 $105@110 $107@112 $115@120 -@, 
Se OPI sc 5 ws arose tne Sus ial BIO Rela 67 12 75@ 80 75@ 80 85@ 90 _ 
BNO, co MOIR sis :0;4/s:aie bie a ersiein eee cree 35@ 38 88@ 43 43@ 48 50@ 55 ore 
WHITE ASH— $ 900 95 ; 
Up SARS mer re osc eee $105@115 “ye 120 $125@130 15 
NG, DCM ARO Bbc is edicdeawweccer 55@ 60 70@ 75 75@ 80 95@100 $ meth 
SND s= 9) MONMR odo wise slo th evapo we laity gt hem 55@ 60 65@ 70 TO@ 75 90@ 95 95@100 
BiG? 2) CONN: 6.65 opine sree ewe tieeee ws iv. Tr 38 40@ 45 45@ 50 50@ 55 50@ 55 
Cincinnati, Ohio, March 5.—The following are today’s average prices on southern Mississippj 
Valley hardwoods, f. 0. b. Cincinnati: wis ee 
Guu— 4/4 5/4&6/4 8/4 CoTTeNwoop— 4/4 5/4&6/4 8/4 
Qtrd. red FAS.$110@120 $120@130 $130@140 FAS, 6” & wdr.$ 55@ 58 $ 60@ 63 ...@.,, 
Qtrd. No.1 com. 72@ 77 $20 87 S10 89 No, 1 com..... 45@ 48 50@ 53. ...@.., 
Qtd. red SND., NO, 2-COM 6:0: 35@ 38 38 40 eee mide 
ge Pt ds a4 4 4 QUARTERED WHITE OAK— 
Plain red PAS. 103@110 120@130 125@130 WAS ..ccceeee $125@130 $130@135 $135@149 
Plain red No. 1 ag gaa 6s@ 70 ‘T0@ %% ‘tay 
NO. 1 COM..... o ) (0) 
x. ee nee 60@ 65 T@ 80 85@ 90 No. 2 com..... 42@ 47 47@ 52 52@ 87 
13 to AA 55@ 60 ...@... o@.ce QUARTERED Rep OAK— 
me 7 6” & 56@ 59 59@ 63 67@ 70 FAS .....000. $120@125 ...@... +... 
Sap, No. 1 com. 46@ 50 ‘sa =: foe) os Se: 60@ 65 ...@... oe imp 
Sap. No. 2 com. 26@ 28 28@ 30 380@ 32 . tees @ 26+@.ee  606G@.. 
MAPLE— , PLAIN WHITE AND Rep Oak— 
Spot worms N. La a re $115@120 $120@125 $125@130 
D., log run..$ 45 $ 55 $ 62 Selects: o.o.66 «:s 80@ 85 a3@ 90 90@ 95 
Sorr ELM— No. 1. com. ..... 65 @ 68 68 70 68 10 
BUAGS: <5 ieigisere $75 $80 $85 7" INO; 2 COMis,«.«:0% 40@ 45 45@ 48 45@ 48 
No. 1 com... 55 60 65 72 No. 3 COM ...50« 20@ 22 23@ 25 25@ 28 
No. 2 com... 28 30 32 32 35 Sd. wormy .... 40@ 45 50@ 55 55@ 60 





CYPRESS 


The following are current f.o.b. Chicago prices 
ol cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory 
Factory 
FAS Selects Shop Box Peck 
$108.50 $ ey + . 50 $31.50 $26.50 


Tank 
4/4....$118.50 


5/4. ~o+ £28.60 133.50 32.50 28.50 
6/4.... 126.50 116.50 3.60 66.50 32.50 28.50 
8/4.... 185.25 124.25 97.25 74.50 32.50 29.25 
10/4.... 241.25. WZB025 208525 SOS ..ccs cvcce 
32/4.... 203,25 TRO2S 20.26 S02 osccc secee 
16/4... 286:25. 235.26 FOS.25 SB.25 sscce ceiens 
Boards 
o.1 No.2 No.3 


1x4 to 12”, random lengths. $51. 50 $39.50 $31.50 


Finish, S2S, Random Lengths 
Cir.heart A B Cc D 
_ » oh - $109.00 $104.00 $ 94.00 $89.00 $74.00 
x2 to 
spec. wdths. 109.00 104.00 94.00 989.00 74.00 
RIC’. csssse0s 116.00 112.00 102.00 97.00 81.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 wad grade, 
add $3; for 8/4, add $6. 


Bevel ar os 


Cc 
1%”"x4, 5 or 6”, std. Igths. $517 75 $48.75 $45.25 $31: 25 
Bungalow Siding 


B  C&btr. 
4x8", — a” BROOK. oiscscies $57.75 $48.75 $47. 26 
%4”x8", m 1%” stock..... 75.75 66.75 64.25 
For 10. ia, add $10. 
Lath 
No.1 No. 2 
PERE cis SSKGSSSS ork Soe ebburwGucser $10.40 $9.90 
RED CYPRESS, OLD GRADES— 
rare. 
oO. No. 1 No. 2 
FAS Selects sd common common 
4/4...$110.00 $ 90.00 $60.00 $50.00 $36.00 
5/4... 115.00 95.00 75.00 50.00 36.00 
6/4... 115.00 95.00 75.00 50.00 36.00 
8/4... 120.00 105.00 80.00 52.00 36.00 
10/4... 135.00 125.00 95.00 54.00 36.00 
12/4... 185.00 125.00 95.00 54.00 36.00 
16/4... 150.00 BG000 A20B00 asses 0220 
Boards 
1x6,8&10” 1x12” 1” random 
No. 1 common....... $54.00 Bo000 saw 
No. 2 common....... 40.00 SS oe 
EK c55SGASSSRDAARA AASKS a. kere $29.50 
YELLOW CYPRESS— 
es” 
o. 1 No. 1 No. 2 
FAS _ Selects shop com. com. 
th eer $ 94.00 $79.00 $52.00 $38.00 $32.00 
B/4. cscws 104.00 89.00 67.00 43.00 34.00 
O74. cscs 104.00 89.00 67.00 43.00 34.00 
st) 109.00 94.00 76.00 45.00 34.00 
Boards 
1x6” 1x8” 1x10” 1x12” 1” rand. 
Selects ........ $84.00 $84.00 $86.00 $94.00 ..... 
No. 1 common.. 42.00 42.00 43.00 53.00 ..... 
No. 2 common.. 36.00 36.00 38.00 41.00 ..... 
BOC Gane esGana oesk a> Ghoak. Subs erseeeee -00 





Cincinnati, Ohio, March 5.—The following are 
average prices today f.o. b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects Shop 
DESEAS 5.5155 was s sa is oieles ete oo ee + $04.00 $44.00 
Las or S2S Fe 


Cle cl 
1x4 to 12” Hea D 
incld. S2S. .$106. 50 $90. 50 $90. 50 $75. 50 $60.50 


Common sg ae aan 9 


No. oO. No. 
NP OBES kiticisnbwiosaae $43.00 $31.00 $25.00 
YELLOW CYPRESS— 
4 5/4&6/4 8/4 
BAS ssaescauue $100@105 $105 110 $115@102 
St i eres 78@ 82 90 95 100@105 
Pee Re Oe 50@ 55 70 T0@ 75 
Random =» 
No. 1°C0M. «0. 35 40 43 
No. 2 com..... 30 32 35 
No.1com. No.2 com. 
1 Be ii esasrwatanenst $40 $33 
NO se” vce ves orwe wins oa win see 47 


St. Louis, Mo., March 6.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


ei: | 
Factory 
Tank Selects Shop Box 
Ok Ee $121.75 $73.75 $48.75 $28.75 
BF Bisse ienxwoeae 126.75 83.75 60.75 29.75 
fee a ee 129.75 86.75 63.75 29.75 
i ee rn 137.75 94.50 71.50 29.50 
NOPE niece vs whine nick 142.75 104.75 17.25 events 
EL Er ere le 142.75 104.75 77.25 ‘. 
Le encore 147.75 109.75 82.25 
FOCK TARGONE BIE 55 oor wscucraceswow sewenient $23.75 
Finish, “7 or S2S 
Clear Heart B : D 
1x4—10" 2.00% $107.00 $102. 00 $ 92.00 $ 87.00 $72.00 
ERAS sx8s%s000 114.00 110.00 100.00 95.00 79.00 
Ls | aye 127°00 122.00 112.00 109.00 ..... 
GREG” cs cuecauin 137.00 1382.00 122.00 119.00 °..... 
Common Grades, See 

No. 1 No. 2 No. 3 
RRA 30” sis cs weuwnctoneee $50.75 $38. 15 $28.75 
ERAS ates soae esas ae ee es 57.7 43.75 28.75 


Add $2 for specified lengths on common grades. 
Bungalow Bevel pine: 


136 BP ivccceQlEdD SO0.80 cccoe SORIED 
AS | ri BE70 AGB scecee Teo 
YELLOW CYPRESS— 
4/4 56/4 6/4 “a 10/4 
BASS. sw swcesessdannnet $90 $95 $95 $100 $115 
BRIERE. wa ssianaciesnae 77 85 85 90 95 
a etre 47 62 62 12 ae 
No. 1 COMMON. 2.000265 37 39 39 41 = 
No. 2 COMMON. ....605% 27 29 29 30 
Boards 
1xG” 1x8” 2510” txt” 
INO; 2 GOMUNOR <0 6:6:0s6:4.0080 $40.00 $41.00 $49.00 
No. 2 COMMON, ...».<.. $31.00 32.50 33.00 35.00 
Peck 
AS PMANDINA'y e155 as 935 oii 6 eee weno uence $20.00 





REDWOOD 


The following are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, Y2-Inch, S$1S2E 


a - eh “RR 


7-——Clear——, agen 
8’-7’ 8'-20’ 8’-7’ 


8'-20’ 38’-20' 
SOOO. uo 3% = oe 25 ey 25 $44.25 $83.25 
Br eee eee eeee 8.25 25 46.25 88.25 
SD sersomsrweisie 87. 23 a7. 25 $5. 25 45.25 87.25 


Not less than 10 percent of 8’ to 7’; remainder, 
8’ and longer. 
add $2; 


For specified lengths, 
nd 20 
Special patterns, add $4. 


no charge for 
elimination of 18’ a 
Bungalow Siding, S1S2E 


” ern eee ra oe “cua an RA On 
54x 8” eeccee . $55.2 25 358.20 $53.25 $56.25 
x10 59.25 62.25 57.25 60.25 
+ 73.75 76.75 71.75 74.15 
- 80.75 83.75 78.75 81.7 
82.75 85.75 80.75 88.75 





For rough bungalow siding, add $2. 
Special patterns, add $4, 
—"s Shop, Rough or S2S, 5” and up, 8’-20' 
1% 1%” Q” 1%” ” ” 5°. 6" 
$45. ‘50 so 50 $62.50 $55.50 $75.00 $73.00 $77.00 $81.50 
1-Inch Finish, ew $2S or S4S 





pan 168) “6A”? . “BR 

3-446" 5-7" "9-20" 20’ 3- f-41%" 5-7’ 8-20’ 4-20’ 

De awasaaene 52.50 $62.50 = . $47.50 $57.50 50 $72.50 
, MOO ree 52.50 62.50 47.50 57.50 89.50 78.50 
a OR 59.50 69.50 96. 30 54.50 64.50 a a0 80.50 
OC”  casccsece 54.50 64.50 94.50 49.50 59.50 89.50 78.50 
SS. t €”. 52.50 62.50. ..... 47.50 57.50 ..... .o«.. 
MET 74.50 74.50 94.50 69.50 69.50 89.50 78.50 
Me asepocaee 85.50 85.50 98.50 80.50 80.50 93.50 82.50 
AD”. svasasiesie’s 87.50 87.50 98.30 82.50 82.50 93.50 82.50 
A 3 TE cccx. see ae SER sede . 89.50 78.50 


For specified lengths, add $2; no charge for elim!- 
nation of 8’ to 20’, 


For vertical grain, clear, 4”, 
8”, 10” and 12”, add $15. 

For 22’ 
add $14. 


Wide —- — Rough or 82S, a. 8’ -20’ 


td 3” 5 6” 
a Sut. se w digas 138 4 $122 74 sia. 00 90 $131.00 -00 ois. +4 $196.88 
18” ... 13760 
20” ... 132 50 
22” ... 137.50 
24” =... 142.50 
26" ... 
28” ... 152.50 1 
80” ... 157.50 164.50 1 


For 848, add $2. 
For 8’-16' random, 
specified lengths. 


Thin Finish, S28, 8’ to 16’ 


5” and 6”, add $10; 


and 24’, add $6 to 8’-20’; 26’-82’, 


add $5; 


wm—Clearr-——, -———“*A”"—— 

%” %” %” %° 

Be Scecipsis weeeee $63.50 $76.25 $61.75 $74.00 
| IRE 80.75 65.50 78.60 
sala tarereres 68.50 82.25 68.00 81.50 
ccccccccccccccse 67.25 80.75 65.50 78.50 
cocces 67.25 80.75 66.75 80.00 

Re ee 70.00 83.75 69.25 88.00 

perc eccatarats . 70.00 83.75 69.25 83.08 
ree 67.50 80.75 66.25 19. 





Trimmings, 4’ to 7’, and what ‘‘A’’ develops 
shipped at $1.50 less. 
For 14” and wider, add $5 for every 2” above 


12”, 
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me Jacksonville, Fla., March 5.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Feb. 24: 
50 oH Week ended— Feb. 24 Feb. 17 | Week ended— Feb. 24 Feb. 17 | Week ended— Feb. 24 Feb. 17 Week ended— Feb. 24 Feb. 17 
15@12 Flooring — Ceiling Boards Boards 
45@ 50 1x4 ag ge coccerees $53.55 $51.50 | yex3%4 No. 2 com...... 15.94 15.53 | B&better— No. 2 common— 

: NO; 1 COM. « cascde'e 46.05 44.46 NOs) 'S COM. cca ps re 1x12 R h 27.0 
16/4 5 5°09 Io cD eecoere Pore <ecce «=SRES ough ......... +<««< -00 
a No. 2 COM.....-+--. 24.18 22.92 Partition SON ravacossucece visee 50.00 1x6 to 12 D4S........ encase | Se 
oe No. 3 com.......+. 14.83 15.00 | 1x4 B&btr. .........65- 55.00 ..... eee a 1x8 & up S2S........ 22.50 0... 

ae 1x3 B&b sap rift...... 84.00 82.00 NG. 4 COM: cccscwes 51.00 waeus 1x6 to 12 Rough...... éaaad 46.50 No. 3 common— 
x “C” sap rift....... 62.50 63.00 Siding 5/4x6 to 12 Rough... ..... 51.00 i) eee 19.50 
55 @160 No. 2 com. rift.... 40.58 37.00 | Novelty, 1x6”— 6/4x10 & 12 Rough * 60.00 1x8 Shiplap ......... 20.00 21.00 
15109 age aon haa 61.83 61.85 |  Bé&btr. ........006+. oe hia = = | i eeenereren 19.50 
05 5100 No. : com. oe gee or aE a No. 1 com........... 44.40 44.48 1x4 to 46.00 45.00 En6 & up EMG... cc sce 21. ‘00 wanes 
50@ 55 No. 2 com. flat.... 24. . ING 2 COMM irc. ciccaciee 27.45 26.28 Beas... ss 45.00 44.00 Other grades— 
No. 3 com, flat.... 14.67 14.71 N 3 GG. peerage ee SETS BS . . . 
Oo. COM iaiend aes waa 8 " 1x4 to 12 No. 3 & 
1x6 No. D GOs ccwceses ip 33.14 Bevel 4/4 p> 1) 6) |, eee ree 48.00 eccce cull D4S 19.15 
No. 2 COM c.cccaes 24.00 24.35 No. 1 Gent 24.50 1x12 D48 vette teeeee 52.00 esece 4/4 mill run "oe 
Pe NG. F COMB. «000054. 19.00 18.00 Wo. 3 com.......:.-- 18.08  scass 1x6 to 12 D4S........ 45.00 45.00 dried, rough, culls 
SISSippi «inci Ceiling ~— Square edge, %x6”— a. 2 = nes : ~— OU ove nisaaeuuass ... 30.00 
1x 1) eee seees . ME wend pune cae 30.00 30.38} 1x3 D4S ............ 5. sore 

8/4 No. 1 com...... -2e2, 47.00 OS We, py ccuees, 26.07 26.50} 1x4 pee eee 24.33 95-00 | axis No. 1 Shingles 5.50 
..@. No. 2 com...... 23.25 22.44 No. 2 com........... 14.53 14.03 1x5 D4S ........+.-. 26.00 26.25 | 4x18 No. 2.....c...20- 295 2.33 
Qe $,x3% B&btr. ......... 43.62 42.30 | No. 3 com........... eee bt Air. ried reece “a 26.19 26.48 | 5x16 No. 2 pine....... TOE ccacs 
bal Dies No, 1 €0M.. 660 39.50 38.61 Roofers x ir dried roug anne 26.00 Lath, Standard 4-foot 

We. 3 GOW. .s< 0% 20.75 20.12 No. 2 common— 2> 3!) Re Peer 29.08 23.50 No. 1 kiln dr ied 5.25 5.36 
No. 3 com...... 12.00 10.00 MM eee a et has wm oo 1x8 Shiplap ......... 26.33 24.92 | No. lair dried ...----. -.... 4.50 
35 @140 1eX3%4 Babe. be alae oad 32.59 32.14 lx 8 air dried ...... agai 23.87 BS it 2 eee 29.00 29.00 st .. la ear 4.31 aoe 
4 ¥ No. 1 com...... 27.91 26.99 32i0 air dried ...0.: acces Denes pS as Te 31.00 32.00 No. 2 kiln dried ....... 4.00 4.00 
f 
2@ 87 7 ‘ 
The following f.o.b. mill prices are taken from sales made during the week ended March 3 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 

@... Aleax- ming- ties- 8as Alex- ming- ties- sas Alez- ming- ties- 8as 
ie andria,ham, bury, City, andria,ham, burg, City, : andria,ham, burg, City, 
eee La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
5 @130 Flooring Fencing, 81S Dimension, S1S1E 
0@ 95 1x3” EG B&better eee S675 -SE00 ccice COUR b Now De Be 2. ccs SCTE cccee.. exces SOG | Noe Oi tet, 16" 5... WRN cise Scene 2 
| 7 Pine . errr Gee caaRee, eae, Sees ee Other lengths.... ..... 41.25 ..... 38.46 2x10", 10° ...... GOGO ..cce ancce SGRE 
15@ 48 No. | ee eee GESO GROW ccs cede TGP 1G? oc cc aces 4658S? hascs wean, SEO ry eae 28.00 ..... 25.86 28.08 
5@ 28 Te ee ee enna cases GUO <ncsc SS a cal lengths. ... ees 42.25 45.00 40.83 5 (, aca 30.06 ..... 30.00 30.85 
OW @ sail aad ; Sata. aimee “aera Ga No all lengths) 18 20°. SESE scene avans 
5@ 60 vial aendiereer a Ge Ce Be) Ne ssdawaxnexs 18.53 20.75 20.04 18.90 10’ to 20° 32.00 <..:. 27:60 ..... 
ee Ry aiebeiaiee reer eae BARTS 1x6” ela de dareaes 25.07 26.29 25.84 25.25 iS) 16" cscs WEG occuxe cece, SO 

a Siac 36.50 24:00 2690 36.70 | No- 3 (all lengths) : 5S ee aise <cees, SG aes 
ie owen es nt s oa BOO cc reces sckex 19:0 -c5c. VEO WO i, 32. 51 28.00 30.62 32.48 
i 1x4” EG pematter ceeee 82.64 ..... 77.00 81.68 1x6” wareeesasaes 20.40 20.00 21.00 20.07 6 & 0... 54 ..... 83.50 34.62 
Pre ee sere rer ues. ‘Gakee “ocean 10’ to 20’ 33.54 qidaaadeve ae 
— Rig aap senna causes saute TIME Boards, S18 or S28 ee Ss. = oe 
allow- No. we SRKERE KS SESE. (SSS. Sea baa No. 1, 1x8”, 14 and 16’ 38.90 ..... ..... 35.55 po eee TEAR cacee BOM cnene 
FG Bé&better ..... 52.78 63.75 52.79 53.43 Other lengths.... ..... 42.00 ..... 39.21 FEO cacuwee coe TOG cicce Jaiaed, dened 

| 53.00 eee wee tees 1910", 14 and. 16"... 55% SEG occnd zien. SEN SO vageeuncnes TRG stica dence 
Co iseeeeeeeeeee veeee ceeee eeeee 47.00 Other lengths... ..... 43.00 48.00 39.72 1 EE ocaen) WA ewes ecw 

“BR” D sevssceeeees seves cissisin seane S608 | 330" 14 and 16°...... SAG@E nian.  cccsn GEOO B46 te 19 voces sdeeé. -adace: SOO eee 
8’-20' | ING 3 weccsses 45.04 47.06 46.55 ..... Other lengths... ..... 54.00 50.00 52.46 

$383.25 No. 2 ........ 28.88 24.98 24.76 29.90 No. 2 (all 10 to 20’): Longleaf Timbers 

88.25 No. 8 ..seeeee weeee 17.00 16.12 ..... 1x6 to 12”....... ..-.. 25.00 25.50 ..... | No 1 Sq. E@S S48, 20° 

87.25 ixe? No. J, CMe. esc ccavs “(AEDO icsece ccews 1X8” eee cece eee 27.17 26.63 26.46 @qidwude< 
1ainder MO, 2 OMe. ce ie os concn Soke SOI secs BNO ooo cache. 27.55 26.50 27.75 26.51 3” ‘ ... Same 

Be B Goons ‘ac see fe PN eens snwie 29.25 27.75 28.06 29.22 Detect mcbepeiven i ian fae ae 
rge for No. 3 (all lengths): 5 oS ixterbraiepena es naan 47.83 
Ceili E56: ta IF wcccs tain SR ites a dade mee eee “as 
e1ling 1x8” 35°33 39°42 99°64 BO wtacaevivwadaadas 48.88 

x4” grovmestar seteeee ++ 45.00 ..... 44.75 1x10" 2 IIEI22 2940 222i) 22'50 22/24 : 

hb ab aaa alee < cauen 2 cccwe “SESS io. ..........,. Be _..... See sees Plaster Lath 

5x4” Bevetter ectiaiaces 43.24 46.12 47.00 44.41 | No. 4, all widths and No. 1, %”, 4°.....+-.-- 5.00 ..... 6.13 5.76 
Bees CONG: BE lwecks cn earnes 39.01 39.00 34.00 40.27 longtlie® ....<.<.cx< Pree LOG: 10:60 16661 Ne SD Ti, Ae cccseccu 498: asics. <csce “Oe 

$56.25 No 2 Dilton aay 17.51 19.00 22.00 21.40 

bag %x4"” B&better ........ sesee cesses 84.00 58.10 Roofers Byrkit Lath 

81.75 Wey Pee ec wees wscwes cane SG -SEOe. -wcz a oe Se Pe rece Cl ee 

88:75 Partition FIG awaswasuceats vesee 27.13 27.00 22... | 8 and 10°.............- TAGG cccce cccee Se 

; 1x4 & 6” B&be satter .... ..... 56.06 50.25 55.52 52° and IGNGOP.cccccecs SEGS cckew, cacce See 
INGE EP sede cess veces S650) SOOO 2 .<c. Shiplap 
 ¢ 3c... ‘s1+4 29.00 26.75 32.00 | No. 1, 1x8", 14 & 16".. 41.06 ..... -..-. 42.42 Car Material 
8’ .20' REG? NG cireaterawes eee soos 49.50 Gthher lemGtht..s. sccce sccse cocce Gian (All 1x4 and 6”): 

ree NGG S ccaceawecnes Seliam cosaw Judes same RIG, TO O16 ss feccee eee Races (Se B&better, 9 and 18’... ..... cesses ceeee 68.86 

$5150 Otiier lengthis....  .ccce sacse scces 40 Ce Ea ee rare 
) $81. Bevel Siding No. 2 (10 to 20°): . No. 1. 9 ead BE ica when ile 43.00 

rer 92.5 5 MEG wdaounaseue 27.00 26.81 26.45 26.96 o. 1, 9 an Or axis wusde ~cseae Acct 

‘iia ase wy igelbaaeanne ay ken. aie bre | een haa 26.97 27.00 26.52 26.43 10 and 20’..... ade (cae co 
* <a ee . eee eecee . ° No. 3 (all lengths) : ' 

: Nee Laduacwes es 22.85 22.00 21.50 22.40 End Car Lining 
50 $72.50 Drop Siding i 10” 2190 225 Fina > ss ° 
oo 18.08 1x4 or 6” B&better .... 51.50 52.50 49.59 52.38 oe eee 00 22.50 «++. 22.62 | Bé&better, 2x6", 9" or 187.2... seers seers 76,00 
50 78.60 Cs ee 46.67 43.74 46.02 48.06 Grooved Roofing tie honing 
eoece i" y 9 5 5 No. a ad ecece cece @ccce A 
5) 7850 | a ; Seiad ae poe oe Se Oe oe ee ee 40.61 | No. 1, 2", 9,10, 18 or 20’ ..... ..... 35.00 38.78 
0 82.50 INO Oe See's dierace cesee . Ceoce cases Dimension, 81S1E heiiiaie 
10 78.50 Finish Nov 3; 2O 49108 cccwicis 32.96 ..... 29.05 33.56 | cas sq. E&S: 
r elimt- B&better rough: a $1.98 ....- S088 81.76 we 9 
1x6 to 12” amet ad Brae. 54.00 gia at ee 16 ae eee 31.83 eeese 31.54 32.53 87° ad ciara PS 41.00 
jd $10; | Sgr woe OR aiaie se aas * ass “e 18 & 20°.. 35.18 ..... 84.87 3607 7 42.11 
’ NT ie ot ah wal WE SL O,S eccce 51.00 eccce ecees 10’ 20° 34.68 80.92 SS te GH cccs eccce eocee oe ocece 
oT). & eeererere reese, EM cates sae nem oaen """t’ Sees ac5q | Up to 9°, 86 te 86°.... ....- 10. ERED ..... 
26’ -82’, OLE” 20 AO es sacines's ee i Sa ner aera, Aen pos lS 15 BE Sawa as wees 45.00 48.00 
. ae Z to skeKe SE cudese 29.23 27.29 30.21 r 43.63 
SATE 6 ocanenasnns weeee (OMRON Gecce cases 16° 39:91 28:39 30.32 oY” ene, rae 
8’ -20' Be OC ERM OE cas csckin caved «code GROG 18'& 20°. 3017 31.28 32.52 | UP to 10%, 88 to 40’.... ..... ..... 46.50 ..... 
B&better Surfaced: 10’ to 20° 30.53 29.00 a Up to 12”, 34 to 36’ cece eccee 50.00 48.00 eanad 

6” 1x6 ; » - j < pape i wasee TU to At, G4 16 B06. csc cccea scece GOD icc 
) 2136.50 OR grrr escce eeece 57.00 ecoce 2x 8 ® me ‘bwtens 38.25 31.00 32.61 38 t 40° 55. 00 
) 1.50 = i ee pose 94 oo ése06 ee as 31.09 prety 31.08 30.65 « oO eeee eeece eeeed 

46 88 x6”, 60.4 33.00 Oe ecuaiaia 32.45 ..... 31.63 32.40 
> 15.88 Bn ee 60.45 64.67 18 & 20°.) 3440 21..! 34.91 Car Framing 
» 156.50 SEO. TOO oii ncacckc cce-e 68.15 65.50 16° to 90° S478 2 cccs 30.00 eee 8” & under, 20’ & und. .... eooes GAG cccce 
) 161.50 1 | 68. 16 69.17 pi eee | er 82.75 36.50 ..... 388.59 10” & over, 20° & under ..... ...-. 41.00 ..... 
) ie 1%x4 to 12”... mes Bee GAS aa’ 81.56 ..... 82.66 82.51 
» i788 | ante Me We esvavecxs ; - 17.50 OP somaws 33.19 36.50 58.01 34.41 

‘ eR oc erete wa ee Se 18 & 20°.. 34.67 ..... 33.07 35.52 
1% and 2x4 to 12”... eee 10° to 20° 84.68 ..... gat LATH 
hed {0 2 an ere tt rete heen” ehuks 34.97 CYPRESS SHINGLES & 
2 We rete. 5. 
. pfaces: os, pa i Pg eee 31. 00 S Cincinnati, Ohio, March 5.—The following are 
i i ea a 18 & 20’.. 36.50 ..... 35.50 38.62 ° ’ i: 
1" 1x5 and guar ess ese 10° to 20° 3673 11... ew’ | average prices today f. o.b. Cincinnat 

7ho0 ee NR nes Nas Bite Ie -caccas lS 80.46 | Rules of March 18, 1922 

$7400 1% x4 a adalat BHGRO! SERCH | SERS ; \) (eee 28.65 30.00 28.04 28.67 

TN alleles is nine aes evans . 16’ ...... 29.22 30.00 28.62 28.41 Shingles 

40.00 imine 10° “to 90? $237 Lill ara 828 Best Primes Economies 

eae | Cbetter: = 2x 6", 10’ 2... eg PE eer rere rs $5.38 $2.18 ee 

88.00 MANO EONS rato sires 62:85 .c.c« OF00 72:81 NS iccacs 25.00 are 2015 35.28 MN i calne wacicu aud auail 6.38 4.38 $2.43 

25 | 8 ” 16°... 50, 5. eeeee MD eld og raw caw dines 6.6 4.93 3.6: 
79.25 1G Gp (| el ne ee FROG, icece cece TRE 18 & 20°. 25:64 [1 ))) 95/99 96°71 6” pied oireteess 6.68 493 2°68 
yvelops, Jambe 10° to 20° SQ49 2x. we. ainewats <i 
” , 1 or 
above | Ba&better: aa Laie et 
BNO ANE Ooo oss Kile. era wna Saae :, ene 28.69 ..... 28.65 28.29 | No.1, 4-foot No. 2, 4-foot No. 3. 4-foot 
1%, 1% & 2x4 & 6”. 70.66 18 420°... S988...... ccs 9 $9.05 $8.55 $4.05 
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The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended March 2: 
Flooring | Fencing and Boards Ceiling and Partition S2S&CM—Shiplap 
E ge ‘ain— 1x3 1x4 No.1 No.2 No.3 4%," i %” : ae 
Men cea “ $78.25 ce eS $26.25 $20.25 $16.00 Clg. Cle. Clg. Part. 1x 6” $37.00 ern S aNOLe 
B&D. OE ewan dene $82.50 ag hs es ace 37.00 24.75 19.00 Bé&better - 46. 50 $48.00 $53.50 $57.25 a oo 37.50 27 50 $19.50 
<r * 5.00 ee occ tee $7.50 27.25 20.25 | No. 1...... 37.00 38.25 39.00 44.00 | yX49” (UU To ttt! 38,25 oe 21.00 
RO: ished bran opis lacns Jacl se 80. 25 1TO” a. cevcssss O800 27.50 2075. INO; Dis. 6-6-sicc0 ** $1.25 + Re cy arene ae > 89.05 3.5 
Flat gra :L ¢ > geen gers 49.25 30.00 22.25 : : t 
Sn 60.25 55.25 a “ey ee -a OF es ‘ne 
a 1 Seeger idiot aged pe | Finish—Dressed 12,14, 10, 18, 12, is 10, 18, ee Oo eae $6.25 $5.09 
Bree ee RRR OS Ree re aii B&better Fs F 16 A 20 6 Pe Molding 
: 1X4”... cweecdcccesscese$6200 -$55:00 | -$30/00. $3300 ox 4” 27.25 $29.5 
Casing and Base WROD IRNS sors eke near 68.00 58.00 27.75 "29:00 2x 6” $21 50 et 1% and under...19 percent discount 
B&better IRS 0 Ae oe sissiscn ans He 65.00 28.50 30.00 2x 8” 27.00 29.00 | 1% and over..... 12 percent discount 
ist Boe Be jo. seniwecesens eer $75.00 Li, 16, 2oxd: to 8%... Feb “ 30.00 30.50 2x10" 27.25 29.25 
Axe OU TO" s.iixenxs voneenoren se 77.50 1%, 1%, 2”x5 to 10, 12” 78. 00 os 30.50 33.75 2x12” 28:00 30.00 *None sold. 
Norfolk, Va., March 5.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
No. 2 & bette 
Edge, rough— No. 2 & better No, 3 Box Cull & red heart Lath, No.1..$ 6.30@ 6.75 Roofers, 6”..$31.00@32.00 D4S, 6”..$68.50@71, 50 
eer . . $63.00 @65.00 $41.00 @42.00 $26.50 @ 27.50 $24.00 @ 25.00 No. 2 4.60@ 5.00 8”.. 31.00@32.00 8”.. 70.50@74.50 
SoM: anionion, bas cee 67.50 @ 70.00 43.50@47.00 27.50 @ 28.50 a, eee Factory, 2”.. 30.00@34.00 10”.. 32.00@33.00 10”.. 72.50@ 76.50 
BOM Apis Nigam rabotas9 pyre Spe 27.50 @ 28.50 ay ee Sizes, 2”..... 24.00@28.00 12”.. 33.50@34.50 12”.. 78.00@85.09 
3.00@76 9.50@58. OS ae ee ee 
aoe 4/4 Ne —a entniaened , Finished widths— No. 2 & better No. 3 No, 4 
Be cadava esos 68.50 @70.5 44.50@46.50 30.00 @31.00 27.50 @ 28.50 Flooring, #82x2% and 8” rift....... $87.50@91.50 cocoa etwstaze seats asec 
19° SOs 70. 500 72.50 pes od 81. 00032. 00 35.200 29.00 Oe atid SPs. ccccscwanae 60.50@69.50 $50.00@55.00  $29.50@32.00 
S stssesae wee 1.90 @ 77.50 ) 52.5 32.50 @33.50 29.50 @5 50 Ceiling a0 35.75 @ 37.75 27.00 @28.50 17 00@ 18.0 
Bark strips, Nos. 1 and 2..$44.00@45.00 Bark strip partition, Wipe cage ener eee a rary oe Ah PARDO : 00 
ak," Aaalpanliis 17.75@18.75 Nos. 1 and 2.......... $51.00053.00 te ee 39.00@41.00 — 30.00@32.00 —:19.00@ 21.00 
Cull ped WORE... és ccc ccs 2.50 @13.50 PN Bl 66k cbGweks ec ateaeeeee 60.50 @ 69.50 50.00 @ 55.00 29.50 @32.00 
Duluth, Minn., March 6.—Northern pine is firm. Prices have not advanced, altho higher production costs would warrant an increase. Quotations 
f.o. b. Duluth follow: 
ComMMON Boarps, RouGH— FENCING, RouGH— , : ; ; 
S a oil soll penal <d a 6”, No. 1 a 00 os 00 yeyny - 00 ‘a 
” fs oO. eccccces ° 5 . . .00 
No; 1, BY ..00<2088: -<4 $62.00 $67.00 $67.00 $67.00 $70.00 $70.00 ahi 916-00 49.00 51.50 54,00 54.00 
. D o% os: SDP 68.00 74.00 76.00 71.00 76.00 76.00 No. 3 32.00 34.00 36.00 37.00 36 
73.00 80.00 80.00 75.00 80.00 80.00 ‘" a goeneneseysees ae 58:00 $2.00 $8.00 00 
51.00 54.00 656.00 54.00 59.00 61.00  -e pepennee - 42:00 47:00 53:00 68.00 
54.00 57.00 57.00 54.00 59.00 61.00 > ge elomealaneeasine 30.00 32.60 33:60 ar 
i793 $493 SEED GE eh 583 388 oes ee — = 
. . . . . . = ” En 
37:00 39:00 39:00 39:00 39:00 39:00 No. 4, 7 foot and — mixed lengths, 4”, $31; 6”, $33. 
38.00 40.00 40.00 40.00 40.00 40.00 5” fencing, same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $32. S1 or 2S, add 75 cents; S1S1E, add $1; S4S, add $1. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No. 1 Pisce Sturs, 81S1E— SIDING, 4 AND 6”, 4 TO 20’— 

6’ 8’ 10’ 12’ 14! 16° 18" 20° wil - 4” 6” 
2x 4”....$35.00 $37.00 $39.00 $39.00 $38.00 $39.00 $41.00 $41.00] B&better ...........$56.00 CO. Pie eile sisinreatsnn nce 29.00 $29.00 
2x 6”.... 35.00 36.00 38.0 38.00 37.00 38.00 40.00 MOOD AS cerns osesiciosieisieisitice or DAN OD 51.00 Norway, ‘C&better. .: 46.00 46.00 
BOG . ace iad rgd ed payed gad = pd ed ID ccseeesneescnGwaesereeey 44.00 
2x12". 1.2 37.00 38.00 41.00 43.00 41.00 40.00 «42,00 += 42:00| +~—« Siding may contain not to exceed 20 percent of 4- and 9-foot. 
2x14”.... 42.00 43.00 45.00 47.00 45.00 45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as It 
No. 2 piece stuff, $2 less than No. 1; pine, rough, deduct 75 cents; D&M | 8rades. 

or S4S, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
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[Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] Chicago, March 6—3 iia ‘ficatl 
Seattle, Wash., March 7. Portland, Ore., March 7.—Fir prices today, Age Se Cen RAC enae, 
paid for yard items, f.o.b. mill, were reported | f. 0. b. mills, are as follows: er cae oe rgd ei rama during the 
today: ‘ , 
Pra- Vertical Gratin Flooring Untreated 
High isow: vauling 1 OKANO; UGIORT: 060i6%o0b0ccieensscesceccear $59.00 —— 
Price Price Price Oak Sap pine 
’ . of : | re eeccccccccccce --- 54.00 No. 5, 7x9”, 8’, 9-inch face.....$1.70 $1.25 
Flooring | o. 3 clear ..... teeeteeeeees sseseeseee 45.00 | No. 4, 7x8”, 8’, 8-inch face..... 1.60 1.15 
1x4” No. 2 clear v.g. ..... $53.00 $51.00 1x3 and 14%x4” No. 2 clear and better....... 55.50 | No. 3, 6x8”, g’. 8-inch face..... 1.50 1.05 
— og 3 v-< pakoenes as poet oe INO: SCIGAR 6 6:v.scseiecccaeeces MOUOD _ : cer’ S ge i he 1.35 = 
c O. Zé e g.. 45. vd. oO. x6” A -inc ace..... 1.20 . 
OS RE, cecetescss ee 40.00 38.00 Slash Grain Floorin 4 
1x6” No. 2 and better s.g.. 46.00 44.00 1xe” Ne. 8 clear d bett ° Red oak and heart cypress ties, 10 cents less 
ae RE. cocotbscecs 39.00... No. 3 clear no, Detter +-+++++++++++++ $2.00 | than white oak; sap cypress, 20 cents less than 
is °° @© VATAL see eeeeve eeoeeeree eee eeeeeee . hite oak, 
ping 1x6” No. 2 clear and nce 45.00 | “ 
No. 2 and better clear..... 70.00 DID. SC ICOP - cS ex cassawisescoattiiecescae OOO Douglas fir cross ties, all sizes, $48 per thou- 
Finish sand feet. 
a IOP gis inion on 61.00 58.00 vteabpanrllinanapaaliatien senting Switch Bridge 
Casing and base.......... 70.00 68.00 1% and 1% No. 2 clear and better...... ee T0200 Ties Plank 
Ceiling Finish WVAIOR JOBNE eo cscs sh ruieis ci leewermeesee $53.00 $50.00 
54x4” No. 2 and better ... 44.00 39.00 sien Red oak ....:- peianelovotirsteleietecery piateeeie 48.00 45.00 
OE. ct euee ohne 35.50 none se No. 2 clear and better...........ssseeseeee+ 60.00 | Douglas fir .......... ccc ecc cee ceee 50.00 49.00 
1x4” No. 2 and better ’ 7 00 37.00 Celling 
MD. D cusuaewoboowaae 37.00 gies a 
: Beep Otting %xt” No. 2 clear and better .............. e300 | St boule, Mo., March 6——The following crom 
1x6” No. 2 and better 45.00 41.00 $45.00 a No. 3 clear ... caw cae es eeins sas See tie prices prevail, f.o. b. St. Louis: 
WT gisagevuteum ec 41.50 37.50 ..... | 1x4 a ; — and better ..... steeeeeee bp Untreated 
OS OMOIGRD sc6s.sro.00 60-070 Rreeuaie sieves sibioe AE 
No. 1 Common Boards and Shiplap White Southern 
1x8 anda”) c...ca08 000 eee 50 50 oe Drop Siding and Rustic Oak Sap Pine 
BAS SkabebsSiviveuncdeounee 53,00 3 00 weres .50 
iinalen tie. Common S&E 1x6” ie. : clear WOR GE x kivansnrczicnsx oa00 Sn . ar fe ~ inch face.....$1.70 ne 
2x4”, 12 and 14’ Ee. 2.50 20.50 20.50 © DO VITAL sees eseeese weer eesessorene . No. 3, 6x8", 3" g- inch a 1.35 1.08 
txt, 12 10 Loa Rhsne SMT so 2350 | Fir dimension NS Ghee: So Gangh Resco 
xe” oO eckuaaeee 50 J r — =. oes % carter teas a 
3x12”, 12 to 16’ S4S. ‘ 8 00 ence pose ae-Dent, of. crypt a TR ie arcs ye $ £00 Pr cng — and heart cypress sige 4 tag 
i , 32’ - to BOC OVER MEG. 55.655900 c0rewoneer f an white oak; sap cypress, cents less 
6x6” S4S _ Timbers, 82” and er, 23.00 cae 22-foot and longer, over list............. 6.00 | white oak. 
Boards, Over MS... ...60506 sieiwihisisieta cre cieie @) NEE Switch Bridge 
Vertical Grain Fir ‘vena Small timbers, over list............ Ti Plank 
WES cceswcseansesensseenee 32.50 oe .. | 6x6” and larger timbers, over list.. es 00 
BIETRIBCE. 5. cnasweseeenae 47.00 Fir lath, per thousand, dry........... White oak ...... wer eeA een eaters . $45.00 $45. 00 
B72) INO. Ziscsresiavesdun wee 20.00 : California random ................- ‘ IE 50555-65140, 8 bs als te SI Role 43.00 43. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., March 3.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ended March 3: 
DOUGLAS FIR— 

Vertical Grain Flooring 





No.2 No.3 No.2 No.3 

C&btr. C&btr. Cé&btr. C&btr. 

1x3” ...006 $57.50 $47.00 14%4x3”....$60.50 $49.50 

Tse” cccces 53.00 47.00 1%x4”.... 57.50 49.50 

TSO” occ 56.50 49.00 1%4x6”.... 59.50 49.50 

Slash Grain Flooring 

159" neces $40.00 $37.00 1%x3”... -e - $39.50 

TEE neces 40.00 37.00 1%x4”.. 39.50 

E60" c6000 43.00 41.00 156x6".. * 49: 20 39.50 

Vertical Grain panne 

1%, TA BGS COE vec vccs ccctenuse $70.00 $60.00 

1%, 1% And 2 tO 14"... ccccccecccess 72.00 62.00 
Finish, No. 2 pra one Better, S2S or S4S 

a idieweudes neahanpeeennnes sends $49.00 

2 wigrereiaaaiatare® i 50.00 

eH 8 and 10”.. ‘ Br $0 51.00 

_, greeaertane aaa MintCeR tint -- 59.00 53.00 

1%, 11%4x5, 8, 10 and 12”. -» 60.00 54.00 

WEA criettenteees Veddews sjcoeees ecee 59.00 53.00 

2% and. 3x4, S and 12” . wciccss gaacues 67.00 61.00 

Celling, CREB and C&EV, and Partition 

>t gener ry 00 $31.00 x6”.....$39.50 $34.50 

SC eee 8.00 32.50 MG” .ccce 41.50 36.00 

x4” 50000 36. 50 31.50 TENG” .ccce 40.00 35.00 

TIA secs 39.00 36.00 i1x6”...... 42.50 39.50 

Drop Siding, Rustic 
yr Oe $37.00 $34.50 1x6”...... $41.00 $37.50 
Ee eeeess 39.00 36.00 ESO Keone 48.00 45.00 
Fir Battens 
| aj) Sn S080; DA" O. Secs cccacis $0.95 
> Se SF Ge Qiicicscasans 1.00 
Lath 
Pit, Pee CHOUBONG coi wind boneceecmcee cues $5.00 
Common Boards and Shiplap 

No.1 No. 2 

com. com. 

Pie, Re GUNG DEES 5 icccscccscscecdar $22.00 $19.00 

PEE RG OMEN CO KWEW KE Re ee ere Na ea i enad 20.00 17. 7 
PEO Sick ono ageeceCandewawrevedewed 6 tae 

POG ERNE” cece cow di ecoewdewwnwedeaes 21.50 18°50 

BES Udit weince nie en .eeaweeeeeNneeene 22.00 19.00 

14 x8 and We aw dndierdakewemcnecwaad 23.50 20.50 

WHR coh tise d wand oes eas oe ee Needs 22.50 19.50 

PRO MN BO” 6 ccaccwsncscenteewuweae 23.50 20.50 

Common Planks and Small Timbers 

WME ord ie Weare needa meaner yp $19.00 

See SES” occur estes eon eRewns 21.5 18.50 

BE OE iene tds nus s cetlaceaneneune 22. 00 19.00 

BEAU; ORE MEI cid vce nnvctnaceuwss 3.00 20.00 

Common Dimension, S1S1E, 12’ 

No.1 No. 2 No.1 No.2 

com. com. com. com. 

2x3, 2x4”..$20.50 $17.50 2x14”..... $23.00 $20.00 

2x6, 2x8”.. 20.00 17.00 2x16”..... 24.00 21.00 

Pee 21.00 18.00 os} 26.00 23.00 

Po) or 21.50 18.50 2x20”..... 28.00 25.00 

Common Dimension, 2x4”, S1S1E 

OP xe nwaied $19.50 $16.50 pt. Aer $22.50 $19.50 

| Laie 20.50 17.50 | 7 23.50 20.50 

er ce vanes 21.50 18.50 Of kavenns 25.50 22.50 


Common Timbers, Rough, 32’ and Under 


No. 1 Sel. No. 1 Sel. 

com. com. com. com. 
6x 6”....$23.00 $26.00 18x18”....$27.00 $30.00 
10x10”.... 24.00 27.00 20x20”.... 28.50 31.50 
Sees”... 24.50 27.50 22x22” .... 30.50 33.50 
16x16”.... 25.00 28.00 24x24”.... 33.00 36.00 


Common Timbers 
34 to 40’. .$25.00 $28.00 72to 80’.$50.00 $53.00 
42to50’.. 29.00 32.00 82to 90’. 60.00 63.00 
52 to 60’.. 35.00 38.00 92to100’. 72.00 75.00 
62to70’.. 41.00 44.00 


Ties, Rough 


ee T2000 «(THB kv kiiccaesn cue 
NOD e eck Sueouciges 22.00 ING Bi bac k.0naee 3.50 
Boards, S1S, or Shiplap 
No.1 No. 2 No.1 No.2 
com. com. com. com. 
1x2 & 3”. .$22.00 $19.00 14%& 1% 
> "geen 20.00 17.00 Se sar wets $22.00 $19.00 
| ae 20.50 17.50 > ee 22.50 19.50 
1x8 & 10”. 21.50 18.50 x8 & 10” 23.50 20.50 
> ae 22.00 19.00 MES” can S00 21.00 


14%4x2 & 3” 24.00 21.00 
RED CEDAR— 7 


Comomn Boards and Shiplap 


1x4” Cee $17.50 $12.50 1x10”.....$20.00 $15.00 
1 18.00 329.00 t212*..... 21.00 16.00 
1: ee 19.00 14.00 

Flume Stock 
1x6” Seen $23.00 $18.00 1x10”..... $25.00 $20.00 
MP Siar 244.06 19.00 1852" ..... 26.00 21.00 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, March 5.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


Clear Select No.1 com. No. 2 com. 
On radtaewmues $60.00 $50.00 $35.00 $24.00 
Ptaiareeceiae ats 60.00 50.00 32.00 22.00 
Wi cnianwides 57.00 47.00 26.00 19.00 


Louisville, Ky., March 6.—Higher prices are 
expected shortly on poplar siding. Poplar lum- 
ber is getting scarcer, and all common grades are 
advancing. Local quotations are: 


Clear Select No. 1 com. No. 2 com. 
BE OO $62 $52 $35 $24 
OF awaqs.cars 62 52 32 22 
FP iictaweuee 57 47 26 19 


POPLAR 


Cincinnati, Ohio, March 5.—The following are 
average prices, Cincinnati base, on “soft tex- 
ture’”’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


4/4 5/4&6/4 8/4 
VALLEY POPLAR— 
FAS pongo. Qmae > es bars bre. 
Saps & selects. 85@ 9 0@ 95 95@100 
No. 1 com..... 60@ $s 85 70 %70@ 75 
No. 2 com. A.. 380 4 40@ 42 42@ 45 
No. 2 com. B. 28@ 30 30@ 32 32@ 35 


“Sorr TEXTURE” ‘PopLar— 


MOM ceawed aa $125@130 $130@135 $135@140 
Saps & selects. 95.@100 100@105 105@110 
No. 1 com..... 70@ 7 75@ 80 80@ 85 
No. 2 com. A.. 42@ 47 47@ 50 50@ 53 
No. 2 com. B.. 32@ 35 35@ 38 35@ 40 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 7.—The following are 
prices prevailing here today: 


IMI CRs cree cctnmod tancaemnawuedaalk anes $80.00 
Ee NE ENN 6 a caccae cideetacecacaas 70.00 

IOC OP Gi. Eee ei ccciaweascsaacwecwes 40.00 
ONG acc Ckswtuc dee wendkneosanad 41.00 

MAM a wir suet delhi ae enain Wee ware we ee ROKR a eae s 6.00 
WPAUGLOVy SIQGNs 2” v.cckikcccweccwstewcscacuses 42.00 
SR eSclaceanuedanaeedeaekan eee 

Pe oditdewwn eanetaadeawiew 50.00 

PO OE eR Pee P 50.00 

File NOES orks vicsdacaccaccee Se 

Common rough dimension................. 25.00 
BOS TUMDOR, GrOGWs 6060 sccc kc cccdcdccaccace 20.00 
IE NUE ovins Wecadanecandas 22.00 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 7.—The following are 
f. o. b. mill, and f. o. b. Chicago shop, prices: 


No. 2 No. 3 
com. com. 


Sat, gig (0 Ce ( re re $36.00 $23.00 
I 67, 3° and 10%, 10 ta IG’ «ices 37.00 27.50 
1 > 1b ee (OS C eA ner 36.00 27.00 
1x13”, and wider, 10 to 16’......... 38.50 © 29.50 

No.4 No.5 

com. com. 
eee CO bn ctug duvewsennnmmedn $20.00 $12.00 


SELECTS— 
3&btr. eegye copy 


154", 6” and: 4°, 10 to 20° ....6: = Pe $79. - $63.00 

BERG. nsvitodetndecavawaeveewas 83.00 72.00 

EMER , Uigionéhiedasenndeaaarede oO 89. $0 77.00 

EROS A WOR has d ccasaceses 99.00 94.00 82.00 

5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 

SSS GIME WOM a via aces es awaueess 99.00 94.00 82.00 
Snuor 82S, F.0.B. CH1caco— 


No.1 No.2 No.3 

a MEM Oat ccucnkdudwceraads $ 85.00 $70.00 $47.50 

EPO eee rT oe 100.00 80.00 47.50 
On straight orders for ‘‘No. 3 shop and better” 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 


Spokane, Wash., March 3.—Quotations on 
western and Idaho pines and white fir are as 
follows: 


WESTERN WHITE PINE, 16-Foot, INcCH— 
No 


No. 4 No.3 No.4 No.5 
a. favaasekawad $56. 50 $37.50 $23.00 
OG crane neaes 56.50 38. 00 27.50 
8 & 10”...... 55.50 35.00 26.50 
BA cua Seumiiers 59.00 36.00 27.00 


ts cae. deat cate .. $20.00 $13.00 


IDAHO WHITE PINE, 16-Foot, INCH— 


thee doh berate $61. 00 $55.00 $35.00 
O. decesteckes 62.00 56.00 39.00 
Se, waknentuds 60.00 52.00 39.00 
IG cwimnweons 63.00 52.00 39.00 
er owl earkeas 66.50 54.00 40.00 
WM RET CC $22.50 $13.00 
WESTERN PINE Suop, S28S— : 
Factory Com- 
Cc No.1 No.2 No.3 mon 
yr & 6/4.. oie 50 $63.50 $43.50 $28.50 
aewnan as 50 73.50 58.50 28.50 
a4 enhhen woud Acadal i ebetaeeaeee aanee $34.25 
WHITE Fir, 6- To 20-Foor, ae H— 
-6” 6” &10" 12” 4”& udr. 
No. 1 & 2....$27.00 $31.00 rt) 00 $33.00 
1. eee 22.00 26.00 27.00 28.00 
IA Sccecccdhackte: sedan lateye  ecnee $20.00 
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One of the big 
advantages of our 
service is our abil- 
ity to get what 
you need to you 
promptly. 

Adequate stocks 
always in yard— 
large or small 
quantities. 








MIXED CARS 


California Redwood, 
Longleaf Timbers and 
Dimension,West Coast . 
Lumber, Oak and 
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LUMBER Cou 
St.Louis, Mo. 








When You 
Buy Lumber 


do you consider its salability—how 
much sales effort you must put behind 
it tosell it? It is when you do this 
that you will value most our 


Shortleaf Pine 


Being soft, even-grained, light in 
weight, uniform in color and accu- 
rately manufactured, our lumber sells 
readily in 4/4, 5/4, 6/4 and 8/4 fin- 
ish; 3 and 4-inch flat grain flooring; 
No. 117 drop siding, boards. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis. Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager DEEMER, MISS. 
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BABCOCK 


+—— SPRUCE LADDERS —— 





Safety Step Ladder for 
Factory and Shop Work. 
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SAFETY 


























-Rungs 
‘ ° Straight Grain 
Hand Split 
< ° Hand Shaved 
White Ash Rungs 
ceed 
I] Hf «©: Straight Grain 








y Tested 


Spruce 
Side Rails 


Malleable 
Automatic 


Spring Locks. 
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Will pass Labor Law 


Specifications. 


SAFETY 


Booklet Free. 
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Champion 


W. W. Babcock Co. 


BATH, N. Y. 











CALIFORNIA PINES 


San Francisco, Calif., March 3.—The following 
are average prices on California pines f.o.b. 
mill: 


California White Pine Mixed Pines 





Jos. , ( Common— 
Noa 1é 2 clr. $1iz3g CHIME goa 
D select ........ 85.85 NO. 2 ...seees ar 
No. 3 clear...... 88.50 No. 3 ..-.-0-e 29.75 
Inch shop ... 43.20 No. 4 w.eeeeee oan 
No. 1 shop.. 72.40 No. 5 .... 0s 1 70 
No. 2 shop 54.65 ¥%,", all widths 19.30 
No. 3 shop..... 32.40 Misc. ......... 9.10 
C&btr. short ... 79.25 a 19.85 
Mf ; 4 * sini 
gg ale a07,  Bé&btr. bev... 43.15 
Baie aie te ‘ COV cadeccaes 43.00 
Sugar Pine 1D) DEV iscence ses 32.75 
Nos. 1 & 2 cir.. "es 80 POW 5. 605.5605 15.05 
SS NBOIOCE. 66.6:4 5-0-0 35.25 C&btr. short.. 16.70 
TP BOIPRE. o.n0s0s ss Me 76 DIIEG xsvavease 35.40 
NWO. 3 Clear... 108,50 Panels 
Inch shop ...... 59.20 White pine..... $ 93.30 
No. 1 shop..... 88.20 Box 
No. 2 shop..... See BOM kicinvencat $ 26.65 
No. 3 shop..... See | WWF sécacncesatxes 20.90 
SSURINOT 6.5.5:6.00-00 53.90 White Fir 
Cedar No. 3 com. and 
: paeaw esate $ 26.45 WOER, a noise ocsere 23.55 
No. 4 COM. 2... 19.40 
ivr 7 ge, corner 22°55 
1 ASE een 20 
nema tC Ee: ee 24.60 
ee ee to No. 2 dimen.... 14.3 
Lath Douglas Fir 
No; 2 Pine.....5 S$ 7:20 CRB. cvcccwssd $ 55.75 
No. 2 pine...... 6.20 CORMMNON, 266660 18.60 
Sige oS ie 3.35 Ties & timbers. 33.20 
White 8 ..6ss0+ 4.50 Dimension ...... 22.20 


WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 7.—Fir and cedar logs 
are very scarce. Present log quotations are: 


CEDAR: $23. 


YELLOW Fir: $25, $19 and $14. 
RED Fir: $15. 


SprucE: $24, $18 and $12. 
HEMLOCK: $12, $9 and $8. 


Everett, Wash., March 3.—Logs are scarce and 
very firm. Quotations: 

Fir: No. 1, $28; No. 2, $21; No. 3, $15. 

CEDAR: Ten percent base $2 4 


HEMLOCK : - 2, $19; . $15. 
SPRUCE: No. 1, $29; No. ’ $22; No. 8, $16. 


RED CEDAR SHINGLES 


Seattle, Wash., March 3.—Eastern prices, f.0.b. 
mill, are: 
First GRADES, STANDARD STOCK 
Per Square Per M 
4 Bunches 4 or 5 Bunches 


KOKA StATS) C72... 60.0008 68 se 35@2.39 $2.95@3.00 
Extra stars, 5/2......... 2.55@2.59 3. 20 @ 3. 25 
MIEATO CICOTS, 6. 5isc66 ss ecw 2.92 @2.96 3.65 @3.70 
Jy TS CE. eee 3.380@3.37 4.15@4.20 
MOSIEDHINA ©. gos occ. oraniovsen 3.02@3.09 4.15@4.25 
POTICCHONS 2 6460s05060% 3.79 5.15 
First GRADES, R1ITE-GRADE oer STocK 

kira Stars, G/2...60000% $2.43@2.47 $3.05@3.10 
Extra stars, i mic es wows 2.63 @2.67 3 3.30@3. 35 
Extra clears Pike eee eivar ate 3.12 90 
POTIOCE D7 S aikis.kcbee eee 3.41@3.45 4.25@4.30 
ES ' i a eens een 3.18 4.30 

SPRITE OCLIOE: 6k vines asso > 3.76 5.25 

SECOND GRADES, STANDARD STOCK 

Common stars, 6/2...... $0 —— 15 - Pad 95 
Common stars, 5/2...... 

Common clears ........- 1 T3@1. 80 3 i3@2. 25 
BRITISH COLUMBIA Stock, SEATTLE MARKET 
ok. MOCRMB GIN): 6.5 oo on sc ouetneee $3.70 @3. 80 
XXXXX (U. 2 eee $3.53 @3.65 4. 40@4.5 55 

RUUCCKAS: UU). 15.)00.0.0 0s 00s 3.56 4. 90 

Perfections (U, Sf Seemed 5.40 

$$ G/2 16 (Canadian)... «66.0025 1.60@1.80 
R672 46 COS) ccccs 5@l. 87 2.20@2.35 

xx eurekas O. Re Disa woec0 2.2¢ 

XX perfections (we cu 39@1. 70 2.20@2.35 


RAAAAALALLILLELS ELE EE | 


For Editorial Review of Current Market Con- 
ditions See Page 35 


Chicago Lumber Receipts and Shipments 


Reported by J. R. Mauff, Secretary of Board of 
Trade. 


RECEIPTS FROM FEB. 5 TO MARCH 3, INCLUSIVE 











Lumber Shingles 

Lo) oe eee eo 254,771,000 40,673,000 
MN fara ia hele nceio so containers 172,887,000 18,086,000 
TMOMBARE 666k cise 81,884,000 22,587,000 

RECEIPTS FROM JAN. TO MARCH 8, INCLUSIVE 

Lumber Shingles 

DES cles so anic wae wie 596,581,000 81,793,000 
Bie asses Sire esa wene 360,839,000 33,693,000 
EMCTOREC 666k nisie ws 235,742,000 48,100,000 
SHIPMENTS FROM FEB. 5 TO MARCH 8, INCLUSIVE 
Lumber Shingles 

BUR. 666 Ssnesawe cae Nan 134,173,000 37,511,000 
| 2+ EN Peg eer ea 79,983,000 10,387,000 
PNCROCARC nc sc ass 54,190,000 27,124,000 





ToraL SHIPMENTS JAN. 1 TO MARCH 3, INCLUSIVE 


Lumber Shingles 
1GOS: crccvcescdievasnc SOOGEEOOD Sf 084,000 
PU 96 ea Ganeecec weales 159/283,000 20,495 95,000 
PUOCTORNC a6ee was 171,369,000 ~ 70,589,000 


Chicago Building Permits 


The following are comparative building permits 
totals for the months of February, 1922, and 1923: 








Permits for Feb., 1922 Jan.,1923 Feb., 1923 
WeNEON Gia enaecucs 116 E27 145 
Offices and hotels. 4 7 9 
Residences ...... 288 395 301 
Halis and churches ..... | vee 
Apartments ..... 192 283 263 
Stores and offices. 6 10 
Stores and resi- 

GENCES .ecccess 6 20 9 
Stores and halls.. Es <-leees | seehes 
Stores and apart- 

MONS .cccessss 18 27 24 
Miscellaneous .... 3 3 1 

TEOURIG. 4:6/0.0.6:5'0 63 872 757 
ROK oseetse 554 769 650 
BEAMO 2000s 80 1038 107 
Frontage .... 20,998 30,073 26,736 
CORE is.cces -.- $13,493,800 $18,611,600 $27,712,400 

PREEBEBRREBAEBAEBABAE, 
NORTHERN PINE 
Boston, Mass., March 5.—The northern pine 


market is very strong. Orders are restricted 
somewhat by poor traffic conditions, but with 
mill stocks light and prices advancing there is 
no incentive for buyers to procrastinate, pro- 
vided the wholesaler can promise delivery of 
the desired grades and sizes. Box and shook 
manufacturers show considerable interest in the 
lower grades. 


North Tonawanda, N. Y., March 6.—Shippers 
are still laboring under the handicap that de- 
veloped a week ago thru the car shortage and 
embargoes. Plenty of business is being offered 
and dealers look forward to a brisk movement 
of stock under more favorable shipping condi- 
tions. Prices are decidedly firm. 





Buffalo, N. Y., March 5.—The demand for 
northern pine continues good and is said to be 
in excess of the production. Wholesalers report 
all grades holding firm, with a stiffening mar- 
ket in the lower grades. 


EASTERN SPRUCE 


Boston, Mass., March 5.—Orders for dimension 
are already fairly numerous, altho the snow is 
still deep over much of New England. The $2 
advance recently announced is firmly maintained 
by the large producers, who are quoting $50 
base on frames. Commission men have been 
able to get some easy schedules thru at $48. 
The random market is decidedly firmer. Pro- 
vincial producers are revising their lists up- 
ward, and in some instances are asking $4 more 
for scantling. Boards retain their firmer tone 
and dry stock is decidedly scarce. Quotations: 
Dimension, rail shipments, 8-inch and _ under, 
$48 to $50; 9-inch, $49 to $51; 10-inch, $50 to $52; 
12-inch, $52 to $54. Provincial random, 2x3 to 
to 2x7, $36 to $38; 2x8, $45 to $46; 2x10, $47 to 
$48. Covering boards, 5-inch and up wide, 8-foot 
and up long, D1S, $35 to $36; matched, clipped, 
10- to 16-foot, $38 to $40. 


New York, March 5.—With retail and whole- 
sale stocks very badly broken, rail arrivals of 
eastern spruce improved somewhat in the latter 
part of the week and prospects are for a further 
improvement in the immediate future. Quota- 
tions continued their upward movement, yet the 
demand continues most satisfactory. 


HARDWOODS 


Chicago, March 7.—The hardwood trade re- 
mains very active, with all leading consumers 
still heavily on the market. Dry stocks are be- 
coming steadily reduced, and prices on these 
continue their upward trend. Much of the lum- 
ber now bought, however, is green, and is for 
immediate delivery or for shipment at a future 
date, and slightly easier prices prevail for this 
class of stock. 


New York, March 5.—The call for all kinds 
of hardwoods has improved, a pronounced in- 
crease being shown in the building trades. The 
movement of trim, and lumber for trim, has been 
active, with gum and poplar trim leaders in 
this movement. Stocks are light thruout all 
of this section. Sales of molding are increasing 
rapidly. Prices are slowly rising. 


Baltimore, Md., March 5.—There is a slowing 
up in the demand for high grade hardwoods, due, 
it is stated, to the wide difference in price be- 
tween these high grades and Nos. 1 and 2 com- 
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cama 
mon, amounting to as much as $50 or $55 in 
the case of oak and some other woods, which 
the buyers regard as too big a margin. The trend 
in these lower grades, however, still appears to 
be upward. Exports are about as they have 
been, with foreign buyers in search of cheaper 
sources of supply. 


Buffalo, N. Y., March 5.—Hardwood trade is 
curtailed by the ‘inability to ship to much terri- 
tory where the lumber is wanted, and many de- 
lays are caused by the rule requiring permits. 
The demand for stock is in excess of that of 
many seasons at this time and the whole mar- 
ket is strong, with especial strength shown in 
ash, oak and maple. 


Boston, Mass., March 5.—The market is strong 
for practically everything on the hardwood list. 
Buyers are coming into the market freely. The 
increasing interest in the lower grades is a very 
encouraging feature. Rail conditions for many 
weeks have been such that no surplus stocks 
could be built up here in the East. Retailers 
are short of western flooring and find it almost 
impossible to get in adequate supplies of dry 
stock. Quotations: FAS, inch, ash, white, $115 
to $120; basswood, $100 to $110; beech, $80 to 
$90; birch, red, $150 to $160; sap, $125 to $140; 
maple, $110 to $125; oak, white, plain, $130 to 
$145; quartered, $155 to $165; poplar, $135 to 
$143. Western flooring, 13/16x2%, clear: Beech, 
$98.50; birch, $103.50 to $108.50; maple, $108.50 to 
$113; oak, white, plain, $112 to $117. 


Kansas City, Mo., March 6.—There is a grow- 
ing interest in the lower grades, as upper grades 
become harder to find with the result that prices 
on common items are becoming firmer. The de- 
mand runs heavy thru all the hardwood consum- 
ing industries, and retailers are placing good 
orders for trim and lumber. Furniture men are 
keener about getting good gum than any other 
item, while maple, poplar, oak, hickory, elm and 
ash are going to motor car, truck and implement 
factories. Rough lumber and timbers are in 
good demand with the railroads, oil field buyers 
and for road building. 


Houston, Tex., March 5.—Demand for hard- 
woods continues equal to or greater than the 
supply. The growing shortage in dry stocks is 
expected to keep up for some time, as logging 
operations are very unsatisfactory in the entire 
southern territory. The market is practically 
stable, with a tendency to advance in some 
items, particularly plain oak and sap gum. Ash 
is in good request, with prices steady or advanc- 
ing. Magnolia sells freely at advanced prices. 


Columbus, Ohio, March 5.—The hardwood trade 
shows considerable strength. Factory buying is 
the best feature, altho many dealers are also 
coming into the market. Retail stocks as a 
rule are short and broken. Shipments are held 
up to a large extent by embargoes. Indications 
point to a good building season and retailers are 
busy figuring on new work. Prices of oak at 
the Ohio River are: 

No. 1 No. 2 No. 3 

; FAS Com. Com. Com. 
Quartered ...... $160.00 $90.00 $50.00 

J) 11) ar ene 130.00 85.00 53.00 $20.00 


St. Louis, Mo., March 6.—The demand for hard- 
woods is reported very good. An advance of $2 
is quoted on poplar, saps and selects, 5/4 and 
6/4. Shipments are coming out very well, deal- 
ers say; the mills are getting cars to take care 
of their needs. 


New Orleans, La., March 5.—The hardwood 
market is rated active, with prices strong, but 
no specially noteworthy feature is reported for 
the week. Sap gum and the oak flooring grades 
are mentioned among the ‘“‘best sellers.’’ 


HEMLOCK 


Chicago, March 7.—The hemlock market has 
shown no notable change during the last week. 
Trade remains fair, and fully up to the mills’ 
abilities to meet it out of their meager dry 
stocks. Prices hold firmly, and additional ad- 
vances would not be surprising following the 
Spurt in demand which distributers expect to 
materialize with the coming of spring a few 
weeks hence, 

New York, March 5.—The yard demand for 
both eastern and western hemlock has grown 
larger with the improvement in weather condi- 
tions. Stocks of dry lumber are at quite a low 
ebb. No marking up of prices has taken place 
in the week but most of the buying has been 
done at the highest quotations of the year. 
Some sizable cargoes of west Coast hemlock 
entered the port. 











Building Outlook 
Never Brighter 


LTHOUGH 1922 was a banner year 

in building construction, with a grand 

total of just under five billion dollars 
spent, 1923 will better this record. Because 
of labor shortage, strikes and transportation 
difficulties, over a billion dollars worth of 
projected building had to be carried over 
into 1923. 


This, with the known accumulated shortage 
in buildings of all kinds, and the natural in- 
crement for the year 1923 bring estimated 
| expenditures for 1923 up to the tremendous 
total of $7,830,000,000. 





| The volume of construction will greatly ex- 
ceed that of 1922. Transportation condi- 
_ tions are adjusting themselves and an ade- 





quate supply of cars is assured for the next 
few months. This will facilitate the shipment 
of Redwood lumber and millwork. 

Write for de- | 
tailed informa- | 
tion on Red- 


wood —all | 
grades and | 
| 
} 


Now is the time to get your orders filled— 
while stocks are adequate and cars can be had. 
The prospects for a big year of building con- 
struction were never brighter. 


sizes as well as 
milled prod- 
ucts. 


CHICAGO NEW YORK CITY 
| 3067 McCormick Bldg. 941 No. 40 Rector St. Bldg. 
| THE PACIFIC LUMBER CO. of Illinois 
SAN FRANCISCO OS ANGELES 
311 Cadifornia St. Central Bide. 6th & Main Sts. 


THE PACIFIC LUMBER CO. 


A 2A. he Pacific Lumber Co. 


Sdwoe 


The Largest Manufacturers and Distributors of 
California Redwood 
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Good Sale For 


C \ press WE KNOW from the business 


we’re doing with dealers that 


Finish there is an increasing demand among 
Siding builders for cypress lumber. Stock 
Ceiling some of our cypress today and be pre- 
Flooring pared to get your share of this profit- 
Mouldings able business. 

Shiplap 

Sheathing 








Decking 4 ~MPHILL LUMBER(G., ‘ 


4”, Ce, e 10” 
No.1 and 2 Com. Rough KENNETT, Mo. 
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Caution } 


Caution is care. It does not hinder, nor does 
it cause loss of time. It watches, it sees, it | 
Its one purpose is to lead the i | 


It is common 


| 
| 
| commands. 
i ° ° 
| ship of business to success. 
| 


| | sense on the navigating bridge. 


time of promise. But they preach CAU- \ : 
TION. Their advice is to resist temptations 
| to heed boom talk; to seek sure profits and il 
not to speculate; move solidly, rather than I) 
swiftly; to be vigilant. 





Business vigilance is impossible without facts 
and figures—complete, up-to-the-minute i 
and dependable. Out-of-date figures, incom- | 
plete facts! They are the dead eyes of blind 
business. They are dangerous. 


Sound methods of Cost Accounting are the 
| one source of reliable facts and figures—the 
vigilant eyes of CAUTION on the navigat- 
ing bridge. 





i AUDITS SYSTEMS 
TAX SERVICE 


ERNST & ERNST } 
| 


Business leaders recognize the present as a i) 


NEW ORLEANS x 


NEW YORK CHICAGO CLEVELAND INDIANAPOLIS 
PHILADELPHIA MINNEAPOLIS BUFFALO TOLEDO DALLAS 

ST. PAUL PITTSBURGH ATLANTA FORT WORTH 
PROVIDENCE st. Louis DETROIT RICHMOND HOUSTON 


f 
\ BOSTON 
| 
| 


WASHINGTON KANSAS CITY CINCINNATI BALTIMORE DENVER 
































HEAVY, SERVICEABLE and 
SUBSTANTIAL MACHINES 


Forlarge, medium orsmall logs. 


We also make the Wheel Type 
Steam Driven Machines and 
Direct Acting Steam. 

Your competitors are using 
HILL DRAG SAWS because 


for 40 years they have lead the 
field. 











Write for bulletin. 








Complete Equipment for Mills 
of Any Desired Capacity 
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Boston, Mass., March 5.—Offerings of dry hem. 
lock are light and the market is very firm. Little 
is coming in from the west Coast or Pennsy}- 
vania to relieve the situation. Eastern clippeq 
boards are exceedingly hard to find in substan. 
tial quantities. Some random eastern boards 
have lately come into the market and sold read. 
ily at $34, Boston rate. 


Buffalo, N. Y., March 5,—Mill stocks are very 
small and many hemlock producers will have 
nothing to offer for sixty to ninety days. Ip 
the meantime, therefore, a strong market is ex. 
pected to prevail, altho prices have not shown 
any particular change of late. 


North Tonawanda, N. Y., March 6.—Mild 
weather during the last week tended to strength- 
en demand. Dealers are figuring on more busi- 
ness than a year ago. Prices have advanced 
$2 and another increase in quotations is be- 
lieved certain within six weeks or two months, 
3uilders are taking the bulk of the stock be- 
ing shipped. 


FIR, SPRUCE, CEDAR 


Chicago, March 7.—Very little: business in 
Douglas fir is being transacted on the Chicago 
market, as the mills are still heavily oversold 
and are showing no eagerness for orders. While 
it is easy enough to sell, local distributers state 
that it is as difficult as ever to secure accept- 
ances on orders. A few transit cars are offered, 
and these as a rule are quickly picked up. Prices 
remain strong, with no weakness in prospect. 


New York, March 5.—Difficulty in placing 
orders at the mills is seriously handicapping the 
distributers of Douglas fir and western spruce. 
The demand is good and wholesalers are becom- 
ing more and more impatient as the inquiries 
grow and they are able only in a small measure 
to satisfy their customers. Prices are strong 
and the market has every indication of a further 
rise. 





Boston, Mass., March 5.—Demand for Doug- 
las fir is strong, but not much business is being 
transacted on account of the difficulty whole- 
salers are experiencing in placing orders with 
the mills. Cargoes of Pacific coast lumber are 
becoming few and far between at New England 
ports. Prices are very firm and slowly advanc- 
ing. There is a fair demand for clear spruce at 
very firm prices. Port Orford cedar is arousing 
more interest this month. 


San Francisco, Calif., March 3.—The fir mar- 
ket is strong, with a good San Francisco de- 
mand on account of continued building activity 
and low stocks. Good shipments to the south- 
ern California market continue. Prices hold firm, 
Production is gradually increasing, but with or- 
ders for sixty days ahead and logs scarce, mills 
are not eager to quote. 


Seattle, Wash., March 3.—With the return of 
favorable weather, both for logging and mill 
operation, the fir cut is increasing, and is now 
close to normal. The market is ruling strong, 
a significant fact being that the spread in price 
in some grades is widening perceptibly. There 
is no talk of car shortage. Stocks are hard to 
buy, on the eve of increasing business for spring 
requirements, particularly in suburban and rural 
districts. 


WESTERN PINES 


Chicago, March 7.—The western pines market 
remains strong. Demand, tho it has tapered 
off during the last few weeks, is still ample to 
cover anything offered, and prices show no 
weakness. Shop appears to be getting a slight- 
ly heavier call, but there is very little available, 
either in the Inland Empire or in the California- 
Southern Oregon territory. 


Boston, Mass., March 5.—There is a strong 
market for western pines. The volume of actual 
business is fairly light on account of the diffi- 
culty sellers experience in their efforts to bring 
shipments into New England territory. Idaho 
white pine is doing as well as transportation 
conditions permit. Quotations: 

1x4 1x6 1x8 
No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.00 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.50 


1x10 1x12 
INO, L-COM soca'sosiuinssiain siete $79.50@80.00 $83.00@83.50 
BNO ha MOCOEE: oer eye'n\ ate 5 c/einin'e 69.00@69.50 71.50@72.00 


San Francisco, Calif., March 3.—With good 
inquiries from the eastern markets for Cali- 
fornia white and sugar pine, everybody is opti- 
mistic as to the year’s business. Dry stocks 
are low at the mills, with shop pretty well 
cleaned up. A few mills are making winter runs 
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and operating dry kilns so as to take care of 
orders for prompt shipment. Prices are well 
maintained. 


Kansas City, Mo., March 6.—The small stocks 
of western pines on hand make it very hard to 
place orders here, even with buyers holding 
pack as much as possible until the spring cut 
ig ready to market. The East is a strong com- 
petitor for available factory stock and finish. 
Retail demand is good. 


REDWOOD 


Chicago, March 7.—The redwood demand is 
active, but distributers continue to complain 
about the virtual impossibility of getting orders 
placed on account of stock scarcity on the Coast. 
The mills are producing at capacity, but the 
home and cargo trades take such large quanti- 
ties of lumber that little is made available for 
eastern markets. Prices hold very firmly, and 
a number of advances have been made by some 
mills. 


New York, March 5.—A strong market for red- 
wood prevails thruout this section. With all 
building items rather badly broken, a substantial 
replenishment seems out of the question. Retail 
yards are resigned to this fact and are adding 
to stocks whenever the opportunity comes their 
way. 


San Francisco, Calif., March 3.—March opened 
with the redwood market very strong, after an 
exceptionally heavy demand during January and 
February. There is a normal California de- 
mand for both green and dry stock. Eastern 
business has opened up fully a month ahead of 
the usual time. Mills are oversold on uppers 
and there seems to be no probability of catch- 
ing up with the demand; even short lengths 
move well. Prices are well maintained. Dry 
stocks are light at the mills, and there is not 
a great surplus of commons. 


Boston, Mass., March 5.—There is a quite fair 
demand for redwood and recent price advances 
have not slackened interest, but wholesalers are 
losing business right along because of low and 
broken mill stocks and the slowness and uncer- 
tainty of deliveries. Quotations on the more 
popular items are $5 higher than in January. 
Demand from industrial sources is especially 
good. 


Kansas City, Mo., March 6.—Demand is run- 
ning well over the redwood list, with plenty of 
factory business being offered and _ retailers 
stocking up both in lumber and in frames and 
trim. Prices here are firm on lumber and show 
a tendency to move up a little on siding. 


SOUTHERN PINE 


Chicago, March 7.—Trade in southern pine has 
dropped off considerably during the last few 
weeks, but remains fairly active. Recent un- 
favorable weather is held largely responsible 
for the decline in demand, and distributers have 
no fears but that a pronounced revival will take 
place as soon as weather conditions improve. 
Retailers are now receiving shipments on their 
sizable orders placed early in the year, which is 
another reason for the present comparative 
dullness. Tho prices on transit cars have eased 
off slightly, mill prices are firmly held, and some 
advances are still taking place. As a whole, it 
is now a little easier to place orders, according 
to some distributers. 


New York, March 5.—Southern pine mills are 
turning down orders right along and whole- 
salers are meeting with great difficulty getting 
their hands on stock. Rail shipments have been 
coming thru slightly better. Practically the same 
prices are ruling as a week ago, altho a slight 
marking up in a few items has taken place. 
Stocks are low. 


New Orleans, La., March 5.—Mill reports in- 
dicate a decline in actual bookings for the week, 
but the demand is strong. Mill stocks are as a 
general thing depleted and broken in assort- 
ments. Prices during the last ten days have 
tended toward steadiness, but are well held. 
Production registered a slight gain for the week. 
Shipments fell off somewhat but were ahead of 
cut and bookings, all three being under the nor- 
mal line, but closer to parity than has been the 
case since Jan. 1. 


Kansas City, Mo., March 6.—Sales managers of 
the big southern pine mills say they are turn- 
ing down more business than they are accept- 
ing. Some are handling little except specials. 
Stock sheets show many blank spaces. No. 2 
boards, dimension and flooring are all very 
Scarce, and the stocks of finish are getting 
lower every day. Some mills were hit hard last 





Port Orford Cedar 
| hae 2 Clee 


6/4x8 and Wider 






We have quite a quantity of 
the above stock on hand which 
we desire to move quickly. 
This lumber offers exceptional 
value to factory buyers be- 
cause it will not rot or stain, 
warp or twist, splinter or sliver. 
Get in touch with us immedi- 
ately because this lumber is 
offered subject to prior sale. 
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We have 15,000,000 feet of PORT ORFORD CEDAR at our Bay 
Point, California, plant. We are sawing 135,000 feet of PORT 
ORFORD CEDAR daily. We own sixty years’ supply of this valued 


timber. 
For further uses of PORT ORFORD CEDAR Watch this Space 


We also manufacture annually 125,000,000 feet of 
DOUGLAS FIR (Oregon Pine) 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 


San Francisco, California 
Saw Mills, Marshfield, Oregon Distributing Yards, Bay Point, California 
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week by storms and floods in the South and 
railroads suffered some delay. In general, how- 
ever, the mills have been getting about a normal 
car supply lately. Timbers are very scarce, 
and some are practically out on small dimen- 
sion. A few transit cars are coming from the 
small mills. 


Houston, Tex., March 5.—Substantial advances 
in railroad stocks and oil field timbers, due to 
the continued heavy demand for these, marked 
the only appreciable change in the southern pine 
situation since last week. Lumbermen in the 
Houston territory find themselves facing the 
problem of filling orders. Due to the shortage 
at the mills it is hard to find suitable stocks. 


Boston, Mass., March 5.—The volume of busi- 
ness in southern pine is being restricted consid- 
erably by the railroad situation. Many mills are 
declining New England business and advise they 
will continue to do so until the wholesale dis- 
tributers are able to move away the lumber for 
which they already have contracted. Longleaf 
dimension is firm and really active for March, 
a considerable proportion coming forward by 
water. Longleaf flooring and partition are quite 
as firm as ever. There have been further ad- 
vances on roofers, of which recent arrivals have 
been very light. Quotations: Longleaf flooring, 
1x4, B & better rift, $98; C. rift, $84.50; B & 
better flat, $67. Partition, %x34%, B & better, 
$67. Roofers, No. 2 common, 1x6, air dried, $37. 

Buffalo, N. Y., March 5.—Further strength to 
prices has developed in southern pine during 
the last week due to a scarcity of mill stocks. 
It is difficult to obtain some of the special lengths 
desired and dimension stock is particularly 
scarce. Some mills are not making any offers 
at present. 


CYPRESS 


Chicago, March 7.—Cypress is in good request, 
and a few advances have been made during the 
last two weeks. Prices generally, however, are 
steady at former levels. Retail trade has tapered 
off somewhat since the middle of last month, 
but distributers look for a big volume of this 
business as soon as spring opens up. Industrial 
trade has shown very little, if any, slackening. 


New York, March 5.—All transit stock is 
quickly picked up. All popular items are very 
scarce and retail yards are expressing their needs 
in no uncertain terms. Arrivals have been light 
but with an improvement shown in rail condi- 
tions, a decided change is looked for in the near 
future. Mills are indifferent to further orders 
and prices are markedly firm. 


Buffalo, N. Y., March 5.—Fully as much activ- 
ity as usual for this season prevails in the 
cypress market and wholesalers are adding to 
their stocks in preparation for a busy spring. 
Much strength is shown in prices and 4/4 selects 
are reported about $3 higher. 


New Orleans, La., March 5.—Demand continues 
active, with mills experiencing some difficulty in 
filling mixed car orders because of depleted as- 
sortments. An advance of $2 on Nos. 1 and 2 
common is noted as the only price change. 
Quotations are firmly held all round. Car supply 
is easy and shipments in good volume. 

Baltimore, Md., March 5.—Conditions in the 
cypress trade remain very encouraging for the 
producers, who are able to get takers for all of 
the stocks they can turn out. Mills are making 
every effort to augment production, but at that 
the calls for shipment are so urgent that the 
usual time for drying is greatly reduced. 


Kansas City, Mo., March 6.—‘‘Plenty of busi- 
ness and no way to handle it’ is the way one 
sales manager here sums up the situation in 
cypress. Stocks are very low and broken and 
with buyers generally calling for well mixed 
cars it is a hard job sometimes to accept half 
the items. Prices are very firm all around, es- 
pecially on common items, which have again 
been advanced. 


Boston, Mass., March 5.—There is an active 
inquiry for cypress but actual orders are re- 
stricted by the uncertainties regarding deliv- 
eries imposed by railroad embargoes. Recent 
advances on FAS grades are firmly maintained 
and selects and shop grades are beginning to 
show quite an upward tendency. Quotations: 
FAS, 4/4, $110 to $113.50; 5/4, $115 to $118.50; 
6/4, $118 to $121.50; 8/4, $125 to $128.50; selects, 
4/4, $91 to $99; 5/4 and 6/4, $96 to $104; 8/4, $111 
to $115;. shop, 4/4, $59 to $64; 5/4 and 6/4, $74 
to $79; 8/4, $85 to $90. 

March 


St. Louis, Mo., 6.—Orders for red 
cypress continue far in excess of available stock, 


Prices are strong, with the demand well dis- 
tributed. Industrial, building and railroad fac- 
tors are all much in evidence. 


NORTH CAROLINA PINE 


New York, March 5.—Railroad drawbacks were 
much less pronounced for the week but the room 
for improvement can hardly be measured. All 
North Carolina pine distributers complain of 
lack of stocks and are looking for the heaviest 
kind of demand. Prices have kept to the highest 


levels. Roofers have advanced $1.50 in the last 
ten days. 
Baltimore, Md., March 5.—The demand for 


North Carolina pine keeps up in a gratifying 
manner. The range of prices is firm or higher, 
with the ideas of the mills decidedly bullish. 


Boston, Mass., March 5.—The North Carolina 
pine market is very firm. Business is restricted, 
however, by the inability of wholesalers to get 
shipments forward by rail. The lowest recent 
price reported for air dried rough edge, 4/4 
under 12-inch, is $71 and quite a little more is 
quoted on selected kiln dried stock. There is 
strong inquiry for shortleaf roofers and flooring. 
Quotations: Shortleaf flooring, 1x4, B & better 
rift, $90; C rift, $78; B & better flat, $65. Parti- 
tion, %x3%, B & better, $66. 


Buffalo, N. Y., March 5.—North Carolina pine 
prices show an advancing trend and in some 
cases are $1 higher than a week ago. Six-inch 
roofers are quoted here at $36. The demand 
for stock is on a satisfactory basis. 


SHINGLES AND LATH 


New York, March 5.—The demand for eastern 
spruce lath is better than for some time and 
the slowly rising prices seem but to stimulate 
trade. The advance for the week has been 25 
cents. Supplies of shingles in the rural yards are 
above the average for the time of year. The 
demand for the week has not been particularly 
heavy. Prices show little variation. 


Columbus, Ohlo, March 5.—The shingle trade 
is not quite as firm as a week ago. Rural re- 
tailers are the best customers, but city dealers 
are making inquiries. Retail stocks as a rule 
are only fair. Prices of red cedar stocks, extra 
clears, Columbus, are $5.45 and extra stars, 
$5. Lath business is good and prices are firm. 

Kansas City, Mo., March 6.—The shingle mar- 
ket continues sluggish. Retail stocks are rather 
low. Prices are quoted around $2.95 to $3 for 
stars and $3.65 to $3.70 for clears. The demand 
for lath is heavy and a good many southern pine 
mills are oversold and out of the market. Some 
mills will sell only small quantities, asking 
around $6.25 in mixed cars. A few mills are 
taking straight car orders at $6. Siding con- 
tinues to move at a good rate, with prices firm. 


Seattle, Wash., March 3.—Red cedar shingles 
are again catching their stride, with stars steady 
at last week’s quotations and clears and per- 
fects 5 cents higher. The demand is more ac- 
tive, and car supply is improved. Shingle cedar 
is hard to get, but the situation locally is be- 
ing relieved to some extent by rafts of Canadian 
logs. 





Houston, Tex., March 5.—West Coast shingles 
dropped 20 cents during the last week, due to 
the realization that heavy shipments from the 
Pacific slope had overstocked the market. 
Cypress shingles are in strong demand at firm 
prices, and but small amounts available. Lath 
are in strong demand with prices tending to 
advance. 


Boston, Mass., March 5.—The shingle market 
is fairly active for early March. Quotations are 
firm and some producers are announcing ad- 
vances. The range on white cedars has widened 
upward 25 cents, and on red cedars 20 cents. 
Quotations: White cedars, extras, $6 to $6.50; 
clears, $5.25 to $5.50; red cedars, British Colum- 
bia, XXXXX, $6.30 to $6.40. Spruce lath is firm 
and active. Some local retailers are now placing 
orders at 25 and 50 cents more than they were 
quoted early in February. Canadian mills in- 
sist that the supply will run short of demand 
and one large company is now asking $9.25 for 
1%-inch. The range of actual business the last 
few days has been: 1%-inch, $8.50 to $8.75; 1%- 
inch, $9 to $9.50. Furring is in fairly active 
demand at firm prices, 1x2 fetching $36 to $38. 
Spruce clapboards are scarce and altho busi- 
ness is light the market is firm at $115 for 


extras and $110 for clears. 


Buffalo, N. Y., March 5.—The shingle market 
shows little change from a week ago. Extra 





clears are quoted at $5.49 and stars at $4.58. 
Retailers are waiting until a little more builq. 
ing starts before placing many orders, 


New Orleans, La., March 5.—Cypress shingles 
and lath remain in very active call, with mij 
stocks low, acceptances commonly limited to 
mixed cars, and prices firm but unchanged. Pine 
iath are in excellent request also, with prices 
firm at last month’s advances. 





St. Louis, Mo., March 6.—Shingle prices are 
quoted at $3.60 for clears and $2.95 for stars, 
Buying is extremely light. 


MAHOGANY 


Boston, Mass., March 5.—Strength and actiy- 
ity continue to feature the New England mar. 
ket for mahogany. Lumber is sold well ahead 
of production in practically all grades. Thick 
stock in the common grades is hard to find at 
any price. Railroad car builders are buying ex. 
tensively. <A lot of mahogany is being taken 
by the builders’ fiinish factories and the furni- 
ture manufacturers also are in the market for 
substantial quantities. Wholesale quotations, 
f. o. b. Boston mill, on air dried plain mahogany: 

4/4 & 5/4 6/4&8/4 10/4 & 12/4 
Ve $190.00@195.00 $200.00 $210.00@220.00 
No. 1 com. 170.00@175.00 175.00 180.00 
No. 2 com. 110.00 110.00 120.00@130.00 


BOXBOARDS 


Boston, Mass., March 5.—Continued gains in 
the general industrial activity thruout New Eng. 
land are directly reflected in the improving de- 
mand for boxboards and shook. Late reports 
indicate that this winter’s crop of native box- 
board logs will run considerably short of prob- 
able market requirements, hence stronger prices 
and greater dependence on imports of low grade 
North Carolina pine, northern pine or other 
woods are looked for. Round edge pine box- 
boards, inch, sell around $33 and up, and square 
edge, inch, at $40 and up. Mixed lots of pine, 
spruce and hemlock boxboards, with more or 
less fir, inch, are quoted at $23 to $27. 


COOPERAGE 


Buffalo, N. Y., March 5.—The demand for slack 
cooperage stock is quiet. Flour barrel demand 
is very light and even the second hand barrel 
men say they are not doing much. The market 
for material is strong, with both staves and 
hoops up $1 or more from a month ago. Mills 
have little to offer as a rule. 





Forgotten Manhattan _ Houses 


The latest issue of the white pine series of 
architectural monographs available to all inter- 
ested lumbermen thru the White Pine Bureau, 
St. Paul, Minn., is particularly interesting, deal- 
ing as it does with ‘‘Some Forgotten Farm- 
houses on Manhattan Island.’’ Those who are 
impressed with the roaring greatness of New 
York today will doubtless be surprised that 
there are even now, within the city limits, numer- 
ous forgotten or seemingly forgotten houses, 
some of which have been changed to suit the ten- 
ants who today lead a city life, but others in 
some cases are still out in the country and are 
actually farmhouses. Wood, except during the 
first years of Dutch predominance, was the 
favorite building material of early New Yorkers 
and many of these houses have survived the on- 
slaughts of time and are today extremely attrac- 
tive and comfortable dwellings. A description 
of a number of these houses is contained in the 
monograph, among them being such interesting 
houses as the Poe cottage, described during the 
poet’s occupancy as ‘‘so neat, so poor, so un- 
furnished and yet so charming a dwelling I 
never saw.’’? The monograph is plentifully and 
beautifully illustrated as is usually the case and 
will be found a valuable aid to lumbermen who 
desire to show customers how wood may be 
built into beautiful homes which have lasting 
qualities. 

The monograph also contains the program 
for the eighth annual architectural competition. 
Prizes are to be awarded for a rural library 
building, the outside finish to be of white pine. 
The problem is to design a rural library for a 
progressive and growing community with a pres- 
ent population of 2,000 and the building must 
be one that can be constructed for $10,000. 
This competition closes at 5 p. m. Tuesday, May 
1, 1923, and the awards will be announced 
shortly thereafter and the prize winning designs 
published made available to lumbermen. 
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A Distinctive Calendar 

Sr. Louts, Mo., March 7.—The Julius Seidel 
Lumber Co., of this city, has just issued its 
latest calendar. It is distinctive and valuable 
because of beautiful lumbering scenes. Illustra- 
tions are in sepia, 16 x 22 inches, and depict 
various phases of lumber manufacturing and 
marketing. This calendar is always issued in 
March. ‘The 1923 issue has for the first folder 
a southern woods scene, showing a log train 
loaded with logs moving to the mill. The April 
view shows a splendid sawmill. The May sheet 
is a reproduction of the grain of a particularly 
attractive piece of wood, showing in the center 
one of the unusual and distinctive ware- 
houses of the Julius Seidel Lumber Co. The 
fourth sheet shows a scene in a cypress swamp. 
Each of the twelve sheets shows a beautiful 
scene connected with the lumber business. So 
useful and valuable have former Seidel eal- 
endars proved that many school teachers se- 
cure copies and use them for instructing pupils 
regarding the lumber business. 


With the calendar, Mr. Seidel is sending out 
a booklet entitled, ‘‘ Art in Woods as a Selling 
Creed.’? This describes in an interesting man- 
ner the beautiful new office of the company. Its 
tenor may be learned from a motto which ap- 
pears on the front, ‘‘The Spirit of 1923—Put- 
ting ‘Home’ in Business.’’ In this booklet, 
Mr. Seidel emphasizes the beauties of wood and 
points out how lumbermen may take advantage 
of them in his business. He believes that in 
business there is a place for sentiment. This 
booklet is plentifully supplied with tasteful 
illustrations of the unusual features of the new 
office and presents the whole subject in a most 
commendable manner. The interiors were de- 
signed and executed by Frederick Louis Seidel. 


(SHIRA aAaZAZLZS 


Explains Action of Tax Committee 


WASHINGTON, D. C., March 5.—R. B. Good- 


man, of Marinette, Wis., chairman of the ad- - 


visory tax committee of the National Lumber 
Manufacturers’ Association, has addressed a 
letter to Secretary-manager Wilson Compton 
explaining the action of the committee at a 
meeting in Washington in January, to which 
some exception has been taken. Mr. Goodman’s 
letter is as follows: 


It has come to my notice that there has been a 
lack of full understanding in some quarters of the 
industry of the action of the advisory tax commit- 
tee of the National Lumber Manufacturers’ Asso- 
ciation, on Jan. 15, as recently reported in the 
trade press, which included a statement of satis- 
faction of the lumber industry, generally, with the 
activities of the timber section of the bureau of 
internal revenue, which was expressed informally, 
and without formal action by the committee at a 
farewell conference with the retiring chief of the 
timber section, and referring to those matters of 
general and common interest to the lumber tax- 
payers which the committee has from time to time 
had up for consideration with, or with the help 
of the timber section, including amendments to 
regulations, informal opinions, administrative pro- 
cedure, interpretation of judicial findings, and the 
methods of ascertainment by questionnaire and 
otherwise of basic information considered by the 
industry as well as the bureau of internal revenue 
te be necessary to proper accounting of income. 

The statement did not have reference to in- 
dividual valuations of timber or other specific find- 
ings, concerning which matters involving negotia- 
tions between the individual taxpayer and the 
Treasury Department, the committee has at no 
time expressed opinion. 

The advisory tax committee represents the asso- 
ciations of lumber manufacturers with respect only 
those matters in which the taxpayers in the 
— industry have a common interest. It has, 
face the organization of the timber section in 
gen represented the industry in coéperation with 
t and with other agencies of the bureau of internal 
revenue in an effort to clarify the administrative 
regulations and departmental procedure under 
which tax liabilities are determined. 

The committee’s activities, suggestions and re- 
| sn so far as they have involved the bureau of 
Oternal revenue, have been confined to those mat- 
ters which have been capable of determination thru 
coéperation with the bureau. The committee has 
= no time offered its judgment as to the merits of 
} mage valuation or other findings of the timber sec- 

on, in individual taxpayer’s cases. 


Forestry Ciuss have been organized in New 
York City and in Maine for the getting together 
monthly of technical foresters, actively practis- 
ing their profession. Those in Maine are largely 
engaged in work for paper companies. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No ae ad except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
‘later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
under heading Too Late to Classify. 
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WANTED—SHIPPING CLERK, ESTIMATOR 


Etc., for large retail yard, good opportunity, steady. 
employment. Apply quickly. 
ddress “F, 14,’’ care American Lumberman. 


WANTED—COMPETENT MAN COOK 
For woods log camp in Kentucky mountains. Will aver- 
age about fifty men. Will pay $200.00 per month, cook 
to furnish own help. 
Address “F, 17,’’ care American Lumberman. 


WANTED—MAN TO RUN 3 SAW EDGER 
Must understand grading. 
LINTON LUMBER CO., Cambridge, Ohio. 


WANTED—A-1 HARDWOOD INSPECTOR 
For one of the best yards in the South. 
steady, dependable man of wide experience. 
erences in first letter. 
dress “FR. 27,’’ care American Lumberman. 


MILLWORK ESTIMATOR WANTED 
By large Mississippi River factory. Must have expe- 
rience figuring special work. 
Address “C. 3,’? care American Lumberman. 


WANTED—COMBINATION BOOKKEEPER AND 
Stenographer for established wholesale lumber office lo- 
cated at Cleveland, O. Must be accurate and thor- 
oughly qualified by past experience to fill position ac- 
ceptably and competent stenographer as well. Practical 
knowledge traffic matters essential. Will also consider 
competent business woman for position. State age, ex- 
perience and salary expected in first letter. Send refer- 
ences. 
Address “EB. 42,"" care American Lumberman. 

















Give ref- 








Must be a 





THOROUGHLY COMPETENT AND 
Experienced hardwood lumber inspector for road work. 


Must be familiar with all Southern hardwoods. Submit 
references from at least two past employers, statin 
salary expected. HOME LUMBER COMP ‘ 
Inc., 520 Carondelet Building, New Orleans, Louisiana. 


WANTED—LUMBER INSPECTORS 
Hardwood and Hemlock who can grade according to the 
National Hardwood Rules wanted for saw mill in Nor- 
thern Wisconsin. Advise age, references and length of 
experience in first letter. 

Address “F. 8,’’ care American Lumberman. 


MILLWORK ESTIMATOR 
To handle proposed Chicago Office. Must be thoroughly 
experienced and a of both figuring complete jobs 
and listing quantities for mill work to work from. 
Address “fF. 9,’’ care American Lumberman. 


DETAILER AND BILLER 
To take trim, cabinets, etc., off plans and bill and 
detail into factory. Must be capable of listing material 
from any type: building. In answering state age and 
previous experience. G salary and permanent posi- 
tion to right party. 

CHICAGO & RIVERDALE LUMBER CO., 
341 HB. 136th St., Chicago, 1. 


WANTED—EXPERIENCED MAN 
To buy hardwood in Kentucky, possible run saw mill. 
State age, experience, wages expected. Reference will 
be required, correspondence confidential. 
Address “BE. 36,’ care American Lumberman. 


WANTED—A COMPETENT MANAGER 
For retail lumber yard, in good city of 3,000 pop. in 
central Illinois. Must be accurate in figures, one who 
is strict and attends to business and not afraid of 
work. Do not apply unless you can keep stock in 
‘ood shape and able to handle orders Pear 5 In 
rst letter, state fully experience, age, married and 


salary expected. 
ddress *“‘B. 35,’ care American Lumberman. 


KANSAS CONCERN DESIRES COMPETENT MAN 
For yard manager and perhaps for auditor. Western . 
experience preferred. Give age, experience, salary ex- 
pected, references and full information. 

ddress “FF, 2,’ care American Lumberman. 


WANTED—EXPERIENCED MEN 
For Planing Mill making special millwork. Men needed 
are sash and door makers and cutters. STANDARD 
WOODWORKING COMPANY, Lafayette, Indiana. 


WANTED—AT ONCE 
Hardwood lumber inspector. MAJOR & LOOMIS CO., 
Hertford, N. C. 


WANTED—A COMPETENT BOOKKEEPER 
Who understands cost accounting and can furnish A 1 
references. Preferably thirty to thirty-five years of 
age. Position is in small mill town in northern Wis- 
consin. Give full information, age, references and salary 
expected, in first letter. 

Address “*B. 29,’ care American Lumberman. 


Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 



































WANTED—ASSISTANT SALES MANAGER 

By well established southern wholesaler. Must have 
thorough knowledge of wholesale lumber business and 
be familiar with Yellow Pine. Want man who can 
take entire charge of office for week or two at a time 
during manager’s absence. Permanent position and un- 
usual opportunity for right man. State age, salary 
expected, experience and give reference in first letter. 
Will be treated confidential. 

ddress “—. 86,’’ care American Lumberman. 


WANTED—ESTIMATOR 
For special millwork plant. One familiar with Cost Book 
‘“*A’’ preferred. Write, stating age, experience and sal- 
ary wanted. 
Address 





“E. 10,’’ care American Lumberman. 


WANTED—STICKER MA 
Capable of grinding knives and some knowledge of care 
of band siding saw. Steady work, good wages, in Chi- 
cago planing mill. 
ddress “EB. 14,"’ care American Lumberman. 


WANTED—BRIGHT YOUNG OFFICE MAN 
Who knows how to figure lumber and to do copy work 
on typewriter. To assist order and shipping clerks in 
retail yard. In answering state age, experience and 
salary expected and when could start. Address O. T. 
CLARK, MGR., 355 N. Lavergne Ave., Chicago, Il. 


WANTED—ONE CAPABLE, EXPERIENCED 
Gauger for hardwood flooring mill. Permanent situation 
in small sawmill town in Northern Wisconsin. State 
age, experience and wages expected in first letter. 

Address “BE. 29,’ care American Lumberman. 


WANTED—A HIGH GRADE ESTIMATOR 
Of wide practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapolis. Must be capable of estimating large 
work. In answering state experience, salary expected, 
age, and whether or not would care to move to In- 
dianapolis. 

Address “FR, 125,’’ care American Lumberman. 


WANTED—EFFICIENT MILLWORK ESTIMATOR 
Experienced in taking quantities from plans, prepairing 
estimates and making shipping lists. In replying state 
age, experience and salary expected. Address 
BOYNTON LUMBER COMPANY, 
Sewaren, N. J. 


WANTED—EXPERIENCED MAN 
At our Big Falls, Minnesota Mill to handle Lumber 
Yard—must be thoroughly competent grader and be 
able to handle men. Advise fully experience with 
references and state salary wanted first letter. Apply 
NORTHERN POLE AND LUMBER COMPANY, 
Box 442, Duluth, Minnesota. 




















OPPORTUNITY 
If you are a quantity surveyor, biller-in, detailer or esti- 
mator of proven ability on custom builders’ millwork 
of the better kind and care to take up employment with 
one of the largest concerns in the east, where perma- 
nency of position and advancement are assured, please 
write us, giving full line of experience, references and 
salary expected. Correspondence confidential. 
Address “F. 46,’’ care American Lumberman. 


OPERATING SAW MILL MANAGER 
Thorough experience in manufacturing lumber, from 
stump to car; stumpage three hundred miilion hemlock, 
spruce, chestnut, poplar, oak; two band mills, both lo- 
cated in North Carolina; supervision both mills desired. 
Liberal salary to first-class operator; exceptional op- 
portunity. Give previous full experience in answer. 

Address “Cc. 1,’ care American Lumberman. 


WANTED—ONE ‘WHO IS FAMILIAR WITH 
Details and can bill work into factory from plans and 
specifications. 

Address “A. 15,’ care American Lumberman. 


WANTED—AT ONCE EXPERIENCED MEN 
for planing mill making general millwork. Special 
opportunity for sticker and frame men. Apply THE 
SENECA LUMBER & MILLWORK CO., Fostoria, Ohio. 


WANTED—EXPERIENCED LUMBERMAN 
To manage a lumber yard in a good country town. 
KRUM & KRUM LUMBER CO., 
Bloomington, Ill. 


WANTED—SAWMILL ENGINEER 
Capable of taking charge of power plant and electric 
light for large sawmill with 15 years run. State ex- 
perience and salary expected in first letter, also whether 
married or single and how soon available. 
Address “DP. 10,’’ care American Lumberman. 


WANTED—AT ONCE, TWO INSPECTORS 
for Northern Hardwoods. ‘These positions are perma- 
nent, salary is based on yearly rate—no lost time. Will 
consider young men who are willing to learn. Mail 
your replies to KNEELAND-BIGELOW CO., Bay City, 
Mich. 























ESTIMATOR WANTED 
By first-class firm in East. Man with experience and 
fully capable of reading blue prints and drawing off 
specifications. Alsto outside salesman for same firm; 
lumber and building materials. 
Address “BE. 24,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Hardwood lumber inspector. Good steady position in 
our Buffalo yard. TAYLOR & CRATE, 2101 Elmwood 
Ave., Buffalo, N. Y. 








NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wanted and For Sale Department. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., @hi- 
cago, Ill. 
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WANTED—ESTIMATOR 
For retail yard with mill, to figure house lists and list- 
ing material from blue prints. City about 80,000 popu- 
lation, New York State. In replying, state age, expe- 
rience and salary expected. 
Address “E. 16,’’ care American Lumberman. 


WANTED—BOOKKEEPER AND ASST. MANAGER 
For a retail yard in Northeastern Oklahoma. ‘Town of 
10,000. Must be able to handle the business in absence 
of manager; fine opportunity for the right man. In 
reply state salary you would expect, if married or single, 
references, age, and when can report. Reply in own 
handwriting. 
Address “BE. 20,’ care American Lumberman. 


WANTED—FIRST CLASS INSPECTOR 

Of hardwood. Ohio location. Write fully as to ex- 
perience, when you could report and salary expected. 

Address “F. 38,’’ care American Lumberman. 
WANTED—SUPT. FOR SASH & DOOR PLANT 
Manufacturing special millwork. Fine opportunity. New 
up-to-date plant. Location finest city within two hours 
run from Chicago. 

Address “RF, 33,’’ care American Lumberman. 


WANTED—ASSISTANT ESTIMATOR 
One who is capable of figuring country lists and small 


{ 
ape 

















plans. State age, experience and salary expected in 
tirst letter. 
Address “F, 29,’’ care American Lumberman. 





WANTED—HARDWOOD SALESMAN 
For Chicago; also in each large consuming market in 
Northern States and Canada. 
Address “RF, 39,’? care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Not order taker, to sell cypress and yellow pine in 
Florida. Must be honest, sober and a hustler. Address 
P. O. BOX 811, Tampa, Fla. 


WANTED—HARDWOOD LUMBER SALESMAN 
for Eastern Ohio and Western Pennsylvania trade. 
Prefer man well acquainted with factory trade. Write 
or wire particulars. 

Address “DPD. 1,’’ care American Lumberman. 


WANTED 
Live man to sell lumber to carpenter contractors on 
South Side. 
Address 











“DP. 9,’’ care American Lumberman. 


WANTED—HIGH CLASS 
Hardwood salesman for Philadelphia and New York 
territory. 
Address “C, 35,’’ care American Lumberman. 








SALESMAN CALLING ON SAW MILLS 
Woodworking plants, power plants, can earn big com- 
missions on a specialty where sales are large; an un- 
usual patented article by far the best manufacturer. 

BOX 502, Wellston P. O., St. Louis, Mo. 





OLD ESTABLISHED MINNEAPOLIS 
Minnesota Sash & Door concern has position open for 
young man of ability and experience in this line, to 
handle order department. Applications treated con- 
fidentially. 

Address “FF. 31,’° care American Lumberman. 


LUMBER STENOGRAPHER WANTED 
Combined Retailer and Wholesaler in Western Pennsyl- 
vania needs competent male Lumber stenographer who 
understands shorthand and typewriting thoroughly and 
has some knowledge of the retail and wholesale lumber 
business. Give age, experience, and salary expected in 
first letter. 

Address “FR, 32," care American Lumberman. 


EXPERIENCED SAWMILL FOREMAN OR 
Superintendent by the year for Saw Mill located in 
North Central Wisconsin. Give salary expected and 
experience in first letter. 

Address “K. 101,’ care American Lumberman. 


WANTED—SUPERINTENDENT 

SASH AND DOOR FACTORY 
Must be a thoroughly experienced man in making all 
kinds of sash, doors, trim, frames, cabinet work, 
stairways, etc., and able to take off quantities from 
blue prints and bill out the material. Shop employs 
about 80 men. Salary good considering living conditions. 

Address *“C. 30,’’ care American Lumberman. 














WANTED—AN ESTIMATOR 
One who can list work from house plans and price same. 
“A. 14,’’ care American Lumberman. 


Address 





WANTED—EXPERIENCED SALESMAN 
To represent Northern Manufacturer in Detroit Terri- 
tory. Must be familiar with Hardwood and Hemlock. 
Send details, as to experience, references, age etc. in 
first letter. 


Address “BE. 37,’’ care American Lumberman. 





SALESMEN 
NOT LUMBER PEDDLERS BUT 
FOUR REAL SALESMEN 


For Indiana, Illinois, Iowa and Wisconsin. This ter- 
ritory has not been covered on a standard building prod- 
uct with much merit. A standard retail yard item. 
Salesmen who have been calling on retailers with some 
building specialty can put it over and get paid more 
than a living. Those wanting something better, 


Address “E. 22,’’ care American Lumberman. 





WANTED—LIVE WIRE SALESMAN 
To represent reliable Pittsburgh Wholesaler in Pitts- 
burgh and Ohio territory. Give age, references and 
salary expected. 
Address “F, 21,’’ care American Lumberman. 


WANTED—COMMISSION SALESMAN 
Familiar with trade using high grade California White 
and Sugar Pine Shop and Clears in Atlantic Coast and 
New England territory. 

Address “D. 35,’’ care American Lumberman. 


WANTED—SALESMEN 
A SPLENDID OPPORTUNITY 

FOR THE RIGHT MEN. 
If you possess the qualifications of a live, enterprising 
salesman, we have a good opening for you. We want 
one salesman acquainted with the trade in northern 
Ohio, and one thoroughly conversant with the trade in 
Michigan. Must have good Lumber knowledge, possess 
définite qualifications of an up-to-date salesman, and 
be men who can command respect and confidence of the 
trade. To such we are prepared to make an attractive 
offer to sell from our own sources of supply the output of 
our own mills with a capacity of about four hundred 
million feet annually. 

Address “F. 10,’’ care American Lumberman. 











BY PROMINENT B. C. MILL 
Responsible, energetic Commission men, who are thor- 
oughly conversant with all details incident to market- 
ing West Coast timber products, and know how to sell 
B C shingles, red cedar bevel siding, B C western hem- 
lock, fir, ete. 


Address “©, 25,’ care American Lumberman. 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it new 


























WANTED—POSITION AS MANAGER 
Retail lumber yard; experienced in all details; furnish 
references. 
Address 


“FE. 43,’’ care American Lumberman, 


WANTED—POSITION WITH MANUFACTURER 
Have you an opening in your woods or office force for 
an aggressive young man experienced in up-to-date lum- 
bering methods, general office work, and a student of 
transportation affairs? You will find me thoroughly re. 
liable, well educated and willing to devote myself ep. 
tirely to learning any phase of your business which 
shall tend to be of mutual benefit. Am at present em. 
ployed, twenty-three years of age and in good health, 
References furnished. Location secondary to opportu- 
nities offered. 

Address 





“FF, 44,’ care American Lumberman. 


SITUATION WANTED 
14 years’ experience selling, inspecting and buying yel. 
low pine and fir. What have you to offer? 
dress “KF. 45,’? care American Lumberman. 


PAY ROLL GENERAL OFFICE MAN 
A-1 pay roll general office man, 25 years old, married, no 
children, desires position with lumber company. Six 
years’ experience in pay roll and general office work, 
Experienced in figuring lumber, making cost statements 
and general detail work. Quick and accurate in figures 
and close worker. Furnish bond and best of references, 
Address “F, 40,’’ care American Lumberman. 


BAND SAW FILER 
Fifteen years experience wants position, guarantee 
entire satisfaction or no pay. 
ddress “EF, 12,’’ care American Lumberman. 


MANUFACTURERS’ SALES REPRESENTATIVE 
Salesman and go-getter—not order taker nor ‘‘waiter.” 
Married. Twelve years successful experience in Yellow 
Pine, Hardwoods and P. C. stock sales. Unsatisfactorily 
employed and wants to make change. Known to trade 
as man of my word and want line I can boost con- 
scientiously, 
Address “F, 15,’’ care American Lumberman. 




















WANTED 
An experienced sash and door traveling salesman. Must 
be capable of estimating from plans and details and 
have a good working knowledge of Cost Book A. Give 
age, experience, nationality, if married or single, and 
salary wanted. 
SEGELKE & KOHLHAUS MFG. CO., La Crosse, Wis. 





WANTED—POSITION AS SHIPPING CLERK 
With seven years’ experience, familiar with car routings 


and classifications. Not afraid of work. 
Address “KE. 17,’’ care American Lumberman. 


WANTED—POSITION AS AUDITOR OR 
Superintendent of retail yards in middle west. Am 
thoroughly experienced in all branches of the retail busi- 
ness, can furnish any reference required and can deliver 
the goods. Don’t answer without you mean business. 

P. 0. BOX 45, Stratton, Colo. 


MANAGER OR SUPT. 
20 years, sawmill, logging and R. R. experience; prac- 
tical executive. Address 1515 138TH ST., APT. 2, Sac- 
ramento, Calif. 


WANTED—POSITION AS YARD SALESMAN 
Or general office work in retail or wholesale lumber com- 
pany; 7 years’ experience. 

ddress “BH. 23,’ care American Lumberman, 


POSITION AS ASSISTANT TRAFFIC MANAGER 
Have six years experience; can make A-1 assistant or 
manager for small company. 

Address “B. 25,’’ care American Lumberman. 


LUMBERMAN WITH SALES EXPERIENCE 
And ability, desires position salesmanager, Will consider 
position assistant salesmanager with large manufacturer, 
Address BOX 183, Longview, Washington. 


BAND FILER OPEN FOR POSITION 
Age 42. Married. 19 years experience cutting pine and 
hardw Can relieve sawyer. Would consider propo- 
sition as mill foreman. South preferred. 
Address “FR. 18,’’ care American Lumberman. 


BAND SAWYER WANTS POSITION 
Wide experience, soft or hardwoods, right or left hand 
rigs, come at once. Reference A. S. Johnson Lbr. Co., 
Reader, Ark. Address IRA M, PHILLIPS, 421-A North 
6th St., Cambridge, Ohio. 


INDIANA BAND SAW FILER 
Wants job. Extra good filer and can saw and act as 
foreman if necessary. 
Address “FF, 23,’’ care American Lumberman. 


LUMBERMAN 
With tea years experience from stump to consumer, 
covering cruising, in charge logging and milling opera- 
tions. Manager buying and selling offices for railroad 
and industrial trade in South, East and West, princi- 
pally in South and East. Present time manager whole- 
sale office in consuming center. Would like to make a 
new connection, preferably in producing field. 
Address “F. 22,’ care American Lumberman. 


A-1 STENOGRAPHER WANTS POSITION 
in small Western town built on edge of lake. Excellent 
references furnished. $25.00 a week. Will consider 
any other good position. IRENE KING, 3407 4th Ave. 
South, Minneapolis, Minnesota. 


WANTED—POSITION AS 
Traveling representative for reliable wholesale lumber 
company covering Nebraska, Colorado and Wyoming. 
Either salary or commission basis. Any references fur- 
nished and required. If you have something worth 
while, answer; if not, save your postage. 
P. O. BOX NO. 45, Stratton, Colo. 


WANTED—SITUATION AS SALESMAN 
12 years experience in retail lumber and building ma- 
terial, Chicago and vicinity. Age 35 years. 
Address “FF, 26,’’ care American Lumberman. 






































MILLWORK PLAN ESTIMATOR 
Young, married, steady and experienced millwork man, 
able to list and price millwork from plans, desires per- 
manent position with progressive firm. 
Address “FR. 16,’’ care American Lumberman, 


SALESMAN COAST INLAND EMPIRE PRODUCTS 
Wide acquaintance with industrial and yard trade of 
Lake states territory. Know the business from the 
tree to customer. Wish to represent large manufacturer, 
At present employed. Competent to handle better job. 
Address “FR, 36,’ care American Lumberman. 


SALES MANAGER OPEN FOR POSITION 
At present located with large Northern Wisconsin Mill. 
Thorough knowledge of Pine, Hemlock, Spruce and 
Hardwoods. Services available about April Ist. Good 
references. 

Address 








F. 37,’’ care American Lumbermin. 


AGGRESSIVE YOUNG MAN 
With ability, integrity and 5% years’ experience lumber 
offices, desires permanent position with progressive con- 
cern in a town or small city. Employed at present 
as Executive of Hardwood manufacturing company in 
Canada and holds office of Secretary-treasurer. Accus- 
tomed to handling correspondence, orders, sales and 
bookkeeping. Want to connect with a larger concern 
that has a better future for me is the reason why I 
am changing. Prefer to locate in Northern States, but 
other places considered. Am 22 years’ old, single and 
Canadian. Excellent credentials. Replies treated con- 
fidential. 
Address “EK. 30,’’ care American Lumberman. 


WANTED—BY FIRST CLASS MAN 

steady and permanent position as superintendent or 
sawmill foreman. Am a practical mechanic, know the 
working of sawmills in every detail both construction 
and operating, have built several mills, have consider- 
able foreign experience, good executive ability and 
handle any labor. 

Address “—. 27,’’ care American Lumberman. 


WANT POSITION AS LOCOMOTIVE ENGINEER 
By a locomotive machinist with running experience. 
Salary no object. 

Address “B. 18,’? care American Lumberman. 


WANTED-—SITUATION ON ROAD SELLING 
Building material for some well established company. 
Have had seven years’ experience in retail yard; 26 
years old. 

Address 














“BH, 4,’’ care American Lumberman. 


LUMBER ENGINEER 
Graduate engineer with seventeen years’ Forestry and 
Lumber manufacturing experience in Southern states and 
Canada desires executive position. Successful manage- 
ment of mills cutting ten to thirty million from stump 
to market. Cruising, mill and railroad construction 
and operation. Age thirty-eight, married. Excellent 
references from present and past employers. Minimum 
salary eight thousand. Opportunity to later acquire 
interest preferred. 
Address *“F, 3,’> care American Lumberman. 


ACCOUNTANT, OFFICE MANAGER 
With several years’ lumber experience desires a posl- 
tion. References. Protestant. Age 35, married. 
ddress “RF, 5,’’ care American Lumberman. 


WANTED—POSITION FOR FIRST CLASS 
Saw filer or hammer or any kind of round saws. Ad- 
dress FRANK WATSON, 1006 Tweed St., Soo, Mich. 


REPRESENTATIVE—NEW ENGLAND 
Who wants a sales representative in New England with 
headquarters in Boston? A man with 20 years’ expert- 
ence with lumber is available. References? Of course. 
Correspondence solicited. 
Address “—D, 26,’ care American Lumberman. 


BAND SAW FILER WANTS JOB 
20 years’ experience, hard or soft timber; references 
furnished. Satisfaction guaranteed. 
ddress “1D. 39," care American Iumberman. 




















POSITION WANTED BY MARRIED MAN 
As hardwood inspector or yard foreman. A-1 references. 
. 26," care American Lumberman. 


dress “EB 











